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Some Original Designs of Modern French Pendants and Bracelets 


f “Art & Bijoux’ Paris, republished by permission.) 


FOC NE 9 COE 
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Announcing 
: The New 5 
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‘ ALVIN SOLID SILVER ‘ 
- Sterling 925/1000 Fine ty 
i The tremendous popularity of the orig- Y 
£33 inal Orange Blossom pattern made by the dn 
, Alvin Silver Co. some years ago has led us ’ 
Ny to give this beautiful name so closely identi- {) 
v fied with Alvin products to our latest pat- y 
\4 tern in Solid Silver. y 
(Se) x 
, It is expected that this pattern will be y 


shown to the trade in July. 


p ALVIN SILVER CO. Y 


NEw YorkK CHICAGO SAN FRANCISCO 
20 Maiden Lane 10 So. Wabash Ave. 209 Post St. 
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Artistic Silver Filigree of the Eighteenth Century Shown 
on Cover of Religious Work 














COLLECTION of some of the most 
exquisite work of silver and gold 
gaftsmanship, jewels and historic objects 
(the latter of which are more than 1,000 


and artistic craftsmen of the 18th century. 
One of these works, illustrated herewith, on 
the front cover of this issue, is that of a 
remarkably ornate and beautiful covering of 
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years older than those found in the much 
talked of tomb of the Egyptian Pharaoh, 
Tut-ankh-amen, is owned by Adolph S. Oko, 
librarian of the Hebrew Union College in 
Cincinnati, O., and in it is included concep- 
tions created by some of the very skilful 





A WONDERFUL BOOK COVER SHOWING FILIGREE WORK OF THE 18TH CENTURY, NOW 
IN THE LIBRARY OF THE HEBREW UNION COLLEGE OF CINCINNATI, OHIO 


silver filigree on a Hebrew Bible of the 
18th century, it being the work of an artist 
in Amsterdam in 1746. The ornamentation 
shows a ram on one side and a bull on the 
others, symbols which appeared frequently 
in ancient Jewish works. 


This silver cover is one of several of its 
kind in the most exquisite workmanship, as 
craftsmen in those days spent weeks, months 
and years in creating the graceful curves that 
make up the filigree design, each line of 
which is a thing apart and fits into the whole 
through the raising of thousands of silver 
dots. 

When this covering was made it was in a 
day when workmen lavished exquisite care 
on their work and spent more time on a 
single line than some of the workmen of the 
present day would devote to a series of 
works, 

Good protection is afforded the delicate 
scrolling, as on the corners of each side 
there is a small, raised dial so that none of 
the exquisite lines can touch any hard ma- 
terial when it is laid down. Hebrew inscrip- 
tions appear above both the ram and bull, 
and there is a crown in the center. The 
picture shows the covering as it appears 
when it is closed up. 








Fishing for Mother-of-Pearl Shells Near 


Zeila and Djibouti, Arabia 


WasuHincrTon, D. C., April 18.—Fishing 
for mother-of-pearl shells in the vicinity of 
Zeila and Djibouti, Arabia, is considered a 
very important industry in that part of the 
world. The fishermen are largely Somalis 
and a few Arabs. The Somalis are reputed 
to be the best divers and fish the most shells. 
There are a few islands between Zeila and 
Djibouti where most of the fishermen 
live. 

After fishing a quantity of shells they re- 
turn either to Zeila or Djibouti and unload 
their cargo on the beach. The shells are 
opened, the pearls gathered, and before a 
sale an agreement is reached whereby each 
one of the party accepts a certain percentage 
of the profits of the transaction. As a rule 
the shells are disposed of first and the pearls 
later. 

The pearls in most cases are sold wher- 
ever the market is most favorable, and divers 
keep in close touch with the prices prevail- 
ing in the various sections of the district. 
The purchasers of the shells in the first in- 
stance usually are brokers, who either carry 
the shells to Aden or dispose of them at 
Djibouti, if the market is dull or the brokers 
in need of money. 

The price of shells at present is two francs 
per kilo in Djibouti and four annas per 
pound in Aden, according to a report from 
Consul Raymond Davis, at Aden, to the 
Department of Commerce. In Aden the 
shells are sold per frasla of 33 pounds, 
which is worth now about seven to eight 
rupees. Figuring the sales in Djibouti by 
the pound, the price in Indian currency 
averages three annas. The principal agent 
in Djibouti is P. Maril, who handles about 
two-thirds of all the shells brought by the 
fishermen. 
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Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 
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DIAMONDS 


Complete Stock of Squares 
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Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 
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The Diamond Industry on the Upward Trend 





By Emmett A. Chapman 
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HE world outlook for the diamond in- 

dustry during the present year is very 
bright judging from reports received from 
the mining areas and cutting centers and 
from the general condition of the consuming 
market. The diamond syndicate apparently 
has been able to make more effective their 
control over the more important production 
areas and many disturbing factors, especial- 
ly the “Russian Mine,” are being eliminated. 
The market trend is upward and from a 
survey of all the factors affecting the indus- 
ty it looks as if the period of depression has 
been passed and that the present year is 
destined to be very prosperous for those 
interested in diamonds. 
UNION OF SOUTH AFRICA VERY OPTIMISTIC 

The Union of South Africa is looking 
forward to a period of activity during the 
present year and is laying its plans accord- 
ingly. Workings that have been discon- 
tinued for the last two years are gradually 
resuming operations and stockholders in 
some cases are being paid dividends cover- 
ing the last half of 1922 with promises that 
all dividends in arrears on preferred stock 
will be paid later in the year. On the 
strength of the feeling that better times are 
ahead all sales for future delivery are being 
made at an advance over prices quoted for 
immediate delivery. 

Signs of revival have been noticed since 
April, 1922, of last year when the dark 
clouds of inactivity and stagnation began to 
slowly clear away and the diamond pro- 
ducers could once more see the golden rays 
of prosperity smiling through the rifts. The 
so-called ‘Russian Mine” at that time 
began to “peter out”—the flood from the 
Bolshevic jewel boxes was gradually fading 
from the picture and no longer had a de- 
pressing effect upon the ‘market. Stocks 
held in the warehouses were also gradually 
being liquidated and the carry-over into the 
present year was not as large as had been 
expected. The output from the Belgian 
Congo, which was making itself felt in the 
markets by cutting prices, has, due to the 
skillful maneuvers of the diamond syndciate, 
come under the control, or rather entered 
into certain agreements with the De Beers 
Interests and has ceased to be a menace to 
the South African fields. 


THE UNITED STATES HAS RESUMED 
PURCHASES 

The greatest factor of all is, perhaps, the 
fact that the United States is resuming its 
purchases from abroad and indications are 
that purchases will be heavier as the year 
advances. Prosperity or depression in the 
United States is immediately felt in the 
South African diamond fields as the United 
States takes more than half of the world 
output of diamonds while South Africa con- 
tributes about 85 per cent. of all the raw 
stones produced. The United States is, 
therefore, the best customer of the South 
African diamond producers and indications 
are that it will continue to be for years to 
come. Figures just published by the De- 
partment of Commerce show that up to 





Sept. 21, 1922, the United States imported 
diamonds valued at $35,446,711 compared 
with $29,032,626 for the full year of 1921, 
or an increase of about. 60 per cent. assum- 
ing that the average was maintained during 
the remainder of the calendar year 1922. 
January sales by the syndicate are reported 
to be the largest on record. 


(Note—Since this article was written, 
statistics for the fiscal year 1922 have been 
made public and show the value of the 
diamonds brought in in 1922 to be $51,608,- 
384, as compared with $28,595,754 in 1921, 
an increase of nearly double in value and 
over double in the number of carats. Of 
this the value of the cut diamonds imported 
in 1922 was $43,312,364 as compared with 
$26,338,455 in 1921, and the value of the 
rough was $8,296,020, as compared with 
$2,257,299.—Editor.) 

EXPORTS OF DIAMONDS EXCEED GOVERNMENT 
ESTIMATE 


Sales during ‘the year just past far ex- 
ceeded the expectations of the South African 
government officials who had estimated the 
export duty on diamonds to produce £360,000 
during the whole year and at the end of 
November it had actually yielded £400,000. 
From Jan. 1 to Sept. of 1921, 267,703 carats 
were exported from the Union valued at 
£1,011,996 compared with 915,709 carats 
valued at £2,887,130 for the same period 
during 1922, The average value per carat 
during 1921 was 90 shillings 7 pence, com- 
pared with 78 shillings per carat during 
1922, which indicates that the syndicate was 
making an effort to stimulate demand by 
lowering prices. This is further explained, 
too, by the fact that the syndicate was 
maneuvering to bring the Belgian Congo 
field under its control and to do so had to 
lower the prices on the grades of stones 
similar to those produced by the Congo 
region in order to make it come to terms. 
The syndicate was not disappointed in its 
belief that the price level would go up as 
times improved, as the average price per 
carat for diamonds exported during Sep- 
tember of last year was 103 shillings 10 
pence, despite the fact that the pound ster- 
ling has steadily increased in purchasing 
power. At present the syndicate seems to 
be getting the market well under control 
and while mining conditions in South Africa 
may not be normal for some time to come 
it is almost certain that better times are 
ahead and that diamond quotations will be 
higher as the year advances. 

OUTPUT OF BELGIAN CONGO AND ANGOLA GOES 
TO ANTWERP 


The deposits in the Belgian Congo and 
Angola (Portuguese West Africa) are now 
producing considerable amounts of stones 
and have been giving the syndicate no little 
concern of late, due to the fact that the 
mine operators adopted the policy during 
1922 of lowering prices to create a demand, 
but according to recent reports both fields 
have now agreed to market their output 
through the syndicate. Antwerp, Belgium’s 
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great diamond cutting center, takes almost 
the entire output from these fields which in 
1920 amounted to 318,979 carats and in 
1921 to 280,655 carats. No figures for 1922 
are as yet available but it is reported to 
have been a good year-for the miners. The 
importance of these fields can be better 
shown by contrasting the 1921 production of 
280,655 carats with the South African yield 
of 806,646 carats during the same period. 

These areas consist mainly of alluvial 
deposits and the workings do not require 
the expensive machinery that is ordinarily 
used in the South African field, for that 
reason it has loomed as a dangerous com- 
petitor of the latter, but under the agree- 
ments previously mentioned they will now 
work in connéction with rather than in com- 
petition to the South African mines. Because 
of its low overhead costs due, as before 
mentioned, to the simplicity of the mining 
operations, the Congo field is the last field 
to suffer from a slump in the market and 
likewise the first to profit from a revival, 
therefore, its expectations of a prosperous 
year will no doubt be realized. 


BRITISH GUIANA IS EXPLOITED BY INDIVIDUAL 
PROSPECTORS 


The diamond fields of British Guiana 
offer excellent opportunities to young men 
who are inclined to be adventurous as well 
as to persons who have a little money to 
invest and feel that their constitution will 
withstand the tropical heat and the jungle 
fevers. Both heat and adventure are found 
in abundance. That there is no scarcity of 
diamonds is evidenced by the fact that the 
production has increased from 16,985 carats 
of raw stones in 1917 to 106,520 carats in 
1921. Upto the first of November, 1922, 
there had been declared for export 123,420 
carats valued at $2,701,831 and it is esti- 
mated that 150,000 carats valued at $4,000,- 
000 were exported during the full calendar 
year. This increase is remarkable consider- 
ing that the mining is carried on in a 
primitive way and largely by individual 
prospectors. The diamonds, which are 
usually small, averaging about six to the 
carat, are of very good color; they are found 
over a large area usually embedded in the 
water courses and due to the wild nature 
of the country and the lack of roads, opera- 
tions are usually confined to the regions 
along the streams, especially the Mazaruni 
river which is the largest river in British 
Guiana. 

WORK IS DONE BY NATIVE NEGROES 


The work is done almost entirely by 
native negroes who are paid from 40 cents 
to 80 cents per day for their labor. The 
rough stones are sold to local buyers in the 
coast towns who in turn sell them to foreign 
buyers; the present tendency is, however, 
for the foreign buyers to go up to the fields, 
which are about 150 miles inland, and buy 
direct from the miners, thereby effecting a 
considerable saving. During 1922 less than 
three per cent. of the stones exported went 
to the United States while 75 per cent. went 
to England and the bulk of the remainder 
to the Netherlands. 

This region is capable of considerable ex- 
pansion and if the diamond syndicate in 
London is successful in keeping the price 
of diamonds at its present level, and it no 
doubt will. British Guiana may be expected 








THE JEWELERS’ CIRCULAR April 25, 1923, 


er 


(‘ Ce 














we IA” 


QY 


Importers and Cutters 


DIAMONDS 


Complete Stock of sizes and 
fine colors at correct prices 


: 
| 
: 
| 


ARAM RARAAARR AAA ARE 


ALBERT LORSCH 
O& CO, 


Main Office INC. Branch Office 
Lorsch Building. 37 Maiden Lane 131 Washington Street 
NEW YORA PROVIDENCE, R, I. 


Bead Department, 20 W. 36th St., New York 
Pacific Coast Representatives, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 


AA hhh A Ah A Bh Aline a Aan Att Anthem hhh hh hh hk lh 


) ‘ea 4 > 
MEK > 
Nek Mel Ad 4” 


WY 




















April 25, 1923. 


to far outstrip its present output within the 

next few years. 

BRAZIL HAS PRODUCED DIAMONDS FOR TWO 
CENTURIES 


Brazil has been noted for its diamonds 
for the last two centuries and until the dis- 
covery of the South African field it led the 
world in production. Because of their fine 
color they have always been worth a little 
more in the world markets than similar 
stones from other fields. Despite this fact, 
however, progress in this field has lagged 
during the last 50 years and today they 
produce a very small part of the world’s 
supply of diamonds. Several things have 
combined to retard the growth of the indus- 
try. Principal of these is the lack of 
modern methods and machinery and the 
burdensome federal and State taxes placed 
on the export of the stones. The industry 
js at present on the increase, however, dur- 
ing 1921 diamonds valued at $1,031,105 were 
declared for export as compared with 
$103,000 worth during the year 1916 and 
$27,770 for the pre-war year of 1913. These 
figures are probably much lower than the 
actual value of all the diamonds taken out 
of the country as there is considerable 
smuggling to avoid payment of the export 
duty which is levied by the government. 
The United States takes a considerable 
amount of Brazil’s diamonds but as in the 
case of British Guiana the bulk of the ex- 
ports go to England. As yet the diamond 
syndicate in London has not concerned itself 
with either of the South American fields 
as the combined output is too small to have 
any effect on the world market. 
PRACTICALLY ALL BLACK DIAMONDS 

INDUSTRIAL USE COME FROM BRAZIL 


Brazil also produces considerable quanti- 
ties of industrial diamonds or carbonados, 
commonly known as black diamonds. These 
“diamonds” cannot be worn as ornaments, 
but are used extensively as an abrasive and 
in the manufacture of certain kinds of 
drills. The importance of this branch of 
the diamond industry is shown by the fact 
that during the year of 1917, $417,704 worth 
of carbonados were exported from Brazil as 
compared with $370,922 worth of white 
stones shipped out of the country during 
the same year. 

Americans are now going to the Brazilian 
fields with modern machinery and capital 
sufficient to work on a large scale. Al- 
though several failures have been reported 
recently it seems that the industry is about 
to take on a new lease of life. 

Although the Brazilian field has no con- 
nection with the diamond syndicate its wel- 
fare depends none the less upon the syndi- 
cate’s success in keeping the price of dia- 
monds at a level that will induce capital 
to come to this field. Since the success of 
the syndicate is apparent it is not unlikely 
that the Brazilian field will undergo con- 
siderable expansion during the next few 
years and take its place among the more 
important diamond producing fields of the 
world. 

THE FUNCTION OF THE DIAMOND SYNDICATE 


The price of diamonds like other com- 
Mmodities is regulated by supply and demand 
but the demand for diamonds is so easily 
affected by economic conditions that the 
supply must be artificially controlled in 
order to make the market stable. The 
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function of the diamond syndicate is to 


exercise this artificial control over the 
supply. Some contend that this control is 
not in the best interests of the trade, but 
an impartial survey of the facts seem to 
justify the action taken by the syndicate to 
keep the demand abreast of the supply. 
Buyers wil! certainly purchase in the 
cheapest markets and if these markets have 
an unlimited supply it is almost sure that 
the price will tumble and such a fall will 
hurt nat only the miners and the middle- 
men but the retailer as well. The diamond 
buying public has great faith in the stability 
of diamonds and many stones are purchased 
solely as investments. In the interests of 
all concerned this faith must not be vio- 
lated at any cost. 


DIAMOND RESOURCES ARE UNLIMITED 


There is no scarcity of diamonds in the 
earth! Many of the several large produc- 
ing areas could easily produce enough stones 
to supply the ordinary demands of the 
entire werld for a specific period of time. 
It is not difficult, therefore, to visualize the 
calamity that would befall the diamond 
market if production in the various fields 
was not in some way restricted so as to 
make the product continue for the years to 
come. The syndicate temporarily for a 
time met competition in prices due to the 
resales coming from Russia and Central 
Europe but, nevertheless, did a great deal 
toward keeping the prices up to the level 
that was maintained, by promptly curtailing 
the supply from South Africa. Much hard- 
ship and suffering in the mines and the 
cutting centers resulted from this action and 
the syndicate was severely criticized from 


- many quarters but the action now seems to 


have been justified. The experience of 'the 
last two years has thoroughly convinced all 
mine operators that the supply control must 
be maintained and this fact has made it 
easier for the syndicate to bring them under 
its protecting wing. Agreements made 
during the last few months have placed 
practically all of the South African output 
of rough stones under the syndicate’s control 
and unless something unforeseen happens 
we may expect this control to keep the 
industry on an even keel and make one’s 
investments in diamonds more secure. 


GREAT RIVALRY EXISTS BETWEEN THE LARGE 
CUTTING CENTERS OF ANTWERP AND 
AMSTERDAM 


Rivalry between the world’s two great 
diamond cutting centers of Amsterdam 
(Holland) and Antwerp (Belgium) is be- 
coming very keen; the former wishes to 
retain the prestige that it has enjoyed for 
so long while the latter is doing its utmost 
to take first place. Considerable progress 
has been made by Antwerp since the war. 
Some idea of the recent growth of the indus- 
try there can be shown by looking at the im- 
port figures of diamonds into the United 
States during the last few years. During 1919 
we imported 434,340 carats of cut stones from 
Holland compared with 13,333 carats from 
Belgium during the same year; in 1920 im- 
ports from Holland decreased, while imports 
from Belgium showed an increase, and in 
1921 we find that we imported only 104,644 
carats of cut stones from Holland compared 
with a total of 127,087 carats of the precious 
stones received from Belgium during the 
same year. It might be well to explain, 
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however, that Antwerp has had exchange 
rate more favorable for exporting than has 
Amsterdam and many shipments that would 
have ordinarily been made from the latter 
city have been sent from Antwerp to get 
the advantage of this exchange on the franc. 

During 1921 the policy of the London 
syndicate was to keep prices up by curtail- 
ing production while the fields of the Bel- 
gian Congo and Angola tried to create a 
greater demand by lowering the prices. 
Amsterdam was, therefore, placed at a 
slight disadvantage as most of its cutters 
brought through the syndicate while Antwerp 
had support in developing the supply which 
came from Belgium’s colonial fields in 
Africa. This fact, of course, played a part 
in the growth of the diamond cutting indus- 
try in Antwerp. 

During the war an attempt was made to 
establish a diamond cutting industry in 
England and as long as the price of cut 
diamonds was abnormally high the results 
were quite satisfactory but with the return 
of normalcy the young industry dwindled 
away. The South African boosters are at 
the present time trying to convince lapidaries 
that South Africa is the logical place for 
diamonds to be cut but as yet very little 
interest has been aroused. 


DIAMOND CUTTING INDUSTRY IN THE UNITED 
STATES IS GROWING 


During the boom years following the 
armistice the American diamond cutting 
industry made considerable progress. Dur- 
ing 1919, 22 per cent. of all the diamonds 
absorbed by the American market was cut 
in the United States but in 1921 the indus- 
try had declined until only about 6% per 
cent. of the total supply was cut here. 
During the year just passed, however, the 
industry showed signs of rejuvenation, 
Statistics show that about 12 per cent. of 
the diamonds imported were in the raw 
state. The duty free entry of raw stones 
into the United States would help very con- 
siderably this struggling industry and as 
there is little danger of offending the pro- 
ducing areas by such action it would seem 
to be expedient in that it would give to the 
United States another great industry. 

As mentioned before the condition of the 
diamond market depends to a very great 
extent upon the economic condition of the 
United States; only one other factor, 
namely, supply control by the diamond 
syndicate, has such a deciding influence upon 
the market value of diamonds. The syndi- 
cate now has the supply well under control 
and as it knows to a nicety the world’s 
diamond consuming power it is not likely 
to allow the market to be flooded in excess 
of the normal demand. The United States 
is today in a better condition, economically, 
than at any time during the last 10 years 
and the demand for luxuries, especially 
jewelry, is increasing daily. The price of 
diamonds is going up and indications are 
that they will never again be as cheap as 
they are at the present time. 








Between $600 and $700 worth of jewelry 
and watches were stolen one morning re- 
cently from the store of J. F. Marshall & 
Co, Washington St., Columbus, Ind. A 
hole was broken in the glass display window 
and the articles in them taken away. 
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Perles Juno—The Bride’s Gift 
The Deltah Gift Number for May and June 


OMEN of taste, on seeing this new Deltah creation, 

have gone into ecstasy over its beauty—leading mer- 

chandisers have declared it will become the largest 
selling finer gift necklace ever offered. 

Wonderful pearls, faithful replicas of fine genuine créme- 
Orientals; strung with a knot between each pearl, like the 
genuine; each pearl perfectly round with smooth edges, like 
the genuine. Mounted with the famous Deltah De Luxe 
Clasp—14K White Gold Safety, with genuine Diamond and 
genuine Heller Hope Blue Sapphires; encased in the beau- 
tiful Cathedral velvet gift cabinet. 

One of the new Egyptian Bride Displays and suitable gift 
cards enclosed with each necklace. 


22 inch necklace. .$45.00 30 inch necklace. .$50.00 
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La Boheme—The Graduate Special 
With New Egyptian Display and Gift Card 


EGULATION Necklace La Boheme is being featured 
as the Deltah Graduate Special for May and June gift 
business. 

Loveliest of créme-opalescent pearls which reflect their 
radiance upon the wearer. A new fancy 14K White Gold 
Safety clasp, in a new and pretty design. Encased in the 
beautiful Cathedral velvet gift cabinet. 

La Boheme is an especially appropriate gift for the girl 
graduate ; a simple and chaste adornment befitting the charm 
and innocence of youth. 

One of the new Egyptian Graduate Displays and gift card 
enclosed with each necklace. 


18 inch. .$21.00 24 inch. .$25.00 30 inch. .$30.00 
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LATEST CUSTOMS RULING 





Recent Decision of Importance to the 
Jewelry Trade on Beads, Platinum 
scrap. Imitation Jet and Other 


Merchandise 


Few rulings of unusual importance to the 
jewelry and allied trades are being handed 
down at the present time by the Board of 
United States General Appraisers. It is 
too early for rulings under the Tariff Act 
of 1922, while most of the important test 
cases under the Tariff Act of 1913 have 
been decided. 

Several decisions have recently been ren- 
dered, however, which are interesting inso- 
far as thy relate to the firms involved, while 
in some instances the precedents established 
will apply to entries under the new law. 
These decisions by the Board of United 
States General Appraisers fix the dutiable 
classification of beads, temporarily strung, 
platinum scrap, imitation jet articles, meter 
jewels, amber clasps for necklaces, amber 
beads, wrist watches, rosaries, hatpins in 
chief value of celluloid, gold plated metal 
articles, beaded girdles, imitation precious 
stones for use in the manufacture of jewelry, 
galalith bracelets, spangles and steel rings. 
They are briefly summarized in the follow- 
ing paragraphs : 


BEADS TEMPORARILY STRUNG 


Quite a few decisions by the customs 
board refer to beads and imitation pearls, 
temporarily strung at time of entry. All 
of these beads and pearls were taxed by 
the customs officers at the rate of 50 per 
cent ad valorem under Par. 333 of the 
Tariff Act of 1913, The Board, in opinions 
by Judge Sullivan, fix duty at but 35 per 
cent ad valorem under another provision in 
the same paragraph. These rulings sustain 
protests of the following concerns: Cohn 
& Rosenberger, Inc., the Indra Pearl Co., 
E. Miltenberg Co., Mogi, Momonoi & Co., 
Inc, the Nippon Trading Co., Friedman & 
Co, Wiener Bros., the Royal Jewelry Mfg. 
Co, Hy. Kayser & Fils, F. Wm. Gertzen 
Co, Wm. Tecla & Co., H. Wolff & Co., 
Samstag & Hilder Bros., Albert Lorsch & 
Co, Leonhardt & Brush, Guthman, Solo- 
mons & Co., Delbourgo & Arias, Lippmann, 
Spier & Hahn, Saks & Co., Les Lenere 
Perle Co., H. W. Robinson & Co., Leys 
Christie & Co., R. F. Downing & Co., H. J. 
Herskovitz, Theo. L. Stern & Co., Claflins, 
Inc, and A. Steinhardt & Bro., of New 
York, and H. B. Thomas & Co., and Geo. 
S. Watanahe & Co., of San Francisco. 


PLATINUM SCRAP 


In a decision sustaining a protest of 
Philipp Bros., Inc., the General Appraisers 
find that platinum scrap, containing a small 
Percentage of iridium, was still entitled to 
free entry as “platinum scrap” under Par. 
78 of the Tariff Act of 1913. The col- 
lector’s assessment at 10 per cent ad valorem 
under Par, 348 of the 1913 law as “waste, 


hot specially provided for,” is reversed. 
IMITATION JET ARTICLES 


Imitation jet hatpins, pendants, head dress 
omaments, belts, hair pins, combs, bar pins 
= bracelets were the subject of a recent 


fcision by the customs board sustaining a 
Protest of Lord & Taylor. Duty was as- 
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sessed at 60 per cent as jewelry under Par. 
356, Act of 1913. The board, in an opinion 
by Judge Sullivan, fixes the rate at but 30 
per cent under Par. 95, same act, as manu- 
factures of paste. 
METER JEWELS 

Merchandise entered by the General Elec- 
tric Co. as “glass cutters” and as “dia- 
monds” was assessed at 20 per cent under 
Par. 81, Tariff Act of 1913, as manufactures 
in chief value of mineral substances. Judge 
Hay, after hearing considerable evidence in 
the case, rules that duty should have been 
imposed at the rate of but 10 per cent under 
Par. 161, same act, as jewels for use in the 
manufacture of watches, clocks and meters. 


AMBER CLASPS 


Sustaining a protest of Leonhardt & 
Brush, the customs board finds that amber 
snaps, assessed at 50 per cent ad valorem 
under Par. 333, Tariff Act of 1913, should 
have been returned for duty by the customs 
appraising officers at 20 per cent, under Par. 
357, Act of 1913, as precious stones, cut, 
suitable for use in the manufacture of 
jewelry. 

AMBER BEADS 

Amber beads, loose or loosely strung, 
for facility in transportation only, imported 
by Hensel, Bruckmann & Lorbacher and 
Leonhardt & Brush, were assessed, on entry, 
at 35 per cent ad valorem under Par. 333, 
Act of 1913. The board now holds, in an 
opinion by Judge Sullivan, that duty should 
have been levied at but 20 per cent, under 
Par. 357, same act, as precious stones, cut 
but not set, suitable for use in the manu- 
facture of jewelry. 

WRIST WATCHES 

Wrist watches were the subject of recent 
decisions in cases tried in the names of 
Tiffany & Co., the European Watch & Clock 
Co., and Hussa & Co., of New York. The 
watches imported by Tiffany & Co. were 
composed of gold or platinum, some set with 
precious stones, with leather or silk bracelets 
attached having platinum buckles or snaps. 
The cases and bracelets were classified as 
jewelry, with duty at 60 per cent under 
Par. 356, Act of 1913, and the movements 
at 30 per cent, under Par. 161, same act. 
While the board inclines to the view that 
the bracelets should have been taxed at 
at but 50 per cent, under Par. 167, 1913 
law, this contention was not made in the 
protest which is accordingly overruled. 

In the case of the European Watch & 
Clock Co. the merchandise consisted of gold 
and platinum watches with bracelets of 
leather and silk having gold snaps or buckles 
and bracelets of platinum, ornamented with 
precious stones. The movements were taxed 
at 30 per cent under Par. 161 and the cases 
and bracelets at 60 per cent under Par. 356, 
Act of 1913. The board finds that the 
bracelets should have been assessed at 50 
per cent under Par. 161 and the cases at 30 
per cent under Par, 161, 1913 law. 

In the Hussa & Co. case the merchandise 
consisted of wrist watches composed of 
platinum with bracelet of leather having a 
gold or platinum snap. The case and brace- 
let were assessed at 60 per cent under Par. 
356 as jewelry. The case, the board now 
rules, should have been assessed at 30 per 
cent under Par. 161, and the bracelet at 
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50 per cent under Par. 167, Tariff Act of 
1913. 


ROSARIES 


In.a decision sustaining a protest of Cohn 
& Rosenberger, Inc., imported rosaries, com- 
posed of metal chain and cross and beads, 
beads chief value, assessed at 60 per cent, 
under Par. 356, Act of 1913, are held to 
have been more properly dutiable at 50 per 
cent, under Par. 333, same act. 

The collector’s assessment at 50 per cent 
under Par, 333, Act of 1913, on rosaries, 
imported by Benziger Bros., is affirmed and 
protest for duty at 20 per cent, under Par. 
167, denied because the protestants failed to 
produce evidence at the trial relative to the 
value of the components. 


HATPINS 


Hatpins composed of celluloid, sterling 
silver, and silver or gold plated steel ‘pins, 
imported by Bernard, Judae & Co., were 
assessed at 60 per cent under Par. 356, 
Tariff Act of 1913. The board finds that 
these articles were in chief value of cellu- 
loid and that duty should have been taxed 
at but 40 per cent, under Par. 25, Act of 
1913, as claimed by the protestants. 


GOLD PLATED ARTICLES 


Overruling a protest of David Zork Co., 
Chicago, the customs board finds that vases, 
inkstands and other articles, bronze chief 
value, gold plated, were properly assessed 
at 50 per cent, under Par. 167, Act of 1913. 
Claim for duty at 20 per cent under the 
same paragraph is denied, 


IMITATION PRECIOUS STONES 


In a ruling sustaining a protest of the L. 
Mendelson Co., the customs board finds that 
imitation precious stones, used in the manu- 
facture of jewelry, assessed at 35 per cent 
ad valorem under Par. 333, Act of 1913, 
should have been taxed at but 20 per cent 
under Par. 357, same act. 


GALALITH BRACELETS 


Galalith bracelets, imported by D. Lisner 
& Co., were assessed at 60 per cent under 
Par. 356, Act of 1913. The board finds 
that duty should have been exacted at 15 
per cent under Par, 385, as non-enumerated 
manufactured articles. 








Thieves gained entrance to the establish- 
ment of the A. E. Rogers Co., Scranton, 
Pa., one night, a short time ago, through a 
skylight, breaking two panes of safety glass 
After breaking the glass they sawed off an 
iron bar, bent the bars back and made an 
opening about 10 inches wide. The thieves 
then entered the small office and worked on 
the back of the safe. Their efforts evidently 
consumed hours, as the entire upper panel] 
of the safe has the sheet iron cut out and 
ripped away. They then drilled and cut 
away part of the cement and plaster com- 
position and reached the inner steel lining 
They used electric drills upon this lining, 
but were either frightened away or gave it 
up as a hopeless task. Two other safes in 
the establishment were unmolested because 
they were in a more conspicuous position. 
A tray of gold pencils and pens were taken 
from the show windows. The thieves left 
behind quite a number of tools which were 
found by the police. 
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The News from England 





Diamond Market Firm—London Women Wearing Jewelry to Match Hats— 
Influence of Egyptian Design Seen in Latest Offering in London Shops 














Lonpun, April 12.—The diamond market 
continues to attract buyers, who find that 
the best-quality parcels are none too plenti- 
ful and that the price tendency is to firm up 
rather than the reverse. The Diamond Syn- 
dicate has no complaint to make regarding 
the proportions of present-day business and 
js experiencing no difficulty whatever in dis- 
posing of good rough goods. There seems 
to be a scarcity of the real high-class stones 
of the sort sought by the American cutters. 
This is an element that is helping to keep 
the market very strong. The diamond share 
market continues to provide interesting side- 
lights on the growing strength of the dia- 
mond industry. Germans are actively in- 
vesting in the Consolidated Gold Mines of 
Southwest Africa. This, of course, is a 
consolidation of certain German pre-war 
companies, registered in 1920. A renewal 
of German interest in Southwest African 
diamonds first became apparent in the new 
year, since which time it has continued un- 
abated. German financiers and mining engi- 
neers are pretty well acquainted with the 
value and possibilities of these diamond 
sources, but their present purchases will not 
likely affect British control. The issued 
capital of Consolidated Diamonds is more 
than $13,000,000 in $5 shares fully paid. A 
first dividend is to be announced by the com- 
pany this Spring. 

* * * 

Fashion’s decree in ornamental jewelry is 
having full vent this Spring and some won- 
derful new pieces are making their appear- 
ance. Much of the new stuff, of course, 
emanates from Paris. From jeweled shoes 
the vogue has spread to hats. Smartly- 
gowned London women now display appro- 
priate jewelry in their headgear which varies 
with the type of design preferred. For the 
pink silk hat, for instance, real coral is be- 
ing used as the foundations for decorative 
media. It provides a remarkably pleasing 
effect. Mounts made of genuine pearls are 
set in silver. The jeweled mount adapted 
with the hat of fine white straw lends a 
distinct richness to this type of headpiece. 
With the vellum-toned hat are cameos set 
in pieces of mellow old shell. Onyx, of 
course, gets a place in this decorative media. 
In fact, onyx in London is now almost an 
obsession. ‘Black gives a smart touch to the 
pale-hued Summer gown. Long chains of 
onyx pearls divided by natural pearls now 
are fashionable for this type of gown, the 
color tones blending with those extended to 
the hat. Flexible bracelets of diamond-bor- 
dered pieces of onyx are used in conjunction 
with the general decorative scheme in which 
onyx figures conspicuously. 

* *k * 


_An extreme policy in regard to the valua- 
tion of fhe gold obtained in the Rand Cen- 
tral Mining Group is believed to be responsi- 
ble for the reported statement that profits 
do not altogether come up to expectations. 
The valuation of the gold is 85 shillings net 
per fine ounce. The current price is 88 shil- 





lings and three pence. There is around 75 
cents per ounce difference, and it is being 
questioned if such conservatism is a com- 
mendable virtue. Present Rand returns in- 
dicate increased production as compared 
with previous months, particularly in the 
case of such mines as City Deep, Modder- 
fontein, “B,” Nourse, Rose Deep and East 
Rand Proprietary. 
* * * 


Although, following the Italian royal cus- 
tom, the Princess Yolanda will wear prac- 
tically no jewelry at her marriage this week 
in the Chapel of the Popes, some wonderful 
presents in jewelry and the precious metals 
have been received by her. Her prospective 
husband, Captain Count Calvi di Bergolo, 
has presented her with a splendid sapphire 
ring set in platinum (thus further establish- 
ing the sapphire as the favorite stone of 
European royalty). The Queen-mother has 
selected a handsome pearl necklace for the 
bride. Gifts from members of King Vic- 
tor’s court include table services of solid 
silver and others of solid gold, all of chaste 
design and beautifully engraved. 

* *k * 


The influence that the “resurrection” of 
old “Toot-and-Come-In,” as they call him 
here, is having on new jewelry designs is 
very marked in the latest ornamental pieces 
that have reached the west-end metropolitan 
jewelry shops. One instance of the revived 
interest in Egyptian styles is seen in the 
craze for twining bead necklaces about the 
arms. Even diamond and French paste 
necklace-bracelets are used in this manner. 
The pendant is now the orthodox medium 
for neck wear. Pearl necklaces are -now 
taken from necks and twined twice or thrice 
around the wrist. Jewelers are displaying 
bracelets of strung pearls of trellis-like de- 
sign, reminiscent of the many-stringed pearl 
bracelets worn 50 years ago. In place of the 
brilliant and cameo-set clasps which finished 
the Victorian adornment, the new pearl 
bracelet is flexible and can be slipped easily 
over the hand to fit the wrist closely. 
Egyptian inspiration in the matter of eve- 
ning headdress is seen in the new styles now 
the vogue here. The fashionable headdress 
for evening wear is of beaten gold, tur- 


_quoise matrix, mother-of-pearl and coral. 


It fits close to the skull and is flush with the 
eyebrows. In a long loop, from ear to ear, 
strings of pearls, coral or turquoise swing 
under the chin. 

* * * 

Provincial jewelers are displaying a line 
of popular-priced cut glass earrings emanat- 
ing from Paris. They are in red, yellow, 
green and amber, one and a half inches long 
and shaped like a baseball club. The ends 
of some are tipped with black, the ear lobe 
screw heads even matching with the same 
color. 











C. W. Thissell has sold his interest in the 
jewelry business of the Roseboro-Thissell 
Co., Mantinez, Cal., to F. L. Roseboro. 
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PAWNBROKER HELD LIABLE 





Court Gives Complainant Verdict in Case 
Involving Loss of Rings Stolen by 
Hold-up Men 


CincinnaTi, O., April 19—A _ pawn- 
broker is liable for the property of his cus- 
tomers stolen from the store, is the opinion 
held by Judge Robert Marx, of the Superior 
Court of Hamilton County, Cincinnati, in 
the suit of Joseph S. Butler against Samuel 
Savin, whose pawnshop at 36 E. 6th St. 
was held up and robbed of $75,000 in money 
and jewelry on March 23, last year. This 
suit is one of a number that have been filed 
against Mr. Savin, and in the decision hand- 
ed down by Judge Marx, the pawnbroker 
was ordered to pay Mr. Butler $236.37. 

The latter alleged that on April 30, 1921, 
he pawned a diamond ring valued at $350 
for $100, and on June 21, 1921, he pawned 
an opal ring valued at $30 for $5. After 
the burglary he presented his receipts and 
was told the rings had been stolen, and that 
the receipts specified that the pawnbroker 
was not responsible for property that was 
stolen or that was destroyed by fire. Judge 
Marx held that when a pawnbroker is robbed 
of goods that have been pledged, the burden 
of proof is upon the broker to establish 
that the goods were stolen through no fault 
upon his part. Mr. Butler sued for $380, 
and a jury gave him a judgment for $236.37. 
Mr. Savin countered by asking for a new 
trial, but the court refused to grant him 
the right to file it. 

In his decision Judge Marx also says that 
when the evidence shows that the defendant 
kept pledged jewelry and diamonds in an 
open safe, which was not locked in any man- 
ner, and robbers secured the articles, it is 
not against the weight of the evidence for 
the jury to find- that the pawnbroker was 
negligent. As the right of a pawnbroker to 
claim a right of recovery upon his loan as . 
against the missing jewelry, the court holds 
that the pawnbrokér cannot recover without 
offering to return the pledged articles. An- 
other point decided was that it was not mis- 
conduct for a juror to make a memorandum 
of the dates testified to in the case. 

A number of similar suits have been filed 
against Savin as a result of the robbery, and 
the decision is of importance because of this 
fact. 








Improved Conditions in Diamond Industry 
of the Netherlands Reported by 
Consul Makin 


WasHINGToN, D. C.—Prosperous condi- 
tions-in America are reviving the diamond 
industry in the Netherlands, upon which 50,- 
000 people in the Amsterdam district are 
dependent for support. A few weeks ago 
5,000 workers, half of the total number nor- 
mally on the payrolls of the industry. were 
unemployed. The number out of employ- 
ment gradually diminished, until on March 
2 it was only 1,700. 

Monthly exports to the United States now 
average 2,000,000 florins, $783,000 at the rate 
of exchange current April 12, as compared 
with 1,500,000 florins, about $587,250, last 
year, and 1,000,000 florins, about $391,500, 
in 1921, according to a report from Consul 
F. W. Makin, at Amsterdam, to the Depart- 
ment of Commerce. 
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HELD FOR GRAND JURY 





Providence Police Arrest Man on Charge 
of Robbing Several Jewelry Concerns 
ProvipENCE, R. I., April 18.—The arrest 

in this city of a man, 31 years old, giving 
the name of Charles E. Spencer, 4173 Third 
Ave., New York, is believed by the police to 
be a most important one. At least it solves 
the problem that has been. worrying the 
focal police for several months as to the 
identity of the “window smashers” who have 
committed several successful robberies of 
downtown retail jewelers within the last 
few months. 

Spencer was arraigned in the Sixth Dis- 
trict Court before Judge Gorham Wednes- 
day morning charged with breaking and en- 
tering the stores of the Tilden-Thurber 
Corp., Weybosset Diamond Co., and the Em- 
pire Jewelry Co., and upon his plea of not 
guilty and waiving examination, he was 
bound over to await the action of the grand 
jury in $4,000 on each charge. He was un- 
able to procure bail and was committed to 
the Providence County Jail. 

The man was arrested in Exchange place 
shortly before 6 o’clock Tuesday evening 
by Inspectors James F. Rogers and Claude 
B. Tidd, three-quarters of an hour after he 
had alighted at the Union Station from the 
“Knickerbocker Limited” from New York. 
Inspectors Rogers and Tidd, with Inspectors 
Coffey, McGuire and Godfrey, had been 
trailing him for nearly four months. 

The young man, who has made three pre- 
vious visits to Providence also used the 
names of George Baxter and Charles Engel, 
and is said to have made a successful haul 
on each occasion. He was of good appear- 
ance, well dressed and a fluent talker. He 
not only admitted his operations here, when 
submitted to a long grilling by Chief In- 
spector James Ahern and Capt. Haran, after 
being taken to headquarters, but willingly 
dwelt upon details concerning his method of 
operations, movements subsequent to the 
robberies and the disposal. of the stolen 
property. 

The three breaks, which involved the rob- 
bery of nearly $5,000 in watches, rings, etc., 
occurred at the Tilden-Thurber Corp. store, 
Westminster and Mathewson Sts., early on 
the morning of Dec. 14; the Empire Jewelry 
Co.’s store, corner Westminster and Empire 
Sts. on the night of Aug. 6 and the Wey- 
bosset Diamond Co., early on the morning 
of Oct. 27. ‘ 

Following the Tilden-Thurber robbery, 
Inspectors Rogers and Coffey, who were 
assigned to the case, joined with Inspectors 
McGuire, Tidd and Godfrey, who had been 
detailed to run down clues in the two pre- 
vious jewelry store breaks, and inaugurated 
a sweeping investigation that resulted in ob- 
taining traces that led to the information 
that Spencer was the man wanted for the 
three breaks. Pinkerton detectives and the 
Jewelers’ Security Alliance co-operated with 
the inspectors in the search. 

Spencer, who admits having served time in 
Baltimore for larceny in 1916 and in the 

ew York city reformatory in 1914, was 
trailed to various cities and is known to have 

Narrowly escaped capture on three occasions 

following the receipt of requests for his ap- 


Prehension broadcast by police headquarters 
ere, 


THE 


JEWELERS’ CIRCULAR 

The alleged thief denied that he had any 
accomplices in any of his breaks and also 
refuted the supposition that he used a dia- 
mond cutter before breaking the heavy plate 
glass. He described his methods in smash- 
ing windows and said he never used anything 
else but his sturdy right heel. Through 
their probe the inspectors learned that the 
police in Norwich, Conn., were also looking 
for Spencer, and when informed of the fact 
after his arrest he replied that “he had heard 
they wanted him in connection with a job 
there.” 

In each of the cases in this city Spencer 
selected the early hours of the morning, when 
the streets were practically free of pedes- 
trians, he said, to carry on his window 
smashing and subsequent looting. From the 





CHARLES FE, SPENCER, ALIAS “GEO, BAXTER,” 
ARRESTED IN PROVIDENCE 


Empire Jewelry Co., John Weijbaum, pro- 
prietor, the property stolen consisted of a 
number of men’s watches, wrist watches and 
ladies’ rings all valued at about $1,200. . 
The store window of the Weybosset Dia- 
mond Co., 199 Weybosset St., Samuel Kap- 
lan, proprietor, was smashed on the morn- 
ing of Oct. 27 and watches and rings valued 
at $540 were carried away. The Tilden- 
Thurber Corp. break was the last, of the 
three. It occurred at about 2 o’clock on 
the morning of Dec. 14, the value of the 
watches taken from there being set at $2,085. 
After stating that he did not use a glass- 
cutter as at first supposed he admitted hav- 
ing prepared a hooked stick with which he 
drew several trays of watches to him from 
distant parts of the show window. He told 
the police that he registered at a Market 
square hotel the day previous to the robbery 
and after breaking the window retired to his 
room with the stolen property in his pockets. 
He said he slept until 11 o’clock, when he 
arose, and, after wrapping the jewelry in a 
towel of the hotel, took a train at 2 o’clock 
for New York. So rigid was the investiga- 
tion conducted by the inspectors that they 
were able during the questioning of Spencer 
to remind him of the fact that he took the 
towel from the hotel and also left pieces of 
boxes and tissue paper on the floor of his 
room as souvenirs of his visit to Providence. 
He registered at the hotel at that time as 
George Baxter. He said that at the time of 
the other two breaks: he registered once at a 
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Westminster St. hotel and the second time 
at a hotel on Weybosset St., and left the 
afternoon following the breaks on the New 
York boat. 

Regarding the disposal of the stolen goods, 
Spencer declared that he never failed to 
find a ready market for his wares on the 
curb on Bayard St., New York, where he 
claims he always disposed of the jewelry to 
anxious buyers “in less than two minutes,” 
using his own words. He received $200 for 
the Tilden-Thurber stock, he continued, sell- 
ing one watch valued at $140 for $20. 


UNFAIR TRADE PRACTICE 
Federal Trade Commission Takes Action 
Against Marking Fountain Pen Points 
and Other Products 


WaSsHINGTON, D. C., April. 21.—The prac- 
tice of marking fountain pen points in such 
a way as to create the impression that such 
points are made from 14K gold, when such 
is not a fact, is challenged by the Federal 
Trade Commission in a complaint against 
Harry Lederer & Bros., Inc., of Providence, 
R. 1. The complaint is similar to several 
others issued by the commission in the past. 

The complaint alleges that the firm manu- 
factures jewelry, pens and similar products 
and that certain of its fountain pen points 
which, it is alleged, are made of metal 
other than gold, are stamped “Premo 141 
Warranted,” 

The legend is stamped in small letters and, 
the commission charges, is intended to re- 
semble the standard 14K mark, thereby tend- 
ing to deceive the public into the belief that 
pen points so marked are 14K gold. 

A day will be set for hearing of the 
case after the firm has had 30 days in which 
to reply to the complaint. 











Charles H. Elliott Co., of Philadelphia, 
has been cited in complaint of unfair com- 
petition by the Federal Trade Commission 
for the alleged offer of gratuities to those 
who control the purchase of its products 
so as to divert sales from its competitors. 
The firm is engaged in the manufacture of 
jewelry, stationery, printing and engraving 
products. According to the Commission’s 
complaint a large part of the company’s 
business is conducted through agents who 
solicit orders from various educational in- 
stitutions. These agents, the Commission 
alleges, offer to students who compose com- 
mittees or to class officials, cash commissions 
or presents for the purpose of influencing 
them to buy the Elliott products, It is 
charged also that the firm is instrumental 
by this means in causing the cancellation 
of competitors’ orders. These acts, the 
Commission claims, are unfair to competi- 
tors. 





The Federal Trade Commission has 
issued a complaint against the Morrison 
Fountain Pen Co. of New York City, 
similar to many others, alleging that concern 
marks and labels fountain pens with ficti- 
tious prices so as to cause prospective buyers 
to believe that pens so marked are being sold 
at greatly reduced prices when such is not 
a fact. The commission contends that the 
marketing of fountain pens marked far in 
excess of prices at which it is intended they 
are to be sold is unfair to competitors. 
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Insurance Bills Opposed 





Jewelry Organizations Fight Measures in New York Legislature Which Would 
Forbid Lloyd’s Policies to Be Written in That State 














deen 





Three bills designed to prohibit foreign 
insurance companies from writing any risks 
in New York State and which if passed 
would work severe hardships on the jewelry 
trade, have been introduced in the Assembly 
at Albany, N. Y. One of these bills, known 
as the Dunnigan Bill, has been opposed by 
the jewelry trade and the State Insurance 
Commissioner has finally consented to with- 
draw the measure at this session of the 
Assembly. The other two bills are also 
being opposed by the National Jewelers 
Board of Trade and the Jewelers’ Vigilance 
Committee, so for this reason every jeweler 
of New York is being urged to write to his 
representative at Albany and voice his op- 
position to these proposed measures. 

The Dunnigan bill, which State Insurance 
Commissioner Stoddard has agreed to with- 
draw at this session, is marked Assembly 
Bill No. 1733, and is intended to amend 
Section 137 of the Insurance Law in rela- 
tion to the licensing of brokers in excepted 
cases. One of the other two bills opposed 
which was introduced by Senator Sheriden 
and bears Senate Introductory No. 1690, 
places a 25 per cent. tax on Lloyds and 
other foreign insurance concerns for all in- 
surance written in New York State by these 
companies. This bill, it is claimed, would 
also work a great hardship on the jewelry 
industry, inasmuch as the foreign companies 
are the only ones ready to assume the risks 
and hazards the jewelers are constantly fac- 
ing. A resumé of this bill follows: 


“To add Article 17 to the Tax Law, 
imposing a tax of 25 per cent. per annum 
upon the amount of the premium or 
compensation paid for each policy or 
contract of insurance, and each renewal 
thereof, negotiated or contracted for, 
or procured or delivered within the 
State, issued or executed by any insurer 
or underwriters organized in or under 
the laws of any foreign country and 
not authorized to transact business in 
this State. Persons thus insured must 
report under oath to the State Tax Com- 
mission, giving full information as to 
policies issued, the amount paid therefor, 
when, where, and through whom pro- 
cured, and such other facts as the com- 
mission may require.” 


The third bill, which is opposed by the 
National Jewelers Board of Trade and the 
Jewelers’ Vigilance Committee, was intro- 
duced into Assembly by Assemblyman 
Hutchinson, and seeks to amend the Penal 
Law in relation to persons acting for foreign 
Msurance corporations. This bill not only 
makes it a crime in New York State to 
take out a policy in Lloyds but also to ad- 
just a policy with a foreign country. State 
Insurance Commissioner Stoddard has 
agreed to the following amendment to this 
Measure : 


“This section shall not apply to the 
adjustment of losses with, for or from 
unlicensed insurers when the policy has 


been legally written and the coverage 
cannot be obtained in or from licensed 
insurers,” 


Despite this proposed amendment, how- 
ever, the bodies of the jewelry trade are 
urging every jeweler in the State to write 
to Assemblyman Hutchinson and Senator 
Dunnigan, respective leaders of insurance 
legislation, in their Houses, urging the de- 
feat of this bill, bearing Assembly Introduc- 
tory No. 1676. 





On behalf of the National Jewelers Board 
of Trade and the Jewelers’ Vigilance Com- 
mittee, Morris L. Ernst, of Greenbaum, 
Wolff & Ernst, attorneys for both these or- 
ganizations, has appeared at Albany in oppo- 
sition to these bills. He has also written to 
the Governor calling his attention to the 
hardship these bills, if passed, would work 
upon the jewelry trade. 

In speaking of these bills, Mr. Ernst stated 
that they would interfere with the procur- 
ing of Lloyds insurance and in part are 
prompted by the desire of the licensed 
domestic insurance companies to exclude 
from this market the non-admitted foreign 
insurers. The Board and the Vigilance 
Committee, he pointed out, appreciate the 
economic desirability of licensing foreign 
insurers and imposing a fair tax on the busi- 
ness done by them in New York State and 
making them subject to suit and supervision. 
On the other hand, however, these bills per- 
form none of such services, but, as a matter 
of fact, prevent jewelers, bankers and 
others from procuring policies which the 
domestic companies either will not or cannot 
write and which the jewelers and bankers 
are able to obtain only from foreign in- 
surers. 

Mr. Ernst pointed out that the jewelry 
business is one of great hazards and the 
risks pertinent thereto must be covered by in- 
surance. The three proposed bills, he 
showed, would withdraw from the jewelers, 
the present insurance facilities at a time 
when domestic companies will not and can- 
not write policies covering the risks involved 
in the business, thereby working a tre- 
mendous hardship on the trade. 

Measures having the same objectives were 
passed by the legislature last year, it will be 
remembered, but were vetoed by Governor 
Miller. At that time, the jewelers appeared 
before the Governor and put up a number 
of convincing arguments against such 
legislation. 








The Schiffman Jewelry Co., long estab- 
lished in Greensboro, N. C., has moved 
to a new location at 225 S. Elm St., in the 
building owned by S. Schiffman, founder of 
the company. The location is the old site 
of the Patterson Bros.’ store. The new 
Schiffman jewelry store is one of the most 
modern and up-to-date in the State. Five 
years ago, Mr. Schiffman turned over the 
business to his sons, Arnold A. and Dr. 
Harold Schiffman, who now conduct it. 
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David Gurewitz Trading as the Parkway 
Silver Co., New York, Files Schedules 
in Bankruptcy Showing Liabilities 
of $13,402 and Assets of $10,672 


David Gurewitz, trading as the Parkway 
Silver Co., jobber in silverware, 62 Canal 
St., New York, filed schedules in bank- 
ruptcy in the United States District Court, 
on Tuesday, April 17. These schedules list 
the liabilities at $13,402 which amount con- 
stitutes unsecured claims while the assets are 
placed at $10,672 and consist of stock in 
trade, $6,000, machinery, tools, etc., $850, 
debts due on open accounts $3,627 and de- 
posits of money in the bank and elsewhere, 
$95. Involuntary bankruptcy proceedings 
were started on March 24 last. 

Among the largest unsecured creditors 
are: Art Ivory Mfg. Co., $166; American 
Tray Co., $507; A. L. Mfg. Co., $207; Alvin 
Silver Co., $115; Benedict Mfg. Co., $135; 
Baltes Chance Co., $210; J. Busch, $378; 
Blue Ribbon Silver Co., $212; Billboard 
Pub. Co., $184; Continental Sheffield Co., 
$265; M. Cohen, $158; Continental Mfg. Co., 
$228; Century Silver Co., $350; Crescent 
Silver Works, $223; Eastern Sheffield Silver 
Works, $346; G. H. French & Co., $410; 
Joseph Friedman, $105; Farber Bros., $166; 
Famous Sheffield Silver Co., $334; Wm. L. 
Gilbert Clock Co., $187; Jacob Goldflam, 
$250; A. Goldman, $281; International Sil- 
ver Co., $222; India Ivory Co., $159; 
Knickerbocker Silver Co. $845; Mutual 
Manicure Co., $156; Manicure Novelty Co., 
$102; National Silver Co., $104; Quality 
Silver Co., $680; Wm. A. Rogers, $400; 
Rose Silver Co., $420; Louis Rubinstein, 
$228; J. Rogers Silver Co., $209; H. O. 
Rogers Silver Co., $108; Royal Silver Co., 
$135; Rialto Silver Co, $111; Wm. 
Schimper & Co., $216; Jos. Schulman, $112; 
Standard Silver Co., $241; K. N. Shaffer & 
Son, $128; I. Tannenbaum, $350; Western 
Silver Co., $135; Wilwite Pen Co., $150; 
Williams Bros. Mfg. Co., $124; A. Sabse- 
witz, $217; Morris Brettschneider, $825; 
Sadie Eisner, $150; Queen City Silver Co., 
$115, and Frank Silverman, $200. 








Death of C. R. Yocum 


BLooMINGTON, Ill, April 18—C. R. 
Yocum, well known jeweler of this city, 
died at his home, 1421 East Olive St., on 
the morning of April 11, following a week’s 
sickness. He was first stricken with in- 
fluenza and pneumonia later developed. 

Mr. Yocum was born April 2, 1880 in 
Ohio, but lived practically all of his life 
in Hastings, Nebr. The family came to 
Bloomington 15 years ago from Kewanee, 
where they had resided for a year after 
leaving Hastings. 

Mr. Yocum entered the Homuth jewelry 
firm when he came to Bloomington and re- 
mained there for seven years. He then 
went into the jewelry business for himself 
and was located at 419 N. Main St. 

He was a member of the Second Presby- 
terian Church and was active in club life 
being a 32nd degree Mason and a Knight 
Templar. He was also a member of the 
Kiwania Club and of the Association of 
Commerce and was a Spanish War veteran. 

He leaves besides his widow, two 
daughters, his parents, two brothers and a 
sister. 
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KILLED BY A BANDIT 
Ernest Engdahl, Clerk in San Francisco 
Establishment, Shot by Desperado Who 
Attempts to Rob Concern 
But Is Caught 


San Francisco, Cal, April 18—On 
Thursday, April 12, Ernest Engdahl, a clerk 
with the San Francisco Jewelry Co., 784 
Market St., was shot and almost instantly 
killed by a bandit. The hour was 6 P. M., 
when dense throngs of people were on their 
homeward way along this busiest part of 
San Francisco’s downtown section. 

Hearing the shot, Traffic Officer J. J. 
Mahoney, on duty at 4th and Market Sts., 
rushed across the street to the store. He 
entered, just as the killer, gun in hand, start- 
ed to leave. Mahoney could not shoot, be- 
cause there were others in the store, and as 
the robber pointed his pistol at him, the of- 
ficer swung his fist at the man’s jaw, just 
in the nick of time. He fell, unconscious. 
Engdahl was carried by a motorist to the 
emergency hospital, but he was dead on ar- 
rival there. 

On regaining consciousness, the bandit 
gave the name of Tony Smith, and stated 
that he had arrived from Fort Worth, Tex., 
on April 10. His age he gave as 19, but he 
looks fully 10 years older. Whether he is a 
newcomer in San Francisco, or not, the 
robbery was carefully planned, and Smith 
admitted as much. In plain sight.was $100,- 
000 worth of jewelry, mostly diamonds. 
Smith carried two grips, one of them con- 
tained a pair of pliers, a padlock and a sign 
that read “Closed.” There were even tacks 
in this sign. 

The bandit said he had planned to drive 
the store force into the vault, lo¢k them in, 
close the front door, hang up the “Closed” 
sign, cut the telephone wires and loot at his 
leisure. He had “scouted” the store and 
knew where to find what he wanted. When 
asked if he knew that would have meant 
suffocation for the men, Smith coolly re- 
plied that he would have telephoned to the 
police to release the men on making his 
get-a-way. 

In addition to Ernest Engdahl, Joseph 
Mendelkern, another clerk, and Hill Gold- 
water, the proprietor, were in the store when 
Smith entered. After a conversation with 
Goldwater, he drew a gun and ordered all 
three men to hold up their hands. They 
obeyed. Then he tried to close the store 
door and put up the sign, but could not suc- 
ceed in closing it, because of a lock and 
chain. At this point, Smith states, Engdahl 
came rushing forward, crying “Help!” 
“Police!” and started himself for the bandit. 
He was shot down, and Smith turned men- 
acingly on the other men, but the commo- 
tion caused outside by the shot, and the ar- 
rival of the traffic officer, caused him to try 
to Jeave. Mahoney’s promptness and cour- 
age prevented him from doing so. 

Jewelers and pawnbrokers of San Fran- 
cisco promptly collected a purse of $250 as a 
testimonial to the officer. Mahoney has also 
been recommended by the Police Commis- 
sion, 

When arraigned before Judge Lile T. 
Jacks on April 13, Smith showed coolness 
and even indifference. He says he has no 
recollection of shooting, but confesses that 
he planned robbery. The case has been con- 
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tinued until April 27, pending the inquest. 
The police are investigating the man’s past. 

Ernest Engdahl had been employed in the 
jewelry trade in San Francisco for a num- 
ber of years and was well known. Before 
and after the fire, he was with the Keystone 
Jewelry Co. He is survived by a widow, 
who is in very precarious health, and by a 
son by a former marriage. He was about 
42 years of age at the time that he was 
killed. 

Speaking of the wave of crime which 
seems to have struck the country recently, 
a well-known member of the jewelers’ trade 
said: “Too many people are full of sym- 
pathy for criminals, but seem to have little 
pity to spare for their victims. Another 
cause is the excessive use of probation. 
Many criminals think that, even if caught 
and convicted, they will merely be subjected 
to the annoyance of a trial and will then be 
turned loose, on probation.” 








SENT TO PRISON 


Bernard T. Kotzin Pleads Guilty to Con- 
spiracy Charge and Must Serve -Term 
in Atlanta Penitentiary 


CInNcINNATI, O., April 21.—Bernard T. 
Kotzin, 29, 3405 Burnet Ave., was sentenced 
to a year and a day in the Atlanta peniten- 
tiary by United States Judge Smith Hicken- 
looper in this city, Tuesday. Kotzin was 
charged with conspiracy to obtain money by 
fraud and pleaded guilty to the indictment 
returned against him by the Federal Grand 
Jury a week ago. He will have to answer 
to charges in Muncipal Courts here fol- 
lowing his dismissal from the penitentiary, 
as he is wanted on charges of false pre- 
tenses. 

Kotzin was arrested by the local police on 
charges preferred by the Frank Herschede 
Jewelry Co., 124 E. 4th St., and the Richter 
& Phillips Co., 114 W. 6th St. It is alleged 
he obtained jewelry to the amount of $375 
from the Herschede store and also two 
diamond rings valued at $540 from the 6th 
St. firm, claiming he wanted to present them 
to his wife, who was ill. Kotzin tried to 
obtain jewelry from the store of H. Ratter- 
man, Jr., in the Sinton Hotel but it was re- 
fused him. 

On the Federal charge Kotzin and a part- 
ner, Leon L. Stern, alias “Leon L. Stearne,” 
were charged with obtaining money from 
prospective clients secured to distribute a 
series of “Success” talks. Stern has not 
come up for trial as yet. 











Several hundred retailers, from large 
cities and small, and representing every kind 
of retail store, will assemble at Atlantic 
City, June 3 to 7, in connection with the 
annual convention of the Associated Adver- 
tising Clubs, to exchange their experiences 
of the last year and plan for a better use 
of their advertising opportunities for the 
year to come. The Associated Retail Ad- 
vertisers, as the association is called, is a 
division of the advertising clubs, and the 
program for the Atlantic City meeting will 
include such speakers as Roger W. Babson, 
Homer J. Buckley, Joseph Appel, Charles 
W. Mears, Benjamin Nash and W. R. 
Hotchkin. 
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CHARGED WITH THEFT 





Cincinnati Police Arrest Two Suspects and 
Claim One Man Confessed to Crime 
Committed in Chattanooga, Tenn. 


Cincinnati, O., April 21.—Part of the 
loot stolen from a jewelry store on 7th St., 
between Market St. and Broadway, Chat- 
tanooga, Tenn., was recovered by the Cin- 
cincinnati police through the arrest of two 
men giving the names of Oscar Brown, 48, 
Nashville, Tenn., and Luis Lopez, 36, Mexi- 
can of Vera Cruz, Mexico. They were 
picked up by Detectives William Sweeney 
and Henry Loewenstein after Brown was 
found to have a small white gold watch in 
his possession and which he was trying to 
sell. A little later Lopez was taken into 
custody and at the time of his arrest he was 
found to have four white gold wrist watches, 
two larger white gold watches, a white gold 
belt buckle and a gold powder puff box. 

When they were taken before Detective 
Chief Emmett D. Kirgan, Lopez maintained 
an attitude of entire innocence and would 
only answer that he was not guilty of any 
wrong-doing. Chief Kirgan then separated 
the men and started grilling Brown with 
telling effect, causing the latter to break 
down and confess robbing the Chattanooga 
store. “You’ve got me and I'll have to 
tell, but for God’s sake protect me from my 
Mexican friend. He may try to cut my 
throat,” Brown exclaimed, pale with terror. 

Despite this confession Lopez steadfastly 
denied any wrong-doing and also denied ac- 
quaintance with Brown. The local police 
got in touch with the Chattanooga authori- 
ties immediately and the answer they re- 
ceived was to hold the men at all hazards 
until an officer was sent for them. He came 
to Cincinnati Monday morning and took 
Brown and Lopez back with him. 








GET LOOT WORTH $9,000 


Police of Peoria, Ill, Searching for Safe 
Burglars Who Stole Jewelry and Money 
from Jewelry Store in that City 


Peoria, Ill., April 18~—The police of this 
city are still searching for the robbers wha 
secured more than $9,000 worth of jewelry 
and money when they wrecked the safe in 
the store of Joseph Sebo, 3116 S. Adams St., 
on April 11. Included in the loot were 
watches, gold rings, diamond earrings, stick- 
pins and other articles, and also $50 in cash. 
From an investigation which was made the 
next morning, it is apparent that the bur- 
glars took their time in sorting out only 
valuable stock. 

Entrance to the place was made through 
a rear door from which a panel had been 
cut. The burglars first tried to force a win- 
dow, but failed. They worked leisurely as 
if assured of their own safety. The safe 
was opened in the same manner in which 
more than 75 similar safes have been opened 
in this city. The combination knob was 
knocked off and the tumblers punched back. 

The theft was discovered Thursday morn- 
ing, when the jeweler opened his place for 
the day’s business. 











L. Dahn is named as successor to W. S- 
Lanehart, Wheaton, III. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., April 18—The monthly report of the Trade of ‘Canada for February 
gives the value of imports for home consumption in the jewelry and allied trades as follows: 


Clocks ...---ccccccevcsesevcrccvcsccece 


Clock and watch keys, clock movements 
and clock CaS€B.ccsccccccsccccscccces 


Watch cases and parts thereof, finished or 
unfinished 


eee eeeeesreresseeeeeeee eevee 


POET) AOD: 0515 65.099 60 eas sia oes os 


Sterling or other silverware, n.o.p........ 


Manufactures of gold and silver, ROD; 


Precious stones and imitations thereof, not 
mounted or set, and pearls and imita- 
tions thereof 


Diamonds, unset 
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Plans for the Third Annual Dinner of the 
Horological Institute of America 
to Be Held in Chicago 
The following letter referring to plans 
proposed for the third annual dinner of 
the H. I. A. has been sent to President 
Geo. W. Spier, of the Institute: 
























































CHICAGO JEWELERS’ ASSOCIATION 
5 South WasasH AVE., 
CHICAGO 
April 18, 1923. 
Dear Mr. Spier: 


There has been organized a committee 
in Chicago to extend an invitation to 
the Horological Institute of America to 
hold its annual dinner next January in 
Chicago. This committee is made up 
of: 

S. Swartchild, J. T. Montgomery, De- 
Forest Hulburd, H. C, Stern, Fred 
Lund, A. G. Lavy, and the writer. 

You are doubtless familiar with the 
connection of these various gentlemen. 
Mr, Montgomery, in addition to his 
other activities, is president of the Chi- 
cago Jewelers’ Association; Mr. Stern 
is president of the Illinois Retail Jewel- 
ers’ Association; Mr. Lavy, secretary of 
that association; Mr. Hulburd, vice- 
president of Elgin National Watch Co.; 
Mr. Swartchild, of Swartchild & Co.; 
Mr, Lund, head of watch activities of 
Spaulding & Co., and the writer has an 
ex parte interest in anything that will 
go with horology. 

Mr. Montgomery reports at this 
morning’s meeting that the Chicago 
Jewelers’ Association, at their directors’ 
meeting April 17, have authorized a con- 
tribution of $100 towards preliminary 
expense should the convention be ar- 
ranged for Chicago. This is a kindly 
and interesting indication of the interest 
being taken here and it is likely that we 
may have to raise $1,000 or more to 
carry out the rather ambitious program 
and convention contemplated. We have 
appointed committees as follows: 

Finance: Mr. Montgomery, 
Swartchild, Mr. Hulburd. 

Program: Mr. Lund, Mr. Lavy, Mr. 
Stern. 

Banquet: Mr. Stern, 
gomery, Mr. Hulburd. 

In the discussion at this morning’s 
meeting it was suggested that perhaps 
two days could be filled with an inter- 
esting program and excursions, espe- 
cially interesting to the working watch- 
maker and thereby establish esprit de 
corps and responsibility for the success 
of the grand plan of the Horological 
Institute of America. 

We hope that your meeting May 9 
may be very successful and that your 
improving health will make it possible 
for you to be with us in Chicago in 
event the meeting will be held here. 

Yours truly, 
Chairman, Chicago Committee. 
PauL M. CHAMBERLIN, 


Mr. 


Mr. Mont- 











Month Eleven Months 
of February, Ending February, 
Bara | 
1922 1923 1922 1923 
United Kingdom ..... $986 $2,112 $15,563 $21,531 
United States ....... 23,339 22,037 484,469 320,059 
Re ey Pere eer 337 109 4,954 4,108 
PEE oak 6006550 60 826 2,744 20,694 59,004 
I a pliitig Ooltid wide. ew udeo err 526 154 
Netherlands ......... 248 26,558 32,753 
Switzerland ......... 159 mens 3,284 6,322 
Other countries ...... 32 399 255 4,551 
TN den veaeane 25,927 27,401 556,303 448,482 
United Kingdom ..... 122 162 3,609 8,493 
United States ....... 9,566 9,180 117,082 94,542 
Other countries ...... 5 1,366 1,328 2,568 
Ne fo Siac arne 9,693 10,708 122,019 105,603 
United Kingdom ..... 47 237 1,680 6,639 
United States ....... 3,890 1,204 54,601 20,798 
FEROS sccceccccecese ree 439 829 
Switzerland ..’....... 7,890 2,966 90,087 53,928 
Other countries ... 106 5,245 2,666 15,720 
TO occas «TE 9,652 149,473 97,914 
SO mere ee 949 1,043 
United States ......+ 2,921 10,078 91,498 93,409 
PE. cunagiene oss¢s ap wine: 3:0 ta eae 17 578 
Switzerland ......00. 3,098 2,210 45,155 37,009 
I CIs ii 5 008 oie eee aapanes ea deaiia 2 aaa 
EEE eit ovoeaee 6,019 12,288 137,619 132,039 
United Kingdom ..... 4,892 3,597 85,153 99,724 
United States ........ 47,097 69,907 583,474 606,334 
SR ick Rik ccd ee, beac 144 exw data 333 
Czecho-Slovalia ...... 7,907 8,525 27,350 84,958 
PEE irasievaciogaase 1,468 1,462 56,337 23,979 
TEE 560 c60.d0'# vwinia'e's 427 221 8,699 12,341 
Other countries ...... 756 2,607 17,009 20,224 
WOU bas Soka 62,547 86,463 778,022 847,893 
United Kingdom ..... 2,648 4,135. = 107,876 ~=—-:117,230 
United States ........ 1,401 1,608 47,341 49,953 
| ere 156 3,644 1,004 
PN i nsincisae peeves an 2,355 3,742 
Other countries ..... 30 1,927 606 
WO ii 00kG55ies 4,205 5,773 163,143 172,535 
United Kingdom ..... 208 189 18,733 16,064 
United States ........ 4,578 4,640 59,089 60,485 
SO rere 377 Ree 7,883 2,191 
bo eer eee 1,862 cnenne 
Other countries ...... 22 198 528 
OE Foe ts sete. 5,185 4,829 87,765 79,268 
United Kingdom ..... 15,137 924 129,037 28,162 
Jnited States ......-. 6,955 5,203 76,018 65,378 
CRUPIOIOVEIEE 3c cioicicd. bcwcens Se cides 9,655 4,833 
a ae are 4,421 $277 112,250 71,413 
ee ee 476 812 16,979 5,062 
ET Ce PN ee ey eh rete ye trex 994 762 
EO OT eee 1,287 1,387 20,241 30,505 
Netherlands ......... 524 475 9,614 3,638 
ED oso caw cs. Gu heces 124 2,110 7,278 
OURROF COMMITEE: 2.4. 0 dc ced ees 4 10,182 11,866 
|. ary ne een 28,800 14,202 387,080 228,897 
United Kingdom 35,237. 52,117 1,070,797 549,597 
Darted States ...6..0% _ 1,031 5,277 45,888 48,174 
eee 98,622 2,173 751,828 390,883 
POR ela vases .« bweens a A 24,427 868 
Netherlands ......... 135,579 47,741 1,048,905. 703,402 
BAS 555. o:05el, Kaleasts eio-iae 121 aindeiaecs 
OIEY COIS ooibic sd Geostes 6,903 cece 
POO os orn tie xs 207,469 107,308 2,948,869 1,693,086 





Claude H. Hartman, jeweler on Broadway, 
Hanover, Pa., has rented the middle store- 
room in the new building to be erected on 
Baltimore St. ia 
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Platinum Diamond 


Wrist Watches 


Bracelets Brooches 


Bar Pins Rings 


J. BRAUNSTEIN & CO. 


36-40 John Street, New York 











Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years 


A Superior Reproduction 


direct from France 


Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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DEATH OF C, L. UNTERMEYER 





Well Known New York Jeweler Passes 
Away After a Long Period of 
Poor Health 
Charles L. Untermeyer, former  vice- 
president of Charles Keller & Co. and Un- 
termeyer-Robbins & Co., both of New York, 


died last Thursday night at his home, 140. 


W. 7lst St. The funeral was private and 
took place last Sunday morning, followed 
by burial at Bethel Cemetery, Cypress Hills, 
L. I. Mr. Untermeyer had been in ill health 
since last Summer. 

Charles L. Untermeyer was born in Chi- 
cago in October, 1868. Shortly after his 
birth, his parents moved to New York, where 
he spent his early years. While still a boy, 
Mr. Untermeyer went abroad and lived with 





THE LATE CHAS, L, UNTERMEYER 


his aunt, Mrs. Pauline Keller, in Germany, 
where he was educated. He remained 
abroad until 1884, and then returned to the 
United States. He started to work for the 
firm of Keller & Untermeyer, manufacturers 
of watch cases and jobbers in jewelry, then 
at 9 Maiden Lane. It was with this concern 
that he learned the jewelry business and in 
later years traveled for the firm until the 
business was closed out in 1892. After this 
firm went out of business, Mr. Untermeyer, 
with his father, David Untermeyer, and his 
uncles, Henry and Emanuel Untermeyer, or- 
ganized the firm of Charles Keller & Co., 
manufacturers of gold jewelry. Mr. Unter- 
meyer traveled west for the firm and was 
actively associated with the business until 
his retirement in September, 1915. At the 
time Mr. Untermeyer withdrew from the 
firm he was vice-president of the corpora- 
tion. He was widely known to his host of 
friends as “Dolly.” 

Shortly after his father’s death in 1900, 
Mr. Untermeyer, with his uncles, Henry and 
Emanuel Untermeyer, and M. L. Robbins, 
founded the concern, Untermeyer-Robbins & 

He was also active in this firm and 
was vice-president at the time of his retire- 
ment in 1915. Both of these firms are lo- 
cated in the Maiden Lane district and are 
well known throughout the jewelry trade. 


THE JEWELERS’ 


Upon his retirement from the jewelry busi- 
ness, Mr. Untermeyer entered the financial 
field and at the time of his death was a 
member of the firm of Untermeyer, Rich- 
ardson & Moss, dealers in investments and 
securities, 120 Broadway. 

During the time he was affiliated with the 
jewelry business, Mr. Untermeyer did a 
great deal toward building up the good-will 
of his concerns and enjoyed a host of friends 
all over the country. In his day he was 
probably one of the best-known traveling 
men in the industry, and at the time of his 
retirement a great deal of regret was ex- 
pressed. He was a man of lovable traits 
and exceedingly fine character and devoted 
a great deal of time to his home life and 
family. 

Mr. Untermeyer was married in 1904 to 
Miss Florence Levi, daughter of Mr. and 
Mrs. E. S. Levi, New York. Deceased is 
survived by his widow and two children, 
De Witt E. and Majorie B. Untermeyer. 

Mr. Untermeyer was a member of a num- 
ber of social organizations of New York. 


DEATH OF WILLIAM J. FRANK 











Prominent Akron O., Jeweler Succumbs to 
An Attack of Heart Disease 


Axron, O., April 21—William J. Frank, 
67, prominent Akron jeweler, died Friday 
at his home, 191 S. College St., of heart 
disease, after an illness of about 15 months. 

An attack of influenza followed by a 
complication of diseases had so weakened 
Mr. Frank that relatives have expected his 
death for several weeks. 

William J. Frank was born near Union- 
town, O., Nov. 16, 1855. When only 13 years 
of age he came to Akron and went to work 
as chore-boy for Dr. John Weimer. In addi- 
tion to that he became an apprentice in the 
shop of the Abbey jewelry store and went 
to the old Jennings school at night. Later 
he became an apprentice at the Dewey 
jewelry store and when he was 20 years of 
age he became a partner with George K. 
Foltz in a jewelry store. 

During the years that followed Mr. Frank 
was in partnership with W. H. Laubach and 
Walter Clemmer. When the firm of Clem- 
mer & Frank dissolved about six years 2go0 
the W. J. Frank Co. came into existence. 
Last August Mr. Frank celebrated his 50th 
anniversary in the jewelry business. The 
W. J. Frank Co., S. Main St., was or- 
ganized a number of years ago. 

When 21 years old Frank married Ellen 
L. Ross, formerly of Massillon. They have 
two children, Esther Siegrist and William 
E, Frank, of Akron. He also leaves two 
brothers, Attorney J. C. Frank, of Akron, 
and Milton Frank, of Canton. 

Mr. Frank took an active interest in lodge 
affairs in addition to his extensive church 
work. He was a member of the Masonic 
lodge and the Odd Fellows. 

His whole life interest was in church 
work. The development of the Grace Re- 
formed Church and other churches in his 
city of that denomination has been greatly 
due to his interest. A year ago he made a 
trip into the far east in the interest of his 
church. 

Burial will be made in Akron. 
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DEATH OF WILLIAM FORSTROM 





Chicago Retail Jeweler Dies 
Following an Operation 


Cuicaco, April 21—The funeral of 
William Forstrom, who died April 17, in St. 
Augustine Hospital was conducted from the 
Chapel at 3154 N. Clark St., this afternoon 
at 2:30, and the remains interred in Acadia 
Park Cemetery. 

Mr. Forstrom has been continually in the 
retail jewelry business in the Lake View 
district of Chicago: for the past 23 years. 
For several years his store’ at 3307 N. 
Clark St., has been one of the leading stores 
of this secticn. 

He was born in Sweden, on April 6, 1878, 
and came to Chicago at the age of 20 years. 
For two years he was associated with his 
brother in the jewelry business on the south 
side, and in 1900 opened his own business 
on the north side. In 1913 in addition to 
his individual business he associated him- 
self with H. Erickson, at 5304 N. Clark St., 
doing business as Erickson & Forstrom, and 
divided his time between the two places until 
1916, when he sold his interests to Mr. 
Erickson, and then gave all of his time to 
the store at 3307 N. Clark St. 

Mr. Forstrom was in comparatively good 
health until Friday, the 13th, when he was 
taken ill. On Saturday he was removed to 
St. Augustine Hospital for an operation and 
died at noon on Tuesday. 

Mr. Forstrom was always active in all 
civic affairs in his neighborhood and was 
one of the best known and best liked mer- 
chants in that vicinity. He was a member 
of King Oscar Lodge, No. 855, A. F. & A. 
M.; Unity Lodge, I. O. S.; Drake Lodge, 
I. O. V.; Standard Lodge, S. F. A.; North 
Shore Lodge, I. O. O. F.; Frihet Lodge, 
V. O. of A; Chicago Dala Society and King 
Oscar Chapter O. E. S. 

Deceased is survived by his widow, Mrs. 
Gerda C. Forstrom, and one daughter Vega. 
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DROVE AWAY WITH JEWELRY 
Thieves Secure Loot Valued at $18,000 
Belonging to Philadelphia 
Wholesale Firm 


PHILADELPHIA, Pa., April 20.—Jewelry 
valued at $18,000 was stolen from in front 
of a jewelry store at 4517 Frankfort Ave. 
this afternoon. The jewelry was in a de- 
livery truck and the thieves climbed into the 
machine and drove away. The truck and 
jewelry were the property of Aisenstein & 
Gordon, whose shop is at 7th and Sansom 
Sts. 

Two employes of the Sansom St. estab- 
lishment drove the car to the Frankford 
Ave. store, where a case of jewelry was 
delivered. When the two men came out of 
the store the truck was gone. 

They reported the theft to the police at 
once and several hours later the car was 
found under a railroad bridge at Butler and 
Sepviva Sts. Police believe the robbers 
were met by another machine at the rail- 
road bridge and after a transfer of the 
jewelry escaped in the other machine. 

Members of the firm were summoned and 
opened the strong box at the rear of the 
machine. It was empty. 
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Walter Eitelbach & Co., —s 576 Fifth Ave.. 
Ludwig Nissen & Co. NEw york 














Specialists in Genuine Oriental Pearl Necklaces and_ Individual Pearls 
Finest Selection Rare Gems 











FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


Pearl Ropes Loose Pearls 
Black Pearls a 


Fancy Cut Diamonds and Precious Stones 




















April 25, 1923. 


THE JEWELERS’ 


CIRCULAR 








Discuss Many Trade Problems 





Members of Chicago 24-Karat Club Hold Most Important Session at Hardware 
Club and Decided to Enlarge the Organization 














Cuicaco, April 21—After several months 
of comparative inactivity about 50 men gath- 
ered at the Hardware Club in the State Lake 
building last night in response to the call of 
President Herman Stern for a meeting of 
the Chicago 24-Karat Club. 

By 6 o’clock members began to arrive and 
acquaintances were renewed and questions of 
interest to the trade were discussed in the 
reception room until about 7 o’clock, when 
they entered the dining room. After dinner 
President Stern made a few remarks ex- 
pressing his gratification with such a large 
attendance. He stated that one of the ob- 
jects of this meeting was to discuss the pos- 
sibility of forming a Greater Chicago 24- 
Karat Club, to include not only the retailers 
as at present, but wholesalers, manufacturers 
and every branch of the jewelry industry in 
Chicago. His thought that very much could 
be accomplished by such an organization 
with members from every branch co-operat- 
ing for the welfare of the trade, was heartily 
endorsed by several speakers, including rep- 
resentatives of the wholesale trade. Upon 
motion of B. J. Hagamann, a committee was 
appointed to suggest a plan to carry out the 
idea of a Greater 24-Karat Club. 

The century old subject of retailing job- 
bers then occupied the time for a few min- 
utes. A few retail jewelers told of cases 
of wholesaler competition, and Tomaz F. 
Deuther, editor of the monthly Bulletin is- 
sued by the Illinois Retail Jewelers’ Asso- 
ciation, told of a thorough investigation 
which he and Secretary Lavy had made in 
Chicago during the past year which brought 
out many flagrant violations of the code, No 
names were mentioned in the. discussion, but 
it developed that the great evil in this line 
is with retailers who claim to be jobbers and 
are listed in reference books as jobbers, yet 
do only a retail business. As in nearly every 
city, the buildings which have regular job- 
bing houses have many of the houses com- 
plained of. The speaker took occasion to 
make very favorable comment on one large 
diamond and pearl house here which does 
both retail and wholesale business, and 
stated it was fortunate for the average 
jewelry house in the city that such a house 
existed because their retail business enabled 
them to make and carry fine pieces which 
would not be available to the average jeweler 
otherwise. 

Led by Mr. Deuther, considerable discus- 
sion of the five per cent. excise tax then fol- 
lowed. Mr. Deuther told of plans that have 
been developed and are being developed in 
the trade to secure the elimination of this 
discriminating tax. He also reviewed the 
work done by different States, and particu- 
larly Illinois, during the campaign last Fall. 
He gave figures which would indicate that a 
safe majority of congressmen elected last 
year favor repealing a tax that was estab- 
lished as a war measure and discriminates 
against the jewelry trade as compared with 
other trades. He also told of the success 
other trades had in securing relief. Mr. 
Barnard, of Lewy Bros., also talked very 


interestingly on this subject and gave it as 
his opinion that the jewelers should conduct 
this campaign without reference to any other 
trade, without any idea of shifting the tax 
to others, without any “entangling alliances,” 
just on the merit of the case which is suf- 
ficient to have the tax eliminated. 

After briefly telling of the plans in Chi- 
cago for the entertainment of the American 
Horological Institute, which has been in- 
vited to hold its annual meeting in this city 
next January, Mr. Stern introduced Mr. 
Webster, Chicago manager of Pinkerton’s. 





H. C, STERN, PRESIDENT 


Mr. Webster made a very interesting and 
valuable talk along the lines of protection 
and what the jeweler could do to at least 
reduce the number of holdups and the loss 
when one does occur. He stated that the 
relentless prosecution known to follow an 
attack on a member of the Jewelers’ Security 
Alliance deterred professional crooks from 
activity in the trade. As a result of their 
success, other trades are forming similar 
organizations. 

President Stern then called on Louis Gold- 
man, assistant secretary of the Chicago 
Jewelers’ Association. Mr. Goldman urged 
united effort among jewelers and mentioned 
many accomplishments that could never have 
been successful without united effort. He 
told of the successful fight made by the Chi- 
cago Jewelers’ Association at the time it 
was proposed by the city to place a tax of 
from $100 to $500 a year on the jewelers of 
the city. 

Claud Wheeler was then introduced as a 
former retail jeweler and association man. 
Mr. Wheeler told of his experience for sev- 
eral years in association work, and stated 
that the great problem of association work 
is to get the jewelers interested and finding a 
way to hold the membership of a jeweler 
once he has affiliated with the organization. 


75 


On the matter of tax elimination, Mr. 
Wheeler stated that success would be dif- 
ficult, if not impossible, unless a united ef- 
fort was made by every branch of the trade, 
and urged the Illinois association to use its 
influence in securing a united and hearty co- 
operation of all branches in this work. 
President Stern then took a vote on 
whether another meeting should be held in 
the near future, and after a unanimous vote 
nearly every one present promised to bring 
another jeweler with him to the next meet- 


ing. 








OPPOSE TAX BILL 


Wisconsin Retail Jewelers Attend Hearing 
at Madison on Governor’s Measure 


Mapison, Wis., April 21.—Jewelers of 
Wisconsin were represented at the hearing 
on Governor John J. Blaine’s tax bill at the 
public hearing in the assembly chamber on 
Thursday. The joint committee on finance 
and the taxation committee of the house 
heard arguments for and against the 
governor’s measure. Opponents of the plan 
represented State wide business, large and 
small, Small retailers expressed their op- 
position along with the others. 

A. W. Anderson, Neenah, secretary of 
the Wisconsin Retail Jewelers’ Association, 
took up the case of the small jeweler, show- 
ing that repeal of five-sixths of the personal 
property offset as now advocated by the 
governor, would put many of these mer- 
chants out of business. 

“The average jeweler carries a large stock 
in proportion to the amount of business he 
does, and this makes for a slow turnover,” 
Mr. Anderson asserted. “Many of the 
jewelers in our State have to be in business 
two years before there is a turnover, which 
means they are assessed twice on a large 
part of their stock. The jewelers cannot 
stand higher taxes.” 

Attending the hearing with Secretary 
Anderson were John H. Stouthamer, Mil- 
waukee, president, and Henry F. Stecher, 
Milwaukee, treasurer, and Leonard Nelson, 
Madison, chairman of the legislative com- 
mittee, of the Wisconsin association. Other 
Madison jewelers also came to the capitol 
to represent the trade and association in 
protesting against a possible law that would 
work a hardship on jewelers particularly, 

Under the present Wisconsin law both 
personal property and income taxes are 
assessed, but the taxpayer pays only the 
larger of the two. Under the proposed plan 
repeal of five-sixth of the personal property 
offset is advocated. Jewelers having a slow 
turnover of stocks contend that they would 
be seriously affected by the increased taxa- 
tion. Business men of the State are 
generally opposed to the measure as it would 
increase the tax on practically every busi- 
ness and industry. 











Formal opening of the new store of 
Schlanderer & Seyfried, jewelers, at 304 S. 
Main St., Ann Arbor, Mich., was held re- 
cently. After doing business for more than 
11 years at 113 E. Liberty St., the company 
was forced to move into more commodious 
quarters. Souvenirs were given to all cus- 
tomers who visited the store on the opening 
day. 
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Pearls 
Nothing 
but 
Pearls 


Our new Wholesale Pearl Department is at your disposal. Send there 


for a selection of necklaces and if you have an important customer and 
need the assistance of an experienced pearl salesman, we will send one 
with a stock to you. This will hold business in your city that is now going 
to the larger jewelers in the east. 


LEBOLT & COMPANY 





The Largest Importers of Pearls in Chicago and One of the Largest in U. S. 
CHICAGO PEARL OFFICE PARIS PEARL OFFICES 


122 S. Michigan Ave. 


8 Rue La Fayette 





















































Has a brilliancy far exceeding that of Onyx. It has been used thus far only in the creations of 
exclusive shops, but we have made it available for all manufacturing purposes and carry a com- 
plete stock of CALIBRE shapes and sizes. 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious and Semi-Precious and Imitation Stones 


Paris, 32 Rue Beaurepaire Gablonz, a/N., Jaegergasse 3 Providence, 63 Washington St. 


LACK SPINELLE 





(Known to the Trade as Black Sapphire) 


A Genuine Stone of Great Beauty 


Watch this space for further announcements 


New York City, 70 West 40th Street 
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ILLINOIS CONVENTION 


_ 
Members of State Retail Jewelers’ Associa- 
tion Will Meet at Galesburg 
May 7 and 8 


Cuicaco, April 21—Albert G. Lavy, the 
efficient secretary of the [Illinois Retail 
Jewelers’ Association, announces unusual 
interest in the annual convention which 
will be held in the Elks Club rooms at 
Galesburg, on May 7 and 8. 

New members are enrolling and officers 
of the association confidentially expect that 
when membership in the National Associa- 
tion for 1923 is checked up Illinois will 
lead all the States affiliated. 

A splendid program has been arranged 
both as to instructive and entertainment 
features. The head-liner on the program 
will be a speech by Congressman Rainey, 
who has expressed himself in a most favor- 
able way concerning the elimination of the 
excise tax now levied on the sales of jewelry. 

As a further incentive for jewelers of 
this State to attend and take part in the 
convention cash prizes are offered for talks 
not exceeding 600 words by members of the 
association. For the best talk within the 
limit $10 will be given, for the second best 
$5, and for the third $3. No particular 
subjects have been assigned and an oppor- 
tunity is given for the jeweler to state a 
grievance or present a constructive plan that 
will help the retail jeweler or advance the 
interest of association work. All these 
talks must be typewritten and submitted to 
the committee. 

A large delegation will leave Chicago 
Sunday morning at 10:30 A. M., on the Bur- 
lington, and arrive in Galesburg at 2:25. 
They will be met at the station by automo- 
biles and be entertained throughout the 
afternoon and evening. The Chicago dele- 
gation will leave Galesburg about midnight 
and reach Chicago Wednesday morning be- 
fore 8:00 o’clock. ; 
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IOWA CONVENTION 
Members of use Aeentation Will Hold 
Annual Gathering at Des Moines 
May 16 and 17 


Des Mornes, Ia., April 20.—The conven- 
tion of the Iowa Retail Jewelers’ Associa- 
tion which will be held Wednesday and 
Thursday, May 16th and 17th here at Fort 
Des Moines Hotel, promises to be a record- 
breaker in attendance, as shown by interest 
of the jewelers over the State. 

The address of welcome will be given by 
Mayor Garver. H. Victor Wright, of the 
National Jewelers Research Bureau, will 
speak on “Factors Contributing to Success 
in Business’ and with his knowledge of 
every phase of the jewelry business will de- 
liver an interesting and instructive address 
that every jeweler in the State should hear. 
Ralph Roessler, chairman of the Excise 
Tax Elimination Committee, will give the 
latest on the tax elimination fight. Mr. 
George, of the Plumb jewelry store, will 
8ive a talk on diamonds. A. W. Anderson, 
national secretary, will explain the many 
desirable features of the National Jewelers’ 
Mutual Fire Insurance Co. Mr. Barborka, 
Dennison, will give several harp solos. 

The jewelers will lunch with the Kiwan- 
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nas, and Lions Clubs Wednesday noon and 
the ladies will be given a luncheon at Harris- 
Emery’s Tea Room, followed by a matinee, 
compliments of the Des Moines Chamber of 
Commerce. Thursday noon the jewelers 
will lunch with the Rotary Club. Banquet, 
entertainment and dance will be given 
Wednesday evening. 

The Des Moines Chamber of Commerce 
has volunteered its good offices in campaign- 
ing for a record-breaking attendance. George 
Hamilton, secretary of the Des Moines 
Bureau of Conventions, will send a special 
invitation to all the Iowa jewelers urging 
them to attend, 

Several jewelers of the State will give 
short interesting talks, and subjects of vital 
interest will be frankly discussed. 








IDENTIFIES THIEF’S PHOTO 


Chicago Jeweler Who Was Victim of Clever 
Thief Picks Out Likeness of Man 
He Says Robbed Him 


Cuicaco, April 19.—Roman_ Kosinski, 
jeweler at 1019 Milwaukee Ave., who was 
recently the victim of a clever thief and lost 
diamonds and jewelry to an amuont of 
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when he claimed to have lost his claim 
check the watch was delivered, as Kosinski 
felt acquainted with him. 

The next day-Adamick called to use the 
check protector while Kosinski was out of 
the store. The clerk went with him, but 
while he was using it a customer came in, 
presented a claim check and demanded his 
watch. After failing to find the watch the 
supposed customer stated he had bought 
the check from a man on the corner and 
guessed he was stung and left the store. 
Adamick then thanked the clerk and left. 

When Kosinski returned the clerk told 
him of what had happened. He rushed to 
the location of the check protector and 
found his diamonds and jewelry which he 
kept on a shelf near there were gone. 

Later it was learned that the checks which 
had been protected in the store of Kosinski 
were passed on merchants in the neighbor- 
hood, including one jeweler. These checks 
were signed Naresky and he wore a ring on 
which the initials F. N, were engraved. 

The record in the Pinkerton office shows 
that Kominski was arrested three times in 
Ohio on forgery charges and after being 
freed the last time came to Chicago. He 
then returned to Ohio and soon after was 

















ADAM KOMINSKI, WANTED TO ANSWER CHARGE OF CHICAGO JEWELER 


$2,861.30, has positively identified the pic- 
ture of Adam Kominski as the man who 
robbed him. 


The Pinkerton agency reports that Ko- 
minski has a long record as forger and 
bank crook, but has successfully evaded 
prison service for any length of time, one 
time escaping by a plea of, insanity. This 
is his first known activity in the jewelry 
trade and it is believed his success in this 
case will prompt him to further activity in 
the trade and jewelers should be warned 
to be on the lookout. 

Early this month a man giving his name 
as Adamick brought a watch into the store 
of Kosinski for repair. A few days later 
he appeared again with some parts of a 
check protector which he wanted _nickel- 
plated, The next day and for several days 
after he called with checks and asked to 
use Kosinski’s protector. This favor was 
granted each time and either Kosinski or 
his clerk stood by while he used it and 
nothing suspicious happened. Upon one oc- 
casion he was told his watch was ready and 


traced to St. Louis and then to Chicago. 
The checks used here were St. Louis 
checks, 

Jewelers should be on the watch for this 
man and report immediately to the police 
or Pinkerton detectives if he is seen. 
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Jeweler’s Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended April 21, 1923. 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. .$1.114,758.54 
Gold bars paid depesitors............ 108,135.12 


WOR G  ixdennedeWeaend ae aewaa $1,222,893.66 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
WN Reais kins nds pod eberat Capkanes $421,924.23 
BBE iia bis ndheess Dowcitabaass 210,975.54 
MT Saints 5. giae Daven nee eae ner 131,790.69 
pO. a Pere rine ee ree 154,454.32 
FOO PERO PCE Coe 143,756.06 
Rodis Sic asaesecudacsecunaae 51,857.70 

ON a a5 a aed oo ad ae BE A eee $1,114,758.54 
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Established 1880 


SIG. HIRSCHBERG 


Importer of DIAMONDS 


wishes to announce to the trade that on or about May ist he will 
move his offices from 65 Nassau Street to 
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CONVENTIONS AT PROVIDENCE 





Three Important Gatherings of Interest to 
the Jewelry and Allied Trade to Be 
Held in That City Within the 
Next Few Months 
ProvipENCE, R. I., April 21.—Providence 
is preparing for three annual conventions in 
the near future in which the jewelers of the 
country—manufacturing, jobbing and retail- 
ing—are interested. Two of these are na- 
tional meetings—the American Electroplat- 
ers’ Society and the American National Re- 
tail Jewelers’ Association—and the third is 

the Eastern Arts Association. 

The latter association will hold its 14th 
annual convention in this city on May 3, 4 
and 5, when it is expected that more than 
1,000 persons in the eastern section of the 
country—New England, middle and central 
States—will be in attendance. Headquarters 
will be established at the Providence-Bilt- 
more Hotel, where the sessions will be held. 
Augustus F. Rose, director of the Jewelry 
and Silversmithing Department of the Rhode 
Island School of Design, is chairman of the 
local convention committee, and Antonio 
Cirino, of the same department, is secretary- 
treasurer. 

Among the members of the numerous sub- 
committees are the following: Erik A. An- 
derson, principal of the Providence Trade 
School, wherein is conducted a large de- 
partment for instructions in jewelry making, 
hub and die cutting and other work of the 
industry, who will be chairman of commer- 
cial exhibits; Jerome M. Fitz Gerald, son 
of the late manufacturing jeweler, Michael 
Fitz Gerald, and owner of the Fitzgerald 
building, wherein are located more than 
three-score firms associatd with the indus- 
try, who will, as chairman of the Providence 
Chamber of Commerce’s convention commit- 
tee, be chairman of the contract committee ; 
and William H. Thurber, president of the 
Tilden-Thurber Corp., who will be chairman 
of the committee on awards. 

The local committees are actively engaged 
in the preparation of a program for the con- 
vention which will include in addition to ad- 
dresses and discussions on matters and sub- 
jects pertaining to art, visits to the Rhode 
Island School of Design, Providence Art 
Club, Brown University, Pendleton House 
(with its rich and valuable collection of Co- 
lonial furniture, jewelry, silver, etc.), 
Providence Vocational School and other sim- 
ilar points of interest, while an extensive 
exhibition hall established in the Cranston 
St. State Armory will be a special and im- 
portant feature. 

Prominently displayed at the Exhibition 
Hall will be the examples of work done in 
the jewelry and silversmithing department 
at the School of Design, with especial atten- 
tion to the work by disabled soldiers of the 
World War who are being rehabilitated by 
the Government in the school’s jewelry de- 
partment. This exhibition, it is expected, 
will contain one of the largest collections of 
arts and crafts work in metal ever displayed 


in New England. This will be made up of 


work of individual experts in handicrafting, 
as well as a large showing from private and 
institution museum. 

The convention of the American Electro- 
platers’ Society will assemble here July 2, 
3 and 4 and will be entertained by the 
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Providence-Attleboro branch, assisted by 
the other New England branches, and a 
program replete with technical matters per- 
taining to the industry, relieved by numerous 
social features, is now being formulated. It 
is the aim of the convention committee of 
the Providence-Attleboro branch, in charge 
of the coming affair, to make it one of the 
biggest and best ever held by the society. 
By this they mean best in attendance, quality 
of technical papers and_ entertainment. 
George B. Hozsboom and John E. Garrick 
have been appointed as the committee on pa- 
pers to be presented to the convention and 
there is every reason to believe that this part 
of the program will be ably taken care of. 

The headquarters and sessions of the con- 
vention will be at the new Providence Bilt- 
more Hotei and a big feature of the enter- 
tainment will be an all-day trip to Newport, 
with a shore dinner, on Tuesday, July 3. It 
is planned that instead of having the usual 
baseball game between nines representing 
the east and the west, that a program of 
water sports be held. 

Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Asso- 
ciation, which is to hold its annual conven- 
tion in this city the last week in August, is 
making every effort to have the largest at- 
tendance that has ever been at a convention 
of the association. After nearly a week in 
Providence, visiting points of interest and 
studying transportation and housing facili- 
ties and other features, Mr. Hufnagel 
pronounces it an ideal convention city. 

Plans for the convention were discussed at 
a conference held at the rooms of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, this city, last Mon- 
day previous to Mr. Hufnagel’s departure 
for New York. In addition to Mr. Huf- 
nagel, those present included Ellis Gifford 
of Fall River, president of the Massachu- 
setts and Rhode Island Retail Jewelers’ 
Association, and officers of the New England 
Association. At the conclusion of the con- 
ference President Edgar M. Docherty of 
the New England Association stated that he 
would appoint a committee from that organ- 
ization to co-operate in making the conven- 
tion a success. 

Mr. Hufnagel outlined the general plan 
which annual conventions of the association 
have followed in the past, and expressed the 
desire that there might be some deviation 
on this occasion. He said that, having made 
a careful study of this city, he saw no rea- 
son why the association should not have the 
most successful convention in its history be- 
cause of the wonderful facilities available. 
He said that he was very favorably im- 
pressed by the new Providence-Biltmore 
Hotel, the welcome which was accorded him 
by the manufacturers and wholesalers, the 
assurance of the Providence Chamber of 
Commerce, the public press and every other 
agency which would be able to function in 
behalf of the convention. 

“Providence lends itself,” said Mr. Huf- 
nagel, “admirably to a convention in the 
Summer time, being a seaport with plenty 
of attractions for time between sessions, by 
way of relaxation and because of the typical 
New England surroundings, which are not 
to be found elsewhere in this country. I 
feel sure that visitors from distant sections 
will be very favorably impressed by the New 
England scenery and hope that many of 
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them will avail themselves of an opportunity 
to spend vacation days in this delightful lo- 
cality either before or after the convention 
is in session. 

“And incidentally,” continued Mr. Hufna- 
gel, “I want to call attention to the fact that 
the city of Providence is losing a great op- 
portunity for publicity by not illuminating 
the State Capitol building with powerful 
searchlights. Such an illumination would 
enable all who pass through on trains, as 
well as those stopping at your new Bilt- 
more, and the other hotels of the city 
to see this beautiful structure stand- 
ing out as a monument to those faithful, 
courageous men who, 300 years ago, estab- 
lished a community where religious liberty 
might be enjoyed by all.” 








CONNECTICUT CONVENTION 
Program for Tenth. Annual Gathering at 
Bridgeport Promises an Excellent 
Conclave 


Bripceport, Conn., April 24.—The 10th an- 
nual convention of the Connecticut State 
Retail Jewelers’ Association opened here this 
morning and every indication points to a 
most successful gathering. 

The program for this morning includes an 
‘address of welcome by David W. Price, sec- 
retary of the Bridgeport Business Men’s 
Association, an address by Frank M. Todd, 
president of the Connecticut Retail Jewelers’ 
Association and a business session at 10:45, 
to be followed by a luncheon at 12:30. This 
will be followed by an address on “Credits” 
by Edmund S. Wolfe, president of the First 
National Bank. A recess will then be de- 
clared until 2 o’clock. 

At the afternoon session Ralph L. Wood 
will speak on “Salesmanship” and he will be 
followed by George H. Dyson, who was the 
delegate to the A. N. R. J. A. convention in 
Cincinnati in 1922. Judge C. C. Costello 
will then read the Code of Ethics. Malcolm 
P. McNair will speak on “How Harvard Is 
Helping the Retail Jewelers,” and will be 
followed by James T. Noyes, secretary of 
the Jewelers Security Alliance. Mrs. R. B. 
Welch of Pratt Institute will address the 
jewelers on “Merchandising” and will be fol- 
lowed by Edward H. Hufnagel, president of 
the American National Retail Jewelers’ As- 
sociation, who will discuss “What We Are 
Doing to Eliminate the War Tax.” 

At 5:30 Pp. M. a session of jewelers’ clerks 
will be held in the breakfast room and at 
6:30 p. M. a banquet will follow at the Hotel 
Stratford. 

On Wednesday the morning will be given 
over to the Question Box, in. charge of Mer- 
ton W. Bassett, and a special meeting has 
been arranged at which time there will be 
further discussion on what the Harvard Re- 
search Bureau is doing for the retail jew- 
elers. 








Burglars, early one morning recently, used 
a flatiron on a window of the C. Morse Rush 
Jewelry Co. store, 1004 Nicollet Ave., Min- 
neapolis, Minn., and escaped with rings val- 
ued at $500. The day before, according to 
the police, bandits used an iron bar in smash- 
ing a window at the S. Jacobs & Co. jewelry 
store at 715 Nicollet Ave. and escaped with 
$1,000 in watches and other articles. 
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Missouri Retailers Hold Annual Meeting 





Members of State Association Hear Interesting Addresses and Transact 
Important Business—New Officers Elected and Resolutions Adopted 
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Kansas City, Mo., April 18—The an- 
nual convention of the Missouri Society of 
Retail Jewelers met in the Elizabethan Room 
of the Hotel Baltimore on Monday morn- 
ing, April 16, President W. E. Pennell, 
Trenton, Mo., presiding. The meeting 
being quite informal and all those present 
in such a friendly, talkative, mood, the 
formal address of the president was dis- 
pensed with. After a few preliminary de- 
tails of business, Ralph Roessler, chairman 
of the Special Excise Tax Elimination 
Committee of the A. N. R. J. A., was intro- 





CHARLES P. WOODBURY, PRESIDENT-ELECT 


duced. Mr. Roessler urged the Missouri 
organization to form strong local units which 
would actively take up the work of the body 
as a whole. He told how the retailers of 
Indiana had built up their organization and 
described the fine co-operation that exists 
there. Mr. Roessler told how from a 
loosely organized, non-paying association of 
% members, Indiana in one year increased 
its membership to 276, paid all its back in- 
debtedness, and showed a cash surplus of 
$1,800. He lauded the splendid co-operation 
that exists in that State. 

Charles P. Woodbury, manager of the 
Cady & Olmstead Jewelry Co., Kansas 
City, was called upon and announced 
that a special drive for members for the 
State association during three days had re- 
sulted in securing 31 new members for the 
body. He stated that he believed Kansas 
City could find even more jewelers who had 
been “sold” on the State association but had 
simply neglected to write the necessary 
check, 

The entire convention was entertained at 
luncheon in the Blue Room of the Balti- 
more as guests of the Kansas City whole- 
salers, Pins, miniature imitations of the 
John J. Pershing sword, were given as 


favors. Mr. Woodbury presided at the 
luncheon, introducing President Pennell and 
Mr. Roessler, who spoke very briefly, and 
then the after-dinner speaker of the occa- 
sion, the Rev. Marion Nelson Waldrip, a 
local Methodist clergyman, who sustained 
his reputation as a rapid-fire teller of funny 
stories. His humorous stories were, many 
of them, so aptly applied to the jewelry in- 
dustry that hearty laughs were quite spon- 
taneous. 


ADDRESS OF RALPH ROESSLER 

The afternoon session Monday was given 
over almost entirely to the presentation of 
the program towards the elimination of the 
five per cent. excise tax, by Mr. Roessler. 
He held the interest of his hearers closely 
throughout his speech of nearly two hours. 
Expressing his appreciation of the results 
which Missouri had worked for in the tax 
elimination, Mr. Roessler stated that he 
welcomed this opportunity to bring a mes- 
sage of co-operation and co-ordination of 
the industry through the National Asso- 
ciation, and to explain some of the services 
of the association to the industry and also 
to the individuals in the industry. He 
recommended the Code of Ethics as sure to 
have a cumulative effect, to help bring 
about a better spirit, to insure facilities, 
national publicity and the elimination of the 
undesirable trade practices, as some of the 
direct benefits or services to be gained by 
the members. He urged retailers to take 
every possible advantage of the wide pub- 
licity from “Gifts That Last” slogan and 
to use it to the utmost. 

Mr. Roessler then went right to the heart 
of the tax matter. He pointed out the 
very necessary character of at least 60 or 
70 per cent. of the items handled by jewelers. 

Mr. Roessler made very clear the fact 
that the excise tax is not passed on to the 
consumer. The statement that the tax is 
“passed on” and therefore ought not to be 
alarming to jewelers, might have seemed to 
be true during the war, when volume was 
large and people were buying freely; but 
in the last two years, surveys disclosed that 
the jeweler himself was paying the tax now. 
Under the recent regime of volume and 
turnover in the retail jewelry distribution, 
there has been a net loss of 6 per cent. 
Adding the 5 per cent. excise tax, the total 
loss to the retailer is 11 per cent. He cited 
instances in which firms of high standing 
could not pay dividends because the five 
per cent. tax cut net to practically nothing. 
The conditions in smaller stores must surely 
be worse, 

Mr. Roessler said that the unfairness of 
the present tax lay in the fact that jewelers 
had to pay this five per cent. on articles that 
were sold by numerous classes of competitors 
who sold without the tax burden. Take, 
for instance, furnishing goods stores, hard- 
ware stores, drug, stationery, department, 
and so on, selling “jewelry store stock” in 
competition with the nominal jeweler. 
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“Why remove the tax on furs and leave it 
on jewelry,” he asked? 

Two new phases of the program of the 
national association in this fight were first, 
that each trade group report regularly on 
the consensus of conditions, to be published 
in bulletin form; second, at monthly or at 
least occasional noon luncheons of the 
whole association, that there be held a 
forum for discussion of conditions and ex- 
change of fresh information. He then out- 
lines the manner in which he was drawn into 
the campaign for the repeal. 

“The big argument for the tax has been 
the need of money, but this need by the 
government,” said Mr. Roessler, “appears to 
be passing. Jewelers were willing to pay the 
tax when our country was at war and was 
in need of funds to carry on its work but 
it is no longer necessary to be taxed in 
such a fashion. The prospect that taxes can 
be reduced offered much encouragement to 
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the work since congressmen will not meet 
such heavy obstacles in their support of the 
repeal bill, Congress ended its recent session 
within its budget and it is not facing the 
half billion deficit of last November and 
it has been announced that appropriations 
for the next congress will be half a billion 
less than the recent one. Furthermore, 
leaders in the House state that as fast as 
expenses are reduced, taxes will be reduced, 
if there has to be a revision every year. 
These facts will facilitate the work which 
the excise tax committee has to accomplish.” 

The entire campaign for repeal, said: Mr. 
Roessler, must be completed before con- 
gress meets again. He urged those present 
not to be led astray by the rumor that 
Congress will not meet until December. 
There may even be a special session, call 
for which would be issued about September. 
He suggested that the various “blocs” and 
groups in congress, those sponsoring “pro- 
gressive” movements, are likely to bring 
matters to a head soon and cause the con- 
vening of congress. Because of this pos- 
sibility, it is vital to get the work done as 
soon as possible. 

Mr. Roessler emphasized that the repeal 
of the excise is the retailers’ job. “It is 
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the retailers’ duty to see to it that the con- 
gressmen see the suggestions regarding the 
tax through the eyes of the retailer back 
home rather than hearing about it from 
some impersonal committee. Personal cam- 
paign is necessary to the success of the 
repeal. 

“Because it is believed that the cam- 
paign will have greater success if it is pro- 
moted entirely by retailers, they are 
financing it. Then they can honestly say 
that it is their problem.” 

After presenting the program for financ- 
ing the repeal as outlined by the A. N. R: 
J. A., members of the convention assumed 
the task of distributing the subscription 
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blanks to those present and urging their 
support. Several subscriptions were made. 

Some suggested that Missouri would pro- 
duce any quota assigned to her for this fund. 
Others echoed this sentiment. A very sub- 
stantial amount of money is now 
available. 

Upon the motion of C. P. Woodbury, a 
resolution was passed on to the committee, 
promising hearty support to the repeal 
work and pledging financial assistance. 

Walter M. Jaccard made a tribute to the 
valuable service of Mr. Roessler to the in- 
dustry, commenting briefly on the marvelous 
results he had accomplished with the small 
expense of $1,600. He voiced the sentiments 
of the retail jewelers present in expressing 
appreciation to Mr. Roessler and offering 
him a vote of thanks. 

Retailers will be called upon to do definite 
work in the repeal program, he outlined. 
The effort is to be made to establish personal 
contact with key men in Congress who, 
through personal friendship for retail jewel- 
ers, can make plain the sincerity of their 
Position for the repeal of the tax. The 
cordiality of support that has been produced 
thus far through the personal contact system 
was mentioned. Mr. Roessler provided the 
following schedule of contribution to the 
fund as suggested by the national associa- 
tion: volume to $25,000, $5; to $50,000, $10; 
to $75,000, $25: to $100,000, $50; to $250,000, 
$100; above $250,000, $250. 
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ADDRESS OF B, S. BROWN 


A talk on “Targets and Blunderbusses” 
was made by B. S. Brown, manager of the 
Kansas City News Service, suggesting the 
necessity for having definite objectives in 
every business enterprise, and also an under- 
standing of those objectives by the person- 
nel. 

The “targets” for a retail business, he sug- 
gested, was not profits but complete satis- 
faction of customers with merchandise and 
service, the profits being the rewards for 
hitting the mark. He advised that in pre- 
paring and using the targets the retailer 
would avoid “red ink.” That is that the 
objective of complete satisfaction must 
always be considered in view of the costs 
of merchandise and service. The target is 
a poor target, however highly ethical the 
standards, unless the retailer makes money. 
When the entire organization understands 
that the merchant wants to satisfy cus- 
tomers, and has his and her mind on the 
objectives, the clerks can help customers 
appreciate the merchandise and the adver- 
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tising department can write the copy that 
will arouse the desire. 

The time to think about profits is when 
the merchandise is priced for sale, Mr. 
Brown pointed out, and when the books are 
examined to discover the results of such 
pricing. Lack of courage prevents many a 
merchant from using a _ good _ target 
effectively because he tries to hit it with 
shot or with slugs in a blunderbuss. His 
objectives may he satisfaction of the cus- 
tomers but he aims to get business at prices 
below reasonable margins. 

Following the stated program, there was 
general discussion. One of the best con- 
tributions was that by H. J. Heinrichs of 
Jefferson City, who told of the recent or- 
ganization of the retailers in that city. 

There are four retail jewelers in Jefferson 
City. Recently they held a banquet and since 
that occasion they have been quite friendly. 
Their intention is to hold regular monthly 
meetings and to co-operate in local matters. 
Mr. Heinrichs has been in the retail 
jewelry business 15 years and he said that 
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during that time he had never given credit 
to a single customer. 

The address of welcome to the visitors 
was delivered at the opening of the after- 
noon session by John Pew, city counselor, 
and the response by Herman Mauch, of 
St. Louis. 

At Tuesday morning’s session, the report 
of the resolutions committee of which C. P. 
Woodbury was chairman, was heard. The 
following resolutions were drawn up and 
passed upon by the convention: 


Resolutions 


REsOLvEep: That the inspiring address of Ralph 
Roessler, our honored guest frcm Marion, Ind., 
was such as to bring to the minds of the Missouri 





RALPH ROESSLER, CHAIRMAN OF THE SPECIAL 
EXCISE TAX ELIMINATION COM MITTEE 


jewelers the full realization of the powerful forces 
latent within cur own organization. Awakened to 
our responsibilities by his remarkable message, we 
pledge ourselves to do all within our power to the 
end that his mcnumental labors may not be in vain, 
We are not in possession of suitable language to 
express our appreciaticn for the unselfish sacrifices 
which has made his achievement possible, but take 
inexpressible pride in recording ourselves as of 
the opinion that the elimination of the excise tax 
now unjustly paid by the retail jeweler will be 
inestimably hastened because of the masterful man- 
ner in which he has thus far handled this problem. 
We have the utmcst faith in his unusual abilities, 
his sincerity of purpose, and the conscientious, 
self-sacrificing spirit which prompts his labors 
and respectively suggest and reccmmend to the ex- 
ecutive ccmmittee of the A. N. R. J. A. that he be 
continued in his present work until his plans for 
the elimination of the excise tax have been con- 
summated, 
* * * 

ResoLtvep: That we approve the code of ethics 
accepted by the A. N. R. J. A. at its last annual 
meeting in Cincinnati and recommend its careful 
observation by the jewelers of Missouri. 

* 7. * 


Reso_vep: That this organization appreciates to 
the full the splendid service rendered by its of- 
ficers during the past year and gladly embraces 
this opportunity to express this sentiment. 


— . * 


RESOLVED: That we recommend for the ccnsider- 
ation of the A. N. R. J. A. that the raising of 
funds for use in the tax elimination work shall 
be done on a pro rata basis, by States, through 
the tax eliminaticn committee. That any esimated 
budget be arrived at and a preportionate sharé be 
asked of each State associaticn and handled through 
its State elimination tax committee now crganized. 
That Missouri stands ready to answer the call for 
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funds on the above basis, which we believe is 
quite practical and on a business-like basis. 
* 7. * 

ResoLvep: That we, the Missouri Society of Re- 
tail Jewelers, indorse and recommend the contin- 
uance of the use of the slogan, “Gifts That Last,” 
which was adopted by the national association in 
convention assembled and that we will, as members, 
use our best efforts to advertise and establish this 
slogan in the State of Missouri until such a time 
as a change may be announced by the A. N. R. 
J. A. 

A special resolution which the convention 
adopted was recommended by the wedding anni- 
versaries’ committee, consisting of Clarence H. 
King of St. Louis, chairman; Fred Pelcher, W. S. 
Noble and Phil Dollinmeyer. It follows: 

Nickel 10 
Jewelry 12 
Leather 15 
Toiletware mond 

China 25 Silver 

Wooden 30 Camec 

Crystal 40 Furs 

Wooden 50 Golden 

9 Tin 

Resotvep: That the foregoing wedding anni- 
versary recommendations as outlined above and 
passed upon by this convention be forwarded to 
the national association for their consideration in 
revising a wedding anniversary list. 

The report of Miss Joe Crow, secretary, 
was then given. It showed an increase of 
75 per cent. in membership in the last year 
and an increase proportionate in paid mem- 
bers. 

The report of the nominating committee 
had its suggestions unanimously approved. 
Charles P. Woodbury, who has performed 
valuable service in the tax repeal work, and 
who is an outstanding figure both in retail 
jewelry trade and also in local business 
circles, was elected president. Mr. Wood- 
bury is manager of the Cady & Olmstead 
Jewelry Co. Herman Mauch, of St. Louis, 


Timepieces 
Pearl 
Platinum and dia- 
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an active organization worker, was elected 


vice-president. Miss Joe Crow, Humans- 
ville, was re-elected secretary. 

The delegates to the convention were the 
guests of the Co-operative Club at luncheon 
in the Baltimore. The afternoon was spent 
in rides over the boulevards. A _ beautiful 
clear day made the excursion ideal. 

Examination of the registration book 
showed that about 100 delegates had at- 
tended the meetings. 








DEATH OF EUGENE WEBER 


Former Boston Wholesale Jeweler Dies at - 


His Home in New York 


Eugene Weber, formerly a member of the 
firm of H. Weber & Co., wholesale jewelers, 
at one time located in Boston, Mass., died 
last Friday at his home on W. 86th St., New 
York. Funeral services were held last Sun- 
day morning at his late residence with Rev. 
Dr. Harris of Temple Israel officiating. 
Burial was made later at Bay Side, Long 
Island. Mr. Weber had been in poor health 
for several months and his death was due 
to ailments incumbent on old age. 

Mr. Weber was born in Germany 75 years 
ago. He was educated abroad, where he 
learned the jewelry business, and when 20 
years old- came to this country. After a 
short while, he became a member of the 
firm of H. Weber & Co., wholesale jewelers, 
Boston, Mass. About 30 years ago, how- 
ever, he came to New York and at various 
times traveled through the New England 
States and New York for J. T. Scott & Co, 
I. Oliendorf & Co. and L. Wittsenhausen. 
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About 10 years ago Mr. Weber retired. He 
was well known in the trade, especially in 
that part of the country which he traveled 
for the various concerns which he repre- 
sented. 

The deceased is survived by a widow and 
one son, Dr. S. N. Weber. 








DIES IN TUBE TRAIN 


to Sudden 


While 


New York Jeweler Succumbs 
Attack of Heart Trouble 

En Route to His Office 
While en route to his office last Wednes- 


day morning, W. Griffin Wood, of Charles 
F, Wood & Son, 170 Broadway, New York, 











THE LATE W. GRIFFIN WOOD 
dropped dead in a Hudson River tube train 
between Hoboken and Jersey City, N. J. 
The body was removed from the train at 
Exchange Place, Jersey City, and was later 
taken to his home in Maplewood, N. J. The 
funeral services were held last Friday after- 
noon with the pastor of the Presbyterian 
Church, Maplewood, officiating. At the 
grave in Fairmount Cemetery at Chatham, 
N. J., Masonic services were held. 

Mr. Wood had apparently been enjoying 
good health and on Wednesday morning 
left for his office at the usual hour. He 
traveled to Heboken with a number of his 
friends in the jewelry trade but as he was 
in a hurry to get to his office, he decided 
to go by way of the Hudson River tube 
while his companions used the ferry boat. 
He boarded the train and between Hoboken 
and Jersey City, another passenger noted 
that Mr. Wood was leaning against him. 
He looked at him and after trying to arouse 
him, he learned that Mr. Wood was dead. 
Mr. Wood’s death was believed to have 
been caused by an attack of acute indiges- 
tion. 

W. Griffin Wood was born 44 years ago 
in Summit, N. J., where he was educated 
in the public school and high school. About 
1900 he joined his father, Charles F. Wood, 
in the firm of Charles F. Wood & Son. The 
younger Mr. Wood was managing the busi- 
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ness at the time of his death. The business 
will be continued by his father. 

Mr. Wood was well known in the trade 
especially in the Maiden Lane district where 
he had a host of friends. 

Mr. Wood had a very pleasant disposition 
and endeared himself to all those who met 
him. He was a member of the Maiden 
Lane Historical Society, as well as the 
Maplewood Country Club and Overlook 
Lodge of F. & A. M. 

Deceased is survived by a widow, one 
daughter, one son and his father. 








DEATH OF LEO. L. REINHEIMER 


Jeweler at Joplin, Mo., for 37 Years, Passes 
Away in State Hospital 


Joptin, Mo., April 21.—Leopold L. Rein- 
heimer, a jeweler and resident of this city 
for 37 years, died last Monday morning in 
the State Hospital at Nevada. He had been 
ill since last Christmas when he suffered a 
nervous breakdown. He was taken to the 
State Hospital six weeks ago. 

His wife, Mrs. Katherine Reinheimer, 102 
N. Sergeant Ave., accompanied by her sister, 
Mrs. B. F. Sapp of Stamps, Ark., Everett 
Muening and Willard L. Butts, visited Mr. 
Reinheimer at Nevada and found his condi- 
tion so much improved that it was planned 
to return him to Joplin for treatment in a 
local hospital. Death came, however, as a 
result of heart disease and paralysis. 

Mr. Reinheimer was 64 years old and a 
native of Germany. He was born Dec. 20, 
1859, at Miens, near West Baden, Bavaria. 
When 16 years old he came to America un 
accompanied and in search of his fortune. 
For 10 years he was engaged in a clothing 
business at Philadelphia. He came to Joplin 
in 1885 and established a jewelry business. 
In 1902 he was married to Miss Katherine 
Jeffries of Joplin. 

The jewelry establishment founded by Mr. 
Reinheimer has grown from a stock of 
goods which, as he had remarked, “could be 
packed in a truck together with all his own 
personal belongings,” to a $50,000 incor- 
porated firm. Because of his illness the firm 
was incorporated March 2, this year, in his 
wife’s name. Mrs. Reinheimer said that the 
business will be continued. 

No known relative, besides his widow, 
survives. Mr. Reinheimer had a sister and 
several near relatives in Germany before the 
World War, but there has been no word 
from them in recent years. 

Funeral services were conducted at 10:30 
o’clock Wednesday morning at the chapel of 
the Frank-Sievers Undertaking Co. Rabbi 
I. L. Rypins of the United Hebrew Con- 
gregation officiated. Burial was in Mount 
Hope Cemetery. 








Market Prices for Silver Bars 
The fellowing are the quotations for sil- 
ver bars in London and New York reported 
for the past week: 
Domest 
Silver Price Silver, 
U.S. Gov't Standard 
Assay Bars Price 
69% 99% 
69% 
69% 
68% 
68% 
69% 


London 
Official 
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New Head Chosen to Direct Publicity Work 





P. J. Coffey Elected Chairman of the National Jewelers Publicity Association 
At Annual Meeting in Chicago when Morris Eisenstadt Resigns— 
Important Trade Topics Discussed 








Lane 








Cuicaco, April 18—The annual meeting 
of the directors of the National Jewelers 
Publicity Association which was held at the 
University Club in this city, yesterday was a 
most important one both for the association 
and for the jewelers of the country, 
inasmuch as it laid the foundation for a 
distinct change in program in the work of 
the association in the future. The outstand- 
ing feature of the meeting, however, was the 
fact that Morris Eisenstadt, St. Louis, who 
brought the association into being and who 














P. J. COFFEY, NATIONAL 


CHAIRMAN OF 
JEWELERS’ PUBLICITY ASSOCIATION. 


has been its chairman for the past five 
years, resigned from that position owing 
to the state of his health, and P. J. Coffey, 
of the J. A. & S. W. Granbery Co., Newark, 
N. J., was elected chairman in his stead. 
Mr. Coffey, while the personal choice of 
Mr. Eisenstadt for this position was also 
the unanimous choice of the other members 
of the committee, who have recognized his 
ability as an organizer and executive in 
many ways, but particularly in carrying on 
the work of the Good and Welfare Commit- 
tee of the National Jewelers Board of Trade, 
of which he has been chairman for several 
years, 


Unfortunately, the attendance of the direc- 
tors was not as large as it might have been, 
several factors interfering to keep a number 
of directors away. Nevertheless, it was 
representative of the industry both geo- 
graphically and from the standpoint of the 
various interests in the trade, among those 
Present being Morris Eisenstadt, of the 
Eisenstadt Mfg. Co.; George J. Hess, of the 
Hess & Culbertson Jewelry Co., and Edwin 
Massa, of the Bauman-Massa Jewelry Co., 
all of St. Louis; Arthur A. Everts, Dallas, 
Tex, and T. L. Combs, Omaha, Nebr., both 


former presidents of the American National 
Retail Jewelers’ Association; Sidney Y. Ball, 
of the Norris-Alister, Ball Co., Chicago, 
Ill., Ted Huggins, vice-president of A. I. 
Hall & Son, San Francisco, Henry R. 
Arnold, of D. C. Percival & Co., Boston, 
Mass.; J. J. Sommer, of J. J. Sommer & 
Co., North Attleboro, and Harry Edward 
Freund, the field secretary of the organiza- 
tion. Mr. Everts’ son was also present as 
a guest. 

The sessions were held at the University 
Club in the morning and afternoon, and in 
the evening a dinner was held at the La 
Salle Hotel. Retiring Chairman Eisenstadt 
opened the morning session and presided 
over it for a short time, while T, L. Combs 
acted as secretary in the absence of Harvey 
E. Clap. Chairman Eisenstadt at the open- 
ing of the meeting, emphasized the impor- 
tance of discussing the question of “ways 
and means” at this session, in fact, con- 
sidered that that was the important topic 
of the meeting. 


George J. Hess, as treasurer, reported on 
the financial condition of the association and 
the condition shown was much more satis- 
factory than many had supposed. An ab- 
stract of the figures presented by Mr. Hess 
will be found in another column. 

A report of the work done in the way of 
advertising and publicity by Vanderhoof & 
Co., Chicago, who have had charge of this 
for the organization since the beginning, was 
made by Mr. Copeland of that concern, 
while another important report presented 
was that of Henry Arnold on the question 
of style shows. 


Chairman Eisenstadt, before offering his 
resignation as the governing officer of the 
association, took up the subject of the great 
loss to the association by the death of the 
late Frederick ‘Thearle, of the C. H. 
Knights-Thearle Co., who had been a most 
active member of the committee since its 
inception. Mr. Eisenstadt delivered an 
eulogy on Mr. Thearle, extolling his many 
fine qualities and the work that he had done, 
and the committee adopted a resolution upon 
the subject which will be forwarded to Mr. 
Thearle’s family. 

Then Mr. Eisenstadt explained the fact 
that the condition of his health would not 
permit him to further carry on the work of 
the organization as its active head and on 
motion of Henry Arnold, Mr. Coffey was 
unanimously chosen to the position and pre- 
sided at the sessions from that time on. 
Considerable business of various kinds were 
brought up by the various members, par- 
ticularly Messrs. Sommers, Huggins and 
Ball, which came in for general discussion 
and at the suggestion of Mr. Eisenstadt, the 
new chairman was given power to enlarge 
the committee at his discretion, and steps 
were taken to lay down rules under which 
vacancies could be declared. 

It came out in the course of the meeting 
that the officers and directors of this asso- 


CIRCULAR 


85 


ciation are not elected for any particular 
term but hold office until death or resigna- 
tion, so that outside of the change in the 
chairmanship, the other officers continue: 
viz. M. L. Robbins as vice-chairman, George 
J. Hess as treasurer and Harvey E. Clap as 
secretary. 

Among the most important topics dis- 
cussed at the afternoon session was that of 
the style show on which Mr. Arnold made 
a report. The value of the style shows to 
the jewelry business and the publicity that 
the jeweler could get out of them was gone 
into in detail and it was finally decided to 
make an appropriation of $1,000 for a pre- 
liminary survey to find out exactly what 
can be done in this way to aid the jewelry 
trade. A committee, consisting of Mr. 
Arnold as chairman, and Messrs. Eisen- 
stadt, Everts, Thresher and Clap were 














M, L, ROBBINS, VICE-CHAIRMAN 


appointed to go into the subject and report 
at a future meeting. 

Ted Huggins took up the question of the 

slogan and suggested that it be changed 
or embellished so as to associate the name 
“happiness” with it. 
_ It was decided that a complete and full 
report of the finances of the association 
would be made to all the members, those 
in attendance being given a detailed state- 
ment of every contribution and every 
expense that was made. 

Among the other trade topics touched on 
was the question of the trade holding a 
“Watch Week” and it was decided to 
co-operate with those behind the movement 
for a “Better Watch Week” in the Fall, 
particularly the watch companies and lend 
the power of this organization to educating 
the public as to this week. 

On the question of wedding anniversaries 
and the adoption of a new list, a long and 
important discussion ensued, the various lists 
being considered. It was finally decided to 
propose certain tentative lists for discussion 
and have these brought before all the vari- 
ous State conventions of the retail jewelers 
for their consideration and approval. 

Before adjourning the members passed a 
vote of appreciation to the retiring chair- 
man, Mr. Eisenstadt, for his great work in 
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behalf of the organization during the many 
years of which he had been its head. 

Outside the change in the chairman, the 
only other change as a result of the meeting, 
was the selection of Sidney Y. Ball, of 
Chicago, to take the place of the late 
Frederick G. Thearle, as chairman of the 
Advertising Committee. 

After the banquet at the La Salle last 
night the committee adjourned but Chairman 
Coffee stayed over in Chicago until today 
to confer with Mr. Ball before starting back 
to New York. 

The following official statement of the 
association was issued later from the head- 


M, EISENSTADT, RETIRING CHAIRMAN 


quarters of the advertising department in 
this city: 


OFFICIAL STATEMENT 

University Club, Chicago, April 17, 1923. 

The report of the activities of the Na- 
tional Jewelers’ Publicity Association as 
rendered at the annual meeting of the Execu- 
tive Committee on April 17, 1923, demon- 
strates emphatically that the GIFTS THAT 
LAST campaign has become a factor of con- 
structive worth to the entire jewelry in- 
dustry. 

From its modest start five years ago the 
GIFTS THAT LAST campaign has developed 
to nationwide proportions. With this growth 
there has come about a widening of the 
scope of its work to permit of direct in- 
dividual benefit, as well as promote features 
of common good to all of the jewelry and 
allied industries. 

During the 
Jewelers’ Publicity 
ducted four strong 
campaigns. 

The Easter campaign helped to make 
jewelry a conspicuous part of the American 
public’s dress at Easter-time. Around the 
advertising appearing in the Saturday Eve- 
ning Post were created many helpful in- 
dividual advertising plans for retailers 
throughout the country. 

The May and June Graduate and Bride 
campaigns appearing nationally in the 
Saturday Evening Post were closely linked 


National 
has con- 
advertising 


current year the 
Association 
national 
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up with intensive trade work and individual 
co-operative campaigns. 

The Fall and Christmas campaigns ap- 
pearing nationally in the Saturday Evening 
Post witnessed the inauguration of a new 
phase of promotional work, In connection 
with the Christmas campaign the Advertis- 
ing Bureau of the National Jewelers’ Pub- 
licity Association prepared and promoted 
the use of several strong local co-operative 
newspaper advertising campaigns, which ap- 
peared in over 40 cities with a total lineage 
in excess of 254,000 lines of local jewelry 
advertising. This, the industry should bear 
in mind, was run in addition to the usual 
amount of jewelry advertising appearing at 
the Christmas season. 

Noting the success of the local co-opera- 
tive work, the Advertising Bureau has laid 
out, as a definite part of its program, much 
additional local co-operative advertising 
plans. 

The Easter campaign of this year fol- 
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GEORGE J. HESS, TREASURER 


lowed the success of the Christmas cam- 
paign. 

The National Jewelers’ Publicity Asso- 
ciation, through the Advertising Bureau, is 
co-operating with the Sterling Silverware 
Manufacturers’ Association to insure the 
success of Sterling Silver Week, May 14-19. 
This campaign has been prepared and dis- 
tributed throughout the country. 

Closely linked with the sterling silver cam- 
paign is a local co-operative campaign to 
make Mothers’ Day a_ jewelry gift 
occasion. 

To increase the use of GIFTS THAT LAST 
in local advertising, many attractive border 
cuts have been prepared and made available 
without cost to the retail jewelers of 
America. With this is also supplied an 
excellent copy service, which closely ties up 
with the ideas projected in the national ad- 
vertising. 

Today GIFTS THAT LAST advertising is ap- 
pearing at regular and irregular intervals 
in over 200 of the leading newspapers of the 
country. The value of this advertising 
space cannot be computed definitely but it 
is safe to assume that it will exceed a 
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million lines of GiFTS THAT LAST jewelry 
advertising. : 

This help is important to the jewelry jn- 
dustry, Every line of jewelry advertising 
helps to make more people think more often 
of jewelry. 

In addition to the newspaper and maga- 
zine activities, the Advertising Bureau has 
engaged in a campaign to revise the ac. 
cepted wedding anniversaries to give jewelry 
a more favorable selling opportunity, 
Jewelry most appropriately commemorates 
the sentiment of a wedding anniversary. The 
present accepted customs are ridiculously 
out of tune with the present-day American 
life. Today the bride is amply supplied with 


H, E, CLAPP, SECRETARY 


the utilitarian gifts oocasioned by the present 
accepted list of wedding anniversaries. The 
sentiment of the bridal day alone has re- 
mained neglected. The jewelry industry 
will render the American public a real serv- 
ice in revising these antiquated customs. 

The sentiment of Mothers’ Day calls for 
the fineness, the beauty and the lastingness 
of jewelry. Gifts that quickly fade should 
have no place in the tribute to mother. 

In other important ways such as_ the 
above, the National Jewelers’ Publicity As- 
sociation has demonstrated its helpful char- 
acter to the jewelry industry, Through the 
work of the field secretary the gospel of 
harmonious organization and the advantages 
of close co-operation have been placed be- 
fore important trade bodies and_ retail’ 
gatherings from coast to coast. 

The extent of the National Jewelers’ Pub- 
licity Association has been limited by the 
funds available for carrying on the project. 
Plans for the coming year provide for the 
raising of a larger fund to be available 
definitely for its work. The full announce- 
ment of this plan will be made before con- 
ventions, trade meeting and through the 
press of the industry. 

SUMMARY EXPENSE ACCOUNT OF THE NA-- 

TIONAL JEWELERS’ PUBLICITY ASSOCIATION 


FROM APRIL 1, 1922, To aprit 1, 1923 
Paid for advertising in the Saturday 
Evening Post (three full pages, Easter 
June Graduate and June Bride adver- 
tisements and one double _ spread, 
Christmas advertisement), and _ the 
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Keystone Publishing Co. (one page a 


Ee) cau see webahaekeaeuniosiase $29,294.50 
Paid for supplies furnished for adver- 


Maing tO. TERRORS «cide sic cstnie nis weno 5,164.88 
Paid for expenses of representation and 

securing subscripticns .............. 9,369.05 
Paid for miscellaneous postage, tele- 

grams, express and freight........... 625.02 
Cost of operating in St. Louis office, 

salary, stamps and general expense... 1,488.52 
Expense of Bcard of Directors’ meeting 

ay, COWERMININD: 5. inla':s nie « viodw piaiele.eie-e.s 834.20 
Paid for overpayment cn subscriptions. . 101.50 
Paid to the United States Bank of St. 
Louis-—-exchange on checks........... 32.55 


Pee eC eee $46,910.22 
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at Washington. This year the Bureau will 
maintain a booth in Grand Central Palace 
for the purpose of furnishing information 
to foreign visitors. The inaugural fair at- 
tracted merchants and buyers from many 
distant countries, despite a lack of such fa- 
cilities. 

The National Merchandise Fair this year, 
it is believed, will attract large delegations 
of out-of-town and foreign merchants and 
buyers, and will be bigger and better and 
more resultful because of the experience 
gained by its projectors last year. The Na- 
tional Retail Dry Goods Association, under 














Total 
° STATEMENT OF RECEIPTS AND DISBURSEMENTS 
April 1, 1923. 
Remittances Interest Disbursements 

OR ee ere S65e5e - 2 eee). eee 
eek gooempts. for April, 192856... cccns 06s'eec0e 7,652.22 err $2,852.61 
mee. veneene: Gal Bags 198 is occ cscs cccse ve ceee 1,741.62 $3.92 6,346.28 
cam seceipte. for June; 19226 6.060.0 ces dereese baie 3,465.95 2.00 3,261.14 
aah: deceipte for Fuly;.1922. o66000ceccscrsenece 7,875.03 2.60 6,805.36 
Pash receipts for August, 1922.......0.ccccccece 6,529.53 3.48 4,898.24 
Cash receipts for September, 1922..............+ 4,184.66 4.81 5,986.48 
Cash receipts for October, 1922............00ee0. 2,984.50 4.27 2,167.80 
Cash receipts for November, 1922............. 4,419.00 2.75 1,260.98 
Cash receipts for December, 1922.............06. 2,986.18 4.00 1,808.04 
Gesh. receipts for January, 1923..........cceceee 3,623.00 10.23 5,002.25 
Cash receipts for February, 1923..............6. 3,029.85 6.83 5,239.33 
Gash receipts: for March, 1923....2..ccscccssccee 2,495.58 4.25 1,281.71 
Total receipts from April 1, 1922, to April 1, 1923. $51,700.58 $49.14 $46,910.22 
Additional credit received from bank.............6 0 seeecees Me  eetieae Re 
Total receipts from April 1, 1922, to April 1, 1923. $51,700.58 $49.43 $46,910.22 
Total receipts of subscriptions from April 1, 1922 to April 1, 1923.........sssseeeeeee 51,700.58 
Interest frcm April 1, 1922, to April 1, 1923.............. eee teen e teen n ene en eens 49.43 
Received from members for cuts, cards, ete., for advertising .......:eeeeseeeeeeeeee 20.25 
$51,770.26 

Total disbursements from April 1, 1922, to April 1, 1923.........eceeceeeereeereevens 46,910.22 
Note held by us April 12, 1922, to April 12, 1925) ...cceeeesereceeererereereeenens 2.25 
Gash balance in bank ‘April 1, 1923.4... .cicccccceccccwwsncnccererescecscccsrsewewes 4,857.79 
$51,770.26 

(Signed) Gerorce J. Hess, 
Treasurer. 











Second National Merchandise Fair to Be 
Held in New York from July 23 
to August °3 


The increasing importance of the second 
National Merchandise Fair to be held in 
New York from July 23 to Aug. 3 is em- 
phasized anew by the announcement made 
last week that a third big building—the Lex- 
ington Theatre—will be utilized to meet the 
requirements of the huge industrial display. 
This latest addition to the buildings wherein 
will be displayed the finest of American 
products for the, inspection of the world’s 
buyers will be used for the fashion pageant. 

At the inaugural Merchandise Fair held a 
year ago, the fashion pageant was combined 
with other exhibits and proved a big suc- 
cess. It was felt, however, that the stage 
and lighting effects of the Lexington Thea- 
tre, which is one of the largest amusement 
Places in the city, will afford opportunity 
for a more favorable display of this feature 
of the fair. 

With the leasing of this theatre, following 
the acquisition of Grand Central Palace for 
the display of general merchandise and of 
the 165th Regiment Armory for the garment 
division, an idea of the magnitude of the 
second National Merchandise Fair can be 
gained. Another factor of significance in 
connection with the fair is the decision of 
the Federal Government to co-operate, 
through the Bureau of Foreign and Domestic 
Commerce of the Department of Commerce 


whose auspices the fair is held, and the 
National Garment Retailers’ Association, 
which directs and handles the garment di- 
vision, see in the event an agency for the 
development of more exact buying since it 
provides a place where buyers may see more 
merchandise lines than ordinarily they can 
inspect in the time they have to spend in a 
central market. 

The second National Merchandise Fair 
will be the result of nearly an entire year 
of careful planning and many innovations 
are to be introduced for the purpose of mak- 
ing the event resultful for all concerned. 

Among the lines that will be displayed in 
Grand Central Palace are the following: 
On the first floor will be silks, cottons, wool- 
ens, linens, draperies, curtains and uphol- 
steries; the mezzanine floor will contain art 
needlework, jewelry, silverware, neckwear, 
veilings, perfumes, embroidery, handker- 
chiefs and trimmings; on the third floor will 
be house-wearing apparel, sports wear, ho- 
siery, gloves, infants’ wear, tot wear, and 
negligees, while on the fourth floor can be 
seen house furnishings, leather goods, toys, 
dolls, pictures, lamps, glassware, books, sta- 
tionery and gift merchandise. 

Admission to the fair will be limited to 
merchants and buyers who will register upon 
their first appearance at the fair and receive 
special season passes. 








Harry B. Bandle has been succeeded by 
Everett FE. Sprott, Spring Valley, Minn. 
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BEWARE OF THIS CROOK 





Sneak Thief Robs New York Jeweler of 
Pearl Necklace Valued at $10,000 


It was learned a few days ago that the 
police are searching for a clever sneak 
thief who on' Monday, April 16, stole a pearl 
necklace worth $10,000 from the retail 
jewelry store of Alfred Smiles, 448 Madison 
Ave., New York. The theft was well 
planned and was committed by a man who 
visited the store on two other occasions 
before he finally succeeded in getting the 
necklace, 


On April 9 and April 13 the man called 
at the store and asked to be shown some 
jade jewelry. Each time he looked over the 
jeweler’s assortment but apparently could 
not be satisfied. On April 16 he called 
again at the Smiles store and asked for Mr. 
McGuinness, the manager of the establish- 
ment. When a clerk told him that Mr. 
McGinness was not in he told the clerk that 
he had an appointment with a Miss Gordon, 
who was to meet him in the store in a short 
time. 

During this time Mr. Smiles was in a 
private office showing goods to a customer. 
After the man had waited for a few 
moments he asked the clerk for a drink of 
water. In order to get the water the clerk 
had to go behind a partition in the rear of 
the store leaving the stranger in the place 
alone. While the clerk was absent Mr. 
Smiles heard a clicking sound similar to 
the sound made by closing a small door at 
the back of the show window. Mr. Smiles 
walked out into the store and at the same 
time the clerk appeared with the water. The 
stranger met the clerk and took the glass 
of water. After a few moments he left in- 
structions that if the Miss Gordon he was 
to meet came to the store she should be 
sent over to the Ritz Hotel. 

After his departure, Mr. Smiles rushed 
to the show window and discovered that a 
necklace worth $10,000 was gone. The 
jeweler ran from the store but was unable 
to locate the man. 

The necklace contained 85 pearls weigh- 
ing 340 grains and to it was attached a clasp 
set with a marquis shaped diamond. It was 
in a black silk lined case. 

The man is described as about 35 years 
old, standing five feet, eight inches tall, and 
weighing about 155 pounds. He was smooth 
shaven, has a dark complexion and wore a 
dark colored top coat and a brown fedora 
hat. This man is considered a clever sneak 
thief and jewelers should be on the lookout 
for him and co-operate in his arrest if the 
chance comes, 








According to statistics announced last 
week by the Bureau of Foreign and Do- 
mestic Commerce, Washington, D, C., the 
exports of platinum from the United States 
during the month of February were valued 
at $2,806. Of this amount, manufactures 
of platinum, except jewelry, were valued 
at $1,711 while ingots, sheets, wire, alloys 
and scrap sent out of this country were 
worth $1,155. Canada took the entire out- 
put of 15 ounces of ingots, sheets, wire, 
alloys and scrap and also consumed 11 
ounces of manufactures of platinum, except 
jewelry. 
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Urges President to Ask Repeal of Excise Taxes 





Chairman of Jewelers’ War Revenue Tax Committee Writes to President Hard- 
ing and Internal Revenue Commissioner Blair 














Some interesting correspondence has re- 
vently passed between Meyer D. Rothschild, 
chairman of the Jewelers’ War Revenue 
Tax Committee, President Harding and 
Internal Revenue Commissioner Blair, in 
connection with the present excise tax on 
the sale of jewelry. On April 11, the daily 
papers carried the statement of President 
Harding that he favored the lowering of 
taxes generally rather than the reduction 
of surtaxes on big incomes and Chairman 
Rothschild wrote to him urging that he 
make a declaration in favor of the prompt 
repeal of the war excises as follows: 

New York, April 11, 1923. 
To the President, White House, Washington, ac. 

Sir—This morning’s paper brings the news from 
Washington “that the President intends to espouse 
a general lowering of taxes rather than the re- 

i f the surtax on big incomes. 

“Tue is indeed good news for hundreds of thou- 
sands of your fellow citizens who are suffering 
from inequitable, and, therefore, unjust special 

cises. ; ; ; 
The jeweler, as you know, is still paying war 
excises, notwithstanding the fact that four and a 
half years have elapsed since the termination of 
he Great War. : 
The burden of this 5 per cent. on all his sales 
has become a serious menace to his prosperity and, 
as indicated by the last reports of the Harvard 
Bureau of Business Research, the average jeweler 
has been obliged to absorb the entire tax and in 
consequence of this Governmental burden the aver- 
age jeweler throughout the country has made a net 
loss on his year’s business. 

In his message to Congress on May 20, 1919, 
President Wilson said: 


“Manv of the minor taxes provided for in 
the legislation of 1917 and 1918, though no 
doubt made necessary by the pressing necessi- 
ties of the war time, can hardly find sufficient 
justification «under the easier circumstances of 
peace, and can now be happily got rid of. 
Among these I hope you will agree, are the 
excises upon various manufactures and the 
taxes upon retail sales.” 


The jeweler waited patiently for a fulfillment of 
this reasonable recornmendation, but nothing came 
of it, and when Congress undertook tax revision 
in 1921 we were certain that our unjust burden 

, ifted. 
ag agen ice cream, musical instruments, 
sporting goods, chewing gum, pottable electric fans, 
thermos articles, furs, toilet soaps and powders, 
proprietary medicines, motion picture films, and 
certain atticles of wearing apparel were entirely 
relieved from discriminatory war taxes. The taxes 
on candy and works cf art were reduced, but, for 
eome reason which we have not been able to 
fathom, the jeweler, in company with a few other 
industries who are likewise unjustly taxed, was 
obliged te continue to pay war taxes in times of 

€. ; 
M This is highly objectionable, as it violates the 
principle of equality of taxation, for which we 
believe you and all other highminded American 
statesmen stand. 

Because of this untair treatment at the hands 
of Congress, the jewclers throughout the country 
submitted the followirg refererdum to all candi- 
dates for the 68th Congress last fall: 


“1, Do you believe that all legitimate busi- 
ness should be treated alike by Congress in 
times of peace? aie ; 

“2. Do you believe that it is American in 
principle in times of peace to tax one business 
on its sales while other business is not so 
taxed? 

“3, If you are clected to the Senate (or 
the TIouse) will you make every effort to se- 
cure equal taxation for all business through 


the prompt repeal of all discriminatory war 
excises on husiness? 

“4, If the Government requirements make 
it necessary to place a tax levy on the sales 
of business, will you vote to place that levy 
on all business alike, without any discrimina- 
tion whatsoever?” 


Our time for conducting the campaign was short 
as the election was held at the time of the year 
when the retail jeweler is forced to devote every 
momeut to business. 

Notwithstanding this handicap, we found that a 
clear majority of the new Congress had no hesita- 
tion in answering the first, third and fourth ques- 
tions in the affirmative and the second question in 
the negative. 

In fact, the total results to February 1 stands 
as follows: 


Answers received from all candidates 564 
Satisfactory, all candidates 
Evasive 


In the 67th Congress we find: 
Satisfactory 
Evasive 


In the 68th Congress we find: 
Satisfactory 
Evasive 


In the 68th Congress 
Republicans 
102 Favorable 
Evasive 2 Evasive 
Unfavorable 2 Unfavorable 
Total favorable 233 out of a total of 435 
Representatives. 


Democrats 
Favorable 


The jewelers are continuing this appeal to the 
newly-elected Congress and hope to have many 
more adherents to the practice of “equal taxation” 
by the time Cengress mects. 

The cbject of this hasty and somewhat lengthy 
letter is to place a few of the outstanding facts 
before you, in the hope that you will elaborate 
somewhat upon your reported statement and make 
a declaration that you favor the prompt repeal of 
the war excises, 

Such a statement will undoubtedly please hun- 
dreds of thousands of your fellow citizens who 
have been nourishing a genuine grievance against 
the Government because of the continued injustice 
of taxing a few industries and permitting all other 
industries to go untaxed. 

As the Chamber of Commerce of the United 
States is on record for the repeal of all the spe- 
cial war excises through its referendum No. 36, 
and as there is no body of public opinion which 
advocates, or even favcrs, the retention of such 
taxes, why, then, should they not be promptly re- 
pealed when the 68th Congress meets? 

The question of revenue must, of course, be 
taken into consideration, but need for revenue, no 
matter how great, can hardly justify the continua- 
tion of wartime taxation on a few industries only. 

If Congress must levy sales taxes on business it 
is only fitting, just and proper, that such taxes be 
levied on all business alike, 

Very truly yours, 
Meyer D. Rotnscnirp, 
Chairman Jewelers’ War Revenue Tax Committee. 


Mr. Rothschild received a prompt 
acknowledgment from President Harding’s 
secretary and learned that his letter to the 
President had been turned over by him to 
D. H. Blair, Commissioner of Internal 
Revenue, who wrote Mr. Rothschild under 
date of April 20, as follows: 

TREASURY DEPARTMENT, 
Wasuincton, D. C., April 20, 1923. 
Mk. Meyer D. RornscuiLp, 
Chairman Jewelers’ War Revenue Tax Committee: 
Srr—Your letter of April 11, addressed to the 
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President, urging the repeal of the excise tax upon 
the sale of jewelry has been transmitted to me for 
reply. 

The statements made in your letter will be given 
careful consideration in connection with any sug- 
gestions that the Treasury Department may be 
called upon to make as to the revision of the jn. 
ternal revenue law. 

Respectfully, 


D. fi. Brarr, Commissioner. 


Saturday Mr. Rothschild acknowledged 
Commissioner Blair’s letter and took up 
with him the difficulty of collecting the 
excise taxes, calling his attention to the fact 
that the present tax was not only a heavy 
burden on the jewelry but was a factor 
in causing unfair competition through the 
many people who weré evading it at the 
present time. He said: 


New York, April 21, 1923. 
Hon. D. H. Prarr, 
Commissioner of Interna] Revenue, 
Washington, D. C. 

Str—I am just in receipt of your letter in 
which you state that the letter of this committee 
addressed to the President on April 11, urging the 
repeal of the excise tax upon the sale cf jewelry 
has been transmitted to you for reply. 

I note, with interest, that the statements made 
in my letter will be given careful consideration in 
connection with any suggestions which the Treas- 
ury Department may be called upon to make as to 
the revision of the Internal Revenue laws. 

I should like to present for your consideration 
some further facts in connection with the sales tax 
on the goods sold by the jeweler. 

Some months ago this committee undertook an 
investigation cf tax evasion in connection with our 
goods, and we procured and furnished the Deputy 
Commissioner of Internal Revenue, Sales Tax Di- 
vision, with twenty lists of merchants, every one 
of whom scld goods taxable under Section 905 of 
the Act of 1921. These lists were procured from 
different parts of the country and covered towns 
and cities ranging from 1,000 to 675,000 inhabi- 
tants. The lists were divided into the different 
industries. sich as jewelers, department stores, 
druggists, hardware stores, haberdashers, ete. 
Eighteen of these twenty lists were carefully 
checked by your Sales Tax Division, and a prelimi- 
nary reportsmade by the Sales Tax Deputy to the 
writer indicated that 50 per cent. (50%) of the 
people reported as selling these taxable goods had 
never made any return whatever to the Govern- 
ment, either under the Act of 1918 or the Act of 
1921, 

In view of the fact that of all the names re- 
ported only twenty per cent. (20%) were jewclers 
and eighty per cent. (80%) non-jewelers, this 
disclosed a very serious state of affairs. 

Apart from the large revenue which has been 
lost to the Government during this wholesale tax 
evasion the jeweler, who has been paying the tax 
monthly, has been suffering not only from the bur- 
den of that tax, but from the unfair competition 
of the man whe has not paid the tax. 

The complaints as presented to your Sales Tax 
Division received courteous and immediate atten 
tion, and I am assured that the whole question 
is now in the hands of the Field Deputy with the 
view of checking the lists at the different collecticn 
points, and after this has been done, we hope your 
department will promptly start a thoroughgoing, 
nation-wide campaign to bring the delinquent tax- 
payers to hook. 

Without in any way reflecting on the Internal 
Revenue Department, which I believe has been do 
ing its very best, under the circumstances, the 
nature of this tax makes it difficult of colection 
from many people whose principal business is other 
than the selling of jewelry, and who only sell 
some of the jeweler’s wares as a side line. 

I am stating these facts in order that the Treas 
ury Department may be advised that our industry 
is not only suffering from unjust taxation, but that 
this unjust tax burden is being made heavier be 
cause of the ccenditions above referred to. 

I shall be very glad to give you any further 
information which you may require in connection 
with our special excises. 

A copy of this letter has heen forwarded to the 
President. 

Yours very truly, 
CHAIRMAN. 


At the same time, Chairman Rothschild 
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wrote the President as follows: 


April 21, 1923. 
To the President of the United States, Washing- 
ton, D. cs 

Sir—I wish to thank you for referring my letter 
of April 11 to the Treasury Department, and I am 
handing you herewith, for your information, copy 
of a letter which I have this day written in answer 
to the communication just received from Hon. 
D. H. Blair, Commissioner of Internal Revenue. 

I hope that you may find it possible to make 
some public declaration in the near future regard- 
ing the repeal of these unjust taxes. 

Very truly yours, 


(Signed) M. D. RoruscHitp, 


(Enclosure) Chairman. 








ATTACKED AND ROBBED 





Philadelphia Jeweler Beaten Over the Head 
by Bandit Who Takes Jewelry and 
Gems Valued at $2,000 


PHILADELPHIA, April 19.—“Take what 
you want but spare me for the sake of my 
little children,” was the plea of Israel Rosen- 
blum when two armed bandits attacked him 
today in his store at 730 South St. Despite 
his pleading for mercy the two men beat 
him severely with their revolvers and then 
took $2,000 in jewels from his shop. 

The two men beat up Rosenblum a few 
minutes after a former visit to the store, 
during which one of the men selected a $95 
diamond ring which one of them said “is 
just what I want.” 

Both men leveled weapons at the shop- 
keeper on their return visit and while one 
of them commanded him to back into a 
rear room of the store, the other crammed 
watches, a score of diamond rings and other 
gems into a small black bag. The two then 
beat Rosenblum and fled after throwing him 
across the threshold of a door leading to 
the cellar. Eight stitches were taken in 
scalp wounds at the Pennsylvania Hospital 
where he was treated, 

Rosenblum said that the men had dark 
felt hats drawn down low over their faces 
and wore dark clothes. 








The Ancient Greek Jewelers 





“p ERSONAL ornaments were confined to 

articles of silver, gold and bronze, 
The wearing of precious stones was limited 
in classical times, and the pearl-fisheries of 
the AEgean, for example, assumed no im- 
portance until later. However, gems cut as 
intaglios or as cameos were used in signet- 
rings, earrings and necklaces; the principa! 
stones wete agate, amethyst, chalcedony, and 
carnelian, and specimens in European mu- 
seums today still testify to the wonderful 
skill and taste of the artists who carved 
them. More common than these were gold 
and silver ornaments. Gold was brought 
from the east and from Thrace, and fash- 
loned by goldsmiths (chrysochéoi) into 
small objects for personal wear. Silver was 
more plentiful than gold, though its value 
relative to gold was much greater than it is 
today. 

“The silver-mines (metalla) at Laurium 
were productive throughout the fifth century, 
and jewelers were able to use silver not only 
for personal ornaments, but also for vases, 
large mirrors, lamp-stands, and similar ar- 
ticles."—Gulick, in “Life of the Ancient 
Greeks.” 


THE JEWELER®S’ 
CONVICTED OF SWINDLING 


Man Alleged to Have Fleeced Jewelers in 
Many Cities Is Given Suspended Sen- 
tence in Baltimore and Turned Over 
to Cleveland Authorities 
Battimore, Md., April 21.—William K. 
Kratz, alias “Dr. F. C. Weber,” 45 years old, 
who is alleged to have fleeced jewelers in 
many cities by giving them worthless checks 
in return for diamond jewelry was convicted 
here on two charges before Judge Charles 
F. Stein, Criminal Court. Sentence was 
suspended and Kratz was delivered to De- 
tective Sergeant Fitzgerald, of Cleveland, 
where Kratz is wanted badly. Kratz is 
under indictment in Cleveland for obtaining 

much jewelry by worthless checks. 

Kratz was brought here from Pittsburgh 
by Detective Lieutenant Charles Vahle on 
indictments charging him with obtaining a 
diamond ring valued at $600 from M. 
Koenigsberg, 30 E. Baltimore St., and a 
ring valued at $550 from W. J. Miller, 28 
E. Baltimore St. nearly two years ago. 
Kratz pleaded guilty to both charges. 

Arthur Layton, of the Pinkerton National 
Detective Agency, visited Kratz in city jail 
here and had a long talk with him. Kratz, 
it is said, refused to disclose his identity. 
He is said to be a member of a prominent 
New York family, a graduate of a uni- 
versity and a chemist. A few weeks after 
he obtained jewelry here Kratz was captured 
through the keenness of a Pittsburgh 
jeweler, who had read of his operations in 
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REPORTS BEING ROBBED 





Creditors Start Bankruptcy Proceedings 
Against Louis Rosenberg, Chicago, on 
Day He Reports Hold Up 


Cuicaco, April 21.—An involuntary peti- 
tion in bankruptcy was filed by creditors of 
Louis Rosenberg, 3709 W. 16th St. on 
Thursday. ° 

On the same day but before Rosenberg 
claims he had any knowledge of the petition 
in bankruptcy he reported that on Wednes- 
day night as he entered his home he was 
held up by bandits who took from his 
pockets a wallet containing $10,000 worth 
of diamonds. 

Mr. Rosenberg carried insurance to the 
amount of $15,000. 








DETROIT JEWELER ROBBED 
Two Bandits Escape With Loot Valued at 
$1,000 After Holding Up Edward 
E. Eberhardt 


Detroit, Mich., April 20.—A daring day- 
light robbery in which Edward E. Eber- 
hardt, proprietor of a jewelry store at 10332 
Woodward Ave., was knocked unconscious 
by a blow from the butt of a revolver, and 
$200 in cash and diamonds valued at $800 
taken, was staged by two bandits at 1 o’clock 
this afternoon. 

Eberhardt was alone in the store when the 
men entered. One stuck a revolver into his 
face and the other rifled an open safe in the 
rear. Then they ordered the man into a 
back room. As he turned to obey, one 
slugged him in the back of the neck and 
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He was unable to de- 


he fell unconscious. 

scribe the men. 
Three months ago Eberhardt was held up 

in his store by a lone bandit, who struck him 


down in the same manner. Joseph Ryan 
was sentenced to 15 years in Marquette 
prison for the crime, later escaped with three 
companions and was slain a few days later 
in a gun battle with detectives in the Pont- 
chartrain apartments, on E. Jefferson Ave. 








ADMITS SMUGGLING GEMS 


Harry Milliman, Baltimore, Md., Fined $500 
on Pleading Guilty to Making 
a False Affidavit 


Battrmore, Md., April 21.—Alleged to 
have smuggled Russian diamonds into the 
country, Harry Milliman, 511 Aisquith St, 
was fined $500 by Judge Morris A. Soper 
in the United States District Court here. 

Milliman pleaded guilty to making a false 
affidavit to United States Customs officials 
when he arrived at New York after making 
a trip to Russia for the ostensible purpose 
of caring for unfortunate relatives of per- 
sons living in Baltimore. 

According to United States District 
Attorney A. W. W. Woodcock, Milliman 
bought jewels in Russia at a greatly reduced 
price and brought them to New York Oct. 
29, 1921. Milliman made an affidavit de- 
claring that the jewels, valued at $1,500, 
were the property of his sister. An investi- 
gation made by agents of the Treasury 
Department revealed the fact that Milliman 
brought the jewels here and disposed of 
them as a business venture. 











Letter Sent Out by Sterling Silverware 
Manufacturers’ Association on 
Silver Situation 


The Sterling Silverware Manufacturers’ 
Association has issued the following letter 
relative to unwarranted statements which 
have been made regarding the influence on 
the price of silver by the completion of 
Government purchases under the Pittman 
Act: 

“April 19, 1923. 

“Unwarranted statements have been made 
regarding influence on price of silver by the 
completion of Government purchases under 
the Pittman Act. 

“While it is true these will be completed 
about July 1, it must be remembered that 
the Director of the Mint has stated the 
actual delivery of the silver purchased by 
the Government need not be finally consum- 
mated until October, 1924. 

“As the coming on the open market of 
American silver will be gradual, there is no 
probability of a sudden break in the price, 
and in the meantime there are other off- 
setting influences at work. 

“First:—The stimulus to produce Ameri- 
can silver covered by the Government pur- 
chases at $1.00 per oz. will be removed. 

“Second:—The demand for silver from 
China and India may increase, should the 
silver have any tendency to decline. 

“Third :—Increasing cost of labor and 
material will all tend to stabilize the price 
of silver. 

“STERLING SILVERWARE Mrrs, ASSN. 
“By C. W. Harman, President.” 


John R. Fitton, of Woonsocket. 

Alfred B. Lemon, of E. L. Logee Co., has 
been granted a patent on a badge. 

Levis S. Winchester, of Riverside, has the 
sympathy of the trade in his bereavement the 
past week in the death of his wife. 

Mr. and Mrs. A. Tingley Wall, who have 
been traveling extensively through California 
and the Pacific Coast, have returned home. 

John M. Buffington, of the Potter & 
Buffington Co., has returned from Pinehurst, 
N. C.,, where he has been spending the 
Winter. 

A mortgage for $30,000 has been given 
by the Holt Realty Co. to Julius Pollock 
on land with improvements on the west side 
of Eddy St. 

The Juergens Jewelry Co. has been 
granted permission to erect a concrete block 
storage building in the rear of its factory, 
235 Eddy St. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity the past week 
making revisions. 

J. Henry A. Moultrop has given a mort- 
gage for $5,000 to the Rhode Island Hospital 
Trust Co. on land with improvements on the 
north side of Forest St. 


Trustees of the estate of the late Benedict 
B. Lederer has given a mortgage for $15,000 
to L. A. Burgess on land with improvements 
on Pond and Angle Sts. 

The Premium Novelty Co., 176 Black- 
stone St., is being operated by Max Brodsky, 
according to the statement filed by him at the 
office of the city clerk. 

Mr. and Mrs. Thomas A. O’Gorman and 
their daughters, Misses May and Elizabeth 
O’Gorman, have returned from a Winter’s 
stay at Palm Beach, Fla. 

Benjamin Brier, of the Brier Mfg. Co., 
was a passenger on the Aquitania from New 
York for Southampton. He will be absent 
about two months in Europe. 

Harvey & Otis, designed and executed the 
handsome gold past master’s jewel presented 
by Redwood Lodge of Masons to its retiring 
worshipful master last week. 

Kirtland H. Wilson was one of the official 
guests at the 34th anniversary celebration of 
What Cheer Lodge, No. 48, Independent 
Order of Odd Fellows, last Monday evening. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, was in New York 
the past week on matters pertaining to the 
association. 

A permit has been issued by the superin- 
tendent of buildings to A. Bellin & Co. 
manufacturing jewelers, 157 Orange St., to 
erect a one-story brick factory building, 31 
by 70 feet, on Basset St. 

‘Former Governor R. Livingston Beeck- 
man, who is a stockholder and director of 
the International Silver Co., returned last 
week from several months in Europe, and is 
now at his Summer estate, “Land’s End,” 
Newport. 

Charles O’Donnell has purchased from the 
heirs of the late Maurice Ettlinger their in- 
terest in the retail store, 60 Washington St., 
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which he will continue to conduct in his own 
name with a full line of gents’ jewelry, fur- 
nishings and haberdashery. 

The stock, fixtures and machinery of the 
M. & K. Novelty Co., attached in a suit 
brought by Richie & Paul, were sold at 
auction at the plant, 24 Calendar St., last 
Friday, in accordance with an order issued 
by the Sixth District Court. 

The Chas. E. Hancock Co., manufactur- 
ing jewelers of 7 Beverly St., announced 
last week that their line will be represented 
in the far west by Roy J. Dable, who will 
cover the territory from Denver to the 
Pacific taking in the coast section. 

The Broadway Pearl Co. is the name of a 
new concern of pearl workers which has 
started in business at 63 Broadway. Anthony 
Marandola, Guido Marandola and Alfred 
Marcello are the owners, according to in- 
formation at the city clerk’s office. 

The contract for the ornamental bronze 
work for the remodelled banking rooms of 
the Slater Branch of the Industrial Trust 
Co., at Pawtucket, has been awarded to the 
Tiffany Studios of New York and will in- 
clude an ornamental marquee for the main 
entrance. 

Among the guests at the 45th annual com- 
munication and dinner of Redwood Lodge 
of Masons last Monday evening at Free- 
masons’ Hall were Sigmund Fischer, Charles 
Brier, Harry Brier, Kirtland H. Wilson, 
William H. Mason, James A. Hawes, Archie 
O. Joslin and C. Henry Alexander. 

The Holt Realty Co. Inc. has been incor- 
porated under the laws of Rhode Island 
with a capital stock of 500 shares of com- 
mon stock without par value. The incor- 
porators are Ernest C. Baker, Morton F. 
Winsor and Frederick J. Holt, all officers of 
the firm of A. A. Holt & Co., platers. 

A fire from unknown origin caused 
several thousand dollars damage to stocks 
and fixtures in the wooden building, 305-309 
Weybosset St., owned by William H. Waite, 
of Waite-Thresher Co., and leased by the 
Lederer Realty Co. The retail jewelry 
store of the Guarantee Jewelry Co. was 
damaged by smoke and water but was fully 
insured. 

At the 63rd annual assembly of the Grand 
Council of Royal and Select Masters of 
Rhode Island held at Freemasons’: Hall this 
city last Tuesday, Edward M. Wheeler, 
manager of the Providence office of the Na- 
tional Jewelers Board of Trade, was elected 
Right Illustrious Deputy Grand Master, and 
Adelbert E. Place, of O. E. Place & Sons, 
was elected Grand Marshal. 

In his report at the first annual luncheon- 
meeting of the Better Business Bureau of 
Providence, held in the ballroom foyer of 
the Providence-Biltmore Hotel last Wednes- 
day noon, the manager, Silas T. Leaming, 
stated that during the past year there were 
5.250 inquiries and investigations made in 
the merchandise division of complaints con- 
cerning alleged misleading or misrepresent- 
ing advertisements in the daily newspapers. 
Of these there were 294 regarding jewelry, 
five of optical goods and one of cameras. 
At the election of officers the following were 
among the 30 directors chosen: Arthur L. 
Aldred, of Gladdings; Leon Samuels, of J. 
Samuels & Bro., Inc. (The Outlet Co.) ; 
James E. Roosa, of The Shepard Stores; 
Charles A. Blake, of Callender, McAuslan 
& Troup Co. (The Boston Store); Albert 
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Pfeifer, of Pfeifer’s; William H. Thurber, 
president of the Tilden-Thurber Corp.; Jo- 
seph B. Leeman, of the Browning & King 
Co. At the subsequent organization Mr. 
Aldred was elected chairman of the direc- 
torate. 

The case of Mrs. Florence B. Stranahan 
against the Tilden-Thurber Corp., for al- 
leged substitution of a valuable stone in a 
ring that had been entrusted to the defend- 
ants for repairs, which has been in the local 
courts for more than two years, again oc- 
cupied the attention of the judges of the 
Supreme Court of Rhode Island last week, 
It was heard before Chief Justice Sweet- 
land and Justices Vincent, Stearns, Rathbun 
and Sweeney on arguments, and briefs were 
submitted on the plaintiff's exception to 
granting of defendant’s motion for a new 
trial. The plaintiff claimed that she left a 
valuable ring with the defendant for repairs 
and that when it was returned to her it did 
not contain the same stone that was in it 
when left with the firm. Experts were in- 
troduced and a verdict was awarded the 
plaintiff. An appeal was taken and the case 
has now reached a hearing in the State Su- 
preme Court. Owing to the high standing 
and wide reputation of the defendant con- 
cern, the case has been watched with more 
than usual interest and numerous inquiries 
have been made from all sections of the 
country as to the outcome of the case. 

‘Andrew Arabian, who has a small manu- 
facturing jewel plant in the village of Nor- 
wood, a few miles outside this city, in the 
town of Warwick, is meeting with consid- 
erable opposition to his plans of enlarging 
his plant and increasing his business. Some 
months ago he began the manufacture of a 
line of novelties, mostly in celluloid, but 
later added some cheap lines of metal goods. 
His efforts have met with encouraging suc- 
cess and has brought orders in such quan- 
tities that his facilities have been entirely 
outgrown. Mr. Arabian has secured a plot 
of land advantageously located for the con- 
duct of his business and has had plans drawn 
for a proposed new manufacturing building, 
and was about to apply to the Town Council, 
in accordance with the law, for permission 
to erect a building when he learned that the 
project did not meet with the approval of 
the adjoining property owners. “He, there- 
fore, decided to withhold his application un- 
til he could investigate the situation. Mon- 
day evening, April 16, a protest signed by 
11 taxpayers against the proposed construc- 
tion of the contemplated building was pre- 
sented to the Warwick Town Council. It 
was brought out during the discussion that 
Mr. Arabian intended to install an auto- 
matic drop with a hammer having a maxi- 
mum force of 800 pounds, and that it was to 
this that the abutting owners principally 
objected. Mr. Arabian was asked by Presi- 
dent Harrington, of the Council, if he had 
filed his formal application for a building 
permit with the inspector of buildings, to 
which Mr. Arabian replied that he had not, 
and the president declared that the matter 
was not officially before the Council and the 
remonstrance was ordered placed on file. 
Mr. Arabian is now considering his next 
move. 

At the institution of Providence Forest, 
Tall Cedars of Lebanon, composed of Mas- 
ter Masons, on Wednesday evening, at Elks’ 
Auditorium, Walter H. Preufer, of Fischer 
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& Preufer, was installed as one of the 
stewards. 

A patent on a collapsible tube has been 
granted to Clifford G. King, of this city. 

Arthur I. Russell, of the Irons & Russell 
Co., was in Chicago last week for his con- 
cern. 

Walter H. Adler has associated himself 
with the Roberts Mfg. Co., displayologists, 
40 Bassett St. 

Albert W. Claflin, of George L. Claflin & 
Co., has been confined to his home the past 
week by illness. 

The E. L. Spencer Co., 95 Chestnut St., 
passed the 32nd milestone in its business 
career on April 15. 

Theodore W. Foster, president of the 
Theodore W. Foster & Bro. Co., has been 
granted a patent on a vanity case. 

Monroe Block, of Monroe Block & Co., of 
this city, sailed last week from New York 
for a business trip through Europe. 

Dolan & Bullock are receiving some very 
satisfactory orders from F. A. Bullock, who 
is making an extended western trip for the 
firm. 

A. P. Donelly has been making additions 
to his mechanical equipment in his watch re- 
pair shop in the Gregory building, Wick- 
ford. 

Oscar R. Johnson was one of the principal 
speakers at the celebration of Excelsior 
Lodge, No. 90, Vasa Order of America, last 
Sunday. 

The apprentices of the Brown & Sharpe 
Mfg. Co. are making plans for their third 
annual dance on Tuesday, May 8, at Elks’ 
Auditorium. 

The Gem Mfg. Co. is the name under 
which Pearle Le Temple has started in 
business at 35 Grand Ave., this city, for the 
manufacture of novelties. 

“The Jewel Box” is the name of a retail 
jewelry and souvenir store that has been 
opened at 171 Westminster St. by Rose Rob- 
inson and George S. Pendleton. 

J. Robert Sweet, of the Providence office 
of the National Jewelers: Board of Trade, 
canvassed northeastern Massachusetts the 
past week for revisions and reports. 

Adolph Meller, of the Adolph Meller Co., 
precious stones, 77 Washington St., this city, 
sailed last week from New York on the 
Volendam for a visit to European markets. 

A cablegram received the past week from 
Benjamin Brier, of the Brier Mfg. Co,, an- 
nounced his safe arrival in France. He ex- 
pects to be absent on business about three 
months, 

Herbert J. Wells, of this city, a director 
of the Gorham Mfg. Co., was elected a di- 
rector of the United States Finishing Co. at 
the annual meeting held at Norwich, Conn., 
last week. 

The case of Jonathan Andrews et al 
against the S. K. Merrill Co. et al, which 
was on the trial docket of the Superior Court 
for a hearing last Friday, was passed for re- 
assignment. 

The Walter E. Field Co., which has been 
located at 209 Cranston St., and which suf- 
fered a considerable loss recently by fire, 
has removed its stock and equipment from 
that address. 

The A. M. & R. Co., which was formerly 
the Z. & B. Enameling Co., have taken in- 
creased space on the sixth floor of 19 Cal- 
ender St., so that their office and shop have 
both been enlarged. 
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Albert S. Vannerbeck, of the Vennerbeck 
& Clase Co., was elected president of the 
Class of 1920 of Harmony Lodge of Masons 
at the annual reunion dinner at the Biltmore 
Hotel last Friday evening. 

The case of Mary Cassidy against the 
Manchester Silver Co. for claims under the 
Workmen’s Compensation Act, which was 
on the calendar of the Superior Court for 
trial on Friday, was passed for reassignment. 

George F. Berkander has been granted 
permission by the inspector of buildings to 
erect an addition to his concrete factory 
building on Lexington Ave., the increase in 
his business necessitating additional facili- 
ties. 

Archie H. Harden was elected treasurer 
and William H. Mason a member of the 
press committee at the 69th annual meeting 
of the Slocum Light Guard Association held 
at the State Armory last Wednesday eve- 
ning. 

The stock, equipment and business of the 
Robinson Patented Swivel Co., 220 Eddy 
St., has been taken over by the Metallic Co. 
and removed to the latter’s plant, 150 
Chestnut St., where the business will be 
continued. 

The first and final account of William S. 
Moody as guardian of the person and estate 
of the late John F. Brady was filed in the 
Municipal Court last Friday, showing a bal- 
ance of $45,394.76, which was allowed and 
ordered recorded. 

An entertainment and masquerade was 
held in the recreation room of B. A. Ballou 
& Co., Inc., last Friday evening, under the 
direction of the press department. Dancing 
was enjoyed, refreshments served and prizes 
awarded for costumes. 

At the Patriots’ Day theater party and 
dinner of the First Light Infantry Veterans 
last Thursday evening among the guests were 
Frank L. Barrows, J. Robert Sweet, William 
H. Mason, Brig.-Gen. Herbert S. Tanner, 
Gregor Kritchbaum, A. Leo Kilkenny and 
George G. Swarts. 

Edward D. Kunz, retail jeweler of Hope 
St., Bristol, and wife have purchased from 
trustees of the estate of Col. Samuel P. Colt 
land and buildings on the east side of Hope 
St., and the pier and water rights on the 
shore opposite. The estate was formerly 
“The Lawless Estate.” 

The monthly meeting of the Rhode Island 
Stationers’ Association was held on Monday 
evening, with nearly 50 members present, in 
the Netop restaurant. The speakers of the 
evening included Thomas Roe, of the Irving 
Pitt Co., Brooklyn, N. Y., and Charles P. 
Garvin, of the F. S. Webster Co., Boston. 

Earl McHugh, of the Louis Stern Co., 
who was stricken with appendicitis just as 
he was about to leave on his usual business 
trip through the middle west, three weeks 
ago, and has been at the Rhode Island Hos- 
pital since the operation, is reported as con- 
valescing and expects to return home within 
a few days. 

Edgar M. Docherty, Ralph Griffith and 
Howard F. Barker were members of the 
committee in charge of the social features of 
the Providence Association of Credit Men, 
Thursday evening, when a “Mock Creditors’ 
Meeting” was held. C. A. Wilkinson ap- 
peared as one of the creditors that gave testi- 
mony against the “bankrupt.” 

The regular monthly luncheon-meeting of 
the directors of the Manufacturing Jewelers 
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Board of Trade at the Turks Head Club, 
this city, last Friday, was attended by all 
but two of the directors. President Henry 
Wolcott conducted the business meeting that 
followed, at which upwards of a dozen ap- 
plicants were elected to membership. 

The Manufacturing Jewelers Board of 
Trade the past week distributed the dividend 
to the creditors in Providence and the Attle- 
boros of the Providence Jewelry Co., of 
Pittsburgh, Pa., of whom there are about 50. 
The payment was the first in the compromise 
settlement in bankruptcy of 30 per cent., 15 
of which was in cash and the balance in six 
equally divided notes. 

Donors to the White Cross Fund of the 
National American Legion, to be used for 
the decoration of 32,000 soldiers’ graves 
overseas, included Overseas Lodge of Ma- 
sons, of which Asa Cushman, with the. Pot- 
ter & Buffington Co., is Senior Warden, and 
which includes a number of jewelers in its 
members, $100; Miss Ellen D. Sharpe, 
Archibald Silverman, Charles W. Bubier and 
Walter S. Lederer. 

Providence: Lodge of Elks is planning to 
burn the mortgage on its building on Wash- 
ington St. in the near future, and among the 
members of the committee appointed to make 
the necessary arrangements are Charles W. 
Battey, Patrick H. Conley, Walter S. Le- 
derer, Leon Samuel, Emery J. San Souci 
and Archibald Silverman. It has been voted 
to erect a memoria] in honor of Capt. Edgar 
R. Barker, of Barker & Barker, who for 
several years was chairman of the trustees. 

The Gorham Mfg. Co. is preparing to cast 
in its bronze department a huge bear for 
Brown University to cost approximately 
$10,000. The students are subscribing to the 
fund for the “Bruno” statue, to be unveiled 
on the campus at the commencement exer- 
cises in June. It is modeled by Eli Harvey, 
of New York, whose model is Ivan, the great 
brown bear in the New York Zoological 
Park, and will stand nine feet high on a 
boulder pedestal, the whole nearly 15 feet. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Eastbury, of the Gold- 
smith’s Co. of Canada, Ltd., Toronto, Ont.; 
Julian Jacobs and Edwin Jacobs, of the D. 
Jacobs Sons Co., Cincinnati, O.; Alphonse 
Hiller and A. J. Morias, of the Morias- 
Hiller Co., Inc., New Orleans, La.; A. J. 
Krower and A. L. Judis, of Leonard Krower 
& Son, Inc., New Orleans, La.; Mr. Braham, 
of A. & J. Plaut, Cincinnati, O.; R. L. 
Mayer, of Shuttles Bros. & Lewis, Inc., Dal- 
las, Tex.; A. M. Kremer, of the A. M. 
Kremer Co., Los Angeles, Cal. 

The Tilden-Thurber Women’s Bowling 
League dined Wednesday evening at the Ho- 
tel Dreyfus to celebrate the closing of the 
season and present the prizes to the winners 
in the different classes. The dinner was in- 
formal, Miss Margaret Mason presiding. 
The team prize, a silver cup given by the 
firm, was presented to Team No. 1, com- 
posed of Misses Gertrude Farrell, Alice Con- 
nors, Mildred Fitzpatrick, Marion Dugan 
and Margaret Mason. Miss Shirley Wino- 
grad received a silver picture frame for the 
single high string and Miss Gertrude Farrell 
a traveling clock for the high average score. 








Charles H. Neal, formerty of Crystal, 
Mich., is now at Flint. 





Benj. Lichtenstein was a visitor to Phila- 
delphia last weck. 

The Tick Tock Club of the Hamilton 
watch factory recently held a supper at the 
social rooms of the factory. 

A. W. Moyer, president of the Non-re- 
tailing Co., spent several days last week in 
Washington, D. C., on business. 

Harry E. Wolpert, head salesman for S. 
Kurtz Zook, was chairman of the Charter 
Night Committee of the local Lion’s Club. 

E. E. Heist, of the National Cash 
Register Co., last week gave a talk on busi- 
ness efficiency to the office force of Ezra F. 
Bowman’s Sons. 

E. R. Gehman, head of the optical depart- 
ment of Watt & Shand, Inc., store, recently 
visited the heads of the optical departments 
of a number of Philadelphia department 
stores. 

Merritt Sutherland, in business in Lan- 
caster for some years, has opened the 
Sutherland Service in the Haines building, 
corner of Duke and Market Sts., York, 
Pa. He will be married on May 5 to Miss 
Gene Gates, Lancaster. 

William H. Bailey, Williamsport, has en- 
tered the Bowman Technical School as a 
student. The Tech students have organized 
a base ball team and played the opening 
game with Franklin and Marshall College 
reserves. “Dave” Shoffstall is manager. 
The players are Turton, Widdeson, Con- 
way, Griffiths, Love, Wogen, Jacobi, 
Miller, Russel, Vincent, Walters and 
Sharley. 

The J. F. Apple Co. have received orders 
for six silver cups 105 medals and several 
banners for the scholastic field meet at 
Franklin and Marshall Academy on May 
15, participated in by many schools of 
eastern and central Pennsylvania. Also 
orders for medals for the Myerstown, Pa., 
May pageant and cups and medals for a field 
meet on May 26 of the Cheltenham High 
School, Elkins Park, Pa. 

The bank clearings of Lancaster show 
such a large gain over the corresponding 
period of last year that business people have 
good reason to look for a speedy recovery 
in the business situation. Just why there 
should have been a slump recently is in- 
explicable, but the silver lining of the cloud 
is showing already. Labor is well employed 
and since April 1 a marked advance in 
wages has occurred in the building trades. 

The biggest affair of its kind ever held 
in Lancaster was the business exhibition 
held most of last week in the huge Arcade 
building, 56 firms exhibiting. Although an 
admission was charged many thousands of 
people attended what was a notable display. 
Among the exhibitors were W. W. Appel 
& Son and J. D. Wood & Co., jewelers. 
The firm of Ezra F. Bowman’s Sons, while 
not exhibiting, gave away a clock every day. 
Charles E. Bowman, of this firm, is a mem- 
ber of the Kiwanis Club, which staged this 
show. 

The large silver cup presented to Dr. 
J. F. Trexler on his retirement from the 
superintendency of Trinity Lutheran Sun- 
day-school was furnished by S. Kurtz Zook, 
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who also furnished the silver tea set pre- 
sented to Mr. and Mrs. Frederick Amigo 
as a wedding gift by the newly organized 
Lions Club, which Mr. Amigo organized. 
The same club on its charter night presented 
a silver cup, likewise furnished by Mr. 
Zook, to a Lion’s delegation from Harris- 
burg for coming to the function with the 
largest delegation. 








Notes from Ohio 


The work of the artist and artisan in 
molding gold and silver into rare jewelry 
and ornament was discussed at the Colum- 
bus Gallery of Fine Arts, by Joseph C. 
Goodman, Columbus, O., on the evening of 
April 12. 

A recent issue of the Akron, O. Evening 
Times shows an illustration of John B. 
Lentsch, a jeweler of Akron, O., who is the 
watch inspector for the Baltimore & Ohio 
R. R., comparing watches with the engineer 
and trainmaster. Mr. Lentsch was inter- 
viewed by a reporter for the Evening Times 
and gave some interesting information about 
watches. 

The old firm of H. Best & Son, Dayton, 
O., is retiring from business. This firm was 
established in Dayton in 1828, by Henry 
Best, who went to that city in 1828 from 
Cincinnati, purchased the site and erected a 
combined store and home, as was the cus- 
tom in those days. Since that time he and 
his son, Edwin, whom he took into partner- 
ship in 1860, continued to conduct the busi- 
ness on the same site. The senior member 
of the firm has been dead for many years, 
but the business has been continued by the 
junior member, under the old firm name to 
this date. Edwin Best, having reached the 
age of 85 years, has decided to retire from 
active business, and has disposed of the 
property in which his business has been lo- 
cated for 95 years. He will dispose of his 
stock and fixtures by the middle of the Sum- 
mer, at which time possession of the prop- 
erty will be given the new owners, and re- 
tire to less active life. 

The jewelers of Lima, O., recently held 
a meeting at which they took exception to 
an advertisement which appears in a local 
newspaper. The meeting was also attended 
by the advertising manager, as well as the 
department head of the store which carried 
the advertisement, and they were asked to 
correct it. The first advertisement called 
attention to “Sheffield” plate and “nickel 
silver” pieces. The jewelers did not con- 
sider this honest advertising. The next ad- 
vertisement which the store carried tendered 
a correction, in which it was pointed out that 
the Better Business Bureau had called at- 
tention to the fact that, although the pieces 
were marked “Sheffield,” they were not 
Sheffield ware, because the ware was not 
manufactured in ‘Sheffield, England, and that 
the “nickel silver” advertised was really 
nickel plated ware. The advertisement said 
that if any person purchased any of the arti- 
cles in the belief that the article was made 
in Sheffield, England, that the concern would 
refund the money on request. 








The style of Joseph Harris & Son, Law- 
rence, Mass., has been changed to Joseph 
Harris. 
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Henry R. Arnold, of D. C. Percival & Co, 
has returned from Chicago, where he at- 
tended a meeting of the National Jewelers’ 
Publicity Association. Matters of great im- 
portance relating to this phase of the jewelry 
trade were discussed and much progress 
made. 

Edward A. Goldberg, Cambridge St., Cam- 
bridge, was sentenced to 18 months in the 
House of Correction, April 17, by Judge 
Burke in the Central Court. He was ar- 
rested* three weeks ago by Inspectors 
Flaherty and Finn on a charge of larceny 
of diamond earrings and a ring, valued at 
$750, from Philip Pinkerton, a Washington 
St. jeweler. An additional charge of larceny 
of $38, by worthless check from a pawn- 
broker, was also pressed against him. At- 
torney Whitkin pleaded for leniency for his 
client on the grounds that Goldberg was 
married and had a small baby, Goldberg ap- 
pealed the sentence and was held in $1,800 
bail. 

The Maximus Club held its annual ban- 
quet at the Boston City Club, April 17, 
George W. Saunders presiding. The or- 
ganization is composed of employes of the 
Smith, Patterson Co. After the dinner, 
which was served in excellent style, brief 
but pithy addresses were made by the pre- 
siding officer, and by Secretary D. J. Man- 
ning and William H. Tuttle, the secretary. 
An unusual feature was the opening of the 
function by W. H. Becker, the founder of 
the club many years ago. The guests were 
William Harber, of Enos Richardson & Co., 
New York, and Charles Kaufman, also of 
New York. Following the event at the City 
Club the diners went to one of the Boston 
theaters to round off the evening’s jollifica- 
tion. All who attended the banquet said it 
was one of the best ever held by the organi- 
zation. 

William S. Trefry and Henry A. Polley, 
formerly connected with Rand & Crane, 
have taken over the business carried on for 
years by William Bond & Son, corner of 
Park and Beacon Sts. This is one of the 
oldest businesses in this city and was for- 
merly known as the Elson store, Mr. Elson 
featuring silverware and antiques. For 
many years it was a landmark among busi- 
ness houses, standing at the corner of one of 
the most imposing structures facing the 
State House. Mr. Trefry was for 30 years 
with Rand & Crane. He started in the 
jewelry life with this concern and by dint 
of assiduous attention to his employers’ in- 
terests rose to a position of responsibility 
and trust seldom accorded to a young man. 
In later years he assumed an even higher 
rank in the concern’s affairs and became one 
of the mainstays of the business. His en- 
gaging personality, coupled with a natural 
aptitude for business, won him a large cif- 
cle of customers and personal friends, who 
wish him abundant success in the new ven- 
ture. Mr. Polley, also a jeweler well 
known for years in Boston, was for a long 
time with N. G. Wood & Sons, but for the 
last five years was employed by Rand & 
Crane. Modern and antique silverware, dia- 
monds and a complete line of jewelry will 
be carried by this new house. 
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tees manager of the 


Harry C. 
T. C. Tanke store at 557 Main St., returned 
on April 20 from a buying trip to New 
York. 

Stanislaus Zuzel, 
Broadway, has purchased a two-story brick 


retail jeweler, at 1061 


business building at 53 E. 3rd St., Dunkirk, 
N. Y., where on May 1 he will open a branch 
store. This site was formerly occupied by 
the H. L. Fox jewelry store. The stock of 
the latter firm is being sold at auction in a 
store at 135 Seneca St., Buffalo, at the 
present time. 


Leading Buffalo retail jewelers are co- 
operating to make National Sterling Silver- 
ware Week, May 14-19, a period of note in 
the jewelry year by planning some attractive 
window displays which will focus the atten- 
tion of the public on sterling silver. They 
will also advertise in conjunction with the 
various manufacturers in the local dailies 
and feel that their efforts will give a de- 
cided stimulus to trade in this branch of the 
business. 

Notices calling attention to the second 
assembly for the year 1923—a stag bowling, 
card party and luncheon—on May 3, at 
Schwabl’s Cafe, 351 Broadway, were mailed 
this week to members of the Twenty-Four 
Karat Club by Secretary Charles G. Ocel- 
heim. A wholesome evening in good fel- 
lowship is planned on this occasion when 
an opportunity will be afforded to enjoy 
healthy recreation, followed by an excellent 
luncheon. Tickets are $1.50 and may be ob- 
tained from the secretary or members of the 
social relations committee, which comprises 
the following: H. F. Vander Voort, Jr., 
J. A. Scherer, William F. Ehmann, Albert 
Sigrist, and B. Friedman. 

Speaking on “Jewelry” befcre a meeting 
of the Exchange Club, on April 19, Edward 
Leininger, of the Leininger-Oelheim Co., and 
secretary of the Buffalo Retail Jewelers’ 
Association urged his fellow members to 
patronize the legitimate jewelry store for re- 
quirements which are essentially in the 
jewelry line rather than buy from establish- 
ments which sell jewelry as a side line. By 
$0 doing, Mr. Leininger declared, the jewel- 
ers’ cost of doing business would be lowered. 
He emphasized that a firm which specializes 
in jewelry can offer better service and satis- 
faction to a customer than a miscellaneous 
store, where in most instances interest in the 
patron ends when the sale has been made 
and where quantity rather than quality is of 
first consideration. Mr. Leininger described 
the work which the Research Bureau had 
done and is doing for the jewelry industry 
and quoted from statistics compiled by ex- 
Perts to justify the profits made by the 
legitimate jeweler. 

Chime clocks are the leaders in the de- 
mand for household timepieces at present, 
according to dealers in that line, while rail- 
road watches of the better American makes 
are in such demand that there is something 
of an actual scarcity in them—a most un- 
usual condition at this time of the year— 
say the dealers. “The briskest portion of 
our clock trade is for chime clocks of the 
Various varieties,” said a member of one re- 
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tail firm which makes a specialty of clocks. 
“The demand for these has been so active 
that one or two of the best types are off the 
market until Fall.” One of the largest 
wholesalers in the city states that the de- 
mand for the grades of watches which meet 
the exacting railroad requirements is and 
has been most exceptional this Spring. 
About the only time in the year when the 
supply of watches is. normally somewhat 
short is when dealers are filling up their 
stocks for holiday trade. So a shortage of 
watches, such as exists at the present time, 
is a good deal of a surprise. 








Atlanta, Ga. 


C. E. Johnson, of Ewing Bros., wholesale 
jewelers, is away on a business trip to Ten- 
nessee. 

S. C. Hillsman, of Myron E, Freeman & 
Bros., is on a motor trip through Florida 
and expects to be gone two weeks. 

B. 'F. Beasley, Jr., of J. J. Bookout in the 
Arcade building, has just returned from a 
two weeks’ visit to his home in Fayetteville, 
N. C. 


Henry Muench is a visitor this week in 





Indianapolis, where he is visiting his brother » 


and at the same time serving as Atlanta 
delegate to the Lutheran convention. 

Located at 6 W. Alabama St., a few doors 
off Whitehall St., in the heart of the busi- 
ness district, Claude S. Bennett’s new store 
is most conveniently situated for shoppers. 

W. A. Kinsman, vice-president and general 
manager of the Towle Mfg. Co., Newbury- 
port, Mass., is a visitor to Atlanta this week, 
looking after the interests of his firm in 
preparation for National Sterling Silver 
Week. 











> * Juda, of Leonard Krower & Son, 

we was in the city last week calling upon 
the "jewelers. 

Fred L. Torrey returned last week from 


Crescent City, Fla., where he has been 
spending the Winter with his family. 

George H. Sykes, a well-known manu- 
facturing jeweler has been designated as 
marshal for the Memorial Day parade. 

Rathbun Willard was elected president of 
the Attleboro branch of the Society for the 
Prevention of Cruelty to Children at the 
annual meeting held recently. 

The will of the late Alfred A. Crosby 
has been offered for probate by his two 
sons, Alfred D. and George H. Crosby, 
who are nominated executors. 

The Highland Country Club opened its 
season last Wednesday with a handicap golf 
tournament and a supper-dance in the eve- 
ning. Many jewelers are on the list of the 
committees for the Summer season. 

Harold E. Sweet, former mayor of Attle- 
boro and a member of the R. F. Simmons 
Co., was one of the invited guests at the 
annual banquet of the New England Manu- 
facturing Jewelers’ & Silversmiths’ Asso- 
ciation. 

Joseph Rioux, of the Bliss Bros. Co., is 
chairman of the committee in charge of the 
Chamber of Commerce supper to be held on 
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Friday evening. Congressman James T. 
Begg, of Ohio, will be the principal speaker 
of the evening. 

John J. Hodge was elected president of 
the Triple A. Friday evening. During the 
evening William H. Saart announced that 
the unknown man who had paid the $8,000 
worth of notes against the association was 
Harold E. Sweet. These notes were con- 
tracted by the association when the athletic 
field was constructed, 











Walter Ballou has returned from Pine- 
hurst, N. C., where he passed the Winter. 

Archie Clark, of the Whiting Chain Co., 
Plainville, Mass., has gone on an extended 
business trip through to the Coast. 

Edmund Sommer, of the J. J. Sommer 
Co., was a recent visitor in New York on 
business. 

A. L. Lindroth left last week on a busi- 
ness trip in the interests of the A. L. Lind- 
roth Co. 

S. G. Mandalien, who has been in Florida 
all Winter for his health, is expected home 
next week. 


Harry W. Tufts, a well-known toolmaker 
and manufacturer of dies, was appointed 
chief of the fire department last week. 

The directors of the Manufacturers’ Na- 
tional Bank at a recent meeting adopted 
resolutions on the death of the late Frank 
L. Baker. 

Charles Sherman, of the H. D, Merritt 
Co., who has been confined to his home the 
past month by illness, is reported as being 
slightly improved. 

Many of the local firms were obliged to 
be closed on April 19. It was a holiday in 
Massachusetts and the engineers of the 
buildings refused to work. 

Russell Rhodes, superintendent of the 
Mason Box Co., was elected a member of 
the school committee at a joint meeting of 
the school board and the selectmen. 

John G. Joyce, a former manufacturer 
who began the manufacture of mesh bags 
in North Attleboro some 20 years ago, was 
taken to the Rhode Island Hospital last 
week. 

The local manufacturers are experiencing 
a scarcety of labor and although an ex- 
tensive advertising campaign is being waged 
sufficient help is not being secured. Bench 
hands are especially in demand, 

Theron S. Curtis, Harry Hull and Frank 
Batcheldor have been named as a nominat- 
ing committee to bring in a list of nomina- 
tions for the officers of the North Attleboro 
Board of Trade at its next session. 

Word was received Friday night of the 
death of Paul Perrin, a well-known designer 
who was employed for many years in the 
local factories. The deceased was a mem- 
ber of the North Attleboro Lodge of Elks. 

John Whiting, father of George A. 
Whiting, member of Sturtevant & Whiting, 
is the only survivor of Co. I, 5th Massa- 
chusetts Regiment, which fought in the 
Civil War. Mr. Whiting is still a jewelry 
worker at his son’s factory. 
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THE GORHAM 
POLICY 


T? have all Gorham Designs works of 

Art—permanently beautiful, tasteful and 
of great variety. 

To maintain absolutely the best tradi- 
tions of silversmithing, in workmanship 
and finish. — 

To produce on a large scale—to make 
quantity production result in low prices, 
so that Sterling Silver may truly be for all. 

To gain the unswerving support of 
Jewelers and the complete satisfaction of 
all their customers. 

To champion the cause of Sterling Silver 
for which there is no substitute. 


The Gorham Company 


Fifth Avenue & Thirty-sixth Street 
17 Maiden Lane 


New York 
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HAT the diamond 

trade in the 
United States im- 
proved greatly during 
the year 1922 as compared with the year 
1921 was generally known by the trade and 
the public, but how much bigger the de- 
mand actually was, and how much greater 
was the consumption of diamonds by this 
country, was only known definitely when the 
Department of Commerce recently compiled 
its figures for importations for the last 
calendar year. According to these statistics 
now made public, the value of the diamonds 
brought in in the 12 months, ended Decem- 
ber 31, 1922, amounted to $51,608,348, which 
was nearly double that of the 12 months of 
1921 when the importations amounted to 
$28,595,754. As far as the actual weight 
of gems brought into this country is con- 
cerned, the importations increased more than 
100 per cent. (603,589 carats as compared 
with 291,637 carats in 1921). 

While the revival in the diamond industry 
is well shown in the amount of cut stones 
imported, of which the aggregate value in 
1922 was $43,312,364, as compared with 
$26,338,455 in 1921, the great factor in the 
revival is shown in the importations of 
rough or uncut stones which increased 
nearly fourfold. According to thé statistics 
of the Department of Foreign and Domestic 
Commerce our cutters last year brought in 
rough valued at $8,206,920, as compared with 
$2,257,299 in 1921 or, in weight, 139,489 
carats last year as compared with 36,120 
carats the year before. 

The resumption in the diamond trade has 
been to a more or less extent gradual but 
that the consumption of gems should have 
doubled within a year and the cutting in- 
dustry developed to the extent which it has, 
is proof positive that the industry is not 
only again coming into its own but bids 
fair to get on a basis that will be even more 
extensive and more prosperous than that en- 
joyed in any previous normal year and in 
its history. 


Imports Show 
Revival of 
Diamond Trade 





Co-operation Needed | HERE is pli 
strong impres- 

in Fighting ‘ 
sion among _ those 


Gem Smugglers conversant with the 


situation that the smuggling of gems, both 
on the part of the professional smuggler 
and the tourist is on the increase and for 
this reason steps will be taken by the 
jewelry trade for renewed activity in the 
fight against smuggling and undervaluation 
of all kinds. The work of the American 
Jewelers’ Protective Association which has 
had charge of the fight against the smug- 
glers on behalf of: the jewelers for many 
years has been most effective in the past 
and the co-operation which it has given to 
the government officials in obtaining in- 
formation as to clandestine importation of 
gems, has been practically invaluable. In 
fact, this organization has been able to place 
in the hands of the government officials 
information about gem smugglers that could 
never have been obtained otherwise, and as 
a result it has not only been responsible for 
the detection of a large amount of smug- 
gling but its activity has had an even better 
effect in preventing smuggling by those who 
know that though they might fool the 
government agents they could not keep 
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knowledge of their acts from the members 
and agents of this association. 

Extensive as have been the operations of 
the American Jewelers’ Protective Associa- 
tion in the past, an even more effective 
program is planned for this work in the 
future, details of which are soon to be an- 
nounced by the officers of this body and 
the trade at large will be notified how 
co-operation and support may be given to 
the work of the organization by ll 
branches of the industry, by employes as 
well as principals. This support should be 
gladly extended and every jeweler should 
feel that it is his duty both as a merchant 
and a citizen to do what he can to aid this 
public spirited body in its fight against the 
customs thieves whether the latter be pro- 
fessional smugglers bringing in diamonds as 
a business proposition or simply tourists 
evading the laws for their own personal 
gain. 

As has often been pointed out, there is 
no meaner cr more contemptible criminal 
than the smuggler, for his work not only 
robs the government but it undermines the 
business community. He is not only a 
thief who appropriates what rightly belongs 
to his nation but necessarily he must be a 
liar and cheat to do this, and the result of 
his clandestine importations disturbs the 
whole fabric of the industry with which he 
is connected, laying a basis for illegitimate 
competition that puts the honest merchant 
at a most serious disadvantage. 


Unfortunately, both in official and busi- 
ness circles, too much toleration has been 
given to the acts of the smuggler in the 
past; even honest and public spirited mer- 
chants who would not deal with him or 
handle the merchandise clandestinely intro- 
duced, have, on the other hand, never 
thought it their duty to take action to help 
prosecute the criminal by voluntarily giving 
the authorities information that might lead 
to the discovery of either the criminal or 
the goods which he has smuggled. On the 
part of the prosecuting authorities, the re- 
luctance to indict and try cases involving 
smuggling and the tendency to settle these 
cases where compromise has meant the 
seizure of the goods and a substantial fine 
has been due to the indifference of juries 
and the tendency to acquit. 


But in the fight to be made against the 
smugglers today, not only will strenuous 
effort be made to uncover the facts relating 
to the crimes themselves but effort will be 
also made to interest both the business 
world and the public at large in the neces- 
sity of prosecuting and punishing frauds of 
this kind. The campaign of education, in 
which every man can join, should stress the 
fact that the smuggler is both a thief and 
a trade disturber and deserving of no con- 
sideration; that fines are inadequate punish- 
ment for offences of this kind and that only 
by jail sentences can any impression be 
made upen the type of man who engages in 
this practice. In fact, in some cases fines 
are taken into consideration and discounted 
to the extent of almost being considered a 
part of the “overhead of the business.” 
Clemency and mercy may be sometimes 
properly extended to a perpetrator of some 
crime where the culprit has been a victim 
of a combination of circumstances or has 
acted under impulses that he could not 
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control, but they are out of place as far 
as the smuggler is concerned because, of 
necessity, he enters on his criminal career 
with careful thought and planning. He 
knows what he is doing and he is willing 
to lie and perjure himself to accomplish his 
end. He knows that he is stealing from his 
government and at the same time he is cheat- 
ing his fellow merchants and undermining the 
business of the honest competitor not only 
in his immediate territory but throughout 
the country. Therefore, mercy to the smug- 
gler, whether professional or tourist, is 
distinctly out of place and the business 
world and public must be educated to this 
fact in order that proper justice be meted 
out after the culprit is detected. 

In co-operating with those who are fight- 
ing the smuggler, the jeweler must feel that 
he is not only helping his industry as a 
whole, but he is acting as an honest man 
and public spirited citizen in the interest of 
his government and all society in general, 





A Plea Against = Racousnillll 
ao Fraud” the secretary 
of the National Asso- 
ciation of Credit Men recently sent out an 
article to class and trade periodicals which 
is in reality, an editorial or sermon which 
should be given the widest publicity inas- 
much as he strikes at an evil in the business 
world that can only be remedied when 
merchants and manufacturers give serious 
consideration to the facts he so well points 
out. He says: 

“There is no reason for saying that be- 
cause the merchant has failed he cannot 
again be a success, though we grant that 
the burden of proof that he can succeed is 
on the merchant and that it is fair to make 
him work the harder to demonstrate that 
after all he has abilities and is going to 
use them profitably. 

“The main point is that in every failure 
the merchant must come through clean or 
forever forfeit the confidence of his fellow- 
men. What is to be particularly deplored 
is that the bankrupt reappears a little while 
after his discharge, claiming a capital suff- 
cient for a new start. Where did this 
capital come from? If he had given to his 
creditors all that belonged to them, securing 
for his debts a discharge in bankruptcy as 
provisions of the law intend, then by what 
alchemy has he in a little while produced 
capital sufficient for a new start? 

“The evidence is against the cleanness and 
honesty of such a man. Shall he be et- 
trusted with new credit? Is it not the 
height of foolishness to place in the hands 
of a man a new credit when he has abused 
and maltreated your confidences? If we 
fall all over ourselves to sell a man of such 
type, have we the right to be surprised 
when the morally weak merchant takes the 
bankruptcy road for profit’s sake rather 
than ‘hammer away constantly at the sale 
of merchandise in the usual course? 

“We have just had before us the case of a 
fellow, who operating under a corporate 
name, was petitioned into bankruptcy owing 
a large sum. The agency reports show 
two former bankruptcies. In the second he 
received no discharge. Some credit mea 
were playing fast and loose with 
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M. Schiff has moved his establishment 
from 82 Nassau St. to 198 Broadway. 

The Globe Watch Mfg. Co. has moved 
its offices from 12 John St. to new and larger 
quarters at 116 Nassau St. 

After April 30, the business of R. Gsell 
& Co., Inc., now at 15 Maiden Lane, will 
be located at 15 W. 37th St. 

On or about May 1, Sig. Hirschberg, im- 
porter of diamonds, will move his offices 
from 65 Nassau St. to 542 Fifth Ave. 

The New York office of the William 
Froehlich Co.,, manufacturer of jewelry, has 
been moved to larger quarters in Room 1315 
at 170 Broadway. 

James Creshkoff, dealer in diamonds and 
precious stones, will move on May 1 from 
7 Maiden Lane to larger quarters in Room 
1309, at 2 Maiden Lane. 

Anthony Di C. Huber, diamond setter, 49 
Maiden Lane, notified the trade last week 
that he will be located on and after May 1 
in Room 1005 in the same building. 

Otto Saril, importer of diamonds, who 
recently moved to Room 1315 at 170 Broad- 
way, sailed for Europe last Saturday on the 
steamship Majestic to visit the diamond mar- 
kets at Antwerp and Amsterdam. 

Mr. and Mrs. N. Anusewitz, 37 Clinton 
St., have announced the engagement of their 
son, Albert, to Miss Anna Ruth Cohen, of 
Troy, N. Y. Mr. Anusewitz is in the 
jewelry business at 37 Clinton St. 

I. Zackheim, jewelry case maker, 730 
Broadway, Brooklyn, has’ taken new and 
more extensive quarters at 129 Fulton St., 
New York. Mr. Zackheim will move his 
business to the new address on April 28. 

Maurice A. Davidson, of Davidson Bros., 
diamond importers, 15 John St. sailed for 
Europe last Saturday aboard the steamship 
Majestic. Mr. Davidson will visit the dia- 
mond markets at Antwerp and Amsterdam. 

Samuel Lenkowsky & Son, importers of 
diamonds, expect to move their btsiness 
today (Wednesday) from 71 Nassau St., 
where they have been located for the past 
17 years, to Suite 306-307, at 170 Broad- 
way. 

S. Ostrin & Bro., manufacturers of plati- 
num jewelry and watch cases, for the last 
eight years located at 106 Fulton St., have 
moved their factory and office to 74 Lafay- 
ette St. where they have a large and up- 
to-date plant. 

It was announced last week that J. Patek 
has withdrawn from the Gotham Jewelry 
Co, Inc., manufacturing jeweler and maker 
of platinum mountings, 79 Nassau St. In 
the future the business will be continued un- 
der the same name by I. Sveilich and H. J. 
Gitlin, 

I. Moskowitz, of B. & I. Moskowitz, im- 
Porters of diamonds, 71 Nassau St., was a 
Passenger on the Belgenland, which sailed 
for Europe last Wednesday. Mr. Mosko- 
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witz will visit the European diamond mar- 
kets and expects to return to this country 
in October. 

Irving Goldsmith, of Ingomar Goldsmith 
& Co., 180 Broadway, sailed for the Euro- 
pean diamond markets on the steamship 
Belgenland last Wednesday. Mr. Goldsmith 
will visit Antwerp, Amsterdam and other 
diamond center$ and expects to return in 
about six weeks. 

S. C. Powell, of S. C. Powell & Co., 
dealers in diamonds, 15 Maiden Lane, sailed 
for Europe last week on the Mauretania. 


Mr. Powell expects to visit London where - 


he will buy rough diamonds and will also 
visit the diamond markets in Amsterdam in 
the interest of his concern. 

According to an announcement made last 
week, the partnership heretofore existing 
between Bernard Karsch’s Sons, retail 
jewelers, formerly at 641 Eighth Ave., was 
discontinued on April 15. In the future, 
John H. Karsch will continue the business 
under his own name at 235 W. 42nd St. 

The Bronx Retail Jewelers’ Association 
is arranging for a “kiddies party” to be held 
at Hunts Point Palace at 2 o’clock on the 
afternoon of May 6. This affair will be 
given for the children of the members of 
the association and during the afternoon 
there will be an entertainment, after which 
ice cream, candy and soda water will be 
served. There will also be dancing. 

An offer of settlement made to creditors 
by Julius Aisenstein, trading as Aisenstein 
& Donchin, wholesale jewelers, 75 Canal St., 
was confirmed on Monday, April 16, by 
Judge Mack in the United States District 
Court, this city. The settlement is on the 
basis of 20 cents on the dollar, payable in 
cash. This concern was petitioned into 
bankruptcy on Feb. 13, and on March 24 
schedules were filed listing the assets at $21,- 
391 and the liabilities at $41,316. 

Henderson Smothers, a porter formerly 
employed by the Gorham Co., 386 Fifth 
Ave., who was indicted last December on a 
large of stealing five cigarette cases from 
his employer, was brought before Judge 
Mancuso in Part VII of the Court of Gen- 
eral Sessions last Wednesday and given a 
suspended sentence. The indictment charged 
Smothers with grand larceny in the second 
degree. It was claimed that the cigarette 
cases stolen by Smothers are valued at $35. 
The charge of grand larceny was later 
changed to one of petty larceny. 

George J. Lee, who was recently arrested 
charged with being implicated in the robbery 
of the jewelry store of Charles J. Wolfert, 
388 Broadway, Long Island City, was in- 
dicted last week by the Queens grand jury. 
The indictment charges robbery, larceny and 
assault, all in the first degree. Lee, it is 
claimed, has denied all knowledge of the 
robbery, but, nevertheless, he has been iden- 
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tified by Mr. Wolfert as one of the trio who 
committed the robbery at his store on March 
13. When Lee was arraigned before County 
Judge Humphrey, he entered a plea of not 
guilty. The trial has been set for May 7. 

An order confirming a composition offer 
made to creditors by Michael Johannides, 
trading as the French Jewelry Co., 2200 
Broadway, was signed by Judge Mack in 
the United States District Court, this city, 
last Wednesday. This settlement is on the 
basis of 35 cents on the dollar and is pay- 
able 10 cents in cash and the balance in 
notes of eight per cent., maturing Oct. 10, 
1923; nine per cent. due Jan. 10, 1924, and 
eight per cent. payable April 10, 1924. An 
involuntary petition in bankruptcy was filed 
against this concern on March 22 last, and 
on April 3 schedules were filed in the 
United States District Court placing the 
liabilities at $50,222 and assets at $17,925. 

During the past week, Ingomar Gold- 
smith & Co., cutters and importers of 
diamonds, 2 W. 45th St., received an in- 
teresting communication from their rough 
diamond broker in London. This letter 
touches on the business conditions at the 
various diamond centers in Europe and 
indicates that the precious stone business 
especially in Amsterdam is becoming lively. 
It reads in part as follows: “I beg to 
acknowledge receipt of your favor of the 
9th inst., and am glad to hear that you 
contemplate starting polishing again for 
which I hope opportune time will soon 
approach. Business in rough goods has 
become regular once more and the supply 
is kept well in hand. Wesselton or Pool 
goods remain the most desirable material 
for the United States; the next shipment 
may only be available in June when no 
doubt competition will be very keen. Am- 
sterdam has been very lively and the 
Dutchmen are eager buyers of rough which 
as you are aware is almost entirely in the 
hands of the Syndicate. Newly discovered 
diamond fields in Africa produce only very 
tiny material and do not affect the trade in 
the least unless or until large quantities can 
be produced.” 

The New York creditors of the Harris- 
Kober Diamond Importing Co., St. Louis, 
Mo., have agreed to accept an offer of set- 
tlement on a basis of 331%4 cents on the dol- 
lar. The St. Louis concern failed last Feb- 
ruary with liabilities in excess of $1,000,000 
and of this amount about $500,000 is repre- 
sented by New York creditors. The settle- 
ment, which must first be approved by the 
St. Louis Referee in Bankruptcy, is payable 
20 per cent. cash and the balance in secured 
notes. The offer was accepted at a meeting 
held recently in New York at which Morris 
G. Levinson, representing the receiver, and 
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Ben Philipson, representing 
Kober concern, were present. 
Kloville Bros., formerly of 87 Nassau 
St, have moved to Room 1508, at 170 
Broadway. 

L. Lyons of the Lyons Mfg. Co., Provi- 
dence, R. I., was an out-of-town visitor in 
this city last Friday. 

The Sessions Clock Co. has moved its 
local office to room 1750 in the Woolworth 
building, 233 Broadway. 

A. Timberg, representing the Morris 
Katz Co., sailed for the European diamond 
market several days ago on the Majestic. 

Barnett Robinson, importer and cutter of 
precious stones, 15 Maiden Lane, will move 
to larger offices at 542 Fifth Ave. on 
May 1. 

Nisonoff & Orenstein, wholesale dealers 
in silverware, clocks and ivory, are moving 
on May 1 from 94 East Broadway to 112 
East Broadway. 

The United States Radium Corporation, 
last week, announced the removal of its gen- 
eral offices to the Hudson Terminal build- 
ing, 30 Church St. 

After May 1 Frank J. Nauheimer, dealer 
in diamonds, now at 7 Maiden Lane, will 
make his headquarters at his new office in 
Room 711, at 21 Maiden Lane. 

The local office of Harry C. Schick, Inc., 
jewelers’ findings, 99 Chestnut St., Newark, 
N. J., in charge of Sidney Rothschild, has 
been moved from 12 John St. to 170 
Broadway. 

The Jabel Ring Mfg. Co., Newark, N. J., 
has moved its New York office to room 84 
at 180 Broadway. The concern also re- 
moved its factory from 23 Marshall St. to 
401 Mulberry St., Newark. 

Ralph W. Sabsevitz, son of A. Sabsevitz, 
importer and jobber of diamonds, watches 
and jewelry, 20 East Broadway, will sail 
April 28 aboard the Nieuw Amsterdam to 
visit the diamond and watch markets in the 
interest of his father’s business. 

Simon Fischer, formerly with J. W. John- 
son, has been appointed as a sales repre- 
sentative by Charles M. Levy & Son, man- 
ufacturers of rings and flexible bracelets, 90 
William St. Mr. Fischer will cover greater 
New York, New Jersey and Connecticut. 
He is now calling on the trade. 

A. Waitzel, of the Reliable Watch Co., 
Inc, importers and jobbers of Swiss 
watches exclusively, 110 Nassau St., is pre- 
paring to leave on a trip to visit his trade 
through New York State and the middle 
west. He will leave on May 1 and will 
travel by automobile. 

A memorial meeting to the late Dr. James 
Parton Haney will be held next Friday 
afternoon at 4.30 o’clock at Washington 
Irving High School, 40 Irving Place. Dr. 
Haney was formerly director of art and 
manual training in the public schools of this 
city and died on Saturday, March 3. 

The platinum market remains firm and on 
Monday the soft metal was selling for $118 
an ounce. Platinum containing five per cent. 
iridium was quoted at $126 an ounce, while 
that containing 10 per cent. iridium was 
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selling for $134 an ounce. Palladium was 
quoted at $79 an ounce, while the prevailing 
price of iridium was $275 an ounce. 

Because the building at 7 Maiden Lane 
is to be torn down after May 1, all of its 
present tenants consisting principally of 
firms affiliated with the jewelry, watch and 
precious stone industries, have been com- 
pelled to find new quarters. The following 
is a list of some cf the concerns that have 
moved or will move within a few days to 
new quarters: William J. Durfey, to Room 
507 at 170 Broadway; H. D. Brennan, to 
the sixth floor at 170 Broadway; Leo M. 
Sachs, to Room 807 at 21 Maiden Lane; 
Scofield, Melcher & Scofield, to 180 Broad- 
way; J. V. Rosselet, to 20 Maiden Lane; 
M. B. Bryant & Co., to 15 Maiden Lane; 
Frank J. Nauheimer, to 21 Maiden Lane, 

James R. Cooper, a jewelry broker, for- 
merly located at 7 W. 45th St., was arrested 
on Monday, April 16, on an indictment 
charging him with grand larceny in the first 
degree. Last Wednesday, Cooper was ar- 
raigned before Judge Talley in Part 1, 
Court of General Sessions, at which time 
he pleaded not guilty to the indictment and 
was released in $1,000 bail. The indict- 
ment charges that on June 27, 1922, Cooper 
took the following jewelry belonging to 
Margaret A. Huntington, of Hewlett, L. I.: 
Bracelet, $600; precious stones, $5,000; 
watch, $1,500; chain, $3,500; necklace, 
$2000, and earrings, $1,500. Cooper was 
indicted on April 13 but it was three days 
later before he was finally placed under 
arrest. 

Miss Gussie Bienstock, cashier for the 
W. A. L. Silver Mfg. Co., 174 Worth St., 
identified James Marotta as one of the pair 
of bandits who held her up on April 7 and 
relieved her of the concern’s payroll 
amounting to about $1,190. The identifica- 
tion was made last Wednesday in the 
Tombs Police Court where Marotta was 
arraigned. As told in a previous issue of 
THE JEWELERS’ CIRCULAR Miss Bienstock 
was returning with the payroll and was 
standing in the hallway of the building at 
174. Worth St. waiting for the elevator 
when she was approached by two men who 
demanded that she throw up her hands. 
The girl resisted the men but they finally 
succeeded in getting the bag containing the 
payrol! and making their escape. 

George D. Bangs, known by many mem- 
bers of the jewelry trade through his 
position as general manager of the Pinker- 
ton National Detective Agency, died on 
Monday, April 16, at the Mountainside 
Hospital, Montclair, N. J. Mr. Bangs was 
a resident of Huntington, L. I., and was 
visiting his daughter several weeks ago 
when he was taken suddenly ill. He was 
rushed to the hospital and operated on but 
finally passed away. Mr. Bangs was born 
in Chicago and succeeded his father as 
general manager of the Pinkerton Agency. 
He was well known in New York as presi- 
dent of the Empire State Society of the 
Sons of the American Revolution and also 
belonged to the New York Society of 
Founders and Patriots of America as well 
as the Society of Mayflower Descendants. 
The funeral services were held last Wednes- 
day morning at Grace M. E. Church, 
W. 104th St. 

At a recent dinner given by President 
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Walter Kahn, of the Jewelers’ 24-Karat 
Club, to the former presidents, directors and 
committeemen of the organization, Presi- 
dent Kahn made announcement of the 
principal committees for the coming year. 
The outing committee, according to this 
announcement which will have charge of the 
clam bake next Summer, will be headed by 
Herbert A. Reichman, as chairman, and his 
associates on the committee will be: J. 
Warren Alford, Harry C. Larter, Matt 
Stratton, Dan Price, M. Untermeyer, John 
W. Sherwood, Wm. J. Ward, Wm. F. 
Lehrfeld, Wm. I. Rosenfeld, Wm. F. 
McChesney, P. J. Coffey and Chas. Som- 
mers. The 1924 banquet will be in the 
hands of the ex-president, Harry P. Dickin- 
son, as chairman of the committee, and his 
associates will be all hardened veterans in 
the work, namely, Harry C. Larter, A. L. 
Brown, E. H. Dean, Robert Loch, Leo 
Wormser and G. H. Niemeyer. 

On a charge of beating Albert Hochster, 
a real estate and insurance agent, of 220 
Broadway, Mose H. Levy, Philip Levy and 
Walter Levy, all engaged in the diamond 
business at 180 Broadway, were arraigned 
last Wednesday in the First District Magis- 
trate’s Court. All of the defendants pleaded 
not guilty and waived examination when 
brought before Magistrate Oberwager who 
held them in $100 bail each for the Court of 
Special Sessions, The Levy brothers each put 
up $100 in cash and were released. The com- 
plaint filed by Mr. Hochster charges that 
on April 14 the three defendants, while in 
their office at 180 Broadway, struck and 
beat him about the head, face and body 
with their fists while Phillip Levy also hit 
him with a chair. In speaking to a 
JEWELERS’ CIRCULAR reporter, Isaac Stein- 
haus, attorney for the defendants, stated 
that the fracas grew out of a transaction 
for a ring. It is claimed that the plaintiff 
ordered a diamond ring from the Levy 
brothers and at the same time gave the 
latter several gems to dispose of if they 
could. It finally developed, it is said, that 
the diamond merchants could not use any 
of the gems except the pearls. The other 
stones, it is claimed, were thereupon re- 
turned to Mr. Hochster with the request 
that he sign a receipt for the gems. When 
the real estate man did not see his pearls 
on the list, Attorney Steinhaus alleges that 
Mr. Hochster made a remark which his 
clients did not like. As a result, an argu- 
ment started, which finally finished in a 
fist fight. As the result of this fight Mr. 
Hochster had the Levy brothers arrested. 
They will come up for pleading in the Court 
of Special Sessions on May 4. The real 
estate man is said to have purchased the 
ring which he ordered. 








Another shining trophy has been added to 
the list awarded winners in the annual 
Spring track classic at the University of 
Pennsylvania. The Lambda Chi Alpha 
Challenge Cup is the new contribution. At 
the carnival on Franklin Field next month 
it will be given to the team winning the one- 
mile high school relay championship of 
America. To be held permanently it must 
be won three times by the same school. The 
cup was secured at the Bailey, Banks & Bid- 
dle Co. and is now on display at their store 
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The William B. Kerr Co., silversmith and 
goldsmith, is located in its new factory at 
263 Washington Ave. 

J. Austin Granbery, of the J. Austin 
Granbery Co., manufacturing jewelers at 
9-11 Kirk Place, gets back this week from 
a trip through the middle west in the in- 
terest of his concern. 

William J. Allsopp, of Allsopp & Son, 
manufacturing jewelers at 473 Washington 
St., leaves this week for a trip which will 
include visits to the trade in Boston and 
other New England centers in the interest 
of his concern. 

The trade was notified last week that the 
name of the Fisher Co., Inc., has been 
changed to the Guarantee Finding Co., Inc., 
31 E, Kinney St., Newark, N. J. This 
change was decided upon at a meeting of 
the board of directors of the concern. 

Mr. and Mrs. Augustus V. Hamburg, of 
324 Clifton Ave., and their daughter, Miss 
Mabel J. Hamburg, have returned from 
Aiken, S. C. Mrs. Hamburg and _ her 
daughter went to Aiken two months ago, 
and Mr. Hamburg joined them a couple of 
weeks before they returned. 

Mrs. Mary Devinsky, of 153 Prince St., 
reported to the police that a rear window 
of her store had been forced and jewelry 
and pearls valued at, $550 had been stolen. 
The store had been closed for two days on 
account of sickness in the family. The rob- 
bery was discovered when the store was re- 
opened. 

In order not to conflict with the com- 
munity chest campaign, the move to raise 
$1,000,000 by popular subscription for the 
Newark Museum, originally planned for 
next month, has been deferred until Janu- 
ary, 1924. The trustees of the Museum, at 
the request of Louis Bamberger, who is 
to build a $500,000 home for the Museum 
on the site of the Marcus L. Ward home- 
stead, appointed a building committee of 
three to work with the donor on the ap- 
proval of the plans for the building. One 
of the three selected was Chester R. Hoag, 
president of the Museum association. 

Miss Elizabeth Wilkinson Larter, daugh- 
ter of Mr. and Mrs. Halsey M. Larter, of 
649 Lake St., and Adrian Riker, Jr., son 
of Mr. and Mrs. Adrian Riker, of 179 Clin- 
ton Ave., were married on Saturday after- 
noon at 4 o'clock at the First Presbyterian 
Church, the Rev. William J. Dawson offi- 
ciating. Irving Riker was best man for his 
brother. Miss Larter’s maid of honor was 
Miss Roberta Lewis, of St. Louis, and her 
bridesmaids were the Misses Isabel Miller, 
Sara Atha, Beth Larter and Mrs. Albert N. 
Rock. Warren R. Larter, an uncle of the 
bride, and H. Monroe Larter, a brother, 
were among the ushers. Miss Larter at- 
tended the Masters’ School at Dobbs Ferry. 
Mr. Riker is a Princeton graduate. 

Thieves removed a large pane of glass 
from the skylight in the roof of the one- 
story building at 278 Market St. during the 
night and dropped a pully line improvised 
from a telephone wire into the store of 
Chas. Wagman, dealers in jewelry, leather 
good and novelties, fishing out goods in the 


THE JEWELER®S’ 


store. Charles Wagman, one of the broth- 
ers, reported the robbery to the police. He 
could not say just how much the loss will 
be, but among the articles taken were a 
number of watches. Detectives Eschen- 
felder and Thunell were assigned by police 
headquarters to investigate the case. They 
found fingerprints on the skylight glass. 
Wagman discovered an old hack saw on the 
roof, This evidently had been used in gain- 
ing entrance to the store. 








The store of Raymond Hess, 4082 Lan- 
caster Ave., was sold last Monday. 

Harry W. Lichtenstein, of the firm of H. 
W. & I. Lichtenstein, 6 N. 11th St. has 
returned from his western trip, while Nathan 
Lichtenstein has left for a trip through the 
New England States. 

The store of H. L, Kramer, Norristown, 
Pa., who died at his home here April 11 
from sleeping sickness, has been offered for 
sale. His widow, who, together with sev- 
eral children, survives him, did not desire 
to continue the business. 

The clambake of the Jewelers’ Club of 
Philadelphia will be held Monday, May 7, 
at the Old Mohichan Club, Morris on the 
Delaware. The date previously decided 
upon was May 9, but the committee in 
charge found it expedient to advance the 
time 

John D. Enright, besides his jewelry busi- 
ness which he conducts at 3020 Kensington 
Ave., has organized a building and loan 
association, called the John D. Enright 
Building and Loan Association. Two of his 
associates in the jewelry business, one of 
them his son, Jere J. Enright, and Leo A. 
McConnell, are directors of the association. 
The first series will begin Wednesday, 
May 2. 

“T like wrist watches,” sobbed seven-year- 
old William Bellin, of 1143 N. Orianna St., 
after police had questioned him for more 
than an hour last Wednesday. With that 
admission he confessed that he and his three 
companions, whose ages range from 6 to 
12, had smashed the window in the Vollmer 
& Co., jewelry store at O’Neal St., and 
Girard Ave., and attempted to rob it. The 
others were Peter Beihl, Genaro Geleto and 
John Sobo, all of the same neighborhood. 
The boys were armed with toy pistols and 
stood outside the store. Whenever a trol- 
ley car would pass, they said, they would 
tap on the window. Finally the glass broke 
and a piece about two feet in diameter fell 
to the pavement. Frightened at the noise 
of the glass clattering on the sidewalk, or 
at the realization of what they had done, the 
youngsters fled. When the boys were ar- 
rested they had whistles, wrist watches and 
other articles believed by police to have 
been stolen from another store in the neigh- 
borhood. All of them have been arrested 
before on minor charges. They were re- 
manded to the House of Detention. Three 
of them had been arrested before charged 
with stealing various articles from the pub- 
lic schools where they were pupils. They 
were all on probation. 
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credits when they made it possible for this 
man to write such a history. They forgot, 
apparently, that the extension of such a 
credit is unfair to the honest merchant who 
is trying to carry on a legitimate business. 
There is only about so much business in 
the country and if the honest merchant is 
supported more will come to him and less 
to the dishonest. 

“We ought not to encourage fraud by 
selling the man who has not been playing 
squarely with his creditors. Frequently 
there is too great an urge from sales de-. 
partmerits or from the principals of enter- 
prises not directly concerned with the 
credits to take chances which amount to 
absolute gambles. Remember that we shall 
not be so unjust to deserving merchants 
who, may have been unfortunate, if we hold 
fast to the rule, that the man who plays 
the game dishonestly shall not be permitted . 
to play it a second time.” 

One point suggested in the above should 
be stressed even more forcibly, and that is 
that undue leniency to the dishonest or in- 
competent bankrupt is a distinct blow to 
the honest and competent merchants who 
are his competitors. The manufacturer or 
wholesaler who encourages the incompetent 
or dishonest customer to continue in busi- 
ness after an improper settlement is under- 
mining the business of his honest and enter- 
prising customers, who necessarily must 
suffer from the competition of the crook. 
Unfortunately, many concerns who would 
not think of giving one customer a discount 
of 25 per cent. from the price charged 
another, will sometimes think nothing of 
settling with a dishonest bankrupt at 40 or 
50 per cent. on the dollar, thereby putting 
him in a position to undersell all honest 
merchants in his vicinity and still make a 
profit. 

The honest and unfortunate business man 
shculd be aided and helped in every way 
to continue in business but the dishonest or 
incompetent should be rooted out and this 
can only be done by refusing to accept 
improper settlements that are offered and 
refusing to sell such men when snproper 
settlements have been effected. 








Cleveland 


A. T. Hubbard, president of the Cowell & 
Hubbard Co., will leave about May 1 for a 
trip and rest of two or three weeks dura- 
tion to French Lick Springs, Ind. 

Eugene H. Dutter, manager of the silver- 
ware department of the Cowell & Hubbard 
Co., will leave Cleveland shortly for Calli- 
fornia where he is to be the guest of @ 
leading jeweler of Los Angeles, Mr. 
Feagans. Mr. Dutter is an authority on the 
interior arrangement of high grade retail 
jewelry establishments and is responsible i 
great part for that of the Cowell & Hub- 
bard Co., admittedly one of the finest jewelry 
stores in the United States. He will advise 
Mr. Feagans regarding the interior arrange 
ment of a handsome new store which the 
Los Angeles jeweler is about to estab- 
lish. 
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M. C. Jensen, of.the jewelry firm of Jen- 
sen & Jeck, Nashville, Tenn., was in Cin- 
cinnati for several days. 

Frank Schinke, Dayton, O., and W. C. 
Yost, Huntington, W. Va., called at the L. 
Gutmann & Sons’ establishment in the Trac- 
tion building, 5th and Walnut Sts. 

August Nuerenberger, of the Dorst Co., 
Walsh building, is on his way through the 
southwest while G. J. Huber, another repre- 
sentative of the firm is scheduled to depart 
Sunday on a three weeks’ tour through the 
south. 

Mr. and Mrs. J. W. Jones, Mt. Sterling, 
Ky., have visited Cincinnati a number of 
times on business trips buying stock for their 
store, but they came to this city last week 
and spent several days just in sight-seeing 
tours. They called on Julian G. Schwab, 
of the A. & G. Schwab Sons Co., Duten- 
hofer building. 

Eli Gutmann, one of the firm of L. Gut- 
mann & Sons, received almost simultaneous 
reports from the five men the firm has on 
the road at the present time and the re- 
ports were all of encouraging character. The 
reports embrace a large territory as the 
Gutmann representatives take in a wide 
circle of the country. 

William Bromberg, Birmingham, Ala., 
made Cincinnati his first stop on a trip that 
will cover the better part of the Summer. 
Mr. Bromberg called at the Schumer Bros. 
Co. plant, in the Walsh building, en route to 
New York city, from which port he will 
sail for Europe. It is probable that he will 
combine a little business with the pleasure 
trip he anticipates toethe continent. 

The pawnshop of M. Max, 343 W. 6th 
St. was partly destroyed by fire starting 
from crossed wires in the basement of the 
structure. The fire caused a loss of $25,000 
to the store of Max and L. Bloom and also 
caused a score of families to run to the 
street as it started just about daybreak, 
Thursday. Until Mr. Max makes an inven- 
tory he will not know whether any of his 
jewelry pledges are ruined. 

Joseph Pieper, who is associated with 
Fred Pieper, 616 Madison Ave., Covington, 
Ky., across the Ohio River from Cincinnati, 
found the balmy breezes of Florida so at- 
tractive he spent two months down there. 
Mr. Pieper just recently returned to the en- 
virons of Cincinnati, looking the picture of 
health and well tanned by the sun. He was 
accompanied by Charles E. Levi, Cincinnati, 
who retired from the jewelry business some 
time ago. 

David J. Gutmann, of L. Gutmann & Sons, 
Traction building, picked up a number of 
novel lines and some good ideas on the busi- 
ness trip he made through the east, return- 
ing to Cincinnati this week. He wanted to 
return to Cincinnati to be on hand for the 
forthcoming convention of the National 
Wholesale Jewelers’ Association, being a 
member of the special committee that was 
selected by President Joseph T. Homan, of 
the local association, to arrange entertain- 
ment plans. 

A complete rearrangement of both factory 
and office followed the recent inventory 
made by the Schumer Bros. Co., in the 
Walsh building, 3rd and Vine Sts., in which 
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every department was added to. A special 
designing room, special benches around new 
smelters, enlargement of office space, with 
greater clerical force, and the newest installa- 
tion is that of a modern acid department. 
This section of the plant was completely 
revolutionized, as the old system was sup- 
planted by a modern series of devices which 
greatly expedites the need of the firm. 


W. T. Gow, of Providence, R. I., Fred 
Barry, Philadelphia, Richard Whitehead, 
New York city and Charles Leverone, of 
Cincinnati, were the guests of Arno A. 
Dorst, head of the Dorst Co., Walsh build- 
ing, 3rd and Vine St., at the opening game 
at Redland Field. The three first named 
men happened to be in Cincinnati on open- 
ing day and Dorst asked them to go out 
with him. The opening was an auspicious 
event locally as the Reds beat St. Louis be- 
fore a crowd of 30,338 paid admissions. 
Mr. Dorst has box 58 for the entire season. 

A speaker arranged for by the committees 
of the Wholesale Jewelers’ and Manufac- 
turers’ Association of Cincinnati for the 
convention of the National Wholesale 
Jewelers’ Association to be held here April 
26, 27 and 28 at the Hotel Gibson, is John 
J. “Jack” Rowe, vice-president of the First 
National Bank. Mr. Rowe is regarded as 
an authority on the question of economics 
and his talk will embrace the following 
subject—“The Business Outlook from the 
Banking Viewpoint.” This talk, local com- 
mitteemen felt, would fit right in with the 
program that was gotten up by officials of 


the association as wholesale jewelers and. 


manufacturers are as vitally interested in the 
question of economics as bankers themselves. 

One retail firm and one wholesale firm of 
jewelers were among the first contributors 
to Team I of the Community Chest cam- 
paign which opened in full force Monday, 
April 16. The Frank Herschede Co., 114 E. 
4th St., which maintains one of the local 
representative stores, contributed $600, 
while the E. & J. Swigart Co., wholesale 
jewelers in the Merchants building, donated 
$300 to the chest. The campaign will be 
conducted for 10 days, and it is expected to 
raise close to $2,000,000. A number of 
jewelers are taking part in the drive, and 
William F,. Pohlmeyer, diamond dealer, cap- 
tain of Team E, reported the collection of 
$2,000 on the first day, this being one-fifth 
of the amount he is expected to raise in his 
district. 


The Loring Andrews Co., 117 4th St., one 
of Cincinnati’s pre-eminent jewelry stores, 
paid a premium of $22 for a selection of 
seats for the Golden Jubilee May Festival 
that will be held in Cincinnati this year. 
The seats were offered at the auction sale 
started at the Sinton Hotel, Tuesday, and 
the first selection went to Lawrence Max- 
well, former Attorney General of the 
United States and president of the May 
Festival Association, who paid $1,000 as a 
premium, The Loring Andrews Co. was 
24th on the list and will pay a premium 
of $22 over the regular seat price for the 
series of concerts to be given here during 
the first week of May. The festival is 
one of the greatest musical achievements 
of Cincinnati which stands well in the fore- 
front as a musical center in the United 
States. 

The fact that Cincinnati is, without ques- 
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tion, the third largest jewelry center in the 
country will probably be established through 
a new industrial survey to be made jointly 
by the local Chamber of Commerce and the 
College of Engineering, University of Cin- 
cinnati. The survey has been decided upon 
following several months of consideration by 
a committee of the Chamber of Commerce 
and officials of the College of Engineering, 
of which Dean Herman Schneider is the 
head. Dean Schneider is the originator of 
the co-operative course, which is now estab- 
lished in leading colleges throughout the 
United States, by which students spend part 
of their time in the schoolroom and part time 
in factories and shops. The survey was 
found essential here to eliminate guesswork 
in the matter of business possibilities of 
Cincinnati, and a thorough industrial and 
economic investigation is to be made by stu- 
dents and officials. It undoubtedly will show 
that the “Queen City” is among the leaders 
of jewelry centers in the United -States. 








Canada Notes 


Rills (Reg.) 
Montreal. 

Hoichberg & Soltanoff, jewelers, of Mon- 
treal, have dissolved partnership. 

A. E. Travers Bailey, Barrie, Ont., has 
given a chattel mortgage to G. H. Esten 
for $674. 

The H. F. King Optical Co., a new firm 
headed by H. F. King, who for the past 11 
years has been manager of the Brown Op- 
tical Co., Ltd., is opening an office at 731 
St. Catherine St., West, Montreal. 

There has been a change of ownership in 
the jewelry firm of Heller Bros., Kitchener, 
Ont. H.E. and E. R. Heller continuing 
the business under the old style. Alfred 
Heller & Co. have begun a new business. 

Out of town jewelers calling on the 
Toronto trade recently included Mr. Vail- 
lancourt, of Rousseau & Vaillancourt, Sud- 
bury; W. Warne, Peterboro; T. C. Watson, 
Newmarket; A. B. Willson, Georgetown, and 
W. Smith, Oakville—all of Ontario, and 
Horace Dorer, Vancouver, B. C. 

Canadian Trade Commissioner H. A. 
Chisholm, reporting on trade conditions in 
India, states that after the war the United 
States sold a great many clocks and 
watches to India, but Switzerland now has 
the bulk of this trade. India offers a big 
market for cheap watches and alarm clocks, 
as every Indian who can afford one is a 
buyer. 

Notwithstanding the rejection of the day- 
light saving proposal by the Montreal city 
council, the system will be largely adopted 
by the business community. Over 1,000 
firms of all kinds have signed an agree- 
ment to advance their clocks one hour at 
midnight, April 29. The secretary of the 
Daylight Saving Association estimates that 
80 per cent. of the business houses had signed 
the pledge. A directory of the firms adopt- 
ing daylight saving is being prepared for 
free distribution. 





jewelers, is registered in 








Fred Hoopes, Somerset, O., will open an 
up-to-date jewelry and optical store in the 
White Arcade at Logan, O., about May 1. 
Mr. Hoopes has been at Somerset for many 
years and is a graduate optician and also an 
expert watchmaker and engraver. 
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Jewelry and the Newspapers 


HE recent complaint in these columns 
against the attitude of certain news- 
papers toward jewelry and the jewelry busi- 
ness, calls to mind the habitual misappre- 
hension of the newspaper press in general 
of much that it has occasion to print con- 
cerning jewelry, and the trade in it. The 
mass of misinformation and misstatement on 
this score that is contained in a fixed pe- 
riod is one probably exceeds that on any 
other subject whatsoever within the same 
space. 

It would seem that in these days of tele- 
phones and ready access to reliable sources 
of information much that passes as authen- 
tic in newspaper columns regarding jewelry, 
but which is in fact veritable balderdash, 
might go unhonored and unsung. The aver- 
age reporter’s hasty account of a jewel rob- 
bery, with its “uncut” diamonds, has long 
been a source of amusement to the trade. 
But it is not these venial errors of news 
gathering that exception is to be taken, but 
to the long premeditated disquisitions on 
jewelry by special writers, which are pre- 
sumably intended for the edification and in- 
struction of an eager lay public, but which 
to the knowing are palpably the work of 
the baseball editor on his day off. One of 
these illuminating essays appeared not long 
ago in the Sunday edition of a great New 
York newspaper. Nearly two columns were 
devoted to what purported to be a descrip- 
tion’ of the local curb diamond market. 
About five per cent. of the ingredients of 
this ingenious fable approximated the facts. 
It was obviously the concoction of a green- 
horn to the trade, yet it was presented to 
readers as a presumably reliable document, 
up to the accredited standards of a foremost 
metropolitan journal. 

Perhaps newspaper editors are not infalli- 
ble. Perhaps a bit of newsy gossip on a 
curious commercial phase was all that was 
required of the imaginative scribe, but an 
article that finds a place amidst the serious 
chronicles of the world’s commerce should 
surely contain a sufficient element of fact to 
take it out of the class of fiction. If a news- 
paper needs padding, why not employ a wool- 
gatherer that understands sheep. 

The newspaper attitude towards jewelry 
as an art convention may be said to be non- 
existent. Any amount of matter appears in 
its art columns devoted to bric-a-brac, 
ceramics—furniture, fabrics—what not?— 
but the writers on painting and sculpture 
never appear to be conscious that most of 
the great artists of medieval and Renais- 
sance times included the craft of the gold- 
smith amongst their activities. Search 
through the files of these organs of popular 
education for a soupcon of data concerning 
Lalique, one of the outstanding figures in 
the industrial arts of our times, in relation 
to his work in jewelry. The proverbial 
needle-in-the-haystack becomes a _  crow- 
bar in comparison. 

No—jewelry is treated in the newspapers 
as a mere phase of industry or occasionally 
in the fashion columns as one of the frip- 
peries of dress. Once in a while a profound 
moralist airs his views in relation to its use 
as a “luxury” or a “relic of barbarism.” Of 
course, these philosophers never inveigh 
against those particular inutilities which 
they themselves fancy. Such are most like- 
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ly to be “art—don’t you know,” with a capi- 
tal A. 

Of course the legend of intrinsic value 
dominates the newspaper’s treatment of a 
jewelry story. A big diamond robbery sells 
more papers than the discovery of a lost 
masterpiece by Benvenuto Cellini. While 
the newspapers are not responsible for the 
public taste in such matters, it cannot be 
said that their methods are at all conducive 
to a reversal of the situation. No doubt 
their editors have their own ideas as to what 
constitutes good “copy,” but it is deplorable 
that so much of it results in the dissemina- 
tion of false and misleading opinion. No- 
toriously, a case in point is the general atti- 
tude taken by them in stories of “hoodoo” 
jewels. It can safely be asserted that most 
of the fantastic nonsense still cherished in 
this respect by large numbers, is kept alive 
by the recurrent yarns, involving their sup- 
posed malign influence, that appear in the 
daily press. If the newspaper is to live up 
to its vaunt as an instrument of enlighten- 
ment, a reform is evidently necessary in this 


direction.—S. R. 








Value of Friendship 


HE jeweler, for various reasons, has 
gained a reputation in a great many in- 
stances of being a man who is aloof. Prob- 
ably the fact that many jewelers devote their 
time and efforts towards the mechanical end 
of their business rather than towards the 
selling end is one of the causes for this 
aloofness. 

Some good authorities have recently gone 
so far as to state there is a great menace 
to the jewelry business in the shape of de- 
partment stores, and the gain of jewelry 
sales volume by department stores is in a 
direct way resulting in a diminution of the 
sales volume of the orthodox retail jeweler. 

The department stores are large organiza- 
tions,.and the jewelry merchandising which 
they do is more or less on an impersonal 
basis so here’s an opportunity for the city 
retail jeweler to take advantage of the weak 
point in department store merchandising. 
That is, the jeweler should capitalize the 
value of friendship. 

If you have department store competition, 
or even if you have mail-order competition 
(which is competition of the department 
store variety), make an analysis of your own 
actions, and if there is some way in which 
you can come out of your shell, as it were, 
be more of a mixer in the future. Join the 
luncheon clubs. Devote some time to pub- 
lic-spirited work in which you come in con- 
tact with the citizens of your community. 
Get your name in the papers once in awhile. 
Be a “go-getter,” and you will soon find that 
when people are in need of watches, jewelry, 
clocks or silverware, they will come to you 
instead of going to the other fellow. 

It has been truly said that the friendships 
formed in school and college days are the 
greatest assets possessed by some of our 
most prominent men. This statement ap- 
plies as well to the great many friendships 
which are formed during a man’s business 
career. 

Now, let’s do what we can to bring a 
friendly atmosphere to the jewelry business. 
Let’s get more of the pleasure out of life. 
Think’ it over and get acquainted with as 
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many worthy people as you possibly can. In 
getting acquainted, do it with the idea in 
mind that friendship is what you are seek- 
ing, not the idea that it will be a business 
proposition. The business end of it will 
come by itself, and your new-found friends 
will be the happier. 








Price Movements 


By J. H. Trecoe, Secretary-Treasurer of the 
National Association of Credit Men 
IGH prices are not in themselves an 
augury of good nor low prices neces- 
sarily of evil. In considering the subject we 
must go back to the beginning of our present 
industrial activity thirty years ago, when 
there was but little gold in the land and 
little currency. Prices were low, but with 
the increase of our monetary gold stock in 
the opening up of the Alaska mines, and a 
more intensive treatment of the ores, prices 
began to advance, and the same article today 
carries perhaps treble the price it carried 
three decades ago. 

In price movements as related to trade 
currents there are two important relations— 
first, the relation of prices to buying power, 
and, second, the relation of prices to in- 
creased costs. When the buying power in- 
creases with the price, stability is assured 
with an evenness of trade currents. When 
the price is out of proportion to the buying 
power of an important part of the people, 
such as we find now in the case of the 
farmer, there is a dangerous spot that should 
be reckoned with. When the price is levi- 
tated by increasing costs not justified in 
normal production, then inflation follows. 

The vast store of credit resources in our 
country at present based on our large hold- 
ings of monetary gold is a constant urge to 
price movements if trade circulates with any 
marked degree of acceleration. 

The cost element in our commerce un- 
doubtedly carries a danger just now. 
When one of our large industries, working 
night and day shifts, cannot produce more 
than 60 per cent. of its maximum of pre 
war years, the large increase in cost, due to 
decreased efficiency, cannot be passed over 
lightly, but must be considered as a sig- 
nificant element in the situation. 

There is an encouraging fact today in that 
the business man, generally speaking, is still 
in dread of the fire. He remembers vividly 
his burning of 1919 and 1920, and is en- 
deavoring to exercise more prudence than he 
did then. However, students of the subject 
may differ, some waving the flag of caution 
and others spreading the idea that the levi- 
tation of prices will have no ulterior and de- 
pressing effects on business. I record my 
impression that the present-day price situa- 
tion contains many disease germs the most 
dangerous of which is the urge of extrava- 
gant credits and increasing costs. These 
are factors that should be carefully watched 
by credit managers and business as a whole. 
It would be foolish of us to play fast and 
loose when we know right well that we are 
still in the recuperative period and are far 
from having regained our normal strength. 








Abraham Botkin, Yonkers, N. Y., is now 
conducting his business under the style @ 


A. Botkin & Bro. 
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Wm. C. Penfold, representing F. H. 
Sadler & Co., left recently on an extended 
trip through the south. 

F. W. Whitman, of the home office of 
Oneida Community, spent several days here 
last week visiting their Chicago office. 

Sidney Braude, of Emil Braude & Sons, 
is spending a couple of weeks in New 
York and the east visiting the markets. 

Charles Hummel, of the L. F. Otten Mfg. 
Co., Cincinnati, O., spent several days in 
Chicago last week calling on the trade. 

Harry Hillman, of The Towle Mfg. Co., 
left last week on a business trip through 
Ohio and will be gone for several weeks. 

Sam Sandack, Los Angeles, Cal., is spend- 
ing several weeks in Chicago visiting his 
relatives and friends and looking after 
business. 

M. C. Hess, of the National Railway 
Times Service, returned last week from a 
10 days’ trip through the south and reports 
a nice business. 

P. H, Nathan, representing Trachtenberg 
& Pritzker, left recently on a six weeks’ 
business trip through the south and Pacific 
Coast territory. 

A. H. Cohn, Heyworth .building, accom- 
panied by his wife left last week for At- 
lantic City, where he will spend a couple 
of weeks resting. 


Steve Leubusher, of Leubusher-Schumann 
Co., returned Monday from a short business 
trip through the northwest and found con- 
ditions greatly improved. 

Howard C, Rowbotham, Heyworth build- 
ing, returned last week from a 10 days’ 
trip through the middle west and reports 
having had a favorable trip. 

A. P. Care, of E. W. Reynolds Co., Los 
Angeles, Cal., was in Chicago last week 
visiting the markets en route to New York, 
where he will spend a couple of weeks, 

The Rogers, Lunt & Bowlen Co. is mov- 
ing its office and display room from room 
506 to room 1705 Kesner building, where 
it has secured a more desirable location. 

George Beach, Valparaiso, Ind., spent 
several days in Chicago last week visiting 
friends on his way home from St. Peters- 
burg, Fla., where he spent several weeks 
resting. 

The F. W. Jansen Clock Co. will move 
this week from the 6th floor of the Clock 
building to the third floor of the same build- 
ing, where it will occupy the east half of 
the floor. 

The Arts & Craft Shop has removed its 
Place of business from the 13th floor of 


floor of the Garland building, 58 E. Wash- 
ington St. 

B. F. Hirsch, Heyworth building, has re- 
turned from an extended visit to the fac- 
tories he represents in the east, and en 
route home stopped off at the principal cities 
to call on the trade. 

The Central States Hallmark Club will 
hold a meeting at the Hotel Sherman, this 
city, on April 29, 30 and May 1. Hallmark 
Clubs throughout the country are holding 
a series of meetings, to discuss business and 
make plans for the Fall season. 

Myron J. Kelly, Chicago manager for 
Rogers, Lunt & Bowlen Co., made a short 
business trip through Illinois last week. 
James Hackett, also connected with this 
concern, is making a trip through the south 
and will be gone for several weeks. 

The New Haven Clock Co., located on 
the third floor of the Clock building, are 
making extensive alterations in its offices, 
display and stock rooms. In making the 
alterations this concern will be in a better 
position to take care of patrons’ needs. 

Harry E. Young, retail jeweler of 1226 
Milwaukee Ave. is on a trip to the Pacific 
Coast. He left last week for Hollywood, 
Cal.. where he will spend a month with 
his family, the members of which have been 
enjoying the Winter in that balmy climate. 

Theo. Huggins, of A. I. Hall & Son, San 
Francisco, Cal., spent several days in Chi- 
cago last week visiting friends and attend- 
ing the meeting of the National Jewelers’ 
Publicity Association. Mr. Huggins left on 
Wednesday for New York and the east to 
visit the markets. 


M. Z. Holland, 6232 S. Halsted St., will 
open a second brarich store some time this 
week at 6351 S. Halsted St., which will 
be in connection with this concern’s music 
store. M. Z. Holland will personally look 
after the interests of this store, and P. 
Guberman, who has been connected with 
Mr. Holland for some time, will be in 
charge of the old store. 

G. Spencer Brown, of the Seth Thomas 
Clock Co., returned last week from a trip 
through Indiana and Michigan, and after 
remaining here for a few days left last 
Sunday night for an extended trip through 
Wisconsin and Minnesota. W. J. McKinley, 
of the same concern, returned last week 
from a four weeks’ trip through the south- 
west and found conditions very encouraging. 

M. Beiman will open a new retail jewelry 
store on or about May 1, at 1527 Howard 
St., this city. All new mahogany fixtures 
are now being installed. Mr. Beiman has 
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been associated in the manufacturing end 
for the past 15 years with his father, D. 
Beiman, and his four brothers. Mr. Beiman 
will devote his entire time to his new store, 
and his many friends in the trade wish him 
lots of success in his new undertakings. 
John H. Detrich has associated himself 
with the Jos. Hagn Co., W. Madison St. 
Mr. Detrich is well known in the trade, 
having been connected with one of the large 
wholesale houses here as buyer of silver- 
ware for the past six years, and prior to 
that time was associated with A. C. Becken 
Co., for over 19 years, in the capacity as 
merchandise manager. Mr. Detrich has 
made many friends in the trade, all of 
whom wish him a great deal of success. 
Swartz & Ciske, silversmiths, platers and 
repairers, completed their removal from 
177 North State St. to 10 S. Wabash Ave. 
last week without interruption of service. 
The change was made necessary on account 
of limited space and in their new location 
much additional machinery, tanks, etc., have 
been added sufficient to take care of their 
increasing business. The growth of this 
concern since it was established four years 
ago has been quite remarkable, this being 
their third location and the present new 
space is three times that at 177 N. State St. 
The regular monthly luncheon meeting of 
the Chicago Jewelers’ Association was held 
on the 17th in the Ivory room of Mandel’s. 


About 50 members were present when 
President J. T. Montgomery called . 
the meeting to order, After routine 


business was disposed of the application of 
the North American Watch Co. was pre- 
sented and received a unanimous vote of 
approval. Sproenhle then spoke on behalf 
of the Chicago Crime Commission and told 
of the wonderful work that is being done 
and planned for the future, and urged that 
contributions from members of the trade be 
made. President Montgomery then intro- 
duced A. H. Wetten, who spoke at length 
on the subject of a grouping center of the 
jewelry trade in Chicago. The ideas he 
presented met a very favorable reception 
by those present and considerable discussion 
followed his talk. President Montgomery 
stated that the proposition was now in the 
hands of a committee. A questionnaire 
will be sent to members of the trade in 
order to get their views and plans which 
will then be presented for the development 
of the grouping idea. 

F. E. Quinn, Chicago manager for the 
Homan Mfg. Co., made a short business 
trip to Cleveland last week, and after spend- 
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ing a few days in Chicago again left on a 
trip through the northwest. 

A. H. Brown, of the National Railway 
Times Service, is making a six weeks’ trip 
through the south. 

H. W. Sinnock, of Sinnock & Sherrill, 
spent a few days in Chicago last week en 
route to the northwest. 

E. S. Storey, of the Webb C. Ball Co., 
Cleveland, O., spent several days in Chicago 
last week on business. 

Frank Milhening is spending a couple of 
weeks in New York, visiting with friends 
and attending to business. ; 

John Selbert, Frankfort, Ky., spent sev- 
eral days in Chicago last week visiting and 
calling on the Chicago markets. 

A. R. Clungston, watchmaker, has _ re- 
moved his office from room 509 Columbus 
Memorial building to room 504, the same 
building. 

Fred Scharnberg, of H. D. Vognild, 1564 
Milwaukee, Ave., left last week for Hot 
Springs, Ark., where he will spend a month 
resting. 

George W. Bleecker, of the Martin, Cope- 
land Co., returned last week from a two 
weeks’ trip through Ohio, and reports a good 
business. 

M. Zable, watchmaker, will remove his 
shop this week from 511 Mallers building 
into Jarger quarters in suite 1312A Hey- 
worth building. 

E. L. Vognild, 1564 Milwaukee Ave., 
returned recently from Florida, where he 
spent the nine weeks resting and visiting 
with his brother. 

John Warren, Chicago manager for the 
Waltham Watch Co., has removed his of- 
fice from room 509 to room 504 Columbus 
Memorial building. 

T. L. Combs, of Omaha, Nebr., spent the 
past week in Chicago, attending the meeting 
of the National Jewelers’ Publicity Associa- 
tion and visiting with friends. 

Arthur Lindquist and “Billie’ Lamb, of 
the Geo. H. Fuller & Son Co., are spending 
a couple of weeks at Pawtucket, R. L., visit- 
ing at the home office of this concern. 

Paul W. E. Wittstein, Heyworth building, 
left last Thursday for San Francisco, where 
he expects to remain for an indefinite length 
of time, combining business with pleasure. 

Louis H. Green, Chicago manager for the 
Charles E. Hancock Co., returned last week 
from a two weeks’ business trip through the 
northwest, and reports a favorable trip. 

A. C. Allen, connected with the National 
Railway Times Service, was removed from 
his home to the Wesley Bros. Hospital last 
Wednesday, where he will receive treatment. 

C. H. Ackert, president of the National 
Railway Times Service, accompanied by 
Mrs. Ackert, returned last week from Flori- 
da, where he spent the past three months 
resting. 

E. S. Heller and I. S. Richter, factory rep- 
resentatives, will move May 1, from room 
1104 to room 702 Heyworth building, where 
they have been successful in securing a more 
desirable location. 

A. Mann, of the Mahan Jewelry Co., 
Colorado Springs, Colo., spent several days 
in Chicago last week visiting friends en 
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route to New York, where he will spend 
a few weeks looking over the markets. 

F, E. Bleuher, Chicago manager of the 
Wm. L. Gilbert Clock Co., left last week 
for St. Paul and Minneapolis, where he will 
spend three weeks conducting an advertising 
campaign for the interest of his concern. 

John Wechter, who has been operating a 
wholesale jewelry business at 64 W. Ran- 
dolph St. for the past year, has filed a vol- 
untary petition in bankruptcy. He gives his 
liabilities as $3,037.39, and claims no assets. 

The Waterbury Clock Co. and the In- 
gersoll Watch Co. are moving this week to 
the sixth floor of the Clock building. The 
Waterbury Clock Co. have been located on 
the second floor of the Clock building and 
the Ingersoll Watch Co. at 37 S. Wabash 
Ave. 


Theodore Leubusher, who for the past two 
years operated a wholesale jewelry business 
in Chicago at 31 N. State St., and prior to 
that time was located in Milwaukee, filed a 
voluntary petition in bankruptcy last week. 
His liabilities amount to $6,662.21, with no 
assets. 

Congratulations and best wishes were ex- 
tended to Martin Allen, of M. Allen & Co, 
Heyworth building, last week upon his 
marriage to Miss Anna Egar, on Saturday, 
April 14. Miss Egar is the daughter of 
Mrs. A, Egar, of 4331 Berkley Ave, 
Chicago, 

K. E. Lookabaugh, retail jeweler at 6962 
Glenwood Ave., has leased the building at 
1414 Morse St., which is directly around the 
corner of his present location. The new 
quarters will be larger, more modern and 
better situated. He expects to be able to 
move before May 1. 

Among the visitors in Chicago last week 
were: Will Herron, of the Herron Bros. 
Co., Mattoon, Ill.; B. A. Gehring, Sterling, 
Ill.; N. C. Anstead, Fairfield, Ia.; W. L. 
Saunders, of Saunders-Stewart, Inc., Fort 
Madison, Ia.; J. W. Mahan, of the Mahan 
Jewelry Co., Colorado Springs, Colo.; A. J. 
Cutler, Detroit, Mich.; A. C. Oesterle, of 
Carl O6cesterle, Joliet, Ill.; B. Rosenthal, 
Flint, Mich.; Louis Yaseen, Chicago Heights, 
Ill.; C. Simon, of Simon Bros., Hammond, 
Ind.; Mrs. F. A. Copeland, of F. A. Cope- 
land, Elgin, Ill.; M. Nassau, East Chicago, 
Ind.; I. Rosenwiesen, New Orleans, La.; 
Emil Meiners, Mayville, Wis. 

The Golden Roosters held a very inter- 
esting luncheon-business meeting at the Mor- 
rison Hotel last Friday at which about 40 
members were present. After routine busi- 
ness Joe Stein, of the by-laws committee, 
reported three amendments which were 
adopted. The question of the next frolic 
was then taken up and plans made for a big 
night at the La Salle Hotel on Tuesday, 
May 15. The Summer outing was also dis- 
cussed, but the only matter settled was the 
date, Friday, June 22, and the place, Ridge- 
moor Country Club. At this time the 
Golden Roosters will be hosts to members 
of the Chicago Jewelers’ Association, and 
the Roosters are resolved that it will be a 
day long remembered by the trade of this 
city. Four candidates will be initiated on 
May 15, and about 10 will entertain those 
present at the outing in June. 








John F. Vondey has moved to his new 
location at 309 E St., San Bernardino, Cal. 
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Leo J. Vogt, of the Hess & Culbertson 
Jewelry Co., has returned from a trip to 
the eastern jewelry centers in the interests 
of the concern, 

George J. Hess and Morris Eisenstadt, 
treasurer and president of the National 
Jewelers’ Publicity Association, were in 
Chicago last week attending the meeting of 
the officers and members of the association. 
30th report the outlook for the association 
as being brighter than ever and they hold 
great hopes that the aims of the organizers 
of this movement will be reached during the 
active business careers of the small handful 
of jewelers who had a vision. 

F. W. Drosten, of the F. W. Drosten 
Jewelry Co.; Clarence King, of the Mermod, 
Jaccard & King Jewelry Co., and Herman 
Mauch attended the meeting of the State 
association held at Kansas City the past 
week. They were quite enthusiastié in their 
commendation of the talk made by Ralph 
Roessler on tax elimination. The meeting 
was on the whole one of the most enthusi- 
astic held in several years, The St. Louis 
delegation promised to make a drive for 50 
new members for the State association in 
St. Louis. 








Association Notes 


The Colorado Retail Jewelers’ Association 
will hold its annual convention in Colorado 
Springs, May 7 and 8. It will be one of 
the most important meetings of jewelers in 
the State held in some time, if plans now 
under way are carried out. It is estimated 
that the meeting will bring more than 150 
delegates here. In addition to the delegates 
who attend, there will be representatives 
from manufacturing concerns in the west 
and middle west. The two days’ session 
will be closed by a banquet at one of the 
local hotels. 

* * * 

For the first time in more than 20 years 
the jewelers of Maryland, Delaware and two 
counties of Virginia will meet in conven- 
tion in Wilmington at the Hotel Dupont on 
May 3 and 4. Great preparations are being 
made for this convention by the Wilmington 
jewelers. There will be a banquet on 
Thursday evening, May 3, and also many 
other noteworthy events, while the conven- 
tion is in session. It is hoped that there 
will be a full representation not only of 
the jewelers of that vicinity but of all the 
travelers, in whose territory these particu- 
lar States lie. 

x * & 

Announcement was made by Secretary 
Ferniey last week of two additional features 
of the program for the convention of the 
National Wholesale Jewelers’ Association, 
to be held at the Hotel Gibson, Cincinnati, 
Thursday, Friday and Saturday; one an 
address by G. H. Niemeyer, president of the 
National Jewelers Board of Trade who will 
talk to the convention on Friday, April 27, 
and the other an address on the subject of 
“Publicity” by P. J. Coffey, who was last 
week elected chairman of the National 
Jewelers’ Publicity Association to succeed 
Morris Eisenstadt. 
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The S. K. Williams Co. has been incor- 
porated in Milwaukee to engage in the elec- 
troplating business. The concern has $30,- 
000 capital stock and the incorporators are 
L. Williams, R. Steuernagel and G. Maxon. 

Retail merchants of Dodgeville have or- 
ganized a credit bureau to protect themselves 
from losses and do away with common 
abuses of credit. E. H. Hoyer was chosen 
president of the Protective and Credit As- 
sociation. W. W. Woerpel is secretary and 
V. T. Williams, treasurer. 

ids will be received until April 26 for 
the stock and fixtures of A. C. Bakken, 
jeweler of Jefferson, Wis. The stock is 
comprised of jewelry, glassware and silver- 
ware and has been appraised at $700 on the 
basis of 25 per cent. of the wholesale price. 
Stock and fixtures were appraised at $1,350 
and must be sold together. Lease on the lo- 
cation runs until June, 1924. 

A. J. Hentschel, jeweler at Grand Ave. 
and 5th St., narrowly escaped a large loss 
by fire on Sunday, when the Patton build- 
ing, in which he is located on the ground 
floor, was damaged. Fire started in a wash- 
room on the first floor, rear, and broke 
through the skylight before being discov- 
ered. The upper floors of the six-story 
building sustained considerable loss. 

J. Vander Zanden, prominent Green Bay 
jeweler, is observing the 30th anniversary 
of the establishment of his jewelry business 
in that city. During the last few days he 
has received the greeting of business asso- 
ciates, patrons and other friends. The store 
has recently been improved and is one of the 
finest in northeastern Wisconsin. Several 
sons are identified with Mr. Vander Zanden 
in the business. 

Under the leadership of Edgar C. Anger, 
local jeweler, the Oshkosh Association of 
Commerce, retail division, has started its 
season of activity. Mr. Anger is chairman 
of the division, which has plans under way 
for various trade promotion events, such as 
booster and trade trips, Fourth of July cele- 
bration and other means of attracting peo- 
ple of Oshkosh and its trade territory to the 
retail business district. 

Joseph Wagner, who has occupied the 
north half of the Bechaud drug store build- 
ing at Fond du Lac with his retail jewelry 
business, will shortly move to a new loca- 
tion in the building at 45 N. Main St. His 
present quarters will be taken over by the 
new Retlaw Drug Co., necessitating moving 
of the jewelry store. The new location af- 
fords the required facilities to conduct the 
business as heretofore. 

According to word received in local jewel- 
ry circles, the hearing on the Huber unem- 
ployment insurance bill will be made a special 
order of business on May 3, when the Senate 
will resolve itself into a committee of the 
whole for discussion of the measure. The 
bill would make every employer liable for 
wages of $1 per day for the first 13 weeks 
of unemployment, provided the employe has 
not been discharged for specific cause. 

Robert A. Rank, of the Rank & Motteram 
Co., Wisconsin St., found a homing pigeon 
which had taken refuge in the attic of his 
home last week. The bird has a metal band 
around one leg to identify it by number, but 
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thus far no one has claimed ownership. Mr. 
Rank discovered a message attached to the 
leg, reading, “There is no fusel oil in my 
love to make it poisonous.” In spite of the 
lover’s contention, Mr. Rank said the pigeon 
was sick when it found its way into the attic 
through an open window. 

That Milwaukee business is experiencing 
a boom is pointed out by local jewelry 
houses in the fact that. the number of money 
orders paid at the local post office and in- 
sured parcels mailed out in March showed 
a large increase over a year ago. The ma- 
jority of money orders filled here are for 
local business houses, according to the post 
office officials. Among the insured parcels 
mailed, a large percentage is jewelry sent 
by manufacturers and wholesalers to jewel- 
ers in the State and vicinity. 

Milwaukee jewelers are taking an interest 
in development of plans for renaming and re- 
numbering the city’s streets. A commission 
has been appointed by the common council to 
handle the matter. North and south streets 
will be called avenues, all running east and 
west are to be named streets, those running 
diagonally will be known as roads, and short 
streets called places. Grand Ave. and 6th 
St. will be baselines. Suggestions will be 
made by the jewelers to avoid changes wher- 
ever possible so as to cause the least con- 
fusion. 

Invoking of criminal laws to obtain pay- 
ment of bad debts after the civil law has 
failed, was explained by District Attorney 
Shaughnessy to members of the Milwaukee 
Retail Credit Men’s Association. He said 
the retailer could invoke criminal law in 
case the customer in asking for credit made 
false statements regarding his name, place 
of employment, amount he was earning and 
the like. These would be covered by the 
statutes relating to obtaining goods under 
false pretenses. The same applies to a per- 
son making a false statement to a commer- 
cial agency, and the merchant using that as 
a basis for the extension of credit, finding he 
cannot collect, can utilize the aid of the law. 
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F. H. Gilworth, owner of a retail store 
at Warsaw, Ind., is conducting a sale of 
stock this week. The stock is being sold 
at auction and is for clearance purposes. 

The Gray, Gribben & Gray Co. is now 
well located in its new rooms on N, Illinois 
St. For years the store was on the corner 
of Indiana Ave. and Ohio St. The store 
is one of the oldest in Indianapolis and 
formerly was Gray & Gribben and was 
established in 1884, In addition to a high 
grade stock, the store goes in considerably 
for novelties. A line of necklaces and ear- 
rings in semi-precious stones is exception- 
ally complete. 

With the three principals in the Bloom 
bankruptcy case under sentence in Federal 
Court here, the collateral security to notes 
of $36,000 and $14,000, consisting of dia- 
monds, is under fire in circuit court in In- 
dianapolis. Just what to do with the se- 
curity is the question before the court, The 
diamonds, of which there are 353, weigh 
92.93 carats. They were given as security 
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in 1920 by Oscar H. Bloom, in favor of the 
National City Bank, of Indianapolis. The 
note for $36,000 was secured by 246 dia- 
monds, weighing 44.12 carats, and the other 
note was secured by 107 diamonds, weigh- 
ing 48.81 carats. The bank has begun suit 
to foreclose on the collateral for alleged 
non-payment of the notes. Last year the 
bank secured a judgment of about $40,000 
in court at Lebanon, Ind., on a change of 
venue, against the sureties on the notes. 
The judgment, attorneys for the bank say, 
has not been paid. At the present time suit 
is pending in the circuit court here against 
some of the sureties to annul a conveyance 
of property subsequently to the recovering 
of the judgment in the Lebanon court, 








Pacific Coast Notes 


Many improvements have recently beer 
made in the jewelry store of Hartman Bros. 
Co., Salem, Ore. 

Roy W. Meyers, retail jeweler of Stock- 
ton, Cal., is seeking an extension. His as- 
sets are estimated at $7,000 and his liabilities 
at $3,650. 

Earl C. Brunner has opened a completely 
equipped jewelry store at- 430 S. Sunset 
Boulevard, Tujunga, Cal. He formerly 
worked for some well-known firms in Los 
Angeles. 

John F. Vondey, San Berardino, Cal., has 
moved into his new and handsome store at 
309 East St., San Barnadino. His former 
location was too small for his growing 
business, 

R. A. Hubler, well-known jeweler of 
Porterville, Cal., announces that he is re- 
tiring from business, He has been holding 
a sale, and is arranging to dispose of his 
business to another jeweler. 

The Winslow jewelry store, one of the 
oldest and best-known establishments in San 
Pedro, Cal., has been sold to C. A. Bon- 
ham and George P. Little, Bismark, N. 





Dak., who have been making extensive 
improvements. 
The will of M. German, San Diego 


jeweler, who died recently, creates a fund 
whereby some high school boy or girl, who 
is the son or daughter of a Knight of 
Pythias, may borrow $125 to continue study- 
ing in high school or college. There is, in 
addition, a $1,300 fund. 

J. C. Clayworth, druggist of Berkeley 
County, and Izard Kessel, Sydney, Aus- 
tralia, are said to be the owners in chief of 
an opal field, in the Stewart range, a four 
days’ camel ride from Adelaide, Australia. 
Before the war, Germany, they state, was 
the chief market for opals and largely con- 
trolled the opal market. They are now pre- 
paring to start cutting and mounting opals 
in Berkeley and say they have $35,000 worth 
of Australian opals in the safe deposit de- 
partment of the First National Bank of 
Berkeley. These stones will form the nu- 
cleus of the new business. While Mr. Clay- 
worth was on a business trip to Australia 
last Fall, he met Mr. Kessel, who is a 
native of South Africa, where he had years 
of experience in the mining of precious 
stones. Later, he went to Australia. At the 
outbreak of the World War he went over- 
seas with the Australian troops and was 
decorated for his services, 
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The clock and silverware exhibit made 
by the E, W. Reynolds Co. has closed. It 
was pronounced very satisfactory. 

S. B. Clem, Redondo, is recovering from 
his recent stroke of paralysis and was able 
to come to Los Angeles on business a few 
days ago. 

W. D. Smith, dealer in beads and novel- 
ties, has moved from the fourth floor of 
the Title Guarantee building to room 804 in 
the same building. 

W. C. Guerth, Redlands, who was suffer- 
ing from ill health and came here to re- 
cuperate, has regained his health and re- 
turned to his store. 

G. W. Bodley, traveling representative of 
the T. J. Bruner Co., has gone on a busi- 
ness trip to Fresno and other towns in the 
San Joaquin Valley. 

E. A. George, wholesaler, has moved and 
taken possession of the large quarters he 
secured on the seventh floor of the Title 
Guarantee building. 

A. E. Dodds, formerly head of the watch- 
making department of A. Hamburger & 
Sons, has opened a jewelry store on W. 7th 
St. near Westlake Park. 


Victor G. Loly, formerly on the sales 
force of S. Nordlinger & Sons but more 
recently with E. B. Witman, Anaheim, is 
now with B. Hartfield, of the same place. 

S. P. Dayton, 714 Title Guarantee build- 
ing, has just installed in a branch of the 
California Bank at 6th St. and Western 
Ave. an illuminated street clock. It is 
built in the front wall and has a complete 
electrical equipment. 


Word has reached here that R. A. Hub- 
ler,, Porterville, has sold his business to 
Alchin & Edwards, a recently formed firm. 
Mr. Alchin was formerly in business in 
Fresno. Mr. Hubler will not re-engage in 
business immediately, 

C, A. Bonham, formerly of Bonham 
Bros., Bismarck, N. Dak., and George P. 
Little, of the same place, have bought the 
business at San Pedro formerly conducted 
by R. F. Winslow and by Mrs. Winslow 
after his death. The new firm name is 
Bonham & Little. 

T. J. Bruner, wholesaler, reports a note- 
worthy increase in business recently. His 
company has received letters from a number 
of manufacturers announcing that prices 
will be advanced in the immediate future. 
Probably as a result of this information 
customers are buying earlier this year than 
usual and orders are being filled rapidly. 

H. Victor Wright, secretary of Brock & 
Co. and director of the National Jewelers’ 
Research Bureau, has accepted invitations 
to attend and address the Washington State 
Association at Seattle May 10 and 11, the 
Minnesota State Association at St. Paul 
May 15 and 16 and the Iowa State Associa- 
tion at Des Moines May 17. His subject 
will be: “Factors Contributing to Success 
in Business.” 

Mr. Rasmussen, of the Bartlett Co., Ven- 
tura, who was in Los Angeles a few days 
ago, reported that the recent good rains 
which have fallen in southern California 
have produced a marked improvement in 
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business conditions, Previously it was 
feared that crops would suffer seriously, 
but the rains have practically removed all 
such fears. Similar reports have come also 
from the San Joaquin Valley. 

Charles H. Clark, diamond merchant and 
jeweler, 704 S. Broadway, created consider- 
able surprise when, a few days ago, he an- 
nounced in a big advertisement in the local 
press that he had sold his lease and would 
sell all his stock at auction, beginning April 
14. Mr. Clark has been in the jewelry 
business here for 25 years, has attained a 
high place among the merchants in his line, 
and a reputation for integrity and for the 
handling of high-class goods, 

The following out-of-town jewelers have 
been in Los Angeles recently: E. W. Cos- 
grove, Colton; L. E, Hendrickson, Hunting- 
ton Beach; Mr. Slocum, of Smith & Slo- 
cum, El Centro; Frank S. Fisher, River- 
side; W. C. Guerth, Redlands; Mr. Rasmus- 
sen of the Bartlett Co., Ventura; F. B. King, 
Redlands; R. B. Wilson, San Bernardino; 
O. E. Liddle, Oxnard; Mr. Davis, of Baker 
& Davis, Oxnard; W. C. Craddock, Ox- 
nard; H. S. Huff, Orange; L. J. Tindall, 
Owensmouth; Mr. Miller, of Clark & Mil- 
ler, Van Nuys; Chas. E. Perham, San Pe- 
dro; A. Chessman, Walnut; Mrs. Wyatt, 
La Habra; Jack Posner, Ocean Park; 
George Parr, Torrance; P. M. German, 
Santa Ana. 




















TRADE CONDITIONS 

Trade with the retail jewelry dealers of Evansville 
has been very good during April and indications are 
that business will continue brisk during the month 
of May. The retailers say there has been a steady 
increase in trade and that they are well pleased 
with the outlook. Collections are very good. Both 
the local and out of town trade for April showed 
a gain of over that of the corresponding month of 
last year. The various manufacturing plants in 
Evansville continue to work steadily and in some 
instances they are running at full capacity. The 
wholesale jewelers say that their trade has been 
very good thus far this year and they believe the 
volume of business for this year will greatly exceed 
that of last year. They expect to see business for 
the Christmas holiday season unusually heavy this 
year. 

Ray Sisson, Decker, Ind., former pearl 
buyer along the Wabash and White rivers, 
was a business visitor in Evansville recently. 

Mrs. Louis Gotthold, wife of the well 
known Harlem, New York, jeweler, is 
visiting with relatives in this city, which 
was her residence before her marriage to 
Mr. Gotthold. 

A. J. Heuring, publisher of the Winslow 
Dispatch, Winslow, Ind., who for many 
years owned a retail jewelry store at Mon- 
roe City, Ind., was in Evansville recently 
attending the Spring ceremonial of Hadi 
Temple, Ancient Arabic Order, Nobles of 
the Mystic Shrine. 

A number of towns in southern Indiana, 
southern Illinois and northern and western 
Kentucky are planning to give carnivals or 
bazaars this Summer and Fall in the hope 
of stimulating ‘the retail trade, and in all 
these things the retail jewelers of the towns 
will take an active and leading part. 

The Three-Eye Baseball League, of which 
Evansville is a member, will open May 1, 


CIRCULAR 


April 25, 1923. 


and many of the retail jewelers will attend 
the opening game and “root for the home 
team.” As stated in a former news letter 
to THE Jewelers’ CIRCULAR, many of the 
retail jewelers of the town will offer prizes 
for the players on the Evansville team who 
make the best record during the season. 

Raphael Bros., wholesalers in jewelry and 
notions, have brought a suit against Jacob 
Weber, former manager of the Exposition 
Park here asking judgment for $225. Mr, 
Weber was manager of the local park last 
season and gave an exposition for the local 
business men, which was not a financial suc- 
cess. Many suits have been filed against 
him and the old company that operated the 
park and of which he was the head, has gone 
into bankruptcy. 

Another pearl-button factory is being 
erected at Shoals, Ind., by J. O. Morris, 
The new plant will start with 10 cutters, 
The shells to be used in the factory will be 
obtained from the White River. Shoals is 
on White River and during the past few 
years has become quite a pearl-button manu- 
facturing center. There are several fac- 
tories there. These factories furnish em- 
ployment to a large number of people. 

R. O. Utterbeck, Earlington, Ky., has ac- 
quired the jewelry store of L. M. Solans at 
Providence, Ky., and will continue the busi- 
ness at its present location, adjoining the 
Providence Citizen’s Bank and Trust Co, 
Mr. Utterback is a young man, who thor- 
oughly understands the jewelry business, and 
later on he will be joined at Providence by 
his parents, who live in Illinois. Mr. Solans 
had been engaged in business in Providence 
for a number of years. His plans for the 
future are not known at this time. 

O. W. Brenton, an undertaker at Wins- 
low, Ind., has purchased the building occu- 
pied for several years past by S. E. Fowler, 
retail jeweler and watch repairer, and has 
taken charge of the property. Mr. Fowler 
has decided to move to Evansville and this 
will leave the town of Winslow without a 
jewelry store. That town is regarded as a 
splendid opening for a jewelry store, and it 
is probable another one will be started there 
within a short time. It is not known what 
Mr. Fowler’s plans are for the future. 

The recent rains along the lower Ohio, 
Wabash and White rivers have caused those 
streams to rise again, and this will delay 
the operations of mussel camps for several 
weeks to come. It was believed that most 
of the camps in this section would be put 
in operation by the first of May, but now 
that near flood stages have been reached 
again on the rivers in the tri-State section, 
these operations will be delayed for several 
weeks. When operations do start, it is ex- 
pected that a good many people will be em- 
ployed in the work at good wages. 








The business formerly conducted under 
the style of the N. S. Day Associated, 
Springfield, Mass., has recently been re- 
organized and enlarged and will hereafter 
be known as Day-Craft, Inc. S. C. Ellis, 
formerly production manager with Charles 
Hall, Inc., as president. E. H. Coles, for 
six years sales manager for the N. S. Day 
Associated, is vice-president and sales maf- 
ager, and the new organization is pushing 
the company’s developments along the lines 
in which the N. S. Day Associated have 
been so successful. 
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J. H. Spiro is in Montana in the course 
of a very complete tour of the northwest. 

Aaron Frank, Meier & Frank Co., Port- 
land, Ore., is here, with Mrs. Frank. They 
have been visiting Coronado Beach. 

Louis Diamond, proprietor of the Termi- 
nal Jewelry Co., 96 Market St., has sold 
his business at that address to O. Dallin. 

F. S. Geirrine, who has assumed charge 
of the Los Angeles office for the W. B. 
Glidden Co., has left for the city of the 
Angels. 

A. M. Gilbert & Co. are now thoroughly 
settled in their new offices at 704 Market St., 
and Al Gilbert is starting shortly on a busi- 
ness trip. 

Albert Hansen, of Seattle, who has been 
in Los Angeles for the past month, is in 
San Francisco for a few weeks, before re- 
turning to Seattle. 

Charles Weinshenk, of Charles Wein- 
shenk & Son, is just in from a successful 
business trip through northern California 
and part of Nevada. 

Sympathy is being extended by the trade 
to Fred Roth, of M. Schussler & Co. Mrs. 
Fred Roth passed away very suddenly on 
the morning of April 14. 

The W. B. Glidden Co., representing R. 
Wallace & Sons Mfg. Co., is open for busi- 
ness in its new offices, which include the 
whole fourth floor at 140 Geary St. 

Perry Thors, who shows the Holmes & 
Edwards and Derby silverware companies’ 
wares, made by the International Silver Co., 
is leaving to visit the firm’s factories. 

Mrs. Belle Douglass, of the firm of C. J. 
Brand & Son, Nevada City, Cal., is in the 
city, arranging for a trip to South Africa, 
to be gone for a year or two. She will visit 
the Madeira Islands, en route for the south- 
ern hemisphere, going via New York and 
London, 

E. C. McKeen, Coast representative for 
the Waltham Watch Co., who was away for 
some time at the factory, said that the out- 
look seems to be very bright. “Production 
at the factory is taking care of the present 
demand and production is being increased 
which will enable it to fill all orders. 

Manufacturers’ traveling representatives in 
town last week included: H. J. Hildebrand, 
of H. C. Lindol & Co., Providence, R. I.; 
M. Roth, representing Tichenor & Farnow, 
New York; Elmer Smith, of the Walter E. 
Hayward Co., Attleboro, Mass., and J. A. 
Roth, of the. O. M. Draper Corp., North 
Attleboro, Mass. 

It was with deep regret that the jewelry 
trade learned of the death, on April 13, of 
Mrs. Lichtenstein, wife of Marc Lichten- 
stein, jeweler of Bakersfield, Cal. Mrs. 
Lichtenstein was injured in an automobile 
accident a few weeks ago and was in a 
Sanitarium in San Francisco, her husband 
having brought her here for treatment. 

Edward V. Saunders, Coast manager for 
the International Silver Co., accompanied by 
his son, Drury, is leaving for a trip through 
the Pacific northwest, which will be con- 
tinued on to the factory. Mr. Saunders ex- 
pects to be gone about two months. E. M. 
Barnard, of the International Silver Co.’s 
9 “oy is leaving for a business visit to Salt 
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Herbert Hoffman, formerly with Herbert 
Weinshenk, 704 Market St., is leaving for 
Bristol Bay, Alaska, where he expects to 
pass the next months. He will return south 
before the Behring Sea becomes “straight, 
white and silent” in its Winter ice fetters. 
Herbert Weinshenk bid Mr. Hoffman fare- 
well, just as he himself was leaving for a 
trip to southern California. 

The firm of A. I. Hall & Son is meeting 
with much success in conducting a question 
box. Employes are requested to deposit in 
the box suggestions relating to anything 
they think should be done to make A. I. 
Hall & Son a better organization, or they 
may write regarding anything they think 
should be brought to the attention of the 
management. Ted Huggins, general mana- 
ger for the concern, left for the east a few 
days ago, exactly according to the schedule 
he had made for his trip. 

Edward V. Saunders, Pacific Coast man- 
ager for the International Silver Co., just 
back from his tour with the International 
Sterling Silver traveling exhibit, spoke en- 
thusiastically of the way in which the deal- 
ers, in every city visited, had responded to 
the appeal on behalf of sterling silver. They 
told Mr. Saunders and his collaborators that 
the exhibit had led to increased interest and 
more sales of sterling silver. Joseph D. Lit- 
tle, who gave such illuminating talks during 
the tour of the exhibit, has returned to head- 
quarters. 

“One of the pleasantest affairs of the sea- 
son was the surprise shower, given in the 
Auditorium, on the roof, last Saturday, to 
Miss Mildred Huggins. There was no ques- 
tion about the surprise, and the shower was 
a most enjoyable one, there being 24 present. 
A good-sized packing-case was found to 
contain many useful articles for the new 
home, and a jolly time was enjoyed by every- 
body, including wee Virginia Walker, who 
was one of the guests.” The foregoing is 
from Ye Hallson Herald, house organ of 
A. I. Hall & Son. 

Many well-known jewelers are in town, 
attending the annual convention of the Cali- 
fornia Gold and Silversmiths’ Association. 
Among them are: George A. Brock, of 
Brock & Co., Los Angeles; Armond Jessop, 
of J. Jessop & Sons, San Diego; John 
Ernsting, of the Ernsting Co., San Diego; 
C. A. Buswell, San Jose; J. Irving Bedford, 
Chico; Fred T. Kreig, Fortuna; J. P. Tait, 
Los Angeles; B. Hartfield, Anaheim; Carl 
Noack, Sacramento; B. F. Murry Tulare; 
A. G. Hooper, Visalia; Herbert Rappe, Wat- 
sonville; T. G. Patton, Placerville, and L. 
L. Trumbly, Santa Cruz. 








West Virginia Notes 





W. D. Baker, who sold his jewelry store 
on Chestnut St., Barnesville, O., to A. H. 
Wright, bought the business back 10 days 
later and is again in charge. 

P. M. Joyce has engaged in business for 
himself under the style of the Joyce Jewelry 
Co., on Raleigh St., Bluefield, W. Va. 

M. V. Milgrom, Rocky Mount, N. C., 
for 20 years a watchmaker, manufacturing 
jeweler and diamond setter has taken a posi- 
tion with the H. Einsohn Co. in Welch, 
W. Va. 

C. P. Doty, who for many years was as- 
sociated with the Chas, N. Hancher jewelry 
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store in Wheeling, W. Va., has resigned to 
open an optical parlor at the corner of 11th 
and Market Sts. in that city. 

The jewelry firm of Aukenthaler & Co. 
has been organized in Williamson, W. Va., 
by Richard Aukenthaler, who has been en- 
gaged in the jewelry business in William- 
son, and Henry W. Von Unruh, of Cincin- 
nati, O. The business will be enlarged to 
include statuary, hammered copper, oriental 
goods, perfumery, etc. 

A French Shoppe, handling millinery, is 
to be added to the Joyce Jewelry Co. in 
Bluefield, W. Va. The Shoppe will be in 
charge of P. M. Joyce, who has been in 
charge of the Tannenhaus store, and who 
previously for years was connected with the 
with the Castelberg Jewelry Co. in Wash- 
ington, D. C., and Richmond, Va. 

Mrs. Helen McMahan, aged 20, wife of 
M. McMahan, aged 65, a jeweler of Par- 
kersburg, W. Va., was arrested on a charge 
of drawing $5,000 of money from a Par- 
kersburg bank and taking $4,000 worth of 
jewelry from her husband’s store. The hus- 
band claims the property is his and the wife 
claims it is hers. They were married only 
a short time ago. 

Frank T. Gerkins, aged 38, for more than 
20 years connected with the G. W. Loar 
& Co. jewelry store in Grafton, W. Va., 
died suddenly at his home there, leaving a 
widow and six children. Death is believed 
to have been due to a blood clot. Mr. Ger- 
kins was a watchmaker, jeweler and en- 
graver. He graduated as watchmaker and 
engraver at Bowman’s Technical School at 
Lancaster, Pa., and from the South Bend, 
Ind., Optical College. He had also taken 
a course at the Philadelphia College of 
Optometry. He was a member of the 
Catholic Church and was prominent in the 
Knights of Columbus. 

A number of robberies which occurred in 
New Martinsville, W. Va, recently, cul- 
minated in an attempt to burglarize the 
jewelry store of J. R. Anderson on Main 
St. At an early hour Mr. Anderson was 
awakened by a noise as if someone was at- 
tempting to enter his jewelry store at the 
entrance on Main St. Mr. Anderson and 
his son reached the scene in a few minutes, 
and the burglar ran down Main St., pursued 
by Anderson and his son, but owing to the 
fog made his escape, after Mr. Anderson 
had fired two shots at him. About this time 
Deputy Sheriff William Yost and Chief of 
Police Postlethwait appeared and joined in 
the chase. The culprit was finally captured 
in an open field and placed under arrest. He 
is now in the Wetzel County jail and gave 
his name as John Whaley, of Folsom, W. 
Va. Nothing had been taken from the An- 
derson store, but a large plate glass window 
had been shattered by a brick. 








Guy S. Caldwell, jeweler and optometrist, 
at Paris, Texas, chose Friday, April 13 as 
the date for the formal opening of his new 
store on the south side of the Plaza in the 
Clement building. There are those who 
have a superstitious feeling that “bad luck” 
or misfortune attach to that date; but not 
so with the Paris jeweler, who asserts that, 
on the contrary, Friday the 13th means good 
luck and fortune to him. A full-page write- 
up recently appeared in the Paris Morning 
News relative to Mr. Caldwell and his store. 
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Martin Gluck, of Martin Gluck & Sons, 
who has been making a business tour of 
the west, has returned to Pittsburgh and 
found all the sections he visited in a very 
prosperous condition, 

Emil Freyer, head of the Samuel Wein- 
haus Co., has been confined to his home for 
several days with a severe cold, but expects 
to be able to attend the convention of the 
National Wholesale Jewelers’ Association 
in Cincinnati and to tell his friends there 
something about the really good business 
being enjoyed in this section in a wholesale 
way. 

Emanuel Grafner, of Grafner Bros., who 
has been at French Lick Springs spending 
several weeks, returned to Pittsburgh last 
Saturday to prepare his speech on fraudu- 
lent advertising, to be delivered before the 
convention of the National Wholesale 
Jewelers’ Association in Cincinnati. This 
subject was assigned to him by the conven- 
tion committee. 

J. Clare Crawford, president of the Jewel- 
ers’ 24-Karat Club of Pittsburgh, continues 
to improve at the South Side Hospital, 
where he still is undergoing treatment for 
the rheumatism. His attack was a most 
severe one, portions of his body being very 
badly swollen during the worst stages of the 
ailment. It will take some time to get the 
poison out of his system. 

William Heeren, of the Heeren Bros. Co., 
who was in the hospital here for several 
days because of a ruptured blood vessel, left 
the institution and returned to his home 
against the wishes of his family. But Mr. 
Heeren knew his physical capacity and last 
week surprised everyone by coming to the 
store and going back to his work. Mr. 
Heeren has celebrated his 82nd birthday and 
looks far from being as old as he is, but 
proud of his age and the good health he 
has had all these long years. 

Pittsburgh jewelers will be found right 
in line with the idea of having a national 
watch week and while no action has been 
taken in Pittsburgh as a body, anything 
that will call the buying public’s attention 
to any movement and help business will be 
supported by the merchants of this city. 
The national watch week as well as the na- 
tional silver week has supporters galore and 
Pittsburgh, it is assured, will be found in 
the front rank doing whatever it can to 
help along in any movement of benefit to 
the trade. 

The annual trade tour of the trade boost- 
ers of the Chamber of Commerce starts 
May 11, the party this year touring western 
Pennsylvania and also a portion of New 
York State by special train. The jewelers 
who will be aboard the special are: C. Glen 
Sipe, of the Sam F. Sipe Co., and William 
H. Hofmann, of Heeren Bros. & Co. It is 
not a sample case proposition, but simply 
one in which those participating call upon 
their friends in the trade for a social chat. 
At last accounts about 75 concerns had re- 
served space aboard the special, which will 
be out for five days, the party eating and 
Sleeping aboard the train. 

Considerable enthusiasm was manifested 
Y Jewelers when Mayor Magee issued his 
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proclamation recommending that the people 
generally move the hands of the clock for- 
ward one hour at 2 a. M. April 29, which 
will be next Sunday. The business houses, 
railroads and manufacturing concerns and 
contiguous communities generally are fall- 
ing in line with it and there is no doubt 
about the city running on this fast time, re- 
gardless of the action of the State Legisla- 
ture on the Derrick Bill. The jewelers here 
passed a resolution favoring daylight sav- 
ing in Summer and while Pittsburgh has 
a city ordinance stipulating that the hands 
of the clocks be moved forward at the time 
designated the bill in the legislature would 
annul the city’s rights to pass such an ordi- 
nance and make it void. There is nothing 
in the law that prevents recommending day- 
light saving time and the community is go- 
ing ahead on that principle, The farming 
element want the time to remain as it is, 
while the men in the business houses and 
manufacturing places want the daylight idea 
for purposes of recreation. The final out- 
come in any event is being awaited with 
interest. 








. Omaha. 


L. A. Bersee, Chappell, Neb., will open a 
jewelry store soon at 18th and Vinton Sts., 
Omaha. 

E. L. Robinson, jeweler at Ponca, Nebr., 
was in Omaha a few days last week calling 
on the wholesalers. 

S. M. Jolliffe, Villisca, Ia., has sold out 

his business to Roper Bros., Creston, Ia. 
Roper Bros. expect to continue to run the 
Jolliffe place at Vallisca. 
- Charley Crowe, who has been with the 
T. L. Combs, Mazer Co., Omaha, for some 
time, has taken a position with the A. F. 
Smith Co. This will give Gordon Smith 
more time to get out and call on the jewelers 
in Omaha and nearby territory while Mr. 
Crowe will be in the store. 

The approach of graduating exercises in 
the high schools and colleges throughout the 
territory is beginning to be reflected in the 
jewelry business. Out in the territory the 
retail jewelers are getting many inquiries 
and making substantial sales on _ the 
strength of this, and in Omaha the whole- 
salers are beginning to get better orders 
for the same reason. In many schools the 
graduating exercises occur in May. Accord- 
ing to A. F. Smith, of the A. F. Smith 
Co., wholesaler, the retail jeweler who de- 
signs the most attractive window displays 
at this time, featuring particularly some of 
the newer goods, is the one who gets the 
best end of this graduation gift business. 











Business Troubles 





Wim. L. Wethersbee, Chinook, Mont., is 
reported to be in bankruptcy. 

The voluntary petition in bankruptcy has 
been filed by the Imperial Jewelry Corp., 
Norfolk, Va. 

J. G. McGay, Selma, Ala., is reported 
to be in bankruptcy and the first meeting of 
creditors was held April 21. 

C. H. Magruder has been appointed re- 
ceiver for the business of C. B. Meade, 
Coshocton, O. The assets are reported to 
be $18000 and the liabilities, $15,000. 
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Salt Lake City. 


W. B. Rushmer, optometrist on East 
Broadway, is moving into the location re- 
cently vacated by the Bolton Shoe Co. 

Harry B. Miller, watch inspector and 
jeweler on W. 2nd South St., and wife have 
gone to California on a pleasure trip. 

J. O. King, the optometrist at the C. M. 
Diehl jewelry store, McIntyre building, has 
gone to Ephraim where he will start in 
business for himself. 

Mark E. Weiss, well known Main St. 
jeweler and a partner in the firm of Barnett 
& Weiss, has put up a new home at his old 
location in beautiful Hyland Park, near this 
city. 

M. F. Sugden, who has been with Rudolph 
Christensen, of the Keith Emporium build- 
ing, has gone with the Young Optical Co., 
Judge building, as head of the watch de- 
partment. 

George S. Beckstead, of Spanish Fork, 
has sold his jewelry business to the Colum- 
bia Jewelry. & Music Co. Provo. The 
business will be continued under the man- 
agement of C. D. Strang, acting for the 
Provo concern. 

David Stein, American Theatre building, 
has decided to open an optical department, 
which will be conducted by Charles M. 
Brooker, at present located in the Clift 
building, and for some years with the 
Columbian Optical Co., this city. 

John Williamson has taken over the re- 
pair business of the Decker Jewelry Co., 
Dooley building, succeeding William H. 
Gordon, who has gone to Cedar City to 
open a retail business of his own. The 
change removes Ray Williamson, brother of 
John Williamson, who has been working 
for Mr. Gordon of late. 

L. H. Burnett, of the L. H. Burnett 
Jewelry Co., Tacoma, Wash., and chair- 
man of the Chamber of Commerce civic 
committee of that city, was in Salt Lake 
City last week. Mr. Burnett looked over 
the business situation while here with a 
view to establishing a branch in the city, 
but when he left declared he had made no 
decision on this point. He observed, how- 
ever, that the prospects here look excellent. 

Local visitors include Sidney S. Johnson, 
Riker Bros., Newark, N. J.; Milton A. 
Fishel, Henry W. Fishel & Sons, New 
York; William Roman, Abraham & Roman, 
New York; Gus J. Weil, the Electric City 
Box Co., Buffalo, N. Y.; M. B. Bernstein, 
Deman Chain Mfg. Co., New York; John 
A. Warneke, manufacturer, New York; 
Alex. Feldenheimer, Feldenheimer & Jacoby, 
New York; Emile Camozzi, California 
Jewelry Co., San Francisco; Fred J. Can- 
non, Koke-Slaudt & Livermore, Los Angeles, 
Cal., and Lee Hirsch, Jos. L. Herzog & 
Co., New York. 











The F. E. Fearl & Son jewelry store, 115 
N. Main St., Hutchinson, Kans., is to under- 
go a complete change of appearance. The 
present building will be enlarged so that 
its dimensions will be about.80 by 20 feet. 
This will be made possible by use of the 
adjoining room north of the present loca- 
tion. The remodeling and _ redecorating 
work will begin about May 1 and will be 
pushed to completion rapidly. 
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0319 Tea and Coffee Set 


The Pairpoint Corporation 
Factories: New Bedford, Mass. 


Branches: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23rd St. Coristine Bldg., St. Nicholas St. Hammond Bldg. 
278 Post St. 


0160 After Dinner Coffee Set 
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Wedding Presents That Please the 
Bride 





HE idea brought out in this article has 

been put into practice in three stores 
owned by a very clever retailer of goods 
carried by gift and novelty shops which are 
adaptable to jewelry store gift departments. 
This retailer advises that one store was 
located in a city frequented by the very 


idea of what the customer is after before 
he really sells her any thing. He feels that 
he can better please her. “For yourself?” 
he will ask. “No, for a friend who is to 
be married.” Miss Jones name may be men- 
tioned by either then, and without allowing 
the customer to know that Miss Jones has 
been in the store just “window wishing” that 
he may be better able to sell her wedding 
gifts to her friends, he suggests articles. If 





t 














GROUP No. 292—ATTRACTIVE COMBINATION VANITY SETS AND CIGARETTE CONTAINERS 
(See Text on page 113) 


wealthy, another in a very busy city and the 
third in a medium sized town. From this 
it will be seen that he has given the method 
avery good trial. His method, or idea, deals 
principally with wedding gifts, though it 
can be used for every other occasion which 
might arise. 

Miss Jones, we will say, is going to be 
married. This retailer, whom we will call 
Mr. Brown because his modesty makes it 
impossible for us to use his name, has sold 
Miss Jones many articles from his gift and 
novelty stock from time to time for presents 
and personal use. She knows his stock, and 
the type of merchandise he carries. 

This is the setting for the conspiracy. 
Miss Jones goes down one morning and goes 
through the entire shop with Mr. Brown, 
telling him what things she would like in 
her home. She tells of the color scheme of 
her house or apartment (whichever she is 
going to have) and the furnishings, This 
enables Mr. Brown to visualize her rooms 
and to see what decorative articles which he 
has in stock will and will not fit into her 
home. “I’d like this—I’d like that” and so 
Miss Jones goes through the store. And 
Mr. Brown makes a note of these things. 

The next step is interesting. Sometimes 
Miss Jones says to her friends who question 
her about her wishes, “Go down to Brown’s. 
He knows what I want.” Or she may sug- 
Rest some type of article which can be pur- 
chased in Brown’s and trust to luck that her 
friend will go to Brown’s where Mr. Brown 
will handle her in the following manner. 

Mr. Brown is the type of man who gets an 


the color scheme is not what he knows Miss 
Jones wants, or if the customer is going to 
buy an article which Miss Jones did not ex- 
press a wish for when she was in, he will 
suggest that there is something that Miss 
Jones does want, she looked at it and made a 
remark about it the last time she was in the 
shop and had not yet purchased the article. 


names her price limit and articles within that 
limit which Miss Jones selected are then 
shown. Another thing which has happened 
many times in Mr. Brown’s shop is that 
several people have left money with him, 
and their cards, and when the amount was 
obtained which covered the cost of some ex- 
pensive article, that article was marked sold, 
and with all the cards of those who had con- 
tributed was sent to Miss Jones. 

This method is satisfactory to the bride 
and to the storekeeper. The bride in this 
manner gets very few articles which she 
does not want or need and is as satisfied as 
if she had received a lump sum of money 
and gone out to make her own purchases. 

But the storekeeper is saved so much 
trouble. He has competently discharged his 
duties as adviser, and salesman. His cus- 
tomers are pleased with his attentive service. 
They are delighted that the bride is getting 
just what she wants and they know that 
there will be no exchanging of the gift for 
something else the bride would rather 
have. 

The exchanging of wedding gifts is a 
trial which every shopkeeper has experi- 
enced. But where the bride has told the 
shopkeeper what she wants and he has sold 
them to her friends—this trouble is elim- 
inated and the shopkeeper does not have to 
do a lot of additional bookkeeping because 
of returned gifts or exchanged gifts. 

The shopkeeper can invite the bride-to-be 
to his store to look over his stock if she is 
one of his customers, or she may come of 
her own accord, he having made known that 
this is his policy. 

















Group No. 293—PpERFUME BOTTLES AND OTHER DAINTY ACCESSORIES FOR THE UP TO DATE 
WOMAN 
(See Text on page 113) 


Many customers will take Mr. Brown’s sug- 
gestion and buy something which Miss Jones 
is known to want. 

But where Miss Jones says “Ask Brown, 
he knows” it is different. The friend goes 
to Mr. Brown. She explains that Miss 
Jones has told her that he knows just what 
Miss Jones wishes. Mr. Brown agrees. 
What price will the friend pay? The friend 


This idea is adaptable, with practically no 
changes, to the gift department of any 
jewelry store in any part of the country. 
And, not only will it cover the gift depart- 
ment but it will lap over into the silverware 
department, and the china department, the 
leathergoods department, and the jewelry. 
The opportunities here are vast for increas- 
ing the number of sales. 
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Feature these Trays as Card Prizes 
——=>=> 


No. xx24.—Ash Trays of Amber Glass, size 44” 
Banded with 24 karat gold. 


and Diamond Design. 


Price, $1.00 each, net. 


Heart, Spade, Club 


La HAWKES GLASS 
re 


HAWKES 


3uyers of card prizes demand articles 
that combine excellent taste and moderate 
price—and it is worth your while to please 
them because people who entertain fre- 
quently are your best prospects for your 
silverware and jewelry. 


These ingeniously designed ash trays in 
Hawkes Amber Glass, banded with 24 
karat gold are ideal card prizes. Order 
just a few of these trays as a tryout and 
place them on display in your window. 
They yield that same “better-than-usual” 
profit that characterizes the whole 
Hawkes line. You can re-order as you 
sell. 


T. G. Hawkes & Company 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco. 


Canadian Representative: R. G. How, 118 Coristine Building, 
Montreal, Canada. 
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Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
lass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 
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assembled by 
Maddock & Miller 


~4] West 23% St... 


Ineorporated 
“7. House of Stook, 
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New York City 
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Hints for the Dealer Conducting a Gift Department 

















Ep1tor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 
suggest articles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 
such articles will be published in this department and additional information given upon request whenever 


the data is available. 


gp retegy ening to delight milady are 
those shown in Groups Nos. 292 and 
293. The vanity sets of various styles con- 
sist of glass bases and perfume bottles, 
either three or six, and containers of silver 
for powder and rouge; also, rests for lip- 
sticks and eyebrow pencils. These novel- 
ties are most attractive for the boudoir or 
dressing table and at the same time are use- 
ful and compact. The perfume bottle hold- 
ers of black and ivory enamel are made to 
fit the Coty perfume bottles. The stoppers 
are enameled in black and ivory or gold. 
The nip holder is gold and black enamel, 
with a ring at the top so that it may be 
suspended from ribbon or chain. The vanity 
in Group No. 292 is green gold, black en- 
amel, trimmed with rose diamonds and en- 
ameled center. This has the lipstick sus- 
pended from the case by a double chain, the 
links of which are of ivory and black enamel, 
alternating. The cigarette case is of the 
same style. These high-class enameled nov- 
elties are very popular indeed at the present 
time and are attracting considerable favor- 
able comment. 
x * * 


Leather handbags are always smart-look- 
ing with a tailored costume and splendid for 
general utility ware. The new designs are 
attractive, especially those inspired by the 
recent discovery of Tut-ankh-amen’s tomb. 
These bags, modeled in Egyptian designs, 
present the very latest efforts of the art 
leather industry. Many of the finer bags 
are hand-tooled, with hand-laced edges. 
They are leather lined and contain the usual 
necessary accessories. The displays shown 
in Group No. 294 are sure to find a ready 
market in the gilt shop. 


x * * 


For decorative use and ornamentation the 
figures shown in Group No. 295 present a 
pleasing variety and contrast. They are of 
Italian terra cotta, finished in bronze, or of 
a bronze composition. The figure at the left 
is indicative of the present-day craze for 
things Egyptian. This Egyptian goddess 
makes an attractive ornament and at the 
same time may be used as an incense burner, 
as the base is especially designed for this 
use. The artistic beauty and grace of the 
figure to the right is a delight to the eye. 
This “Lady of the Lily,” as it is called, 
seems to be emerging from the depth of the 
flower, breathing its very purity and loveli- 
ness. The man with the lantern presents a 
quaint and charming picture, bringing to 
mind the old town crier of long ago. 

x * x 

A variety of interesting lighting fixtures 
are shown in Group 296. The candlesticks 
are of solid mahogany or glass, with or 
without the glass prisms. The colonial 
globe sticks make a very practical, as well 
as a charming, holder for the candle, and 
as they are completely enveloped by the 
globe, a breeze coming in from an open win- 
dow cannot blow out the flame, thus pre- 


venting possible conflagration. The crystal 


globes are attractively engraved. The candle 
lamp, with shade, another charming lighting 
fixture, is 13 inches in height, with spear- 
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Group No. 294—NEW DESIGNS IN LEATHER 
HANDBAGS 


head prisms. The boudoir lamp is finished 
in gold, silver and bronze, with a silk shade. 





Linking the Jewelry and Gift De- 
partments 





(THERE are many jewelers who do not 

care to open a gift department in their 
store because they feel that it is too entirely 
separate from their jewelry stock and can- 
not easily be linked up with gold, platinum 
and gems. 

But this is far from the case. One has 
but to look at enameled jewelry or novel- 
ties to realize that there is something which 
stands in grading mid-way between jewelry 
and novelties and which forms the bridge 
to the gift department. 

Entering one of the large Fifth Ave. 
jewelry shops, the writer asked what new 
novelties were being shown. The novelties 
were in a small case in the rear of the store. 
The salesman explained that their gift and 
novelty department was very small; they 
had no leather goods, no stationery, no 
porcelains. But they had a gift department, 
though, of course, all jewelry could be 
classed under that term, and that gift de- 
partment consisted of enameled novelties. 

Women have just about gone crazy over 
vanity cases, perfume bottles, combination 
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cigarette cases and vanity cases, separate 
cigarette cases, nips in novelty holders, and 
perfume bottle stands. This class of mer- 
chandise forms the stock of this Fifth Ave. 
jewelry shop. 

In the illustration in Groups 292 and 293 
on page 111 are perfume bottle holders. The 
holders are in black enamel with ivory 
trimming. These holders fit the Coty per- 
fume bottles. The round bottle holder is 
black and ivory enamel, also for a Coty 
perfume bottle. The stopper is gold. 

The third bottle holder is black and white 
enamel, with a black and white enamel top, 
which has a catch so that the glass stopper 
is locked and the perfume cannot spill. Fits 
a Coty perfume bottle. 

These three holders are all enameled on 
14-k. green gold. In fact, all the enameled 
articles shown in the illustration are 14-k. 
green gold foundation, as this has been 
found much more satisfactory for enameling, 
as it holds its shape better in making, and 
wears better and does not chip as quickly. 

The nips holder is gold and black enamel 
case, which holds about a dozen or 15 nips. 
The holder has a ring at the top and can be 
hung on either a chain or ribbon cord. 

The dancing dorin is for the lady who 
carries her powder and lip stick everywhere 
with her and wishes a case which is an 
asset to her costume. This case is green 
gold, flat around the edges, black enamel 
ends, ivory center, with black stripe across 
each end. There is a rose diamond shield 
in the center with a black enamel center. 
The chain is ivory and black enamel] alter- 
nating links. The lip rouge is the same 
design with the shield on top of the stick. 
The case holds a dorin compact rouge and 
lip stick. 

The cigarette case is an oval cylinder in 
shape holding 10 cigarettes. It is gold, with 
ivory enamel, and two black enamel bands 
top and bottom. A rose diamond shield, 
with black enamel center, forms a very at- 
tractive ornament. The push piece is onyx. 

That this type of merchandise would make 
a very high-class gift department beginning, 
or from a very suitable link between the 
jewelry stock of the jewelry shop consider- 
ing the opening of a gift and novelty depart- 
ment, is unquestionable. 

Have you enameled novelties in your 
shop? 








Anthony’s, Inc., is the name of a gift store 
which has been opened at 293 Livingston St., 
Brooklyn, N. Y. George E. Anthony, presi- 
dent of the firm, who was associated with 
Frederick Loeser & Co. for many years, is 
manager of the firm. He has associated with 
him in the venture his son, Leon A., who 
has also been connected with the trade for 
several years as buyer for the J. L. Hudson 
Co., Detroit, and Charles F. Mundy, for sev- 
eral years silverware buyer for William 
Wise & Son, Brooklyn. The gift shop is 
fitted in excellent taste and has many original 
features. Upon entering the shop one is im- 
mediately attracted by the very unusual 
stairway which leads to the upper floor. 
The entire woodwork of the store is of 
highly polished solid walnut. The concealed 
lights above the fixtures are the original 
idea of Mr. Anthony. The upper floor of 
the building is given over to a choice selec- 
tion of dinner ware. principally American, 
English and French designs. 
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FrOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 

products enjoy a national reputation. Note the above “Table Service."" The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut “Pershing” flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. F RY GLASS COMPANY, Rochester, Pa. 
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Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 


“The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 








United States Glass Company 


General Offices and Salesrooms 


So. 9th and Bingham Sts. Pittsburgh, Pa. 


Classic Design 





aeer York: 1107 Broadway Boston: 99 Bedford Street Baltimore: 1106 Hopkins Place 
E. T. W. Craig, Representative M. A. Lovell, Representative John A. Dobson Co., Representative 


Philadelphia: Tenth & Market Sts. Los Angeles: 643 South Olive Street 30 East Randolph Street 
J. A. Hemple, Representative J. F. Stirk, Representative . T. Renshaw, Representative 


om, Francisco: 628 Mission Street Dallas: Southland Hotel Building Denver: 404 Jacobson Building 
M. Dunn, Representative D. D. Otstott, Inc., Representative Norton C. Boyer, Rep. 
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Favors and Place Cards 





HE jewelry store which has an engrav- 

ing department handling calling cards, 
stationery and engraved anouncements has a 
jarge field still unexplored. The stock of 
the jewelry store is almost entirely for 
presents for some occasion, birthday, wed- 
ding, Christmas, engagement, anniversaries, 
etc. What about the place cards for such 
entertainments as are held which bring cus- 
tomers into the jewelry store to purchase a 
present? The person giving the entertain- 
ment has to seek a stationery or “art” shop 


~ 
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The cards and favors at entertainments 
are a big advertisement for the jeweler be- 
cause some women present will be unable to 
resist the question “Where did you get these 
place cards?” “Where did you get these 
favors?” Those questions with the answer 
will mean that your customers have in- 
creased, and a customer for a cheaper de- 
partment will eventually become a customer 
for the more expensive articles for sale in 
the jewelry store. 

Even if the idea of small and expensive 
priced favors does not appeal to some 
jewelers, many will give careful considera- 

















Group No, 295—ATTRACTIVE OFFERINGS FOR HOME DECORATION 
(See Text on page 113) 


and obtain such place cards and favors as 
are carried by that shop. There is no com- 
parison between the stock which a jewelry 
store carries and that which any other store 
carries. 

The jewelry store can carry a small but 
very complete stock of hand-painted place 
cards in the stationery department, linking 
that department with the gift department. 
The gift department of the jewelry store 
tan also carry a very carefully selected and 
small assortment of favors. This combines 
the shopping of the customers, making two 
articles purchaseable in one store, and also 
giving the very best selection of each of 
these articles which are on the market. 
People do not like cheap place cards and 
favors, In many instances they have to 
buy them, but if these are carried by their 
Jeweler who handles their stationery, cards 
and announcements and invitations, they will 
naturally go to the jeweler, expecting the 
Same grade of favors and place cards as the 
rest of the stock. 

y phis seems just a small matter, but a 

Side line” like this to the stationery and 
gift department can be built up into a very 
Paying proposition for two reasons. 


tion to the place cards and their plain or 
fancy holders. 





A Word About Hair Ornaments as 
Gift Stock 





THE question of hair ornaments in a 
jewelry shop is one which has been de- 
cided by individual jewelers. Should combs, 
pins, barettes and other style hair ornaments 
be a part of the jeweler’s stock? The an- 
swer was, for some years, if they had jewels 
set in them, otherwise—No. 

But not today. There is where the novelty 
and gift department comes in. Spanish 
combs, set or unset with precious or semi- 
precious stones, pins, barettes, in shell, are 
now a part of the gift department stock. 
And from the jewelry stock have been taken 
gold and silver hair ornaments to be placed 
with the shell hair ornaments in the gift 
department display. This is done to save 
the time of customers who are undecided 
just what they wish in hair ornaments— 
whether gold, silver or shell. 

This is a very small article in the gift de- 
partment stock. It takes up very little space, 


CIRCULAR 


5 


and makes a very complete: pe Its 
a stock which appeals to: women im great 
numbers, and which can be-carried in. such 
a variety of prices that there should be little 
trouble in making the hair ornament section 
of the gift department more than pay for it- 
self, 

Window displays of five or six Spanish 
combs, in shell, gold and silver, set or unset 
with stones, the selection being the very 
unique styles, should make a very impressive 
window display against a dark velvet ground 
and window back. 

A few hair ornaments can also be shown 
with vanity cases, or some feminine articles, 
such as smoking cases for women, cigarette 
holders, and even a few toilet articles. 

A very attractive window can be made of 
a low stand set in the window, with a com- 
plete ivory set placed upon the stand as it 
would be upon the woman’s dressing table. 
On the tray could be placed a Spanish comb, 
and several gem set pins. A couple of rings, 
matching in gem settings, could also be in 
this display, carelessly placed as though 
waiting for the woman to replace her rings 
on her hands as soon as the comb and pins 
have been placed in her hair. 





Third Chicago Exhibit of Glass Pottery, 
Lamps and Housefurnishings to Be 


Held July 9-21 


The Third Chicago Exhibit of Glass, Pot- 
tery, Lamps and Housefurnishings will be 
held July 9 to 21, with hotel exhibits in- 
stalled in the Hotel Sherman, Randolph and 
Clark Sts. Some of the Chicago repre- 
sentatives and manufacturers having show- 
rooms close by the exhibit hotel will conduct 
their displays at their regular places of busi- 
ness. Others will display their merchandise 
both at their show-rooms and at the hotel. 

The mid-Summer display has been decided 
upon by the Glass, Pottery, Lamps and 
Housefurnishings Association in recognition 
of insistent demands from scores of former 
and prospective exhibitors for an opportunity 
to display their lines in Chicago during the 
Summer under proper auspices. 

The arrangements for the July exhibit 
will, it is believed, draw a larger number of 
exhibitors with a consequent larger number 
of lines of merchandise than have been pre- 
sented at either of the previous Chicago 
exhibits. , 

The hotel arrangement, providing for a 
larger number of exhibit rooms per floor, 
will make for a more concentrated exhibit 
with resultant convenience to the buyer. 

The July exhibit will present no vital dif- 
ference from the previous exhibits, but will 
have the added feature of special displays 
in the local show rooms in addition to the 
splendid displays in the exhibit hotel. 

The Chicago Exhibits have won a perma- 
nent place in the industries represented and 
have proven their value to the trade by an 
established attendance running into thou- 
sands of buyers from all parts of the country. 

The original plan of operation on a not- 
for-profit basis and rendering service to 
the buyer, merchant and manufacturer will 
be developed to the righest degree. 

The invitation of the Glass, Pottery, 
Lamps and Housefurnishings Association is 
extended to every buyer and seller in the 
trade to participate in the benefits of this 
important event. 
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Artistic Glassware 
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will add dignity to your 
store and increase your 
sales lof other ware. 
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Console Sets, Cologne Bottles 
in great variety of allur- 
ing) designs, fascinating 
Vases, Candlesticks, 
unique articles for 
smokers and charming 
novelties for those of 

discrimination. 
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Letty Heads 


An Ideal Item 


({'VE your windows a touch of spring- . 
time color by displaying an assort- 
ment of the popular Betty Beads. 


Give your business a sharp stimulus by fea- 
turing this ideal item for quickening sales 
and turnover. 


Betty Beads are one of those few popular 
priced class items that alert dealers are 
eager to offer their fashionable clientele. 


Bright colors and delicate pastel shades, 
pearl and silver tones—a wealth of selec- 
tions in these durable, exquisitely enam- 
eled metal beads. 
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Compare, if you wish, 
genuine Betty Beads 
with inferior imitations 
—we leave the choice to 
your judgment. 


Me) =| Betty Beads enjoy the 
Botty Bead } benefits of national ad- 
by, vertising; they are sold 
ae weem| 6 only to the retail trade 
direct. 


Retail Price $1.00 the Strand 


BETTY PRODUCTS Co. 


37 Edwards St., Hartford,Conn. 
New York Office: 
a. yg 3 Condit & Rattey, 9 Maiden Lane 
ing Glass Works > ; Pacific Coast Representative: 
Steuben Division si E. B. Elliott, 519 East Lemon Ave., Monrovia, Cal. 


Corning, N. Y. 
New York Office: 501 Fifth Ave. 
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Articles for Birthday Gift Table 





AS never before, young girls and women 
like pretty gifts which can be used to 
further decorate their room. Some few 
years ago when one was undecided what to 
give to a young girl or woman on her birth- 
day one purchased handkerchiefs, a book, or 
a bottle of perfume. But today—the change! 

Today you have delightful leather goods, 
such as writing cases, book-marks, book 
covers. There are porcelain articles among 
them, powder or rouge jars, candy jars, cyl- 
inder perfume lamps, desk or boudoir lamps. 
And among the glass ware will be found 
peautiful perfume and toilet water bottles, 
puff jars, and atomizers. 

And other articles which are for sale in 
the jeweler’s gift department are, candle- 
sticks, picture frames in leather, book-ends, 
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trimmed. To the right were several styles 
of chip and card cases. 

The window had been dressed very care- 
fully. There were no two styles in the win- 
dow alike. Only one wallet with gold trim- 
ming was shown, only one with silver in 
leather, and one each in the moray and the 
silk. One untrimmed wallet in each of the 
three types were displayed. In the diary, 
writing tablet, address and note books there 
was but one of each article, and these 
matched as closely as the stock of the store 
permitted. 

In chip and card cases there were three 
styles: the separate card case with the bridge 
pad, the separate chip case, and the chip and 
card case combined. 

And this window drew not only men, but 
women. It gave the women a suggestion. 
It answered that terrible question which 

















Group No. 296—LIGHTING FIXTURES FOR THE DISCRIMINATING SHOPPER 
(See Text on page 113) 


mandarin squares (which also enhance the 
appearance of the gift department and set 
off the merchandise when on display), china 
tea sets, bridge and card sets, smoking nov- 
elties, an attractive bowl with bulbs grow- 
ing among the pebbles, a small lamp with 
parchment shade for the bedroom table or 
dressing table. 

These articles give a good range in price. 
They can be displayed on a table bearing the 
neat sign, “Articles for birthday gifts.” 
They suggest something to the customer’s 
mind, as does the sign, and for this reason 
should be more successful than permitting a 
customer to wander about the shop seeking 
something for a birthday gift. 





A Window for the Men 





THE tendency to dress windows for ap- 

peal to men is increasing. Men should 

ve a window dressed for them alone with 

a certain amount of frequency. Women 
should not monopolize the windows. 

_A particularly attractive window in a 

Jewelry shop which had a gift department 
consisted of the following articles: 

To the left was a diary, writing tablet, 
address and note books. In the center was 
a match case, cigarette case and wallet. They 
were in leather, moray and novelty black 
silk, trimmed with silver and gold and un- 


confronts them twice a year—at Christmas 
and birthday—“What shall I give him?” 





The Proper Display of Merchandise 
Is Important 


GALES can be doubled or even tripled 
by the proper display of merchandise. 
A recent visit to a gift shop where some 
of the most unusual and beautiful pieces of 
pottery and metalware were to be found 
showed the articles displayed in a con- 
glomerate mass and filmed with dust which 
completely hid the beautiful color and 
lustre. There was no attempt at artistic 
arrangement or correct proportions. 

The same merchandise or even less 
beautiful merchandise, attractively dis- 
played, would have cried aloud to be 
purchased. This subject was brought to 
the dealer’s attention but his reply was that 
his merchandise was widely known and 
people came from all over to buy. 

On a busy thoroughfare, completely sur- 
rounded by a variety of attractive shops it 
had remained unnoticed. With proper dis- 
play and arrangement of his merchandise, 
every passerby might be a prospect. Surely 
the man or woman anticipating the purchase 
of a gift would not be inspired to go to a 
dingy, dust laden shop, but rather to the 


CIRCULAR 


117 


shop where the merchandise is attractively 
presented. 

Behind the idea and the desire to be 
artistic and present merchandise to the best 
possible advantage, is practical sales value. 
With some people it is impossible to be 
inartistic and the slightest touch renders 
the merchandise more salable. Some jewel- 
ers may not have this natural artistic 
taste, but every one must have a sense of 
correct proportions and use it to the intel- 
ligent, and in. so far as he can, artistic 
arrangement of his stocks. 


The President’s Word on the Sanc- 

tity of Contracts 

By J. H. Trecor 

Sec.-Treas. National Association of Credit Men. 
THE impressive thing in the last five years 
has been the discovery, probably surpris- 
ing to the present generation, that the losses 
of the war period did not stop with the state 
of open warfare. There followed not only a 
wasteful economic breakdown but still more 
deplorable, the collapse of the moral fabric. 
We cannot forget 1920 when men who 
would have sworn by their word tepudiated 
it without the blink of an eye and contracts 
by the scores were thrown to the winds. We 
hope that there may never again be given 
us a similar exhibition and that a firmer 
attitude of mind and heart would prevail if 
there were a similar situation. We cannot 
believe that at the core business morality is 
weakened. Recent tendencies would indicate 
that the moral sense is broader and thought- 
ful men are realizing that if business is to 
be sound there must be respect for contracts. 
President Harding, in a recent public 
statement declared: “The call of the world 
today is for integrity of agreements, the 
sanctity of covenants, the validity of con- 
tracts.” Here is a distinct recognition of 
the most fundamental element in a sound 
economic restoration. This word of our 
President should sink deep. We must take 
it to heart and must not expect the other 
fellow to respect his contract while we feel 
at liberty to treat ours as we please. Every 
business man should insist that he have his 
own house clean’ before he demands cleanli- 
ness of other houses. Respect for the sanc- 
tity of the contract should be carried to the 
minutest point, and when others have made 
agreements there should be the expectation 
that they will be lived up to. There should 
be neither giving nor asking indulgences 
where the sanctity of the contract is involved. 
The President has given a clear call to 

business and to the nations. 














One of the first designs for silver or silver 
plated ware in the way of a Tut-ankh-amen 
frieze has been produced by the Victor Metal 
Products Corpn., 188 Diamond St., Brook- 
lyn, N. Y. .The design depicts the Egyp- 
tian Pharaoh seated on his throne receiving 
his subjects bearing gifts. The figures are 
all carefully executed and beautifully en- 
graved and are 12 in all before they begin 
to repeat. The design which is copyrighted 
by the company, is especially appropriate for 
the decoration of silver or silver plated ware 
novelties which may be brought out during 
the craze for things Egyptian representing 
the time of Tut-ankh-amen. But aside from 
this, the frieze has merit that will keep it in 
demand by lovers of the artistic and beau- 
tiful. 
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What Art-Craft Originates 


You Can Always Bank on Big Turnovers. The 
Price Is Right and the Quality Is There! 














ART-CRAFT PRODUCTS CO. perenergl 


5335 N. Western Ave., CHICAGO, ILL. quality by which 


other products 
Let this coupon point the way to bigger silver profits may be judged. 
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Gentlemen: Please send us, transportation prepaid, sam- 
ples and catalog of your Old Dutch Silver Reproductions 
» with a view to our placing an order if found satisfactory 
2 ir ; x in quality, craftsmanship and price. Will remit in due 
ifs = tenn ate eins course to cover your memorandum bill or return your 
Aas at ny ee a ‘se 8 8 samples within 30 days carefully packed. 


C-51 King Tut Tea Tile 
Size 5 x 6, Heavily Silver Plated, also made in 
Egyptian Copper finish, lacquered. 


Street and No. 


























Borghese Productions 


Replicas of beautiful objects belonging 
to other ages, made in a variety of 
artistically selected pieces appropriate 


for use in the best homes. Jewels of the Sun 
Above Assortment $10.00. 


Every locket shows up beautifully on a background 
of Light Blue Velvet. Boxed as shown for display 
ready to sell. 











Free repair service coupons up to $4.00 with 
every $20.00 order. 





Standard Stock for All Jewelers. 
Eight years on market and still going strong. 





Butterfly Rings @ $21.00 per doz. 
Ear Rings @ 60.00 per doz. 





CHARLES HALL Inc. 


18 West 23" Street, NewYorkCity Hutterflp Hor, Sue 
—— ry 36 Bromfield Street Boston 
































BURNED INTO CHINA 
For monumental purposes, also any kind of fancy 
goods, brooches, lockets in photo tone or tinted in 14 
matural colors. We also burn photographs on 
Watch dials. 
ac iiaaeteasienialiannen FINE BALANCES AND WEIGHTS 
Catalogue HERMAN KOHLBUSCH, Sr., Inc. Establish 
F. J. H. ABENDROTH on request Office: 41 Union Square, New York 1859 
7203 Franklin St., Forest Park, lll, P. O. Box B Factory: 149 New York Ave., Jersey City, N. J. 


Everlasting Photographs K O a _ BUSCH 
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No. 3. Size 13 x9 x 334” High. 
Price $30 each. 





No. 2. Size 83%4x6\%4 x 514” High. 
Price $18 each. 


“MAH JONG’ 


Imported from China. 


The latest craze, and 
the oldest game known 
to the world. Boxed 
especially for the Jewelry 
trade 
eventually to excel 
bridge whist in its 
popularity. 













and destined 

































HOW TO PLAY | | : 

MACJONGT.. 1. a No. 1. Size 814x7x234” High. 
“MA CHEUK” i Price $15 each. 

set we ae Cases are of Black Polished Ebony 
Sie Finish, with Gold ornamentation. 

ane . e 
a ae Tiles are of Polished Bone and 
aa FR Bamboo. 














One set sold in a community compels 
—_ sales swiftly and surely. 


eed Co. 


“* aC I897 
os of Rei ae Goods 


Giso~@ f Reed | of Leather Novelties 
373 Fifth Ave. > —=.New York 
















D4 Dey St. 





GRAACK POTTERY 





GRAACK POTTERY is a distinctive ware, admirably suited to case or window display in fine jewelry stores. It 
attracts attention and creates sales. Some of the best known. jewelers in the States carry it regularly. To inroduce it 
more extensively, we are making a 30-day introductory offer of 25 popular pieces (retail value $110.00) for $50.00. You 
will not regret taking advantage of this offer at once. 


Send for Descriptive Booklet and Price List. 
Manufacturing Jewelers Export Co., Inc. 








Decorated 
by 
Hand 





New York 
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NOW IN PREPARATION 
28th ANNUAL EDITION 


The Jewelers’ Circular 


BUYERS’ DIRECTORY 


A correct and handy reference book for the 
jewelry trade. Goes to the man who actually buys 
goods and is used steadily during the year. Fits 
the vest pocket. 





Advertising space is limited, 
so write at once if interested 





For over a quarter of a century 


The Standard Buyers’ Directory 





Of Manufacturers, Importers and Jobbers of 
Jewelry and allied trades, classified and geo- 
graphically arranged. 


Ideal Advertising Medium 


To display business card or illustrated advertise- 
ment, having the strong feature of being in steady 
use. 


Write for Advertising Rates—They Are Very Reasonable 








THE 


JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway (Phone Cortland 1148) NEW YORK 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JeEwELerS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 













nection with their business. 








Selling Practices the Successful Jeweler Avoids 





Written Expressly for The Jewelers’ Circular 
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CCASIONALLY a few “don’ts” are as 
valuable, and more so, than a whole 
flock of “do’s.” Just as we need sugges- 
tions and recommendations for practices that 
will increase sales, collections, good-will 
and general business response, so we also re- 
quire once-in-a-while reminders regarding 
“things we should not do.” Frequently we 
‘are doing them (unconsciously, of course) 
when we might be devoting our time to 
more. productive activities. 

In retail jewelry selling, for example, the 
habit of attempting to cover up the exhaus- 
tion of certain articles in stock can be well 
avoided. Many sales have been resisted 
when customers have been informed by the 
salesman—in earnest thought no doubt, as 
to the practice being “good business,” that 
certain articles asked for were “on the way” 
or in the vault. It is constantly practiced 
in other lines—the offering of some other 
article in place of the one specified, with the 
statement that the original sought is really 
“out of stock” only to admit in the final con- 
clusion that such article was not carried. It 
is better in retail salesmanship to frankly 
inform the customer at the beginning of the 
transaction that the article desired is tem- 
porarily out of stock or not at all carried 
by the store, then inquiring politely if any- 
thing else would do and suggesting some 
article in its place. This plan succeeds far 
better and to greater profit than that of at- 
tempting to alibi when certain specific arti- 
cles are inquired for and which are not 
carried. 


ANOTHER retail selling practice which 

should be avoided by the jeweler and 
which like most hurtful practices is not al- 
ways realized in its action, is that of totally 
ignoring any other customers who may make 
their appearance while the salesman or sales- 
men are busy with another customer. It 
pays, when observing the arrival of new 
customers, to excuse yourself for a moment 
and to then offer them a seat.or perform the 
courtesy of introducing them to another 
salesman. Human nature is very sensitive 


and many a good customer can be lost from 
the store by totally disregarding them when 
Your “break” to 


serving another customer. 


take care of customers who come in while 
you are serving others should be brief—for 
if it isn’t, you will offend the customer at 
hand, who deserves your full attention. 

Retail salesmen should avoid deserting a 
customer at any time on account of the sales 
transaction being small, in order to take ad- 
vantage of making a larger sale with an- 
other’ customer. Every sale is important, 
large or small,,and it is-sometimes to better 
advantage in giving the small sales just as 
close, if not better, service and attention 
than the larger ones. 


PRACTICE which can be avoided to 
the profit of the store is that of 
“hurrying” a customer at lunch-time in the 
way of removing your watch or glancing at 
the clock. Every ambitious retail salesman 
should realize that his very job calls for a 
sacrifice of personal time or the adjustment 
of such time to suit the convenience of cus- 
tomers, whose privilege it is to enter the 
store at any time during business hours. 

A very large practice by nearly all retail 
salesmen that is to some extent hurtful and 
which can be avoided to good effect, is that 
of voluntarily suggesting to the customer— 
“You can pay for this when you want to.” 
Credit extension should be offered cheer- 
fully when asked for, providing the cus- 
tomer is found worthy of such privilege. 
But many hard-to-collect accounts are just 
in this manner created by salesmen who in 
their anxiety to close the deal suggest with- 
out need that the customer can pay for the 
transaction when he or she pleases. 

The retail buying public can be greatly 
pleased through the practice on the part of 
retail salesmen of never making promises 
that cannot be carried out, such as delivering 
articles at a certain hour when such ex- 
pectations are impossible, and so on. Many 
a sale or subsequent sale has been lost 
through false encouragement on the part of 
the salesman to later disappointment by the 
customer. Any retail salesman who can gain 
the reputation of delivering all of his prom- 
ises will find it a big building asset, using 
caution not to make any pledges of delivery 
or anything else which cannot be carried 
out. 


A SOMEWHAT common practice that 
can also be avoided is that on the part 
of salesmen saying—“You don’t want any- 
thing like this.” In many cases the cus- 
tomer does. The article may be somewhat 
old-fashioned or it may possess other fea- 
tures not favorable to general attraction, yet 
if the customer indicates interest and the 
article is worth selling, the salesman should 
not attempt to take any arbitrary stand, as 
human nature does not like to be opposed— 
and especially when the opposition comes 
against the spending of money, which every- 
one considers a privilege that can be domi- 
nated by any desires they may wish to carry 
out. It is well for the jeweler, of course, 
to suggest diplomatically certain appropriate 
articles for special occasions, but not to stub- 
bornly oppose the wishes of a customer. 

In like manner it is well to avoid any 
arguments or negative conversation with 
buyers regarding styles or types of purchase. 
It is always in order to suggest—later things 
and those which are perhaps more prefer- 
able in a diplomatic manner, but to argue or 
oppose them against the customer’s inclina- 
tions often destroys much business, even 
though it is not realized at the time. Store 
conversations and comments are frequently 
talked over at the home and among friendly 
gatherings, and many times little incidents 
which have gone against the customer can 
be magnified and circulated much to the det- 
riment of the store. 


HE retail salesman can further avoid to 

advantage the habit of conversing with 
other clerks or people while waiting on a 
customer. Give your customer the whole 
attention he or she deserves. 

Talk and explain your offerings in plain 
language which the customer can under- 
stand. Many retail salesman use technical 
terms from force of habit, not realizing that 
the customer does not so readily grasp their 
references. 

These are little practices which in opera- 
tion may appear to be insignificant, but they 
can really be counted as most important 
among the powers which contribute to the 
success or failure of a retail selling estab- 
lishment. 
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No. 2009 


“Herschede Quality” Mantel Chime clocks offer the Jeweler a wide range of beautiful design cases 
with superior movements and chimes—Popular prices with a very interesting margin of profit—to- 
gether with “deliveries when promised” are features of our policy. 
Send for latest catalog and price list. 
List Prices $65.00 to $110.00 


The Herschede Hall Clock Company 


, A. L Hall & Som McMillan and Essex Place Stew Yeh Selesroom 
e e e ° 586 5th = 
nina Cincinnati, Ohio Robt. E. Wilkes 




















Fashion hath 
decreed that THE EASIEST TO ASSEMBLE 


CRYSTAL a 
CARNELIAN Ring Findings 
and 


that typify the very 
latest fashions in 


LAPIS 18 Karat White Gold 


direct from the Land of Platinum 


Tut-Ankh -Amen and all other colors and karats 
WILL be the season’s specialty \G/ 
We are headquarters for V | ; ¥ 
1i 12 13 14 


Everything in Stone Necklaces 








A Few of Our Side Pieces. 
Be Well Supplied With Made to Meet the Requirements of Particular 
CRYSTAL, CARNELIAN and LAPIS Ring Manufacturers 


The Demand is Bi ° ° 
F 14 Karat Finding Co., Inc. 
Giuseppe D’Elia, Ince: 64 Fulton St. New York 
45 W. 34th St. New York 
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More Sales of Sterling Silver 





Written Expressly for The Jewelers’ Circular 

















Ramerememnern oor 


T is the jeweler’s loss if there are not 
more sales volume of sterling silver. 
The retailer is at fault because he is in con- 
tact with the customer and should push such 
sales with more vigor. 

It appears to a careful observer that the 
jeweler will have to be sold on sterling sil- 
ver before the consumer demand can be 
greatly enlarged. It is not uncommon to 
find a jeweler putting forth unusual efforts 
to sell “perfect diamonds,” nor is it rare 
to find jewelers continually advertising per- 
fect diamonds who rarely spend a penny in 
advertising sterling sil- 


from generation to generation, retaining its 
original intrinsic value. 


If customers who can afford to buy ster-. 


ling silver are educated to this fact alone, 
it is possible that sterling silver would be 
purchased as an investment. 

The utility of sterling silver should be 
emphasized just as positively as the purity 
and intrinsic value. Sterling silver should 
not be offered as “show pieces,” but as arti- 
cles for daily use in the graceful home. It 
is not something to be trotted out when 
company comes, although more will be need- 


and satisfaction=with one’s belongings go a 
long way towards making a perfect mind, 
a human being with a beautiful soul. 

There is probably no room in the house 
where the whole family congregates so regu- 
larly as the dining room. The tendency of 
the age is to eat and run, but the home with 
artistic surroundings, attractive decorations 
and delightful furnishings is going to be one 
to linger in, not one to rush from. 

Sterling silver is an essential to a well- 
appointed table. Not only flatware but hol- 
lowware is found there. If these are all of 

sterling silver their 








yer, or give much space 
in the window displays 
to its display. 

The jeweler who can 
and does sell and adver- 
tise perfect diamonds 
should be just the 
jeweler to sell and ad- 
vertise sterling silver— 
each is at the top of 
the respective classes. 
There is perfection in 
each, nothing being bet- 


attributes of sterling. 
selling effort will prove resultful. 
effort will give an impetus to the sale of silver but must 
be sustained and reinforced by continued intelligently 
applied effort on the part of the individual storekeeper 


Intensified, concerted effort will be applied during 
Sterling Silver Week to inform the public of the worthy 
A harmonious synchronized 
This concerted 


very intrinsic worth, 
coupled with their 
beauty of design, will 
raise the social stand- 
ard of the family and 
have a refining influence 
upon the whole house- 
hold. 

It appears to the 
writer that the jeweler 
has never got this won- 
derful effect of sterling 
silver on the home life 
in mind, or he would 


ter. ° ° ° 

The jeweler should || throughout the year. Wise retailers will take ad- || have pushed sterling sil- 
study sterling silver, . . . . ver as assiduously as 
just as he does any || Vantage of the opportunity offered. This article aims Mea gp pa 
other phase of his busi- || to give the jeweler suggestions which will help through- | = ™onds, wrist watches 
ness. It is not neces- - " sits i . . and other articles in 
sary to know anything out the entire year, and which it is hoped will stimulate dk saat 
more of its purity than . : oh shcas The market for ster- 
the fact thet it is of || tO further effort and to a realization of the possibilities || 40° siver might be 


925/1,000s fine, the pur- 
est silver that is used, 


in this particular field. Editor Storekeeping Dept. 


broadened considerably 
by the intelligent ef- 
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purer than our silver 
coins. Sterling is solid 
silver. Remember the slogan, “Sterling— 
Wrought from Solid Silver,” and use it 
often. 

But it is not altogether the purity of the 
silver that gives sterling silver its value. 
To this purity there has been added the 
grace of beauty, or artistic value. When 
an article is so pure that it has an enviable 
intrinsic value, as well as the grace of beauty 
of artistic design, and is also useful, surely 
the jeweler is doing the customer a wonder- 
ful favor by bringing to her mind this valu- 
able line of merchandise! 

The soul of the artistic, honest jeweler 
should be quickened with pleasure at selling 
sterling silver, just as much so as when he 
sells a pure white perfect diamond. 

There is always more to be said in favor 
of merchandise with an intrinsic value than 
for other lines. Sterling is always worth 
its weight, barring a slight depreciation, that 
May even not exist in many cases. This is 
one of the points he may emphasize in sell- 
ing—intrinsic value. Its intrinsic value is 
$0 true that it is really inexpensive, all 
things considered and lasts long. Ster- 
ling silver will stand the ordinary usages 
of the home life and may be handed down 


ed at that time, but to be used at all times 
with equal satisfaction. Nothing is too good 
for the home whose owner can afford the 
best. Use does not impair its value. The 
wearing of a diamond does not depreciate 
it, neither does the use of sterling silver 
depreciate its value. In fact more deprecia- 
tion may follow its non-use than its use. 
The wear and tear on sterling is not to be 
compared with the wear and tear on any 
other article that is used daily in the home. 

What is it that makes the home restful 
and comfortable? Is it not the beauty of 
its decorations and furnishings, more than 
anything else? Is it not the beautiful color- 
ings of the hangings and decorations? Is 
it not the beautiful paintings on the wall, 
whether these are originals or reproductions? 
Is it not the beauty and graceful lines of the 
furniture, rather than their sturdiness to 
resist wear? Beauty, the grace of beauty, 


and the gracefulness of color, line and pro- 
portions, it is this beauty that makes our 
American homes habitable and home-like. 
If the jeweler will help to fill the Ameri- 
can home with sterling silver—just as full 
as it ought to be—he will be doing much 
good in this world. Beautiful surroundings 


jewelers. For the home 
there is the flatware and hollowware, both 
in service sets and in single pieces. There 
is also a market to be developed for the use 
of sterling silver for personal use and adorn- 
ment. Belt buckles, pencils, knives, and 
other things for men; sterling silver jewel- 
ry to replace the less expensive classes of 
gold jewelry for women. Toilet articles for 
the bedroom offer a much larger field than 
has been explored. 

Other markets are to be found in the 
lodge, the ¢hurch and the club. The lodge 
is second only to the church as a market, 
but it has to be cultivated. There is abso- 
lutely no reason why clumsy wooden and 
metal emblems in the lodge room should 
not be replaced by those of sterling silver. 
The communion service in the church is a 
necessity, and the purest of white metals 
is more suitable than a plated imitation for 
this service. The club is probably a smaller 
field, but with cultivation it should be made 
to bring its harvest. While plated ware 
may be the best for ordinary use, sterling 
silver should be present in limited quanti- 
ties for entertaining the more prominent 
guests. 





(Continued on page 135) 
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Samples Sent Upon Request 


fiais, Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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the firm that made the first 


A) lacquers and lacquer enamels 
ever made in America, stands foremost ea tone eC ac eS 
in the field of protective finishes for 


silver creations. Reproductions of Egyptian Vogue 


It gives a crystal clear coat that pro- : , ’ 
tects the underlying finish and prevents Carnelian, Lapis, Turquoise, Amber, Jet 


tarnish and discoloration. Not only that, also 
but it enhances the beauty and attrac- Latest Creations in All Stone Combinations. 
tiveness of the article so finished and, 


consequently, increases its sales value. BO Fe | E LLI & VITE LLI 


CELLULOID ZAPON COMPANY 15 West 34th St. New York 


200 FIFTH AVENUE NEW YORK CITY 


Branches: Chicago, Los Angeles, New Haven 
Our Service Division will gladly assist in determining how you PEARL AND BEAD STRI 8 GING 
may use ZAPON with profit. Write Desk 11 nearest branch. f 
Pearls and Beads Matched for Lengthening. 
Restringing—on Silk, .25 and .35—on Wire, .35 and .50 


Knot Between P $1.50 per string 
Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 hours. 
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May Selling Suggestions 


Money-Making Events for the Enterprising 





Written Expressly for The Jewelers’ Circular 














M4” has been well designated the emerald 

month of the year, for all nature be- 
gins to spruce up with the verdure of Spring. 
Merchandising requires imagination, and 
there is a little of it in the introductory 
sentence of this article: There could be no 
successful advertising or merchandising 
without some of it. The retail jeweler can 
take a lesson from the department store and 
apply some of their creative methods to 
stimulate his own business. On the depart- 
ment store’s regular merchandising calendar 
for May are the following memoranda: 
Spring merchandise, wash goods, house fur- 
nishings, linen week, builders’ hardware, 
Summer sales, fur sales, sporting outfits. 

What is the jeweler’s calendar? In the 
first place, he has the much-heralded Ster- 
ling Silver Week, which begins May 14. 
Then Memorial Day and Graduation Day, 
Mothers’ Day and a _ very important 
event, National Baby Week, May 1 to 6. 
Besides playing up merchandise for the 
graduates, both male and female, it is a pre- 
paratory month for the June wedding sea- 
son and demands a great deal of hard labor 
to make the sales percentage stand up satis- 
factorily as compared with the annual vol- 
ume for the whole year. One jeweler I 
know, during the month of May one -year, 
did eight per cent. of his annual gross busi- 
ness. This man is located in a city in the 
State of Ohio. During the following month 
of June he was slightly under six per cent. 
Another jeweler in Chicago went as low as 
five per cent. A good avetage by many 
jewelers at the time in mind was seven per 
cent, which was not so bad. 

Referring back to Sterling Silver Week, 
this might be linked up nicely with an ap- 
peal to the baby, as well as the adults, for 
there are many pieces of silver which the 
mother would like to buy to hand down 
from generation to generation. Nothing is 
more worthy of perennial preservation than 
sterling silver. A jeweler one year adver- 





National Baby Week 
May | to May 6 


[% honor of Baby Week, as author- 
ized by the General Federation of 
Women’s Clubs, we are featuring, this 
week, baby table ware. Perhaps you 
have a little one at home, or a little 
niece or nephew, whom you would like 
to make happy with a gift on this oc- 
casion, and nothing -would be more fit- 
ting and useful than our carefully 
chosen gifts for little men and little 
women, We have a generous assort- 
ment of useful little articles and at the 
Price you desire to pay. It is well to | 
remember that nothing pleases a fond 
parent more than a gift to the baby. 
(Name and Address Here.) 














tised keepsakes for the baby somewhat as 
illustrated in the first column. 

A number of post cards showing a smiling 
baby, with timely advertising, may be ob- 
tained at a nominal price and distributed. 
They will be received with a smile just as 
broad as that on the baby’s face and will 
make you favorably remembered. Baby 
spoons, baby porringers, baby rings and 
many other things will find a fitting place 
in your advertising repertoire. Mothers 
leaving town with their youngsters will be 
particularly appreciative of a little gift for 
the baby. 

The graduation season gives the jeweler 
very great opportunity for' advertising a 
variety of gifts. The circular letters which 
you send out should have enough human in- 
terest in them to grip one’s interest. Cold 
merchandising correspondence is better than 
nothing, but does not wake up very many 
prospective purchasers. Knowing how to 
write a letter requires more than knowing 
how to put together a number of words. If 
you cannot do it yourself, engage someone 
with this ability and tell the writer what 
you want. 

Get a list of all the prospective graduates 
from the school and send out the letter to 
the parents or guardian. Here is a sug- 


gestion which might be sent to the parents 


of girls: 


Dear Mrs. : 

It gives us pleasure to felicitate you 
on the graduation of your daughter 
which is soon to take place, and the 
thought occurs to us that perhaps you 
would like to give her a little, lasting 
keepsake. 

Graduation-time, as we all know, is 
an important event in life, and the 
graduate receives extra courage upon 
receiving some little token of apprecia- 
tion, engraved with the sweet words, 
“From father” or “From mother.” 

The selection of an appreciated gift 
at our store does not demand large 
expenditure. We have dainty little 
wrist watches as low as-$—— 

A beautiful assortment of artistic 
rings as low as ——. . 

Briefly, a suitable gift may be pur- 

‘ chased here at a price to suit anyone’s 
convenience. 

Drop in and let us help you make an 
appropriate selection. 

Wishing the graduate many years of 
happiness and success, we are 

Yours sincerely, 











The boy about to graduate will receive 
a token with no less appreciation if he is of 
the right mettle. A gift which has been 
popular for years is a watch. Here is a 
letter that might be sent in behalf of the 
boy: 


Dear Mr. AND Mrs. : 

You are undoubtedly proud of ‘John, 
who is about to graduate (date 
line), and as we have known him in 
our community for a number of years, 
we, too, extend to him our best wishes 
for success. If you are thinking of 
giving him a little remembrance, we 
will be glad to co-operate with you in 
every way in order to make a wise se- 
lection without going to great expense. 

We have on hand a very trustworthy 
watch, good enough for a man, but one 
that will be especially appreciated by a 
boy, and which is priced very low. 

This time-piece is carefully adjusted 
by us before leaving our establishment 
and is one that any boy will feel proud 
of. An accurate watch, too, teaches 
the boy to be accurate and punctual, 
and careful as well. These watches 
will be advertised in our local news- 
paper in a few days, but we are giving 
our old patrons first opportunity to se- 
cure them at a special price. 

Assuring you of our earnest endeavor 
to serve you with entire satisfaction, 
and with best wishes, we are 

Yours sincerely, 














Let your local community know that you 
are awake to the graduation season in every 
way. Let your window proclaim your en- 
terprise. 

It would not be a bad idea to have neatly 
lettered on cardboard the names of all those 
about to graduate. Display the names on 
a scroll, or in some other attractive way, 
embellished by the colors of the school or 
by a silk ribbon of attractive color. An ad- 
vertisement which might be used in the 
newspaper for the graduation season is this: 





Graduation Gifts 
For Boys and Girls 


Make the young graduate think of 
you lastingly by giving him or her a 
lasting gift. The gift that lasts is not 
only the most appreciated but the 
cheapest in the end. 

We have a well-chosen stock of at- 
tractive gifts, suitable for the proud 
boy and the sweet girl graduate and 
at very moderate prices. These in- 
clude: 

Boudoir Clocks 

Desk Clocks 


Pearl Necklaces 
Imported Bead 


Sleeve Links Necklaces 
Fountain Pens Vanity Cases 
Rings Mesh Bags, 
Wrist Watches Chains 


Pocket Watches Pendants 

Belt Buckles Photo Lockets 

Card Cases Mirrors 
Watch Fobs, Etc. 
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SALESMEN’S DISPLAY EQUIPMENT 


Every kind of case or tray that your 
salesmen may require. 





It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 


NO. 2157 
RIBBON BRACELET WATCH CASE 


i Rueckert Manufacturing Co. 


“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York Providence, R. I. 











Straight Line Circular 
Multiple Type 


Engine Turning Machines 


Kenloc machines are mechanically right, insuring ab- 


I GREENFELD solute satisfaction, not because we say so, but because 
e 


we make them so. 
162 Fulton St, New York City \iM 
Single Stone Rings, With and |) ' 
Without Diamonds a Specialty KENLOC MF G. CO. 
oct Gcighnal Styles Alwoys on Hand 36 Garnet St. Providence, R. I. 
New York Office: 334 Fifth Ave.—Room 303 
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LESTER & STRAUSS, Inc. 7% Engravers and Carvers 7 


: On Platinum and Gold 
320 Fifth Avenue New York JEWELRY 


> Jos. DeNatale & Bro. “dé 
Novelty Earrings 82-84 Nassau St. Phone: John 3116. New York C 
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LLOYD’S “ALL RISKS” INSURANCES 


GHiloyd & Company 


SELECTION SUBMITTED ON REQUEST 206 Spingarn Building JERSEY CITY, N. J. 


Special Jewelry Insurance rates furnished thru your own brokers on 
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Necklaces 





written application. 
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wep °% of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe and 
S A - ETY Advertise. Write for our Free Cut Service. 
SOLID GOLD EMBLEM ELGIN 2 GENUINE DIAMONDS 4/100 Each 
25 Year Case, Green Gold Filled Movement | Solid Gold es 
Cut No. S. F. ge 12. Size| 14kt.White 


: ; — Thin Modet| Gold Top 
3 Genuine Diamonds ¢ 4/ SSO on. Ga 7 neem Genuine 


= Like PLATINUM . > ine Hope Ruby | 
20Kt. Vl 7 ht, X wun: Te Retail ff 


° / ‘\ . to Retail 
White Gold 4 BY \\\ $25.00 me 


name of the 
All nearest jeweler 


= A Emblems emppuood ripe = All orders are being turned over 

without diamonds Xo 7 >: @7/ Insert this | spection. to the retail jewelers ii 

same price. ‘ A Z 4) Ge) ad in your Cuts in all Emblems and Ini 

BUFFALO JEWELRY MFG. CO. SS: A <8 vive | FIREE wit “one of More “Rina 
“The Mail Order House” S Za and get 


Brisbane Building Buffalo, N. Y., eT and set | WRITE for WHOLESALE PRICE 
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If you have a stationery department, it 
will pay you to feature the stock in the 
show window and in the newspaper adver- 
tising during the graduation month. Fine 
stationery makes a pleasing gift to the girl 
graduate. 

May, it must be remembered, is the out- 
door season, and the time for many sporting 
events. There is a chance to feature all 
kinds of trophies, especially loving cups. 
Get an authentic list of all the sporting 
events to be held in your town, or in adja- 
cent towns, and be the first to solicit this 
business. Don’t hold back. Send out a let- 
ter at once making suggestions for a suit- 
able trophy. The application of all these 
ideas will keep your store in the public eye, 
and that is just what the modern retailer 
must do if he would be successful. The 
department store does this continually, en- 
ergetically and persistently. Some depart- 
ment stores during the month of May in- 
dulge in rather spectacular displays within 
the store. Some arrange for a_ so-called 
May Fair. The store is spruced up in every 
way, flowers are in abundance, and the odor 
of Spring pervades everywhere. 

The retail jeweler cannot very well in- 
dulge in anything particularly spectacular, 
but he can take a lesson from the great 
principal that underlies all this, and that is 
the application of imagination to business. 

Keep the people in the home town con- 
tinually talking favorably about your store. 
A great deal of hard work will be neces- 
sary, but the retailer who does not work 
hard in future will not succeed at all, for the 
simple reason that business is becoming 
more scientific all the while, and the un- 
scientific retailer will fail. 

* * * 
THE motoring season will soon be in full 
swing again, and the jeweler who 
knows how to take advantage of this can 
increase his profits. There is an opportunity 
to advertise wrist watches for motorists. 





A Reliable Watch 
for the Motorist 


RicHt there on your wrist while 

your hand is on the wheel—always 
truthful and unerring in its time-keep- 
ing qualities. These watches are made 
expressly with the needs of the motorist 
in mind. 

They are ticking off our praises in 
large numbers, and if you haven't 
already purchased one, drop in today 
and let us tell you all about the re- 
liable motor watch for the man at the 
wheel. It has a luminous dial too. 
The price is very low considering the 
high quality of the time-piece. 

We cannot afford to, nor would we 
sell a watch that did not advertise us 
favorably, because our many years of 
prestige must be maintained. 

(Name and Address Here) 











The possibilities may be realized when one 
considers that in the United States today 
there are over 11 million motor vehicles. 
All of. these are not pleasure cars, but a 
great percentage of them are. A profitable 


THE JEWELERS’ 


plan would be to lay in a stock of accurate 
wrist watches which can be sold with a fair 
profit at a popular price—neither too low 
nor too high. This is an excellent time to 
feature such a watch. It should be a watch 
that will stand strong advertising, one that 
will give the owner such satisfaction that 
he will be able to give the seller generous 
advertising. Copy for a timely advertise- 
ment cf this kind is shown herewith. 





Keep Your Eye on the Ball 





By Phil. Grau, Executive Director of Milwaukee 
Association of Commerce, in the Badger Salesman 
NCE there was a man who started in 
business. He had an old desk, a chair 
or two, a letter press, a couple of oil lamps, 
a Kickapoo Indian Almanac, and a cuspidor 
in his office. He began the day’s work at 
six A. M. and stuck until eight p. mM. Once 
a week he smoked a 10-cent cigar and occa- 
sionally he bought a magazine. He got a 
couple of “hand-me-downs” a year, and 
three square meals a day, looked into his 
check book on New Year’s Day and thought 
he was prosperous if he had a bigger bal- 
ance than the year before. 

Right beside him was another man who 
began just as he did. But he was a live 
one. He read the papers, magazines, trade 
journals, joined the Association of Com- 
merce, the United States Chamber of .Com- 
merce and the trade association represent- 
ing his industry, fairly ate up every new 
idea he could get near enough to to get a 
bite at, and constantly tried to get away 
from nine o’clock town ideas. 

After a few years he hired a good office 
man to do his detail work and gave him- 
self time to look .after the “big stuff.” He 
soon grew out of his small quarters and 
moved into larger ones. He bought a type- 
writer and a filing system, put in a cost 
system, purchasing and sales departments, a 
telephone and all modern office equipment 
he could find. He got the best help he could 
and paid his men well for their services. 
Soon he made one of them his general man- 
ager and devoted still more time himself to 
constructive and progressive thinking. By 
hiring men to do what he realized he could 
not do himself, he produced results which 
brought words of admiration even from his 
competitors. He believed in the “value re- 
ceived” principle and lived up to it. Some 
of his trusted and able department managers 
became rich, but they made him richer. His 
workmen, under a plan of co-operation and 
profit sharing, took an active interest in run- 
ning the plant as though it was their own. 
They had a voice in its management, and the 
greater their output, the greater their pay- 
check. Some of them belonged to their 
union, but many did not. Strikes and dis- 
content were unheard of in his plant. 
Everybody was happy and everybody pulled 
together for him, as well as for themselves. 

The other fellow, with his single cylinder 
mind, is still doing business at the same old 
stand and in the same old way. 

Keep your eye on the ball! 





Seek reasonable simplification of your 
business system and methods. System of 
the right kind saves friction, waste, loss, 
needless red tape, and increases production 
and profits. But we have got to watch our 


system carefully. 
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Ideals and Good Will 


A GREAT merchandiser, a little while ago, 

said: “I have an ideal which I wish to 
carry out, and that is to serve my customers 
well. I talk to my sales help continually 
and try to impart these ideals to them. I 
want them to catch the idea and to live up 
to it. Then we will all be working in har- 
mony with that single thought. When we 
do our best and carry out the plans formu- 
lated, the money comes. 

“I sell my store first to my sales people. IF 
take an interest in them and win their esteem 
and affection. They, in turn, speak well of 
me to all their friends, and the result is, not 
friction or trouble, but an uninterrupted, 
smoothly-running organization. 

“If you have occasion to talk to customers 
over the telephone, be sure that you use the 
utmost tact. A great many sales have been 
lost by untactful telephone talk. Use the 
“voice that wins” over the telephone. Let 
the voice smile over the ’phone, just as the 
face smiles naturally in approaching cus- 
tomers. 

“Good-will can be built over the ’phone 
just as it can in any other way, and so it 
can be destroyed also in that way. Instruct: 
your assistant or clerks, if you have several,. 
to know their business so well that they- 
won’t have to say, ‘Hold the wire and I'W 
find out.’ 

“The way a sentence is phrased over the 
’phone can do a whole lot of good or a whole 
lot of harm.” 





i 
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Effective Selling Plans 





N_ interesting booklet is Maier & 

Berkele’s 1923 edition of “Facts about 
Diamonds,” compiled and edited by Hubert 
W. Anderson, the diamond buyer and ex- 
pert for the well known firm of Atlanta, 
Ga. This book tells, briefly, much about 
diamonds. It tells where diamonds are 
mined and how diamonds are sold graded 
and cut, how diamonds are controlled by the 
DeBeers and Premier mining companies, and 
why they are a staple commodity steadily 
increasing in value year by year. A list of 
the famous diamonds of the world is given, 
and several pages of information about 
precious stones in general. In addition to 
the diamond, the ruby, emerald, sapphire, 
opal and pearl are discussed in detail, and 
last but not least there is a valuable dis- 
cussion of gems and how to value them. 
That customers appreciate this sort of service 
is shown by the fact that Maier & Berkele 
print thousands of copies of this booklet 
every year—and still can scarcely keep 
enough on hand to meet the demand. 

*-_ * * 


A bridal window featuring a_ special 
design of decorated wedding rings and other 
gold and platinum jewelry including dia- 
monds, was shown with much success on 
the occasion of the 100th anniversary 
celebration of A. Stowell & Co., Boston, 
Mass. An attractive advertisement was 
published a day before the window display. 
The picture of the window was also pub- 
lished. The display was followed up by 
the distribution of 5,000 copies of an attrac- 
tive house organ illustrating timely mer- 
chandise as well as some of the stock 
displayed in the window. 
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A SALES BOOSTER — 


The Stylolectric Pen—the_ latest 
wonder—writes your customers’ 
names and designs monograms in 
gold or silver on Spectacle Cases, 
Ivory Ware, Leather Bags, Fountain 
Pens, Card Cases, Umbrellas, Pipes, 
gift boxes, and many other articles too 
numerous to mention. 
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A PROFIT MAHER 


It can be readily seen how articles 
leaving your store in such a distinctive 
manner will immediately increase your 
gift sales, this, besides adding to your 
good will and rare service. An incentive, 
no doubt, that will arouse a buying spirit 
among your patrons with the result that 
a good portion of your holiday profits 
will be accounted for directly to this 
little wonder pen. 


Among the hundreds of uses, 
the Stylolectric Pen is also an 
excellent card writer and ticket 
marker, being superior to any 
price ticket marking outfit on 
the market. 


It writes with an electrically 
heated point (so insulated that 
no electricity can come in con- 
tact with user or material 
marked) thru the medium of 
transfer paper we furnish. The 
size of pen is no larger than 
your fountain pen and it is just 
as easy to use. The results are 
remarkable. 
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The Stylolectric pen is furnished 
complete with extra point, 300 square 
inches of gold transfer paper, 200 
square inches of silver transfer paper, 
six feet of cord, current tap and 
switch. Can be used on any current, 
Alternating or Direct. 


No. K514911. Stylolectric Pen, complete as ..) 7 5 O 


Extra Transfer paper furnished 25e per 100 square inches 
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SWARTCHILD AND COMPANY 


29 EAST MADISON ST. CHICAGO 
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Horological Competition at the Observatory 


of Neuchatel 




















HE list of prizes awarded to manufac- 

turers and adjusters, in the announce- 
ment recently at Neuchatel of the results 
of the chronometric competition of 1922, 
was recently published in the Fédération 
Horlogeére. 

This communication, made for the first 
time to the competitors themselves, by the 
Council of State, derives a very special im- 
portance from the fact that the year 1922 
was the last occasion to which the regulatory 
conditions of June 28, 1901, for the observa- 
tion of chronometers and the distribution of 
prizes at the annual competition applied. 

Three salient features distinguish this 
final function—the increase in the number of 
certificates distributed, the advanced total of 
high awards and the surpassing of the fig- 
ures hitherto attained at.the competition for 
the series prize. 

In spite of the ‘critical period through 
which we are passing, the chronometric ac- 
tivity of the Observatory of Neuchatel con- 
tinues to progress. 496 marine, deck and 
pocket chronometers of the first class, with 
78 marine and pocket chronometers of the 
second class, have been sent in for observa- 
tion in 1922. On this total 439 certificates 
have been distributed; 27 cancelled at the 
request of the manufacturers, 45 chronome- 
ters have been withdrawn before the end of 
the tests and 63 have failed to comply with 
regulation requirements. 

The progress of entries of chronometers 
at the Observatory, since the adoption of the 
rules of 1902, is shown in the following 
table : 


1903 1923 
Marine chronometers, first class .. 20 143 
Marine chronometers, second class... — 54 
Deck chronometers .......2-+e+05: 6 173 
Pocket chronometers, first class.... 34 180 
Pocket chronometers, second class . 95 24 


To this may be added that in 1903, 49 
watches have been observed at Neuchatel in 
the third class of tests, maintained pro- 
visionally and abolished in 1911. This class 
called for only 15 days’ observation in two 
Positions, with one day of thermic tests. As 
will be understood, such pieces can hardly 
continue to claim classification as actual 


chronometers, consequently the responsibility . 


for their observation was from this time 
transferred to the Official Bureau for Con- 
trol of the Rate of Watches. During each 
of these last-named years, almost a thousand 
pieces of this description have been pre- 
sented at the Bureaux of Observation in the 
cities of Bienne, La Chaux-de-Fonds, Le 
Locle and St. Imier, where the authoritative 
standards and the forms of the certificates 
of adjustment have been satisfactorily made 
uniform to a general arrangement. 

Regarding the chronometric service of the 
Observatory of ‘Neuchatel, the director of 
this establishment was of the opinion that 
the most effective means of encouraging 
skilled horologists would be the- annual dis- 
tribution of prizes for the best pieces. This 
idea was realized by the decree of the Coun- 
cil of State, dated Dec. 5, 1865. 


This regulation remained in force until 
1872. Inspired by the institution of a com- 
petition of chronometers by the Observatory 
of Geneva, Henri Grandjean, with other 
manufacturers, has expressed the desire to 
see more complete tests instituted at the Ob- 
servatory of Neuchatel. A set of regula- 
tions, providing for four classes of observa- 
tions, was subsequently drawn up, and the 
Council of State created, from 1896, a new 
prize, destined for the manufacturers who 
had entered at the Observatory, in the three 
first classes, at least 12 marine and pocket 
chronometers, the total results of which had 
proved most perfect. The purpose of this 
general prize was to recompense not only 
exceptional master pieces, but to encourage 
best general shop production. 

The first manufacturer to receive this 
general prize was E. Perregaux, of Locle, 
with 26 chronometers having an average 
deviation of O* 39, 

Afterwards, to put an end to an unequal 
contest, there was instituted from 1895 spe- 
cial prizes for marine chronometers, to sepa- 
rate them from the other chronometers with 
which they had previously been class#fied in 
the competition for the general prize. Sub- 
sequently, and in order to encourage the ef- 
forts of accurate adjusters, the Council of 
State decided to allow premiums for the 
chronometer having the highest classing; 


from this period and until 1901 this classify- 
ing of series was based, not only on the to- 
tality of results, but on the 12 best chro- 
nometers of each participant. 

At the beginning, the Locle manufacturers, 
Edouard Perregaux, Henri Grandjean, H. 
L. Matile, the Association ouvriére, and 
more often the house of Nardin, after 1897, 
the house of Paul Ditsheim, la Chaux-de- 
Fonds, were the laureates of these annual 
prizes. 

Beginning with 1902, the tests at the Ob- 
servatory were conducted under a new pro- 
gram, which furnished a most effective 
stimulus: a commission of manufacturers 
and adjusters had obtained from the Council 
of State the adoption of a plan based, at 
the same time, on the wishes of those in- 
terested and on the propositions of the in- 
ternational congress on chronometry, held at 
Paris in 1909, 

These new arrangements provided for the 
introduction of a special class of tests, soon 
to become. highly appreciated, and including 
a very minute examination of the compensa- 
tion; for this purpose Dr. Arndt, who has 
just succeeded Dr. Hirsch as director of the 
Observatory, had to create for all pieces 
the desired arrangements. The periods of 
observation were made of equal duration. 
There’ were also, in the new forms of classi- 
fication, all the distinctive features of ad- 
justment. The number of prizes was no 
longer limited, every one of the chronome- 
ters that attained, during the year, a pre- 
determined degree of perfection, received an 
award. Under the influence of these pro- 
visions, the entries increased in number and 
quality. 

Among the chronometers entered at the 
Observatory in the course of the year were: 


Per 
Cent 
498 from the Canton of Neuchatel, being.... 86.7 
5 i age “ Berne, oe xet ee 
25 originating in other Cantons, dee 


The recent renewal of the convention with 
the State of Berne, which went into effect 
in 1895, as well as the probable arrangement 
for the admission to the competition of cen- 
testants from other cantons, will without 
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Produces a Platinum like metal. 
Patways retains its color. 
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Baonst wear on tools. 

A metal which can be drawn into tubing. 


Desirable because it is the best. 


gN few words the product you have always 
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U nsurpassed. 
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doubt eventually increase the participants in 
the tests outside of those from among 
Neuchatel manufacturers. 

The list of awards from the competition 
of 1922, read by State Councillor Renaud, 
in the presence of M. Strahm, chief of the 
Department of Public Instruction, of Dr. 
Arndt, director of the commission of the 
observatory of Neuchatel, and of numerous 
interested chronometrists, included not less 
than 170 prizes in the marine, deck and 
pocket classes. 

In this list was included the series prizes, 
delivered since 1902, for the best aggregate 
of deck and pocket chronometers of each 
manufacturer. 

In a tabulation for 20 years of the com- 
petitions for the series prize in question, the 
concerns holding first place were as follows: 

Number 
of times 
in the 


Manufacturers lead 
Paul Ditisheim Co., La Chaure de Fonds.. 10 times 


ACs AOE) NMR 5a 525'6100564:064 9 6:0.9.014.9 00080 a 
atl BUNGE, OF LOGOS 025:0600.9 0000500 kee a oe 
Ulysse Nardin, of Locle.......cccccce a 


Oe; Et; BANOS, Ok TIO ss 000 6042049046 
Lemeines:. OF Gt; FGUGPs s.666000ea even se. 


The regulation of Neuchatel of Nov., 
1922, for the observation of chronometers, 
which went into force in the year 1923, has 
lost the asymptotical character which the 
old formula imparted to it, to assume a 
linear form, directly proportional to the 
sum of defects. The deviations correspond- 
ing to various elements in the adjustment 
will be multiplied by a stipulated factor, in 
accordance with the importance ascribed to 
each element; the chronometers will conse- 
quently be classified according to the total 
number of their defects; thus, in future a 
perfect chronometer, observed at Neuchatel, 
will have zero as its classification number, 
whereas from 1902 to 1922, this number in- 
creased with a rapidity according as the re- 
sults showed greater precision. 

Credit should go in large part to M. 
Ch. Ed. Guillaume, director of the Interna- 
tional Bureau of Weights and Measures, 
whose remarkable and fruitful labors have 
enabled our expert adjusters to attain, in 
large measure, the limits of accuracy and to 
solve, with almost perfect results, the prob- 
lem of compensation, the nightmare of chro- 
nemetrists of the 19th century. 

Moreover, the triumph of the Guillaume 
balance over the auxiliary compensation bal- 
ance had for its corollary the élinvar bal- 
ance spring; the advent of which, as M. 
Ch. Ed. Guillaume rightly said, “prepared 
the way for new steps in the road towards 
the perfection with which the watch enables 
us to reckon the flight of time.” 








An April 13, a committee met in Chicago 
to consider plans for the next dinner of the 
Horological Institute of America which, it is 
contemplated, will be held in that city. The 
committee consisted of: Major Paul M. 
Chamberlain, Chicago, chairman; DeForrest 
Hulbert, Elgin Watch Co.; Fred Lund, 
Spaulding & Co., Chicago; J. T. Mont- 
gomery, president of the Chicago Whole- 
sale Jewelers’ Association; Norman Stern, 
President of the Illinois Retail Jewelers’ 
Association; Samuel Swartchild, Swartchild 
& Co.; and Albert G. Levy, secretary of the 
Illinois Retail Jewelers’ Association. 
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Horological Institute of America to 
Hold Next Annual Meeting, 
May 9-10, 1923 





ue annual meeting of the Horological 
Institute of America will be held at the 
headquarters of the National Research 
Council, 1701 Massachusetts Ave., Wash- 
ington, D. C., May 9-10. Most of the time 
will be devoted entirely to business. The 
Institute has been fortunate in securing 
Dr. C. G. Abbott, assistant secretary of the 
Smithsonian Institution, to talk on the sub- 
ject, “Some Applications of Time Measure- 
ment in Solar Investigation.” 

Dr. Abbott is one of the famous astronomers 
of the country, and will have some interest- 
ing and new information. It is expected 
also to have representation from the 
Veterans’ Bureau and the Board of Voca- 
tional Education to tell of the work being 
done by these Government bodies. An im- 
portant matter for consideration will be the 
report of the Educational Committee. 

A proposal will be made to amend article 
5 of the constitution. This involves also 
the question of change of date of the annual 
meeting, One proposal is to make this the 
third Monday in the month instead of the 
second Wednesday. 

The term of the following members of 
the Advisory Council, all of whom are 
eligible for re-election, has elapsed: 

Arthur A. Everts, Dallas, Tex.; A. T. 
Westlake, Dean Horological School, Brad- 
ley Polytechnic Institute, Peoria, Ill.; Dr. 
A. L. Barrows, National Research Council; 
Charles F. Miller, president, Hamilton 
Watch Co., Lancaster, Pa.; W. R. Zesinger, 
South Bend Watch Co., South Bend, Ind.; 
Paul Sollenberger, U. S. Naval Observa- 
tory, Washington, D. C.; Carl W. Mitman, 
Curator, Smithsonian Institution, Washing- 
ton, D. C.; Dr. Wm, T. Bawden, Specialist 
in Industrial Education, U. S. Bureau of 
Education, Washington, D. C. 

Every one interested is urged to be pres- 
ent. The Institute has important work to 
do and active co-operation is desired. 





Historic Clock in Canton, O. 





WHat is perhaps the oldest “made in 

Canton” timepiece in existence reposes 
in the basement of the George Deuble jew- 
elry store, 130 Market Ave. S., Canton, O., 
which recently celebrated its 90th anniver- 
sary. It is the clock from the tower of the 
first courthouse erected in Canton and was 
made by George Deuble, founder of the 
concern two generations ago. 

As long as the courthouse remained, it 
was the public timepiece of the city. Busi- 
ness men regulated their watches by it, ap- 
pointments were made and kept to the sound 
of its solemn bell as it tolled off the hours. 
Now the four foot square steel faces, which 
once looked down from the courthouse tower 
upon the city, look up from the floor of a 
basement which was almost shadowed by the 
tower. In a corner of the basement the 
works are in a box where they have gathered 
the dust of many years. Huge wheels and 
rollers, massive weights and hands sugges- 
tive of machine shops rather than the del- 
icate mechanisms of watchmakers comprise 
the collection. 
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When the Trinity Reformed Church was 
built a windlass was needed and Homer 
Deuble, a member of the building commit- 
tee, remembered the old clock. Now a part 
of it is in use again and when the doors are 
raised and lowered it is the old town clock 
that makes the task possible. 

George Deuble came to Canton in a cov- 
ered wagon and opened a shop where he 
made and repaired watches and clocks. 
Eventually the store passed into the hands 
of his son, George Deuble, Jr., and he also 
made and repaired clocks. The sale of 
jewelry entered later as the demand for such 
articles arose with the growth of the town. 


A clock made by George Deuble, Jr., is 
also a prized possession of the firm. It is 
more than six feet high and hung on the 
wall of the store, wheré it was used as a 
regulator for other timepieces for many 
years. Today, after more than 50 years of 
use, it keeps time as perfectly as when it 
was built. The introduction of electrically 
operated regulators relegated the venerable 
clock to the second floor, where it now hangs 
on the wall of the workshop. 

Another interesting piece of work by the 
same merchant was a swinging clock which 
hung in the window as a sign. Shaped like 
a large watch it was hung on a rod, four or’ 
five feet long, which was fastened securely. 
The connection was such that the clock 
swung back and forth, the swinging motion 
acting as a pendulum. This is also pre- 
served by the firm and with slight repairs 
could be put in service again. 

A real clock cemetery is found in the 
warehouse of the store. Patrons have 
brought them in for repairs and have failed 
to call for their property. Nothing is ever 
sold and many of these old clocks which 
have been there for many years, still await 
the claim of their rightful owners. 


The same is true of watches, many of 
which are somewhat valuable. One case of 
a man who left his watch for repair and 
called for and received it 23 years later is 
recorded. He had been suddenly called 
to his home in Germany and spent more 
than two decades there, before returning to 
Canton. When he did he presented his 
check, his watch was taken from the safe 
and handed to him. There are now in the 
safekeeping of the company many watches 
which have been there for several years. 

Ninety years ago, George Deuble packed 
his household belongings in a covered wag- 
on, took his wife and children and drove 
from his little home in Mahanoy City, Pa., 
and joined the little settlement of 1,500 peo- 
ple in Canton. He built a house in N. Mar- 
ket Ave., and in one room of the house 
opened Canton’s first jewelry store. 


Today his grandsons, Homer and Horace 
Deuble, are observing the 90th anniversary 
of the opening of that little jewelry store. 
The name, “George Deuble’s Jewelry Store,” 
has continued throughout the 90 years and 
the store now operated by the grandsons of 
this pioneer is at 130 S. Market Ave., where 
it has been for 50 years. 

It was on April 1, 1833, that Canton’s 
first jewelry store was opened. The store 
was moved later to a building on the site of 
the present Zollinger store, where it was 
maintained for 22 years and then moved to 
its present location, where it has continued 
for 53 years. 
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Watch Crystals that can be adjusted to any height and size— 


asian tinea CRYSTALS YOU CANT BREAK 
G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open eames on sth uae obaiel re 
o retail and wholesale jewelers! 
and hunting case. Can be fitted to odd shape bezels. Anyone making, sling pe ins . 
pression’”’ non-breakable crystals not rin 
GUARANTEED NOT CELLULOID he patent number 14,458 is infringing. We sring 
G-S FLEXO CRYSTALS are made of a special transparent composition of certain dealers who persist in infringing 
for watch crystals only; clear as glass, and will not discolor, shrink or on above patent and we warn them here 
fall out of bezel. They fit tight and are dustproof, and will not burn that certain prosecution for damages will fol- 


when in bezel. low as soon as our evidence is completed 
against them. 





Send Bezels and We Will Insert Sample G-S Crystals 


Manufactured and Sold by planation. “not to. be inserted by machine’ 
Patented GERMANOW-SIMON MACHINE CO. cide tar Pi proce such crystals. “I oe 
New York concerns are now under injunction 


cole see 547 West Avenue, Rochester, N. Y., U.S. A. for infringing on above patent. 
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That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


Gold, Silver PLATINUM SOLDERS 


and SIX GRADES 


Platinum $1.15 dwe | s1.00 awe. $1.65 dwt. | $1.90 dwt. | $2.15 dwt. Ys 


Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 


Refiners and Assayers Number 10 low fusing, mainly for repairs. 


Order Some for Trial 
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709 Sansom St., Philadelphia i a eon ane 
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The finest Tower Clocks in the world are made by { 


The E. Howard Clock Company of Boston. Alsoa | fast. co 
very complete line of substantial and accurate clocks }@—=*; 
for the bank, office and school. Reto 
Write ws for full information “HE! | | 5, eH. BERGE 2.9% & 
THE E. HOWARD CLOCK CO. ’ 


Gil 373 Washington St. Boston 309 Broadway, New York ; - 
it.” THE se ma 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 


Issue of April 10, 1923 


1,450,955. BOUQUET HOLDER. Atten Grass- 
man, New York. Filed Nov. 20, 1920. Serial 
425,400. 2 Claims. 

A bouquet holder including a base portion, a 
circylar element secured thereto having a gap 








soe 
a 


4 


therein, said circular element being channeled at 
one end, a movable element operating in said 
channel to close the gap, and a spring means for 
urging said movable element to a closed position. 
1,490,996. TIME INDICATOR. Anpre Varaup, 
Geneva, Switzerland, assignor to Societe Ano- 
nyme d’Horlogerie et Bijouterie de Geneve, 
Geneva, Switzerland. Filed Aug. 11, 1920. 
Serial 402,920. 12 Claims. 
In a time indicator and in combination with a 
casing and a motor mechanism, a fixed dial having 
an opening therein, a movable dial having chrono- 





metric indications thereon visible successively 
through the opening in the fixed dial, a sector 
operated by the said motor mechanism and adapted 
to periodically operate the said movable dial by 
imparting a partial revolution thereto to bring the 
chronometric indication on the movable dial suc- 
cessively in position to be visable through the 
opening in the fixed dial. 

151,16. BELT BUCKLE. Joun HeEseERLING, 
Rochester, N. Y., assignor to Hickok Mfg. 
Co., Inc., Rochester, N. Y. Filed June 13, 
1922. Serial 568,031. 3 Claims. 

A buckle comprising a buckle frame having a 
clamping surface, a shaft supported by said 
buckle frame, two belt anchoring members mounted 
to turn relatively to each other on said shaft, and 














tach having a belt engaging portion extending 

toward the belt engaging portion of the other 

member, and two clamping surfaces each arranged 

n one of the belt anchoring members to swing with 

x latter about their axis toward and from the 

amping surface on the buckle frame. 

1,451,235. CIGARETTE HOLDER. Tuor Rage, 
} Angeles, Cal. Filed Sept. 22, 1920. 

Serial 412,064. 1 Claim. 
cigarette holder, comprising a body open at 
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both ends and having one end thereof reduced, 
a stem slidably held in the reduced end of said 
body and having an enlargement thereon for en- 
gaging the reduced end of said body for pre- 
venting the withdrawal of the stem therethrough, 
and a projection extending inwardly from said en- 
largement, the opposite end of said body being 
adapted to receive and hold a cigarette, a member 
supported within said body and having a sleeve 
frictionally held on the inner end of said stem, 





and a lip spaced therefrom for engagement with 
the inner end of the cigarette, whereby an ab- 
sorbent element may be held between said lip 
and the inner end of said stem for filtering the 
smoke and for ejecting the cigarette from said 
body when said stem is moved inwardly thereof, 
1,451,617. VANITY CASE, Wituiram G, KeEn- 
DALL, Newark, N. J., assignor to Scovill Mfg. 
Co., Waterbury, Conn. Original application 
filed Feb. 20, 1922. Serial 537,995. Divided 
and this application filed Nov. 7, 1922. Serial 
599,608. 2 Claims. 
A vanity case having a constricted open side, 
said constricted open side forming an inwardly 





disposed shoulder, a removable bottom plate, 
straight resilient tongues projecting forwardly from 
said bottom plate, said tongues being of a length 
to terminate at and in engagement with the in- 
wardly disposed shoulder, and resilient tongues 
struck from said straight tongues and positioned 


within the confines thereof. 


DESIGNS 


62,195. WATCHCASE OR SIMILAR ARTICLE 
OF MANUFACTURE. Morres Seicer, New 
York, assignor to Morres Seiger and Simon 





Seiger, doing business under the firm name 
of M. Seiger & Son, New York. Filed Sept. 
9, 1922. Serial 3,662. Term of patent 14 
years. 

62,196. WATCHCASE OR SIMILAR ARTICLE 
OF MANUFACTURE. Morres Szicer, New 
York, assignor to Morres Seiger and Simon 





Seiger, doing business under the firm name 
of M. Seiger & Son, New York. Filed Sept. 
16, 1922. Serial 3,743. Term of patent 14 
years. 
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62,197. WEDDING RING. Cuartes F. SEvser, 





Chicago. Filed July 29, 1922. Serial 3,239. 
Term of patent 3% years. 

62,200. VANITY CASE. Tueopore W. Foster, 
Providence, R. I., assignor to Theodore W. 





Foster & Bro. Co., Providence, R. I. Filed 
Oct. 15, 1921. Serial 508,025. Term of 
patent 7 years. 


62,206. FORK OR SIMILAR ARTICLE. Joun 
Leecu, Bridgeport, Conn., assignor to Inter- 


pao 


national Silver Co., Meriden, Conn. Filed 
Aug. 21, 1922. Serial 3,486. Term of patent 
7 years. 


Le- 
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UNITED STATES TRADE-MARKS 


' [The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Mark Registrations Granted 
April 10, 1923 
Act of March 9, 1920. Sec. (b) 
These Registrations are not subject to 
opposition 
166,767. (CLASS 27, HOROLOGICAL INSTRU- 
MENTS.) AmeERICAN WHOLESALE CoRPORA- 
TIon. (Baltimore Bargain House), Baltimore, 


NEW COLUMBIA 


Md. Filed Dec. 2, 1922. Serial 172,820. 
Particular description of goods.—Clocks. 
Claims use since 1917. 





Trade-Marks Registered April 10, 1923 


166,536. JEWELRY. J. M. Fisner Co., Attle- 
boro, Mass. Filed March 10, 1922. Serial 
160,490. Published December 26, 1922. 

166,549. CIGARETTE CASES OF PRECIOUS 
METAL. Frencu Ivory & Mertat Corp., 
Providence, R. I. Filed May 17, 1920. Serial 
132,522. Published December 26, 1922. 

166,553. IMITATION-PEARL NECKLACES. 
American Watcu & DiaMonp Co., New York, 
Filed October 21, 1922. Serial 171,007. 
Published January 16, 1923. 

166,573. PEARLS. Joun J. Bonk, doing business 
as Lucile Pearl Co., New York. Filed 
October 26, 1922. Serial 171,200. Published 
January 2, 1923. 

166,566. LADIES’ HAND BAGS MADE OF OR 
PLATED WITH PRECIOUS METAL OR A 
COMBINATION OF SUCH METAL OR 
FABRIC. Automatic Mesu-Bac Co., Provi- 
dence, R. I. Filed July 27, 1922. Serial 
167,449. Published January 2, 1923. 

166,571. CERTAIN ARTICLES MADE OF OR 
COATED WITH PRECIOUS METAL. 


=n rer eae NL Ue ee eC ett ner harsinersesen-esyn: Sesonthensngsnctyinnsome ay neon 






































































THE JEWELERS’ CIRCULAR April 25, 1923, 


Do Your Own Refining || | Rolling White Gold 


—Recover Your Iridium Platinum 


You may be rich but you are not rich enough to Gold, Silver- 
throw away iridium. Copper, Brass 


—Recover Your P alladium Made easier when you have 
LEIMAN BROS. ~ 


Multiple Geared Power—Ptus 


Smooth running, mirror finish 


Do Your Own ROLLING MILLS 


Refining % <a 7 i m= 6©=6A__ self-contained 


power unit 
a : ye Ee | brace that runs like a 

and {eae dh’ 1d Pea watch. Smooth, 
; : a velvety work. 


| Lbs es ae — 7 : : 4 Ease of commas 
Do It ,, a a tion is amazing. 


Right Single and 


WELERS TECHNICAL ADVICE C? De 2 Double Units 











It’s worth four times as much as fine gold. 


—Recover Platinum and Gold 














Use the a wp — Hand or Motor 


Hoke Instructions—they’re easy to use Operated. 


and easy to pay for. 


Ask for free circular. LEIM AN BR BROS. 60-62 Lispenard St. 
fi ; — New York 















































Save Time and Money || f= DIXON’S 
¢ + tm «Sand (Assay) Crucibles 


By using Genuine Watch Material. It is cheaper A 
: pe . ’ are ‘the result of over ninety years’ 
in the long run. You can double your profit in ‘ ; 4 experience in manufacturing crucibles. 


; . is 5 he . They are made with the same care 
your repair department. Buy your Material from a 2% and excellence that have made Dixon 


the house which carries the largest and most com- ¥ Crucibles the standard of excellence. 
plete stock of Genuine Material. ie cesar «+ 


Look At Our Prices Made in JERSEY CITY, N. J., by the 
Genuine Elgin Balance Staffs 7” Joseph Dixon Crucible Company 


Genuine Waltham Balance Staffs » a ° 
Genuine N. Y. Standard Balance Staffs .. Per doz. 1. Datrad Established 1827 Or 


Genuine Elgin Hands, Hour or Minute ..Per doz. 
Genuine Waltham Hands, Hour or Minute Per doz. 
Swiss Bracelet Hands, 2 doz. on card : ‘ 
Superfine Watch or Clock Oil, Special , Throw your worn out Tiffany Rings in the 
Bracelet Crowns, Gold Filled, Yellow, Green or melting pot. SEND THEM TO US. We 

White Gold Per doz. 2.00 will make them look like new for 75c and up. 
i AE OU SHURE wan ciccecavencssenes Perdoz. 2.50 
Willson Goggles, ten pair on card, retails $1.50 each, 

our price Percard 5.00 


The above prices are Net thirty days, to rated jewelers. ne, Brother 
We want your Mail Order business for everything in the ate Repairing and Special 


line. Impossible to enumerate all the specials we have Pe “4 
to offer. A trial order will convince you. Orders filled ~ Ne wae Bg he the 


from any catalogue. 
ce | 61 BEEKMAN ST. 
New York City 


J. H. Mednikow & Co. ea UE 38 3 a "a 


119 Monroe Ave. Memphis, Tenn. 
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Coun & RosensBercerR, Inc., New York. Filed 
June 23, 1922. Serial 165,912. Published 
December 26, 1922. 

. BRACELETS, NECKLACES, NECK 
CHAINS, KEY CHAINS, SAUTOIR 
CHAINS, CHAIN SWIVELS, CHAIN 
SPRING RIMS, CHAIN JUMP RINGS, 
AND BEAD SNAPS. Lovis Stern Co., 
Providence, R. I. Filed November 9, 1922. 
Serial 171,769. Published January 23, 1923. 


16,587. ARTIFICIAL OR RECONSTRUCTED 
PEARLS. Barrp-NortH Co., Providence, 
R. I. Filed November 7, 1922. Serial 
171,680. Published January 2, 1923. 

166,58. SILVER-PLATED FLATWARE CON- 
SISTING OF SPOONS, FORKS, LADLES, 
AND THE LIKE. Internationa SILver 
Co., Meriden, Conn. Filed October 27, 1922. 
Serial 171,272. Published January 23, 1923. 








More Sales of Sterling Silver 





(Continued from page 123) 








Every sporting event in the country af- 
fords just one little spot in a very large 
market for sterling silver. Trophies and 
prize cups are not used by sporting asso- 
ciations nearly as often as they should be, 
but it is not their fault, but the jeweler’s. 
The officials of an association cannot be 
bothered looking around for a place to buy 
a prize cup, or a more elaborate trophy. 
The jeweler should be camped on the ground 
to offer his services—for a consideration, 
for it must not be forgotten that all sales 
of sterling silver afford a profit for the 
jeweler—and a source of later profit, be- 
cause the “greatest advertiser of any mer- 
chant is his satisfied customer.” 

In some localities the silver wedding is 
allowed to go into the discard because the 
jeweler does not get on the job and see that 
they come off on schedule. Why shouldn’t 
the jeweler look up the files of his local 
newspaper of 25 years ago and find out who 
was married then. If the couple are living, 
it is only natural that they should celebrate. 
If they do not, it is because the rest of the 
family is indifferent. If the jeweler sends 
a letter to the children reminding them of 
the approaching time of their parents’ silver 
anniversary, there is sure to be a sterling 
silver sale in that town. It is so easy to 
start business coming that it seems too bad 
that we do not wake up to that fact. The 
slightest hint often means the starting of a 
sale for some line of merchandise that will 
bring in a very large profit to the jeweler. 

A clever jeweler, as was reported in the 
Storekeeping Department of THe JEWELERS’ 
CircuLar recently, received 13 orders for 
silver from the results of an educational 
talk on the use of the various kinds of sil- 
ver articles, particularly for use in the home 
dining room. 

The jeweler who can find the right man 
—or woman—to survey the community 
which he serves, or who does it himself, 
will find a wonderful opportunity to sell 
sterling silver. The people who can afford 
to have sterling silver will buy it if it is 
put up to them in the proper manner. If 
they are shown the intrinsic value, the util- 
ity and the artistic design and ornamenta- 
tion of the line and told how foolish it is 
to have Turkish rugs, old masters, antiques 
of rare value, etc., and common silver to 
match up with them. It can’t be done. It 
shouldn’t be done. The jeweler will have 
to undo the tangle and make everything that 
goes into the house of gracefulness and hos- 
pitality harmonious. 


THE JEWELERS’ 


Sterling Silver Week, May 14-19, will af- 
ford every jeweler in the United States an 
opportunity to begin all over again. He 
may start his sterling silver sales booming 
that week by utilizing the manufacturers’ 
helps offered him, and by co-operating with 
their advertising at that time. But, first, he 
should have the stock. People are going to 
demand sterling silver. Is the jeweler pre- 
pared to fill the demand? Second, the de- 
mand is going to the jeweler who makes the 
greatest effort to get it. 

How can the average jeweler cash in on 
Sterling Silver Week? 

No doubt time is short in which to get 
stock, but if he is alive he will find that 
manufacturers have stocks that are suitable 
for this locality. After buying the stock 
and getting it on his shelves and into his 
cases, he must make intelligent efforts to 
get them out of the store, because, while 
sterling silver is profitable, it will give no 
profit to the jeweler until he sells it. 

Advertising in the daily and weekly news- 
papers is one of the most efficient methods 
of securing customers for any article, and 
it will bring customers for sterling silver, 
as well as for other merchandise. 

The three most important things to be 
emphasized are the artistic side of sterling 
silver, its utility and its actual intrinsic 
value, which is so rare and stable that most 
sterling silver may be handed down from 
generation to generation. 

Perhaps the window display is of even 
greater value in advertising sterling silver, 
because the beauty of the line is sure to 
allure the heart and intrigue the mind of 
the onlookers. 

The display of sterling silver should never 
be crowded. If a whole window cannot be 
given over to the display of sterling silver 
at all times, at least one display during 
Sterling Silver Week should be devoted ex- 
clusively to sterling silver. It is unneces- 
sary to go to much expense in decorations 
and accessories for the window displays of 
sterling silver. Black velvet is one of the 
very best backgrounds for silver. It will 
bring out the outlines and not cast colored 
rays upon the polished surfaces that will 
detract from its appearance. 

If an entire window cannot be given to 
the display of silver, a black velvet floor in 
the center of the window may be used for 
that purpose, other lines being grouped 
around this central display. 








Canada Notes 





Paul Pequegnat, president of the Arthur 
Pequegnat Clock Co., Kitchener, Ont., and 
one of the oldest clock makers in Canada, 
died here on April 12, from an attack of 
pneumonia at the age of 69. He was a 
native of Switzerland and came to Canada 
with his parents in his infancy. He engaged 
in the clock making business in 1877 and 
built up an extensive trade. Mr. Pequegnat 
was unmarried. 

The jewelry store of Antoine Jumeau, 2853 
St. Dominique St., Montreal, Can., was 
robbed on the night of April 12. The burg- 
lar effected an entrance by breaking open 
a door at the rear and after securing goods 
to the value of over $300 left by the front 
window. Earlier in the evening, Provincial 
Detective Danis, who lives next door, ob- 
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served a man standing in the door of the 
store apparently waiting for Mr. Jumeau, 
and in answer to his inquiries informed him 
that the jeweler was away visiting friends. 
He thought nothing more of the matter until 
Mr. Jumeau on returning at about eleven 
P. M. found the window open and discovered 
his loss. The detective is sure of the identity 
of the thief, 











late member of the firm of White Bros. & 
Co., has been made vice-president of the 
company, filling the position made vacant by 
the resignation of W. S. Bender, and O. P. 
Gibson fills the position of credit manager, 
the duties of which were also performed by 


Mr. Bender. L. W. Kersten, who had been 
connected with the concern, has resigned his 
position to go with W. S. Bender, in the real 
estate business, his position being office 
manager, 

On Thursday evening last the members of 
the New Orleans Retail Jewelers’ Associa- 
tion held their annual meeting at the Delgado 
Trades School, with W. S. Bender presiding. 
Following the meeting there was a _ ban- 
quet in which 30 jewelers participated. 
There were speeches, toasts, music and a 
genial, generous hospitality throughout. 
The officers elected for the ensuing year 
were president, Louis Hausmann, president 
of Hausmann’s, Inc.; vice-president and 
treasurer, P. J. Sterne, of White Bros. Co.; 
secretary, Joseph Richards. 

W. S. Bender, vice-president and credit 
manager of White Bros. Co., has severed 
his connection with this concern to engage 
in the real estate business, specializing in 
the selling and leasing of commercial 
property and industrial sites. Mr. Bender, 
who was president of the New Orleans Re- 
tail Jewelers’ Association, has been one of 
the most active and popular men connected 
with the jewelry trade in New Orleans. He 
has quite a business career to his credit 
although as yet a comparatively young man. 
He was closely identified with the purchases 
of all the terminal property of the Frisco 
system and Southern Railroad, at the time 
those companies organized the New Orleans 
Terminal Co. in this city, during which they 
bought extensively of real estate and other 
property. He rendered valuable service also 
in the interest of the Queen & Crescent. 
During the recent war he was connected 
with Doullut & Williams Ship Building Co. 
as a director of purchases and assistant 
general manager. For the past three years 
he has been connected with the jewelry house 
of White Bros. Co., and for 15 years has 
been identified with the Phoenix Building & 
Homestead Association. The first work he 
will perform in his new business will be to 
inaugurate and handle the Audubon sub- 
division, consisting of 750 acres of resi- 
dential and farm lands in the parishes of 
Jefferson, Plaquemines and Orleans. Mr. 
Bender is a member of the Association of 
Commerce, the New Orleans Real Estate 
Agents Association, the Knights of Colum- 
bus, the Southern Yacht Club and the 
Louisiana Tennis Club. 
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You insure against FIRE! THEFT! RAIN! 


Why not against bad business? 
Get one of our GOLD BOND POLICIES—they are free 


This Jeweler’s Calamity Proved a Blessing. A Truly iniahiag 
Story by James McRae and many other modern business methods 
are all in our new copyrighted magazine. Send for your free copy 


at once. 


It is better to use our services than to wish you had 


AUCTIONEERS 
APPRAISERS 


McRAE & SHAW 


Room 800 


20 E. Jackson Blvd. 
CHICAGO, ILL. 








Whatever Your . 
Question 


Be it the pronounciation of Bolshe- AN 
viki or soviet, the spelling of a puz- 

zling word—the meaning of blighty, fourth arm, etc., 
this Supreme Authority— 


WEBSTER’S 


New International Dictionary 


contains an accurate, final answer. 400,000 Words, 2700 
Pages. 6000 Illustrations. Regular and India-Paper 
Editions. 


G. & C. Merriam Co., Springfield, Mass. 


Write for specimen pages, prices, etc., and FREE Pocket Maps 
if you name Jewelers’ Circular. 


ANNOUNCEMENT 


Mr. Jeweler 
50 to 100% Profit 


GIFTS, Other Than Jewelry but Adaptable to a 
Jeweler’s Stock. 


Practical French Novelties 


Exclusively Designed in Gold Lace and French Trimming. 


Vanities, Trays, Dresser Sets, Fancy Work Baskets, Doll 
Nite Lamps, Telephone Slates, Etc. 


Your first order will convince you Write for price list Today 


WINTER’S JEWELRY ENCRAVING 
AND NOVELTY CoO. 


343 W. North Ave. Chicago, IIl. 











Established 1879 


Fraternal Emblems, Medals 
and Class Pins —Fire and 
Police_Department Badges 


Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 


Forty-four years of satisfactory serv- 

ice to an increasing number of cus- 

tomers. Our facilities for manufac- 

turing and designing are at your 
. service. Write for information. 




















The Merle Bracelet Attachment 


Made in Platinum and engraved or 
paved with diamonds to match any 


i mn watch. 
. Made in 18K. & 14K. Whit 


or Yellow 10K. and Sterling Y gy 
Plain or Engraved to fit aw pene 
> 00? or wrist for man or wom 
= Practical — Beautiful — Well Made— 
Easy to Adjust—and worn with com- 
fort either around the wrist or out- 
side the glove. 


Miles ahead of the ribbon or any flexible bracelet. 
Sells on Sight Wherever Shown 
Send for illustrated price list. 


The Merle Manufacturing Company 
608 Title Guarantee Building LOS ANGELES, CAL. 














(Patents Applied For) 


Some territory still open for live wires to carry as a side line. 











The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in UK Yellow and White 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 23, 1917 100 W. 21st St., Room 411, New York Pat. May 25, 1920 








THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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Special Notices. 
Payable invariably in advance. 

Rates under all headings except “Situ- 
ations Wanted” 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per 
word. 

Heavy type, 
charge, $2.50. 

Name, address, initials and abbreviations 
count as words, and are charged for as 
part of the advertisement. 

Display cards, $6.00 per inch. 

In all cases if answers are to be for- 
warded, 15c. extra to cover postage must 
be enclosed. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

All forms (Special Notice advertisements) 
close Monday, 4 P. M. 

Unless the advertiser especially instructs 
us to publish his name and address, all 
answers will be directed care The Jewelers’ 
Circular. 

In answering ads. do not inclose original 
letters of recommendation, references, army 
or navy discharge papers or photographs. 
When references are requested send dupli- 
cates, but always retain your Originals. 

To avoid unnecessary Correspondence 
kindly mention your location in advertise- 
ment. 


10c. a word; minimum 








Situations Wanted. 


Under this heading, 50c. for first 25 
words, 5c. for each additional word; mini- 
mum charge, 50c. 





GOOD WATCHMAKER, JEWELER, wants posi- 
tion soon; 10 years’ experience. K. Gatliff, Line- 
ville, Iowa. 


SALESMAN FOR RETAIL JEWELRY STORE; 
over 20 years’ experience. Address “B., 46,” 
care Jewelers’ Circular. 








SALESMAN, experienced, desires connection with 
good line; south preferred. Address “N., 47,” 
care Jewelers’ Circular. 


SECOND WATCHMAKER wishes position at 
once; one year’s experience; age 21; references. 
F. T. Welden, Kenwood, Okla. 


STENOGRAPHERS, bookkeepers, typists, clerks 
furnished; no charge. Fulton Agency, 93 Nassau 
St., New York. ortiand 5051. 








TRAVELING SALESMAN, experienced, wants to 

connect with established line; first class refer- 
a7 Address “V., 99,” care Jewelers’ Circu- 
ar. : 





YOUNG MAN, 23, seven years’ experience in the 
watch line, would like to connect with reliable 
concern, Address “L., 100,” care Jewelers’ Cir- 
cular. 





YOUNG MAN, with four years’ experience, wishes 
to complete course; have own tools. E. E, 
McKenna, 2125 Des Moines St., Ft. Madison, 
Iowa. 





SALESMAN, 4g on sterling silver wares 
and novelties, Middle West or Eastern territory; 
Al references. Address ‘‘K., 108,” care Jewelers’ 


Circular. 





WATCHMAKER wants steady position with relia- 
ble house; good mechanic; best references; full 
set tools. “D. F.,” Room 610, 21 Maiden Lane, 
New York. 

YOUNG WATCHMAKER, finished course _ at 
3radley, wants position with gocd firm; refer- 
ences. E, Jackson, 328 Caborn Ave., Mt. 
Vernon, Ill. 








WATCHMAKER desires permanent position; 14 
years’ bench experience; good references; Caro- 
linas preferred. Address ‘‘W., 107,” care Jewel- 
ers’ Circular. 





WATCHMAKER, Chicago er vicinity; jeweler dis- 
posed of business,’ wants a permanent position 
May 1. “Watchmaker,” C. Smith, 845 Sheridan 
Road, Chicago, Ill 





trade in 
May 
care 


years selling jewelry 
with trade; open 
Address “B., 94,” 


SALESMAN, six 
South; well acquainted 
15th; no side lines. 
Jewelers’ Circular. 





WATCHMAKER, 36 years old, married, good care- 
ful workman, three years on present job, wishes 
permanent pcsition; prefer Indiana or Ohio. C. 
E. Hayes, Benton, if! 





SALESMAN, young man of 29, experienced, 
wishes to represent reliable watch house; South 
preferred; good references. Address “H., 98,” 
care Jewelers’ Circular. 





SECOND WATCHMAKER and clock repairer de- 
i Michigan preferred; age 26, 


sires position; : 
single; salary, $20 to start, Write Box 46, 
Route 1. Fennville, Mich. 





CLERICAL AND GENERAL OFFICE position 
is desired by young lady experienced in jewelry 
line. Miss H. Rosenberg, care Benjamin, 55 
19th St., Elmhurst, L. I. 


WATCHMAKER, 22 years’ practical experience, 
offers services, $40; own tools; South preferred; 
American, 45; A1 references. ‘Watchmaker,’ 
726 Rv. St.. Phrenix, Ala. 





OPTICIAN, Wisconsin license, seeks position; reg. 
istered by examination in Wisconsin; four years’ 
experience at shop and store work. Write Fred 
Bloss, 715 34th St., Milwaukee, Wis. 





WATCHMAKER, first class, reliable, efficient, fair 
engraver; age 43, married; 16 years’ experience; 
no clock work; state particulars and salary. Ad. 
dress “J., 122,” care Jewelers’ Circular, 





JEWELER AND DIAMOND SETTER, first class 
on special order platinum work, willing to take 
charge of shop; age 35; best references, Ad. 
dress “Q., 58,” care Jewelers’ Circular. 





WATCHMAKER desires steady, permanent posi- 
tion in Central States; American, married, age 
32, 10° years’ experience; best references. Ad- 
dress “C., 9902,” care Jewelers’ Circular. 





YOUNG MAN, 24 years, six years’ experience, de- 
sires connection as salesman with pawnbroker or 
pawnbroker’s sales store; Al references. Ad- 
dress “C., 169,”’ care Jewelers’ Circular. 





YOUNG MAN, 23, educated, three years’ experi- 
ence in stone and jewelry manufacturing fields, 
seeks connection with a progressive house. Ad. 
dress “P., 136,” care Jewelers’ Circular. 





OPTOMETRIST AND WATCHMAKER, open for 
position May 15th, anywhere; can invest some 
capital as partner if good proposition is offered, 
Address “F., 128,’ care Jewelers’ Circular. 





YOUNG MAN, 23, neat appearance, wishes to 
make change; thorough knowledge of watch line; 
four years’ experience inside, outside; reference, 
Address “X., 179,” care Jewelers’ Circular, 





YOUNG MAN, 21, neat appearance, live wire, 
thorough knowledge of jewelry, wishes position 
retail jewelry store; desires change; Al reference, 
Address “S., 36,” care Jewelers’ Circular, 





YOUNG MAN, 21, several years’ experience in 
factory and office of manufacturing jewelers, 
seeks position in same lines, or as city salesman, 
Address “Y., 190,” care Jewelers’ Circular. 





YOUNG MAN, 21, five years’ experience in watch 
and case house, well acquainted with East Side 
jobbers, desires position as inside or outside man, 
Address ‘U., 189,” care Jewelers’ Circular. 





JEWELER AND ENGRAVER, experienced man 
good jobber and setter, letter and ornamental 
engraver, at present employed, desires change, 
Adcress “M., 9973,” care Jewelers’ Circular. 





SALESMAN, aggressive young man, 26, seeks con- 
nection with reliable manufacturer offering good 
line around New York City and vicinity; refer- 
ences. Address ‘“Z., 124.’ care Jewelers’ Cir- 
cular. 





WATCHMAKER AND CLOCK REPAIRER, ex- 
perienced, steady, desires position in retail store. 
Address A. McDonald, care Hooden, 325 Raritan 
Ave, New Brunswick, N. J. 


WATCHMAKER, first class jewelry repairer and 
engraver, store experience, can take full charge; 
age 29; first class position only. Address “W., 
187,” care Jewelers’ Circular. 


WATCHMAKER AND PLAIN ENGRAVER, 
wants permanent position; 27 years of age, mar- 
ried; can furnish Al references. Address “U., 
9693,” care Jewelers’ Circular. 











YOUNG MAN with selling experience wishes po- 
sition as salesman with reliable jewelry house; 
will furnish the best reference. Sam Garbitz, 
100 Floyd St., Brooklyn, N. Y. 





RETAIL JEWELRY CLERK desires position with 
a wholesale house; excellent references. Address 
“D., 195,” care Jewelers’ Circular. 


JEWELER, gold and tem, and diamond set- 
ter, wishes position; Spanish; no references. Ad- 
dress “A., 163,” care Jewelers’ Circular. 








SALESMAN acquainted with jobbers and retailers, 
desires position with reliable watch house. Ad- 
dress “V., 151,” care Jewelers’ Circular. 


YOUNG LADY, able to take charge office; efficient, 
experienced, willing worker; excellent references. 
Address “C., 177,” care Jewelers’ Circular. 








LAPPER, COLORER, POLISHER, 27 years of 
practical experience in jewelry trade, desires re- 
sponsible position with reliable concern.. Address 
“B., 61.” care Tewelers’ Circular. 


MAN, 30, 15 years’ experience wholesale jewelry, 
credit and sales manager and accountant, we 
connection with a catalogue house; marked trade 
building ability. Address “B., 9525,” care Jewel- 
ers’ Circular. 





WATCHMAKER, gcod repair man on Swiss and 
American watches, wants a good position for a 
few hours a day; from eight to 12 a. m. or from 
six to nine p. m. Address “J., 50,” care Jewel- 
ers’ Circular. 





YOUNG LADY, with several years of experience 
in office of manufacturing jewelers, desires posi- 
tion with jobber or manufacturer; best of refer- 
ence can be furnished. Address “K., 83,” care 
Jewelers’ Circular. 





YOUNG MAN, 19, neat appearance, live wire, two 
years’ experience in jewelry and _ watch line, 
wishes position with wholesale or retail store; 
reference furnished. Address ‘“‘N., 162,” care 
Jewelers’ Circular. 





YOUNG LADY with several years’ experience in 
the jewelry and optical line; highest references 
furnished: efficient and conscientious. Address 
“S., 101.”’ care Tewelers’ Circular. 





SALESMAN. American, 20 years’ experience, for 
retail or wholesale house; with a full knowledge 
of diamonds and watches: can furnish best refer- 
ences. Address “J. A. W., 182,” care Jewelers’ 
Circular. 





SALESMAN, experienced, diamonds, precious 
stones and pearls, wishes to connect with first 
class house; large following in New York City 
and vicinity. Address “W., 167,” care Jewelers’ 
Circular. 





POSITION WANTED by married man in retail 
store: 15 years’ experience: can do watch and 
jewelry repairing, also wait on trade; best of 
reference. Address “N., 9917,” care Jewelers’ 
Circular. 





EXPERIENCED SALESMAN desires position 
with gold or platinum jewelry or ring house; ter- 
ritcry New England, New York, Pennsylvania 


and South. Address “Q., 9837,” care Jewelers’ 
Circular. 








YOUNG MAN, 23, honest, reliable, educated, pos- 
sessing successful selling experience, desires con- 
necticn with wholesale house; possibilities for 
future essential. Address “J., 175,” care Jewel- 
ers’ Circular. 





YOUNG MAN OF 30, high grade watchmaker, 
jeweler, do prong and box mounting, plain en- 
graver, desires position in Illinois, Indiana, 
Michigan or est. Address “E., 75,” care 
Jewelers’ Circular. 





SALESMAN AND BUSINESS MANAGER; 
thoroughly experienced in the sterling silver 
hollowware and novelty line, and well posted on 
the general line of jewelry; capable to sell out- 
put of $150,000; well known in New York and 
Middle West. Address “‘E., 59,” care Jewelers 
Circular. 











WATCHMAKER, expert, 30 years’ experience on 
all grades American and Swiss watches, capable 
of taking charge of repair department, wants 
position in New York City or vicinity; can fur: 
nish best of references; managed retail store for 
eight years. A. Brandt, 2213 Sheffield Aves 
Chicago, Il. 
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SITUATIONS WANTED—Continued. 





a 


JEWELRY POLISHER desires steady position; 
six years’ experience; frat pins, class pins, class 
rings and new work a specialty; handy with a 
lap. Address ‘‘K., 92,’ care Jewelers’ Circular. 


POSITION WANTED as first class watchmaker; 
or watch and diamond salesman; qualified in all 
branches ot the jewelry business; capable of tak- 
ing charge; West preferred. Address “P., 53,” 
care Jewelers’ Circular. 











YOUNG MAN, 20, hustler, some traveling experi- 
ence, desires traveling for established ring and 
mounting concern; drawing account and expenses; 
unquestionable references. Address “B., 147,” 
care Jewelers’ Circular. 





BOOKKEEPER, double entry, long varied expe- 
rience, best references, knowledge accountancy, 
correspondent, efficient statements, monthly, 
yearly; prefer diamond line. Address “B., 9930,’ 
care Jewelers’ Circular. 


A MERCHANDISE MAN of 32, with 12 years’ 
experience in handling of diamonds and diamond 
jewelry, wishes inside position with wholesale or 
installment concern; Al references. Address “T., 
184,” care Jewelers’ Circular. 








WATCHMAKER, 30, 15 years’ experience, capa- 
ble taking charge repair department; also able 
salesman, have successfully managed stores for 
four years; best reference; prefers New York. 
Address ‘‘K., 188,’ care Jewelers’ Circular. 





WATCHMAKER, experienced on all grades of 
work, accustomed to waiting on high class trade, 
23 years’ experience, best of references, would 
like to connect with Al concern. Address S. J. 
Milcn, 825 New Jersey Ave., Brooklyn, N. Y. 





SALESMAN, young man, now employed, desires 
connection responsible concern; eight years’ ex- 
perience loose diamond house; thorough knowl- 
edge inside work; good following, city and vicin- 
ity. Address “‘H., 85,” care Jewelers’ Circular. 


MANUFACTURERS desiring A1 repre- 
sentation in Chicago and Western ter- 
ritory can secure same through man 
well and favorably known to the whole- 
sale trade; highest references as to 
character, ability and experience. Ad- 
dress “Circular, 491,” 1104 Heyworth 
Bidg., Chicago, III. 








Side Lines. 


5c. a word; minimum charge, $1.25 





FOR SOUTHERN TERRITORY, small rightly 
priced sterling silver holowware, mounting line, 
sqomamies, Address “F., 183,” care Jewelers’ 
ircular. 





EXPERIENCED SALESMEN to carry manufac- 
turers’ line of high grade filled Waldemar chains 
to the retail trade. Address “‘J., 9912,” care 
Jewelers’ Circular. 


SALESMAN with following in Chicago and Middle 
West to cary fine line of stone rings and mount- 
ings as a side line. Address “J., 118,” care 
Jewelers’ Circular. 


SALESMAN WANTED on commission to cover 
South with side line of good quality popular 
priced Swiss watches. Address ‘*T., 127,’ care 
Jewelers’ Circular. 


SALESMAN calling on city and local trade can 
make good money with our popular priced pearl 
necklaces; references. Room 316, 500 Fifth 
Ave., New York. 


SALESMAN WITH FOLLOWING to carry manu- 
facturer’s line of high grade 14 and 18 karat 
jewelry to retail trade; commission. Address “P., 
130,” care Jewelers’ Circular. 

















FIRST CLASS WATCHMAKER, 12 years’ experi- 
ence, can handle any kind of work both railroad 
and Swiss wrist watches, desires position by May 
first; best of references; salary $40 per week to 
start. Address “U., 104,” care Jewelers’ Circu- 
lar. 


BOOKKEEPER, thoroughly experienced in ac- 
countancy, trial balances, controlling accounts, 
profit and loss statements and balance sheets, 
seeks position of trust; references as to character 
and honesty from most reliable sources. Ad- 
dress ‘‘M., 174,’”’ care Jewelers’ Circular. 


SALES EXECUTIVE AND BUYER, desires im- 
portant situation; thoroughly experienced dia- 
monds, watches and jewelry, wholesale or retail; 
at present conducting own business; highest cre- 
dentials; out of town considered; age 31 years. 
Address ““W., 181,” care Jewelers’ Circular. 


JEWELRY FOREMAN in stamping department, 
wishes steady position with reliable house to take 
charge of drop and press room on general line of 
jewelry and rings of white and green gold; also 
platinum; first class melter, expert on piercing 
tools. Address “‘N., 139,” care Jewelers’ Circular. 














SALESMAN WANTED with following on Pacific 
Coast among jobbers, to carry a line of 14 karat 
and 18 karat rings on commission basis. Ad- 
dress “L., 87,’ care Jewelers’ Circular. 


SALESMAN WANTED with established trade on 
the coast among jobbers, to carry a line of plati- 
num top bar pins, scarf pins and lavellieres on 
commission basis. Address “B., 88,” care Jewel- 
ers’ Circular. 


SALESMAN WANTED with following among re- 
tail jewelers for States along the Pacific Coast 
to carry a popular, reliable line of ladies’ white 
gold wrist watches. Address “B., 176,” care 
Jewelers’ Circular. 


SALESMAN with following in Middle West, to 
sell diamond and gold wrist watches and Swiss 
movements to jobbers on commission basis; give 
references and full particulars. Address “J., 
180,” care Jewelers’ Circular. 














SALESMAN, experienced, with following among 
jobbers in Middle West, to carry a popular line 
of gold and platinum watch cases on commission; 
full particulars required in first letter. Address 
“O., 164,” care Jewelers’ Circular. 





Zines Wanted. 


5c. a word; minimum charge, $1.25 





WANTED, June 1, for southern territory on com- 
mission, a line of sterling silver flatware, Ad- 
dress “G., 9977,” care Jewelers’ Circular. 





SALES EXECUTIVE, forceful personality, large 
established trade New York and_ surrounding 
cities, is at liberty; $20 drawing; highest creden- 
tials, Address “J., 103,” care Jewelers’ Circular. 





MOUNTINGS on straight commission; established, 
imcreasing trade; desire change; state of what 
line consists, give prices; Southern territory. 
Address “Established, 79,’ care Jewelers’ Cir- 
cular, 


SALESMAN OR REPRESENTATIVE calling on 
jewelry, gift and department stores can make 
good commission carrying a small sample tray 
of popular priced pearls; will fit in brief cases. 
Address Room 316, 500 Fifth Ave., New York. 





SALESMEN, several, for all States, with follow- 
ing, to represent a manufacturer of nickel silver, 
silver plated hollcwware such as well and tree 
platters, meat platters, vegetable dishes, water 
pitchers, fruit bowls, candlesticks, casserole and 
pie plates, etc.; Al side line on commission 
basis. Address “S., 97,’’ care Jewelers’ Circular. 





SALESMAN, to carry side line, on commission, 
Pennsylvania, Maryland and Virginia states, also 
Philadelphia, Baltimore and Washington; manu- 
facturer’s line 18 karat ring mountings; 14 karat 
Waldemar chains, pocket knives, cuff buttons; 
applicants with established trade and wide follow- 
ing only will be considered. Address “S., 9994,” 
care Jewelers’ Circular. , 





SALESMAN desires manufacturer’s line for Pitts- 
burgh and towns within 150 miles in Eastern 
Ohio, West ‘Virginia and Western Pennsylvania; 
10 years’ experience among the trade in this terri- 
tory; commission basis preferred. Address “C., 
123,” care Jewelers’ Circular. 





EXPERIENCED SALESMAN, resident of Chi- 
cago, with office in city, desires representation 
of one or two additional live lines, or specialties, 
or one good line for Chicago and vicinity; con- 

tract, salary or commission; highest credentials; 

Address “J., 9978,” care Jewelers’ Circular. 








SALESMEN; we have open some of the 
best territory in the country for ex- 
perienced live wire salesmen with 
established trade; we have many valua- 
ble customers in this territory; liberal 
straight commission basis; write full 
particulars including what territory 
you are now covering; replies con- 
fidential. Geneva Watch Co., 46 Cort- 
landt St., New York. 


SALESMEN, several, for all States, with wide fol- 
lowing, to carry sample side line; celebrated seam- 
less “hand-hammered” white gold and platinum 
wedding rings, also Waldemar chains; commis- 
om ddress “J., 9993,” care Jewelers’ Circu- 
ar. 


SALESMAN WANTED tto carry a line of 14 
karat and 18 karat stone rings and diamond 
mountings on commissicn basis, with established 
trade among jobbers in Chicago and vicinity, 
for Newark concern. Address “J., 86,” care 
Jewelers’ Circular. 


SALESMEN WANTED for New England States, 
South and Middle West, to carry a complete line- 
of ladies’ wrist watches, including fast selling new 
styles; only those well acquainted with retail 
jewelers need apply; real proposition to capable 
and producing salesmen. Address “D., 138,” care 
Jewelers’ Circular. 


SALESMEN WANTED for New England 
States, South and Middle West, to 
carry a complete line of ladies’ wrist 
watches as side line including fast sell- 
ing new styles; only those well ac- 
quainted with the retail jewelers and 
department stores need apply; realk 
proposition to capable and producing 
salesmen; strictly commission basis; 
give references. Address “X., 38,” care 
Jewelers’ Circular. 


Help Wanted. 


5c. a word; minimum charge, $1.25 




















ment; $100 per week. Address “ .” care 
Jewelers’ Circular. 


WANTED, FIRST CLASS DESIGNER on plati- 
num jewelry; steady position, Hans Brassler,. 


1650 Broadway, New York. 


BOY WANTED in retail jewelry store; good ad- 
vancement to right porte. Nathals Jewelry Shop, 
731 Eighth Ave., New York. 


WANTED, first class watchmaker, a thorough me- 
chanic; steady position to the right man. Parker 
& Van Cleve, Morristown, N. J. 


MAN to take care of watch and optical - depast- 
” 














OPTOMETRIST, young man with jewelry store 
experience; must be capable and alert; give refer- 
oe and state salary. Henebry & Son, Roanoke, 

‘. 


HAVE AN OPENING for a first class jeweler 
and diamond neg! are one who can do en- 
weving. Address “H., 197,” care Jewelers’ Cir- 
cular, 


SALESMAN with established retail trade to carry 
our complete line of 18 karat mountings and 
fancy stone rings. Address “G., 69,” care Jewel- 
ers’ Circular. 


WANTED, WATCHMAKER, first class, experi- 
enced in engraving and setting; must have good 
reference; strictly confidential; store located Hunt- 
ington, W. Va. 


WANTED, JEWELER AND STONE SETTER 
combined; one who is able to do flat top setting; 
$40 per week to start. Address “L., 135,” care 
Jewelers’ Circular. 


Al WATCHMAKER, fine on close timing; no 
clocks, cheap Swiss or American watches; work- 
ing conditions ideal. Address “T., 145,” care 
Jewelers’ Circular. 


WANTED, DIE AND HUB CUTTER experi- 
enced cn medals, class pins, frat badges; first 
class only. The T. V. Allen Co., 824 S. Hill 
St., Los Angeles, Cal. 


WANTED, DIAMOND SETTER on fine platinum: 
work; must be first class; send references in first 
letter. Zack & Hausey, 309-312 American Thea- 
tre Bldg., Denver, Colo. 


























WANTED, SALESMAN to sell clocks, watches and’ 
silverware; commission and salary; must be expe- 
rienced and have established trade. Address “S., 
170.” care Jewelers’ Circular. 





WANTED, experienced installment jewelry sales- 
man; one who can pass on credits as weil; state 
age, experience and salary wanted. Address 
Joseph Gumm, Jackson, Mich. 








WANTED BY LARGE RETAIL JEWELER in 
Virginia, watchmaker; one to assist with engrav- 
ing during month of December. Address “Vir- 
ginia, 148,” care Jewelers’ Circular. 





(Special Notices continued on page 140) 
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Special Notices. 


(Continued from page 139) 





WANTED, jcbbing jeweler and stone setter, capa- 
ble of making small new work; engraver pre- 
ferred; salary $50 per week; permanent position; 
located at Trenton, N. J ddress “N., 9974,” 
care Jewelers’ Circular. 





HELP WANTED—Continued. 





EXPERIENCED WATCHMAKER, one who is a 
good engraver or graduate optometrist preferred; 
permanent position to right man with proper ref- 
erences. Shire & Fithian, Paris, Ky. 





SALESMAN to carry a well known brand of pearls 
to jobbers, department stores and retailers; give 
references and full particulars in first letter. Ad- 
dress “R., 153,” care Jewelers’ Circular. 





SALESMAN; downtown New York manufacturers, 
diamond mountings, diamond pores? loose dia- 
monds, desire man with established trade; good 


line. Address “B., 115,” care Jewelers’ Circular. 





WANTED, EXPERT WATCHMAKER, must. be 
registered optometrist, for San Joaquin Valley, 
Cal., county seat; state references and_experi- 
ence. Address “Y., 82,” care Jewelers’ Circular. 





WANTED, FIRST CLASS WATCHMAKER 
and one who can also wait on watch trade; ad- 
vise stating experience and salary desired. 
fewsiry Dept., John B. Varick Co., Manchester, 

» 





ENGRAVER AND JEWELER; must be stone 
setter and do casting; permanent position for 


cl kman under most favorable condi- 
— "haloes “Jeweler,” Box 1222, Charleston, 
W. Va 





ENGRAVER AND SALESMAN of ability by May 
first; first class store; permanent position; state 
salary, experience and references in first letter. 
Fleischer & Alberts, Herald Bidg., El Paso, 
Texas. 





WANTED; permanent position offered to good re- 
liable watchmaker specializing on wrist watches 
of the better makes; please state salary expected, 
also references Henry Kohn & Sons, Inc., Hart- 
ford, Conn. 





WANTED, FIRST CLASS WATCHMAKER able 
to do some jewelry repairing and plain engrav- 
ing; permanent sition for satisfactory man; 
salary to start, $45. Simon Bros., 692 Broadway, 
Gary, Ind. 





SALESMEN for Middle West, Southern and Pa- 
cific Coast territories for a reliable watch house, 
established trade; men with following, on commis- 
sion basis only. Address “P., 9999,” care Jewel- 
ers’ Circular. 





WANTED, installment jewelry man for Philadel- 
phia, Pa.; one fully acquainted with the install- 
ment jewelry business and can take full and 
complete charge. Address “H., 9914,” care 
Jewelers’ Circular. 





SALESMAN, colored stones, well introduced stone 
dealers and manufacturing jewelers New York 
and vicinity; must be high class man, capable of 
roducing results. Address “M., 9851,” care 
Gewelere’ Circular. 





WANTED AT ONCE, GOOD ENGRAVER, one 
who can do good clock work and help on watch 
work, also wait on trade; good wages paid for 
the right man; no jewelry work. Henry Blickle, 


Rochester, Minn. 





JEWELER, first class man on special order, fine 
platinum jewelry; good salary and steady position 
year round; only high class men need apply. Von 
Steinner & Baumgartner, 1116 F St., N. W., 
Washington, D. 


TRAVELER WANTED; salesman to carry to the 
retail trade in the South, Newark manufacturer’s 
up to date ring line; must be well acquainted with 
the trade; commission basis. Address “‘G., 111,” 
care Jewelers’ Circular. 





WANTED, an experienced watchmaker, one who 
repairs Swiss wrist watches as well as high 
grade wrist watches; send references and salary 
expected. Chas. B. Engel & Son, 217 Lacka- 
wanna Ave., Scranton, Pa. 





JEWELER WANTED on repairs and special order 
work; $35 per week; nice city in which to live, 
and —7-¥ surroundings; give information in 
detail as to ability in first letter. Address “A., 
134,”’ care Jewelers’ Circular. 





WANTED, high class jeweler and engraver; must 
be able to do all repair work, stone setting, en- 
graving and assist in new work; permanent posi- 
tion; salary to start, $50 a week. A. Weiler 
& Co., Jewelers, Greenwood, Miss. 





WANTED, platinum jewelers and setters for high 
grade work; only best men need apply; steady 
work, full time all year round; no transportation 
allowance. James A. Apffel Co., 514 Title 
Guarantee Bldg., Los Angeles, Cal. 





A WELL KNOWN PEARL HOUSE requires a 
young man to take entire charge of managing 
and selling output; must have selling experience; 
to the right man a good proposition is offered. 
Address “C,, 93,” care Jewelers’ Circular. 





WATCHMAKER WANTED by leading Philadel- 
phia house; only those capable of doing first 
class work including the making of new parts 
for high grade Swiss watches need apply. Ad- 
dress “Y., 9773,” care Jewelers’ Circular. 





WANTED, a clever retail jewelry salesman, one 
who knows the switch game, window trimming, 
etc.; state age, experience and salary wanted; 
also as and phcto of yourself, if possible. 
Address “T., 9655,” care Jewelers’ Circular. 


SALESMAN WANTED with following on 
Pacific Coast to sell popular priced linge 
of platinum mountings and mounted 
goods; must be live wire. Address “a, 
9957,” care Jewelers’ Circular. 





eet 


SALESMAN having established trade in Middle 
Western territory, to carry line of gold chains 
and jewelry for old established manufacturers; 
no objection to non-conflicting lines; commission 
basis only. Address “X., 78,” care Jewelers’ 
Circular. 





—$—$——_. 


SALESMAN for Wisconsin and Minne. 
sota to carry line of jewelry and novel. 
ties to the jewelry trade; correspon. 
dence confidential. Address “Circular, 
490,” 1104 Heyworth Blidg., Chicago, Iii, 





WANTED, FRONT MAN to take in and deliver 
watch and jewelry work, estimate on new work, 
sell diamonds and watches; must have good ap. 
pearance and capable of meeting the best people; 
unquestioned references. C. A. Schnack Jewelry 
Co., Ltd., Alexandria, La 





TRAVELING SALESMAN to cover New 
York State, New Jersey and Pennsyi- 
vania; to experienced man in wholesale 
jewelry line an excellent opportunity is 
offered. L. W. Rubenstein, 15 Maiden 
Lane, New York. 





WANTED, JEWELRY SHOP FOREMAN; first 
class man competent to take charge of shop in 
a iarge jewelry store in a large Southern city; 
please give past experience, salary required a 
full particulars in first letter. . Address “B,, 
9939,” care Jewelers’ Circular. 





EXTRA WATCHMAKER to take in and 
give out watch repair work; if you can 
do plain engraving here’s your oppor- 
tunity to get away from steady bench 
work, Jos. DeRoy & Sons, only op 
posite Post Office, Pittsburgh, Pa. 





WATCHMAKER, JEWELER AND ENGRAVER 
wanted; only first class man need apply; popula- 
tion of city, 15,000; working hours, nine to six; 
we are willing to pay liberal wages to right man. 
Nelson, Square-Deal Jeweler, Anaconda, Mont. 





WANTED, watchmaker, engraver and 
optometrist, for my Brownsville store; 
good salary and steady position to the 
right man. Address J. W. Nichols, 
Uniontown, Pa. 





WANTED, WATCHMAKER; must be a first- 
mechanic; must understand close timing 

and be good on wrist watches; give reference; 
state sa 7, and all particulars; position Re . 
manent. ayman-Josephs Co., Springfield, oO. 





SALESMAN WITH GOOD FOLLOWING 
through Atlantic Coast and Southern 
States to represent old established 
diamond house. Address “F., 95,” care 
Jewelers’ Circular. 





WANTED, FIRST CLASS WATCHMAKER; 
must be good workman on American and Swiss 
watches; permanent position; pleasant working 
conditions; state age, experience, reference, salary 
ae and nationality. P. O. Box 1224, Miami, 

- 





WANTED, first class watchmaker and plain en- 
graver who understands rating railroad watches; 
no cylinders; permanent position at $50 per week; 
satisfactory references required. J. H. Schmith 
& Son, Clinton, II. 





WANTED, SILVER SALESMAN to carry line of 
sterling silver fancy pieces flatware such as pie 
servers, game sets, berry spoons, etc.; can handle 
as a side line on commission basis. Address Box 
455, Meriden, Conn. 





SALESMAN out of town to carry a popular priced 
sterling silver and Sheffield wee line on com- 
mission basis; must have following in jewelry 
and department store trade. Address “K., 70,” 
care Jewelers’ Circular. 





WANTED, EXPERT JEWELER, one who is 
first class stone setter; engraving experience pre- 
ferred, but not necessary; good wages and perma- 
nent position with long established firm in city 
of 100,000; send references and state all particu- 
lars a first letter. Goldstein Jewelry Co., Pe- 
oria, 


SALESMAN WANTED; an old established wed- 
ding ring house wants six to 10 salesmen to carry 
line of engraved wedding rings on commission 
basis; give references, commission expected, ter- 
ritory covered, class of trade you sell. Address 
“H., 9933,” care Jewelers’ Circular. 





SALESLADY; downtown, New York, re 
tail jewelers, opening new store, require 
young lady, experienced in selling sil- 
verware and clocks; state age, expe 
rience, references and salary desired, 
Address “V., 132,” care Jewelers’ Cir- 
cular. 





TRAVELER WANTED; energetic salesman to 
represent well known Newark ring manufacturer 
through the States of New York, Pennsylvania, 
also New England States; retail trade only; must 
have large following; straight commission basis. 
Address “C., 110,” care Jewelers’ Circular. 





EXPERIENCED SALESMAN for com 
plete line Ivoroyd toilet ware and nov 
elties to jewelers and department 
stores of New York and New England 
States; splendid proposition for right 
man. Address “H., 9929,” care Jewel 
ers’ Circular. 





SALESMAN WANTED by jobbing house to cover 
New England territory; one who is well Ba 
quainted with the retail trade in this vicinity; 
must be live wire; an excellent opportunity aw 
the right man; state experience and give re ef 
onoee. Address “K., 9921,” care Jewelers’ Uit 
cular. 





SALESMEN; Mears & Co., jewelers, re- 
quire retail salesmen for new store 
opening at 170 Broadway; knowledge of 
modern window dressing essential. 
Apply by letter only to 46 Cortlandt St., 
stating age, references, experience in 
detail and salary desired. 





EXPERIENCED silverware salesman for 
attractive line of plated hollowware 
and novelties to call on jewelry and 
department store trade of Middle 
West States; opportunity for good 
man. Address “V., 9928,” care Jewer 
ers’ Circular. 
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HELP WANTED—Centinued. 





= 


JEWELER AND SETTER COMBINED wanted, 
one who is able to assist foreman if necessary; 
if can show ability, good opportunity; make clear 
just what you can do in the first letter; also 
state married or single, experience, age, where 
in the past employed and salary expected. Ad- 
dress “M., 133,” care Jewelers’ Circular. 


TRADE SHOP; good opportunity for quick buyer; 
large light shop in good location; well equipped; 
price very cheap; good reason for selling. Ad- 
= Room 210, 800 E. Broad St., Richmond, 

a. 





THE ONLY JEWELRY STORE in county seat of 
3,500; fine proposition in college town; clean 
stock; excellent repair trade; good opening for 
optometrist; old established business. J. Tierney, 

olden, Colo, 





SALESMAN, extraordinary proposition, 
man of right personality; fast growing 
diamond house wants road representa- 
tive to carry line of platinum mounted 
rings and popular priced specialty, 
white gold diamond rings. Address “J., 
193,” care Jewelers’ Circular. 





WANTED BY WELL-KNOWN FIRM in New- 
ark, salesmang or agent, commission basis; must 
be acquainted with department store trade for 

pular priced line platinum faced and 14 karat 
S pins, handy pins, link buttons, scarf pins; 
state full particulars and references in first letter. 
Address “Be, 4,” care Jewelers’ Circular. 





EXPERIENCED SALESMAN to repre- 
sent well known platinum refiner; one 
who is especially acquainted with 
manufacturers of platinum jewelry; 
only those experienced in this line 
need apply; references required. R. & 
H. Platinum Works, 709 Sixth Ave., 
New York. 





WANTED, A FIRST CLASS WATCHMAKER 
who is capable of taking charge of a shop, but 
willing to work at the bench; this is a steady 
job in a shop — seven watchmakers; in 
replying state salary expected, references and 
full details in first letter; working hours are 
from eight a. m. to six p. m. Address “S., 68,” 
care Jewelers’ Circular. 





YOUNG MAN with some traveling expe- 
rience wanted by an old established 
house to call on retail jewelers of Ohio, 
East and South; the standing of this 
house requires a young man of person- 
ality and integrity; splendid oppor- 
tunity for future. Address “Circular, 
484,” 1104 Heyworth Bidg., Chicago, III. 


OWING TO DEATH OF PARTNER will sell our 
manufactrring and retail “Jewelry Shop,” a go- 
ing business, machinery, dies, tools and stock of 
jewelry. Address W. D. Kail, 20 E. Gay St., 
Columbus, O. 





EXCELLENT OPPORTUNITY for watchmaker 
to purchase enterprising jewelry business in 
manufacturing town of 20,000; only one other 
jewelry store in town. Phillips Mfg. Co., 
Meriden, Conn. 





FOR SALE, $22,000 jewelry store, stock and fix- 
tures: inventory $10,000: vearly business $20,000; 
fine location near Philadelphia; paying proposi-' 
tion: going into cther business. Address “K., 
9623,” care Jewelers’ Circular. 


THE ARUNDEL TINTED SPECTACLE CO., 
Inc., for sale; trade mark has 14 years to run; 
a great opportunity for right party; age, health 
the only reason for retiring; full particulars to 
those interested. Alex. Conklin, R. D. 3, Lake- 
wood,.N. J. 








FOR SALE, a well established jewelry store, 16 
years in one place, foreigners’ section; fastest 
growing town in America; very good opportunity 
for any man. For further information_ kindly 
address to M. D. Feigensohn, Jeweler, Niagara 
Falls, N. Y. 





FOR SALE AT A SACRIFICE to close an estate, 
the old established jewelry business of John 
Schaefer, deceased; an excellent oqpertuntty for 
a watchmaker desiring to go into business. In- 
quire of John F. Mueller, Erie County Savings 
Bank. ‘ Buffalo, N. Y. 





GILGER’S TEWELRY STORE, Norwalk, Ohio, 
for sale; Norwalk has 8,000 population, county 
seat, drawing population 40,000; good roads in 
every direction: will sell with or without stock; 
$5,000 to $15,000 reonired. Write or wire 
G. Gilger, Norwalk, Ohio. 





WHOLESALE TEWELRY STOCK and fixtures, 
consisting of three Globe cabinet steel safes with 
steel drawers, and three Crouch & Fitzgerald 
trunks with telescopes and assorted black trays, 
for sale, cheap; going out of business. L. Block 
Jewelry Co., Milwaukee, Wis. 








For Sale. 


Stores, Stocks and Businesses. 
5c. a word; minimum charge, $1.25 








JEWELRY BUSINESS established 37 years ago 
in large and prosperous village on Long Island; 
- ee, Address “J., 185,” care Jewelers’ 

ircular, 





JEWELRY STORE, with clean stock, up to date 
fixtures, good place for repairs, for sale, in 
Brooklyn, Y. Address “N., 9793,” care 
Jewelers’ Circular. 





JEWELRY STORE FOR SALE; the best location 
in New York; up to date, doing a big business, 
and established trade. Address “H., 60,” care 
Jewelers’ Circular. 





JEWELRY STORE IN NEWARK, N. J.; good 
location ; cheap rent on main street; good busi- 
ness, nice stock; verv reasonable. Address “U., 
57,” care Jewelers’ Circular. 





FOR SALE, a well established material house; 
clean stock; wonderful opportunity for the right 
arty; good reason for selling. Address WIN 
1,” care Jewelers’ Circular. 





J EWELRY STORE, big opportunity, 20 years es- 
or ished; can buy fixtures only; act quick. Ross, 
Montgomery St., stop Exchange Place, Jersey 

ity, three minutes from New York. 


a 





FOR SALE, a fine ton i j 
WE, g established jewelry store 
ted in the heart of the city; sslendid chance 
and good inducement offered to the right party; 
inquire at once. P. O. Box 211, Ansonia, Conn. 





FOR SALE, jewelry and optical business; richest 
valley North West Washington; stock and fix- 
tures’ invoice $9,000, will reduce one-half; lib- 
eral discount for cash; reason for selling, poor 
health; 4,000 population, county seat. Address 
“T., 81,” care Jewelers’ Circular. 





BIG OPPORTUNITY for a watchmaker; going 
usiness, gift shop; good repair trade; situated 
in busy Ircation in Bronx, N. Y.: inventory 
about $3.00: all stock is bought from manufac- 
turers: three living rooms, steam heat, reasonable 
rent. Address “R., 7,” care Jewelers’ Circular. 





ON ACCOUNT OF OTHER BUSINESS will sac- 
rifice small jewelry store in best section of Brook- 
lyn, N. Y.; doing a splendid business, plenty of 
good paying repairs; established trade over 10 
years; long lease, one rent; sell fixtures for 
$500, stock if desired. ine, 709 Nostrand Ave., 
Decatur 9138, 





FOR SALE. only jewelry and optical business in 
Eastern Washington town of 1.400, with good 
trading radius; established in 1907; invoices, in- 
cluding fixtures, $14,000, can reduce to $7.000; 
rich wheat and fruit section; write quick; this is 
a snap; no trades. Address “P., 77,” care 
Jewelers’ Circular. 





FOR SALE; would you consider the purchase of 
a jewelry and optical local business with large 
repair trade in Virginia, on Lee Highway, in a 
prosperous county seat town of about 2,000 popu- 
lation among a thriving farming community and 
rich residents? price $8.000 cash. Address “E., 
9700,” care Jewelers’ Circular. 





LOCATED in Southern Minnesota, town 1,000, 
good territory, a first class jewelry: store, can be 
bought right; long established, good reputation, 
has shown real results and is a money-maker; 
good schools and churches, first class convent 
and large Catholic parish; investigate this; 
reason for sale, family conditions; only jewelry 
store here and have several towns to draw on. 
Address “S., 9560,” care Jewelers’ Circular. 





RETAIL JEWELRY STORE established 
number of years, corner, on main thor- 
oughfare, centrally located, New York 
City; wonderful opportunity; can be 
bought with or without diamond stock; 
retiring from business. Address “L., 
152,” care Jewelers’ Circular. 








Sor Sale. 


Tools, Equipments, Merchandise. 
5c. a word; minimum charge, $1.25 





FOR GENUINE ELK TEETH write H. C. Green, 
Summit, Iron County, Utah. 





FOR SALE, No. 2 W. W. lathe at a bargain. 
Jaegermann, 5815 Easton Ave., St. teat me 4 





en SAPERS, make — quality the best. 
eerless iamon bs 
Maiden Lane, New Vers, adinarnialinte vers 





AMERICAN WATCH MOVEMENTS, seconds, 
all makes and sizes, from seven to 21 jewels; 
cases 20 and 25 years. Mark Nelson, 49 Maiden 
Lane, New York. 





W. W. MAGNUS HEADSTOCK with 15-inch 
slide Dy Toney x face plate, Hardinge Bros, 

» pivot polisher, re} 
nwt Lua a 





FOR SALE, genuine Boley lathe, 20 chuck \- 
bination benches, roll top and flat, foot wheel, K. 
& D. 100 punch staking tool; all good as new 
at one-half price. Box F, Uniontown, Ala. ‘ 





A NEW TOOL tells you if the ] 
O. K. and the fork in line in pl go ay any 
pallet and line jo —— in one minute; no 
ing; ask your dealer ite. J. G, 
648 Salem St., Chico, Ga” 7 OTROM 





SAFES FOR JEWELERS; one six foot, with f 
doors and burglar-proof chest; another = feet, 
— =, ar ae and bur lar-proot 

‘st; will sacrifice, 9 
hk. New You Cul ee 





SAFES; largest stock ef rebuilt safes in city; all 
sizes, guaranteed like new, suitable for jewelers; 
an Md 5 a F pte at prices that will 

rest any buyer. rasi ’ 
New York. Phone 0824 ed at Aa Siar 





HAMILTON-BEACH watchmaker’s Universal mo- 
tor with rheostat, fine condition, $10; also 100 
sheets Hornikel’s engraving specimens, $3; brand 
new watchmaker’s demonstrator, 2 i 
Troll, 98 Tejon St., Colorado Springs, Colo. 





FOR SALE, one, three, eight foot section wall 
case, one 10-foot wall case; four eight-foot plate 
glass floor cases; one umbrella case; crystal cabi- 
nets, dark oak finish, one safe; polishing lathe; 
Kodak finishing outfit including four 10 gallon 
tanks and dryer, cheap. E. L.. Kriel Co., She 
boygan, Wis. 








Business Opportunities. 


5c. a word; minimum charge, $1.25 





MR. JEWELER! If you want cash for your en- 
tire jevelry stock and fixtures, write J. A. Conn, 
719 Hippodrome Bldg., Cleveland, Ohio. 





WANTED, PARTNER who understands high 
grade jewelry business; must have some capital. 
>a “American, 191,” care Jewelers’ Cir- 
cular. 





WANTED TO BUY, A JEWELRY STORE in 
Illinois or Indiana, population from 5,000 to 
10,000; must be a good proposition. Address 
“E., 90,” care Jewelers’ Circular. 





WANTED TO BUY, established jewelry store in 
Texas that $2,000 will handle, by high grade 
watchmaker and salesman; excellent references. 
“Watchmaker,” Box 1543, Houston, Texas. 





(Special Notices continued on page 142) 
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Special Notices. 


(Continued from page 141) 








BUSINESS OPPORTUNITIES— Cont. 





WANTED TO PURCHASE, an _ established 
jewelry store with a good run of repair work; 
Pennsylvania or adjoining State preferred. Ad- 
dress “‘F., 144,” care Jewelers’ Circular. 





SALESMAN with a thorough knowledge of the 
retail jewelry business, desires to connect with 
a reliable concern; will invest from $3,000 to 
a ag Address “K., 161,” care Jewelers’ Cir- 
cular. 





PATENT, application, on eye glass protector for 
sale; outright or royalty basis; three claims 
granted by Patent Office; more protective than 
any on the market; inexpensive to manufacture. 


Address “‘C., 165,” care Jewelers’ Circular. 





7. ya —_ pay cash for your entire or 
surplus stock xtures; have bought some 
of the largest _ F in the U. S. A.; send 
your surplus stock and get check by return 
mail. J. B. Gordon, 387 Washington St., Bos- 
ton, Mass. 





WILL BUY OR SELL your jewelry 
store for cash; get my proposition be 
fore you close a deal. Herman Nathan. 
Auctioneer, 5207 Calumet Ave., Chi- 
cago. 





HIGHEST CASH PRICES PAID for your sur- 
plus stock of diamonds, watches and sma 
send your stock to me and receive money by 
return mail; national bank references; al] busi- 
ness strictly confidential. Emil Noel, 29 E. 
Madison St., Chicago, IIl. 





HAVE PAID the highest cash price for 
jewelry stores for 40 years; | am a posi- 
tive buyer if you really want to sell. 
Isaac Rich, 21 Bromfield St., Boston, 
Mass. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communi- 
cate with us, it will be to your advantage; 
rating and references of the highest order. 
Van Praag & Co., 459 Broadway, New York, 
established 1889. 





WILL PAY SPOT CASH for your entire 
stock or part of it; our immense retall 
jewelry business places us in a position 
to pay you more than anybody; check 
by return mail; best bank references; 
business confidential. M. Bennett & 
Co., 59 E. Madison St., Chicago, III. 





MONEY ADVANCED ON STOCK: consign part 
or all of your stock to us; we will pay cash or 
on a commission basis; we also have an outlet 
for used and repaired watches; we extend a 
special invitation that you attend our sales every 
Wednesday held in our salesrooms; best bank 
references. Robinson & Sachs, The Jewelers’ 
seemenee, Room 602 Mallers Bldg., Chicago, 





DO YOU CONTEMPLATE RETIRING or going 
out of business? We will 
surplus stock of jewelry, diamonds, etc., and pay 
the very highest cash prices; no stock too large: 
25 vears’ experience in buying diamonds and 
iewelry; it will be to our mutual benefit to com- 
municate with wus; best references. Fechter- 
Olenick Mercantile Corp., 650 Broadway, New 
York. Telephone 0095 Spring. 





WIRE OR WRITE if you want to sell; 
we buy for spot cash entire jewelry 
stores or any part; we are paying high- 
est cash prices for surplus stock; send 
us a shipment of anything you have for 
sale; check mailed same day received 
and goods held until offer is accepted 
by you; bank reference. J. L. Art & 
Co., Bonded Auctioneers and Apprais- 
ers, 21 South Wabash Ave., Chicago, III. 


‘ 


buy your entire or’ 





DO YOU WANT to raise cash 
quickly? We aim to purchase your 
entire stock of diamonds, watches, 
jewelry, silverware, also fixtures for 
spot cash; you may send part or all of 
your goods to us at our expense and we 
will forward check at once; bought out 
some of the largest concerns through- 
out the United States; established 30 
years; bank and mercantile references 
of the highest character. Brooklyn 
Purchasing Syndicate, Frank Walker, 
prop., 610 Broadway, Brooklyn, N. Y. 
Telephone 1757 Stagg. 


NOTE! 


PRIVATE OFFICE, excellent natural north light 
suitable for diamond dealer. A pply E, 


McGlynn, Room 418, 93 Nassau St., New “ork 





DESK ROOM including service of stenographer, 
typewriter and telephone; good light. Room 
4 Nassau St., New York. Telephone Cortlang 
040. 





WINDOW SPACE, north light, suitable for a dia- 
mond dealer; telephone messages carefully taken; 
a. Room 1507, 9 Maiden Lane, New 

or 





EXCELLENT SPACE-suitable for diamond mer. 
chant, diamond setter, watchmaker, etc., in 9 
Maiden Lane. Address “K., 186,” care Jewelers’ 
Circular. 








Watch Work for the Trade. 


5c. a word; minimum charge, $1.25 





SEND your rectangular and oval wrist watches to 
oy to repair. Jos. A. Plotkin, 101 West 42nd 
St., New York. 





OUR SLOGAN: perfect work, 
moderate prices; express packages given quick 
attention; work guaranteed. Roth Bros., 761 
Sixth Ave., New York. Phone Bryant 0857. 


premet service and 





SEND YOUR WATCH REPAIRS TO US; 
prompt service, accurate work; prices quoted on 


request; a trial will convince you of our superior * 


service. Burkle & Divenut, 87 Nassau St., New 


York. 





THE CENTURY WATCH REPAIRING CO.; we 
do all kinds of watch repairing for the trade; 
special attention to mail orders and prompt ser- 
2 one. Room 59, 111 Nassau St., New 

or 





JEWELERS, our prices and workmanship on watch 
work positively guaranteed; our vast clientele 
the strongest argument; cheap watch work is 
false economy; mail orders promptly served. 
Al A. Peck & Co., 29 E. Madison St., Chicago, 
Il. 





SAVE YOUR HAIR; send your watch work to 
us; our shop is a department of your store; our 
men are your omopvess; our wishes command 
our attention. .~ ® & Co., 21 S. Wabash 
Ave., Chicago, IIl.; Wath Repair Department; 
ask for price list. 








Sperial Order Work and 
Repairs for the Trade. 


5c. a word; minimum charge, $1.25 








nickel, copper and 
New York. 


silver, 


FENER BROS., gold, 
i West 42nd St., 


brass plating, 511 
Longacre 1163. 





WE DO JEWELRY REPAIRING, diamond set- 
ting and engraving, carry white gold mountings, 
and agents for Shi-Nup Silver Cream. Birming- 
ham Jewelry Co., Woolworth Bldg., Third Ave. 
and 19th St., Birmingham, Ala. 








Co Let. 


5c. a word; minimum charge, $1.25 








TO SUB-LEASE, desirable office with North light. 
Inquire Room 706, 15 Maiden Lane, New York. 





DESK ROOM TO LET in office building; reason- 
able rent. Apply Room 907, 9 Maiden Lane, 
New York. 





FOR RENT, WINDOW SPACE in large office; 
North light. M. L. Machat, 37 Maiden Lane, 
New York. 





PART OF DIAMOND OFFICE, 65 Nassau St., 
for diamond setter; good light; telephone service. 
Address “C., 129,” care Jewelers’ Circular. 





LIGHT SPACE FOR RENT in 116 Nassau St., 
suitable for watchmaker or engraver. Sussman 
Bros., Room 802, 49 Maiden Lane, New York. 


EXCELLENT NORTH LIGHT and location at 
87 Nassau St., suitable for watchmaker, engraver 
or diamond "dealer. Address “P., 19,” care 
Jewelers’ Circular. 





DIAMOND SETTER has space to let for engraver, 
watchmaker or other purpose; north light, rea 
sonable rent; all conveniences. L. Rosen, 49 
Maiden Lane, New York. 





CHICAGO PRIVATE OFFICE and vault, in 
Columbus Memorial Building; exceptional for 
Eastern representative. Son & Prins, Room 801, 
31 N. State St., Chicago, Ill. 





WE HAVE A FINE OFFICE TO SUBLET, up 
town section New York; 300 square feet, six 
windows, North light; very reasonable rent, 
Address “E., 9220,” care Jewelers’ Circular. 





JEWELRY SPACE, rmanent light, in un- 
restricted fireproof building, available now; also 
entire top floor with skylights; now occupied by 
prone: jewelers; available October first; can 

divided to suit. 33 West 46th St., New 
York. Phone Cortland 5454. 





FOR RENT, Fifth Avenue space, top 
floor, corner 46th Street and Fifth 
Avenue., divided to suit from 250 to 600 
square feet; splendid light for jewelry 
manufacturing or kindred trades. Ad- 
dress “S., 9160,” care Jewelers’ Circu- 
lar. 








Misrellaneous. 


5c. a word; minimum charge, $1.25 








EASILY LEARNED watch and clock repairing 
by the Drexler Simplified Course; send for 
sam 7 ae, Boszhardt-Possin Co, 

, Milwaukee, Wis. 


free 
209 Gran 


ei 





WATCHMAKERS: Rules and practice for Ad 
justing Watches, clearly explains and illustrates 
the work and principles of adjusting; send for 
ciroular. Walter Kleinlein, Publisher, Waltham, 
lass. 











OFFICES and 
MANUFACTURING SPACE 


NEW JEWELRY BLDG. 


70 FULTON ST. 


A few small units left at $600 up. 
Chas. B. Van Valen, Inc. 


110 William Street Beekman 6000 
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Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 





RING MANUFACTURERS’ AND JEWELERS’ 
Electric 6-speed drill; has adjustable drill chuck 0 to % 


Foot control rheostat, cord and socket complete. Runs 
on alternating or direct current, 104 to 116 volts. 


Complete with Rheostat $28.00 
Write us for circular illustrating Rheostat 
and giving full description. 


KING & EISELE CO. 
BUFFALO, N. Y. 















THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear — scarf-pins, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed, 


sl WIRES S 


for unpierced ears, 


SAFETY CATCH 

for Brooches, etc. 

Can be applied to any 
work pin tongues 
=) used 


Closed. —- 
ren Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C, IRVING WASHBURN, 108 Fulton Street, N.Y. 


WATCH REPAIRING 


You are assured of satisfactory workmanship on High grade, 
Swiss and American Watches at moderate prices 
Out of Town Business Receives Special Attention. 


A. J. CRISTIANI 
562 5th Avenue NEW YORK 
Room 801 Tel. Bryant 9813 


= 











| Excelsior Watch Repairing Co. 
Promptness Accuracy 


Reasonable Prices 
Send for Special Price List 
49 Maiden Lane Tel. John 2682 New York 








BIG VALUE FOR $5.00 


1 Doz. Miconcaves, 1 Doz. American Balance 
Staffs, 1 Doz. American Balance Jewels, 1 Doz. 
Asst. Swiss Staffs, 1 Doz. Asst. Bracelet Stems, 
1 Doz. Swiss Click Springs, 1 Doz. Spring Rings, 
all for $5.00, cash with order. BECK BRO6., 
Jewelers’ Supplies, Noll Bldg., Ft. Wayne, Ind. 


Profits Guaranteed 


Our Plan is Safest 
and Most 
Profitable 


Wire 
Write 
for 
Impor- 

tant 
Infor- 
mation 


y / 


Gottlieb & O’Neil 


Auctioneers Since 1886 


155 No. Clark St., Chicago, Ill. 








Beekman 6752 


Elgin Watch Crystal ¢ Co. 


Odd Shape Crystals a Specialty 
Fine Watch Repairing for the Trade 
Perfect Fitting—Delivery in 24 Hours. Prices Reasonable. 
116 Naseau Street New York wat 








WATCH REPAIRING FOR THE TRADE 


All our work is backed by a written guarantee. We fur- 
nish the best reference. Watches sent us for repairs or 
estimates will receive our prompt attention. Estimates 


given without 
MANNA BROS. & R. PLASTINO 
500 Fifth Ave., New Yerk City. 
Phone Longacre 9117 Corner 42nd St. 


Send for Special 
Price List 


Aisenstein-Woronock & Sons, Inc. 
The Largest Wholesale Jewelers 
in the East 


20-22 Eldridge St., New York 
38 Years’ Successful Merchandising 








ODD SHAPE 


Watch and Clock GLASSES 
New York Watch Glass Co. 
79 Nassau St. New York 











WATCH REPAIRING 


and Fittings of All Kinds 
High Grade Work at Reasonable Prices. 
We Invite Your Trial. 
JACOBS & FELDHUHN = NSNyone Se 
Special attention given to out of town mail order 
Tel. Beekman 9974 





ODD SHAPE——=|, 
| WATCH GLASSES 








Perfect Fitting Dust Proof 
114 Fulton St., New York 
UGER & KEIH 
JEWELRY REPAIRED 
VANITY CASES LIKE 

CIGARETTE CASES 
SILVERWARE NEW 


Louis Morenfeld & Co. 


114 Fulton Street New York 
Telephone Beekman 3459 











Telephone Beekman 8383 


CARL LIEBERMAN 
Reliable Watchmaker to the Trade 


ra and American Wrist Watches Our Specialty 
ur Guarantee: Perfect work, prompt service 
and lowest possible prices. 











116 Nassau St., Room 1006, New York 


Odd Shape CRYSTALS 


24 Hour Service — Perfect Fit 


STEEL CITY CRYSTAL CO. 
541 Wood St. PITTSBURGH, PA. 








LAPIDARIES 


ROODER & BROWN 


141 Fulton St. New York 
Phone Cortland 3988 
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Tel. 5596 Cortland 
7 ‘ 
WARREN H. BROKAW [le feajne Auction 
. for the Jewelrv Trade 
| Do you need an auction sale of the modern kind, conducted by men of 
wide experience in this line, who are gentlemen? 

Your own goods sold, your high class stock, especially diamonds, sold at 
better than cost. Your good name and standing safely guarded. Your sale 
conducted in such a manner that it will be a pleasure to you and your cus- 
tomers. No red flag used. All sales conducted personally, assisted by Mr. 
C. Casper, high class auctioneer. 


References furnished from leading jobbers, wholesalers, manufacturers, 
retailers, Jewelers’ Circular, and members of the Jewelers Board of Trade. 








ne 


W. H. BROKAW 


W. H. BROKAW, 14 Maiden Lane, New York City, N. Y. 


If you want the best results, write or wire. 











An ostrich buries its head in the sand to escape dan- 
ger. Instead of running to cover or changing its 
course of flight, the ostrich, by the stupid delusion of 
burying its head, becomes an easy prey of circum- 
stance. 














JEWELERS, whose stock is owned by outside interests holding notes, 
will find the Art organization a stronghold against business failure. 
In the space of a few days we can make a complete turnover of your stock; 
your notes will be paid; you will have cash; your store will be better 
known; and the net results will be FREEDOM FROM NOTES, MORE 
FREQUENT TURNOVER; A COMPLETE CLEARANCE OF 
DEAD STOCK and an ERA OF PROFITS. 


J. L. ART & CO. 


Wholesale Jewelers, Auctioneers and Appraisers 
We Buy For Spot Cash Entire Jewelry Stores 


21 SOUTH WABASH AVENUE CHICAGO, ILL. 











GEO. SYLVIA . H. P. METZLER 


Auctioneers and Appraisers to the Jewelry Trade 


Not too big to handle the small sale. Capable enough to conduct the largest. 

We say with pride our past record of successful sales is a pleasure to look back at. Now we are 
looking forward to strengthen further our successful career. 

On file in our office is proof positive that we have conducted successfully many of the largest sales 
in America. 

Submitted upon request our system of operating Auction Sales puts us in a position to give you 
almost immediate service. Two reliable men at each sale. 


Office address where all mail and wires are kept in strict confidence 


SYLVIA & METZLER 


540 West 165th Street New York, N. Y. 


PHONE BILLINGS 1650 
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Leiman Bros. 
PATENTED 


Model 47—- 
Polishing 
Dust Collector 
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ee LEIMAN BROS. 
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PATENTED 


DUST COLLECTOR 














































































































for 1 or 2 Men 


2 x 4 feet 
Floor Space 


For 2 operators—with 
removable taper 


— : 
t air suction at 





60-62 LISPENARD ST. 
Near Broadway and Canal St. 


Our Electric Current for Motors is: Volts.... Cycles.... Phase.... 


LEIMAN BROS. Desk C 523 


NEW 


Makers of Good Machinery for 35 Years 


for use with " 
present polishing 3H: NS a Dust drawn into the 
Motor— 325 ic 9] , g oumace dust . 
cH nets—Electric li 
r present H £ on hoods. 
ee . polishing | LEIMAN BROS. Ball bearing Motor 
motor on the table 1 Fan Shaft copper. 
between the _ suc- Water tank under- 
tion hoods. Inde- meath catches any 
endent motor Lanes | very fine dust that 
rives the suction a might escape the fine 
fan. Electric lights San —_ linen le 
in hoods. jo o speer dust cabinets. 
Suction at both Y , wage RE 
hoods —- can e e 
driven from any SS net eo a —_ 
light socket. {| made. — 
Combination dry me: Zinc covered table— 
and wet dust cab- A iron legs. 
inet holds the dust. Head can be started 
WHITE ENAMEL- ; and stopped indepen- 
ED ENTIRELY. u a _— mt of motor. 
inches | SAVE YOUR HEALTH! ee eee 
one and two seat sections—the two in one tops 
Work Benches —you can use both back and front—extra large a Number of men....sssseeseeeeeeeers 
Cs drawer and metal pan, file pin and arm rest— Space available..... icnncecsngeaceune 
’ complete with blower and motor for the large ae 
Melting Furnaces or small shop. Quick, high heat—easy to handle [] iuncust, = ho Fn Yay pbs bi Re nr 
Cs hoods for the smoke and iron tables for ie df iM. 
Sen d the moulds— ‘ Ww 
to supply air for the benches, the melting fur- : : : e 
e B l OWCE S rice and sand blast—motor driven complete. [| Device on machines to be operated with 
this MIR HEI me NN bey take up their own wear” and are noise- air blowing or vacuum........seeee+ Equip 
ess— ‘ 
Material to be rolled.......... 6aeeeoe 
i i Flat Stock and square wire or half round— i ; 
Coupon Rolling Mills single or double mills for hand or belt or with CJ alll a ee, was Complete 
Today! D ° Wi ee sin yz ent ie, Scalia: ta itiaiae Sise of wire to be drawn......seseee- Sh ! 
Drawing Wire rau snd wrge one Ul ee, ae 
foot or hand operated for cutting or drawing— Ne OS Mic k.ckscicscssvcases ones 
“f Press es good presses save your expensive tools—light [J Sise of articles. restsapacerdpesecses ws 
es and heavy. utting, forming or raising design... 
L at h es speed lathes for turning, s on drilling, Describe work to be done....... se et 
lapping, sawing, frazing, buffing and all wor CJ Lathe and countershaft or complete mo- 
We fit ORAM sr) - oe or without a motor mounted tor driven OUthit.....cccccoccece brane P 4 
Hi ‘ for holding No. 80 drills—accurate, sensitive Describe work...... toeerereees seeeee en 
You Drilling Machines machines, foot and hand feed— LJ Belt drive or with motor........... a 
RMR or cS ‘ P P P ° & 
‘ for frosting and matt finishing, cleaning arti- Weight, size, material and kind of arti- 
Out in Sand Blasts cles to be plated—plating takes hold quicker if CJ GO eccoscccccccesvoes Vaan ae due 
CEES sand blasted first. Effect desired.........+0. seseseseeeee Coupon! 
° 4 Leiman Bros.’ Polishing Dust Collectors are Model A wanted...... ie dinaaiadmallaacan 
Fall! P oO l 18 hing nationally known and used—there is nothing BGG. GB octccveseses bdCbe keneesUROcs 
CE gurpassing them—you save the gold dust and [] Height and length of spindle of your 
keep your shop clean. electric polishing motor for model 47.. 
e 
complete outfits for cutting and polishing gem Kind of stones to be cut............ 7 
Lapidary Pp 1 d ar y stones with instructions for doing the work. CJ Single or double outfit wanted..... aves 


YORK 

















We make a specialty of white 


C.W.BUTTS, Inc. 4" 


Manufacturers of 


Crowns, Pendants and Bows 


gold crowns and bows, and are 
Prepared to make very prompt deliveries of same for bracelet watches 








Mesh Bags Re 








MILLER & RICK 
Electro-Plating and Coloring 


Jewelry and Silverware Repairing 
43 John Street, New York City 


and Refinished. * 





M. HARRIS 


Jewelry Auctioneer 
1518 Washington Ave. 





18 Years’ Experience 


New York, N. Y. 


MR. JEWELER: If slow 
selling merchandise and dead 
stock is worrying you, let 
me conduct a reducing stock 
AUCTION SALE for you! 
I guarantee profits and 
guard your reputation. 

Write for terms and dates. 


All Correspondence 
‘ Confidential 


BEST REFERENCE 


































| 
| 
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CONFIDENCE 


The greatest asset 
any individual or 
firm can possess is 


Confidence 


No man, no firm, 
can succeed or 
grow without the 
confidence of those 


SAMUEL MARKS served. MAYNARD G. LEVY 








Our years of service, our success, our conscientious endeavor in every 
sale, our clean method of selling, our knowledge of merchandise, has 
gained for us the enviable confidence of members in every branch of 


the trade. 


Last month we closed the sale of Hyman & Company in Chicago. In 
total value of receipts this was the largest jewelry auction sale ever 


conducted. 


A request from you will bring a list of high class reputable concerns 
from every section of the country who will tell you of their confi- 
dence in us and our sales ability. Write, Wire or Phone. 


MARKS & LEVY 


31 North State Street, CHICAGO 


Room 709 Long Distance Phone Central 5814 





— 
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OP gar ui 
anys 
BRISTOL and MONTAUK 
WATCH CASES 








16 Size Screw Back and Bezel 


Railroad Model 


Fahys Railroad model watch cases have been 
the standard cases used by Railroad men 
throughout the country for many years. The 
new model Short Pendant is dust proof and 
it is fitted with an up-to-date French Bow. Rail- 
road men are particular about their watch 
cases. Don’t neglect to stock an assortment of 
these cases this Spring. 


May be had in Plain Polished, Engine Turned or Engraved. 











JOSEPH FAHYS & CO. 


Main Office: 15 Maiden Lane 
New York City 
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The Supreme Test 


The supreme test put to Wood’s Diamonds in hundreds of 
Retail Jewelry Stores every day is: — 


Comparison 


And this comparison is the deciding factor for jewelers in 
selecting Wood’s Diamonds for their customers. They are 
easy to Sell. 


Thousands of Retail Jewelers will vouch for this statement. 


Because :— 
Wood’s Diamonds are of exceptionally high 
quality. Their Brilliancy, Fire, Snap and 
Animation are unexcelled. 
They are the very Best Diamond Values the 
country affords. 


Order a Selection Today! They,will be shipped immediately. 
Order from Our Nearest Office 


J. R. WOOD & SONS 


NEW YORK CHICAGO SAN FRANCISCO 
Sfiversmiths Bidg., Heyworth Bidg., Examiner Blidg., 
15 Maiden Lane 29 E. Madison St. 3rd and Market Se. 
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15 Maiden Lane 








Unsurpassed 


Stamped Wedding Rings are unsurpassed in 
quality and Sales. 


The texture of metal, workmanship, style and 
finish are without question Superior in every 
respect. 


This is not only the opinion of the majority of 
Retail Jewelers, but it is backed by orders from 
them, aggregating over 11 Million Wedding Rings. 


$ Stamped Wedding Rings offer you and your 
Customers the most for their money, whether in 
plain or carved style, White, Yellow, Green Gold 
or Platinum. 


Fill up your Depleted Stock—Order Today. 


Order from Our Nearest Office 


J. R. WOOD & SONS 


NEW YORK CHICAGO SAN FRANCISCO 
Silversmiths Bidg., Heyworth Bldg., Examiner Bldg., 
3rd and Market Sts. 


29 E. Madison St. 














WEDDING 
RINGS 


REPRESENT | 


ONE OF THE 


GREATEST VALUES 


ON THE MARKET TODAY 


SEND FOR SAMPLES ON MEMO 


ARCH CROWN 
MFG. CO. 


| 81 WARREN ST. NEWARK, N. J: 
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Platinum for every purpose 


BAKER PLATINUM WORKS, NEWARK, N, J., U. S. A. 


PLATINUM 


IN ALL DEGREES OF HARDNESS 


The refining and working of Platinum and associated metals has 
been the principal business of Baker & Co., Inc., since 1875. We are 
prepared to furnish the trade with refined metals— 


Platinum — Iridium — Palladium 


or other metals of the Platinum group, and with any of the standard al- 
loys of Platinum and Iridium. 





Notice To The Trade 
WE ARE BUYERS of scrap, filings, bench and floor 


sweeps, polishings, acid solutions, water-settlings 
and all other waste material containing precious 
metal. 


WE PAY FOR PALLADIUM as well as other plati- 
num metals in addition to the gold and silver con- 
tained in all shipments sent to us for refining, 
provided the respective quantities are sufficient to 
warrant refining expense. 











BAKER & CO., INC. 


Refiners and Workers of Platinum, Gold and Silver 
New York Office Chicago Office 
30 Church Street Newark, N. J. 5 So. Wabash Ave. 
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Etruscan a new style of ornamentation showing 
a step forward in artistic embellishment 
of higher grade silverware. 
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A Parable 


Once there was a Woman who went Shopping 
for Silverware in the Bazaars. 


And lo, in the First Shop she Visited the Mer- 
chant displayed his Wares, yea, even to his 
Best, which he called Heirloom Plate. 


But the Woman being very Wise and Difficult 
to please said: “I will go Hence and Look 
Around.” And verily she ranged the Market 
Place from End to End! 


And at the setting of the Sun she returned to 
the First Shop, saying: ‘I am tired but Satis- 
fied. Lo, I have looked my Fill and can find 
no Silverware that Pleaseth me like Heirloom 


Plate.” 












Moral: Comparisons are odious but inevitable. 


‘Ask any Heirloom Plate Dealer! 





WM. A. ROGERS, Lt. 
Niagara Falls, N. Y. 


New York Chicago San Francisco Toronto 

















Heirloom Plate 


From Generation to Generation 











Py, 
co 


















THE JEWELERS’ CIRCULAR April 25, 1923, 


SAAS MMU AAS AAU ANS UNAS ATG ANS SA SANS TTT ANS TTT ANS 


—~) 





4 
in) 





ae 


"A 
| NATIONAL l 
STERLING 
SILVER 
WEEK 














The Sterling Silverware Manufacturers Asso- 
ciation urges the co-operation of all retailers in 


making NATIONAL STERLING SILVER 
WEEK a success. 





Ask the National Jewelers Publicity Association, Ontario 
and St. Clair Streets, Chicago, IIl., for helpful suggestions 
on your advertising. 





Write to the Sterling Silverware Manufacturers Associa- 
tion NOW for window cards and suggestions for this week 


ALVIN SILVER Co. INTERNATIONAL SILVER Co. FRANK W. SMITH Co. 

DOMINICK & HAFF’ REDLICH & Co. TOWLE MF. Co. 

J. F. FrapLey & Co. RoGeRs, LUNT & BOWLEN Co. R. WALLACE & SONS MF6G. Co. 
FRANK M. WHITING & Co. 


Sterling Silverware Manufacturers 


Association 
345 Madison Avenue New York City 
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‘Robbins & Co. ~John and Nassau Sts. New York 
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Nas. Keller & Co. 
CNew Vork City 
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U. S. Patent No. 1,352,591 


PHARAOH FOR FAIR 


King Tut dead means more today than any king alive. 
Donkeys, camels, automobiles and Fords are taking a constant stream of people 
to his tomb. 
Tut’s name is on the lips of millions. 
His glory has gone far afield. 
He has brought Egypt to life. 
But beyond all that he was the Paramount Advertiser of all Time. 
He said, “Bury me deep-away from beaten paths. Use concrete. I have treasure. 
Put it with me. Do it right. Make it last. When they find me, I'll stir the world. 
The name of Tut-Ankh-Amen shall live forever.” 
He died with his boots on—he has em on yet. 
It was all done to the Queen’s taste. 
He was found with his treasures in barren soil. 
It took Patience and Perseverance. 
It proves that barren soil is often very fertile. 
If you want to do big business, dig in. 
Buy SCHICKSNAPS. They will speak for themselves. 
“*Tut”’ tooted his horn. We are tooting ours. We think it pays 
Whether it refers to kings or business. If anybody tells you to the contrary, just 
say “Tut, tut’ (and the last of his name is Amen). 


SOLD THROUGH JOBBERS 


AnotherWxy f Saying, 
“The BEST Pearl Necklace Snaps“ 


HARRY C. SCHICK, Inc. 


Office and Factory 


99-105 Chestnut Street NEWARK, N. J. 


New York Office Canadian Office Chicago Office San Francisco Office 
Sidney Rothschild J. Boas Sidney H. Israel John S. Adler 


170 Broadway 13 King St. W., Toronto 29 E. Madison St. 57 Post St. 
(Phone Cortland 8559) 
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_ Platinum Front 
_ Scarf Pin 
Mountings 
with 14K 
White Gold 
Backs 


S 145 S$ 149 














MAD Peer UUPAIMELITECIINITE IM eT TT Sant 
momiths forth eco erred oer tere Cert core Cet ct kero bocce rors tetera tite : 





Vodeei has beritae 
—— 








$8 166 





Many Jewelers are taking apart some of their slow-selling pieces, 
and are remounting the small Diamonds in our modern, quick- 
selling mountings. . 


The cost of the old settings is easily made up, and the turn-over 
is almost instantaneous. 


It’s an excellent idea to convert certain old designs in your stock 
into bright snappy sellers. 


Bar Pin Mountings. 
Link Button Mountings. 
Scarf Pin Mountings. 


KOHN &CO. 


Camp € Orchard Sts., Newark,.N.J. 
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A splendid specimen of the engravers art in 

one of the more conservative designs. Rich and 

tasteful in appearance—14 K. green gold 
filled twenty-five year warranty. 


YY 


yy 





Y THEIR sheer beauty of design, by their 

perfection of workmanship, by their 
unexcelled gold content, and by the 
service giving qualities of the patented 
ball bearing bow, Star watch cases have 
won the whole-hearted regard of the 
more substantial American jewelers 
= = A good jeweler knows a good case. 














A beautiful example of Star craftsmanship, 
STAR WATCH CASE CO., Lupincton, MicHiGAN in the aristocratic “cushion” shape. Twenty- 
New York, 15-19 Maiden L five year warranty. Finished in genuine 
: Seen ee aes iid ane Toe David Belais white gold—noted for its rich 
San Francisco, Mutual Bank Building Chicago, 1112 Heyworth Building wv lustre and permanent brillianey. 
(22) 
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Fillkwik 


Cigarette Case 
It SELLS quick, too 


Write for Samples and Prices 
Giving your Wholesaler’s name. 














ME EERE COO WU GES Lo HIS SCAZSS 
TAG Paces See SPU 


pis ape a as Nees eee Ape 


a. mh 


MADE WITHOUT SOLDER & 
SPRINGS IN GOLD FILLED 
AND STERLING SILVER- 
HANDSOMELY ENGRAVED 
DESIGNS 


CANT GET OUT OF ORDER 
Priced from #5 up € 


at Jewelers 
Write for Booklet 
FILLKWIK COMPANY 


ATTLEBORO — MASS. 


~ 


Above is one of the advertisements 
in National Magazines that has 
helped make “Fillkwik” known 
to a great army of purchasers 
throughout America. 


Fillkwik Company 
Attleboro Mass. 
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Each timepiece of the guild must meet 
the masters rigid scrutiny 


protect their guild’s good name that they 

would allow no timepiece togo forth stamped 
with the emblem of the guild until it had passed 
the rigid scrutiny of the master. 

And if it fell short of the high guild standards 
it was thrown back, with a rebuke, upon its maker. 

With these ancient artisans fine craftsmanship 
came first, and never would they impair their art 
by hastening their work. And so it was not un- 
usual for a worthy member to toil for six months 
to perfect a single watch. 

Asa result, the guild timepieces were eagerly 
sought after by the nobility throughout the length 
and breadth of Europe, and the guild emblem 
came to be the mark of a priceless artistry. 

Passed down from father to son through several 
centuries, these old guild ideals and traditions 
came at last to the members of the Gruen Guild 
of Watch Makers. 

In workshops which suggest the guildhalls or 
old these descendants of the ancient masters labor 
unhurriedly, painstakingly, to produce time- 
pieces which will meet the rigid Gruen standards, 
the most exacting standards known to modern 
watch making. 


S: careful were the old-time watch makers to 


And so it is but natural. that American men and 
women should have come to look upon the name 
Gruen as the mark of higher distinction, of 
perfect taste and dependable service. 

Gruen Watches are sold on/y through good 
jewelry stores. Look forthe Gruen Service Emblem. 
Gruen Watcu Makers Guitp, Time Hill, Cincinnati, U.S. A. 


Canad:an Branch, Toronto 
Engaged in the art-of watch manufacturing since 1874: 








GRUEN verituin 


No. UA3 18 kt. solid 
white gold, black 
enamel and diamonds 
set in platinum, Preci- 
sion movement, $150. 
Engraved and enamel 


only, $100 and $110 


No. UAI Shape 
pat’'d. 18 kt solid 
white gold, Pre- 
cision move- 
ment, $75; 14 kt. 
areen gold, $70 


No. U42 Pat'd. Solid 
white or green gold, 
Precision movement, 


21 ruby jewels, $125 








GRUEN “&” WATCHES 


Including. the original and genuine “VERITHIN’ 

















How the Gruen Pat. JHE OLO way | VERITHIN WAY logically thin. It isn't 
Wheel Constructin ie... a genuine Verithin 
made an accurate watch af.------- FTA oe unless it is a Gruen 





Above is a full page ad appearing in April issue of various leading magazines. 


GRUEN WATCH MAKERS GUILD Time Hill, Cincinnati, U. S. A. 


“Engaged in the art. of watch manufacturing since 1874” 
Western Branch, Los Angeles Canadian Branch, Toronto New York City Branch, 512 Fifth Avenue 
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Wilco 
14 and 18K 
White Gold 


Ductility and Color Unequalled 


All Precious Metal 
White Gold 


Chosen for its superior qualities 











SEAMLESS WEDDING RING BLANKS 


Made in PLATINUM and 18K WHITE GOLD 


Standard Platinum Blanks Contain 80% Platinum and 20% Palladium 
Platinum and Iridium Blanks 5% or 10% 
to order 


Welded Platinum on White or Green Gold 


PLATINUM 


Any Degree of Hardness 


Correspondence Solicited 


THE H. A. WILSON CO. 


Refiners and Workers of Platinum, Gold and Silver 


97 Chestnut Street, Newark, N. J. 
Telephones: Market 1220-1 
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Watches of Quality and Distinction 





The OMEGA WATCH has become WORLD-FAMED by Right of 
MERIT and SERVICE 





Thin Model Watches 
Desk Watches—Chronographs 
Ribbon Wrist Watches 
Leather Strap Wrist Watches 


All parts are interchangeable and available through us. 


UNITED STATES AGENCY 


OMEGA WATCH COMPANY 


15 WEST 37th ST.. NEW YORK 
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Roya 18 Karat Wurte Gotp Co. 
ANNOUNCE 


the removal of their office 
from 131 Liberty Street to 





80. MAIDEN LANE 
NEW YORK 








ROYAL 
SOLDER 


is by every conceivable 
test the most practical 


SOLDER 
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Solid gold models made in 18k green 
gold, white gold, plain or carved. ' 





rc cee 





The actual size of the movement 
is 8% ligne. The enlargement 
shows the device which counter- 
acts the shocks of golf. piano play- 
ing, driving, typewriting and all 
other arm and wrist motions. 
























A Revolutionary 
Selling Point 


Many fine jewelers who pride themselves on their honest services to cus- Carved, cushion, round glass 
tomers are selling Depollier Watches and are profiting by the manifold 
advantages these watches afford. 





The first point of interest to the jewelry trade in connection with the 
Depollier Watch is of course the Brun Patent Shock Absorbing Device. 
This Patent relieves the strain on the balance staff which shocks and jars 
cause in all other watches and largely eliminates bending and breaking of 
balance staff and ¢ap jewel—the cause of over 80% of all watch troubles. 





In addition to the great value of the Brun Patent—especially as applied 
to wrist watches—these other points must not be overlooked in connection 


with the Depollier Watch:— 


It is a splendid time-keeper. 

It allows a margin of profit larger than the average. 

It permits a price to customers which offers unusual value. 

The case is exceptionally fine in craftsmanship, finish and beauty. 

Beginning with May magazines, strong and consistent adver- 
tising will be put before the public. 





Youwill be interested ina detailed description of the Brun Patent. Write for our catalogue. 


‘DEPOLLIER WATCH COMPANY, INC. Man’s watch made in silver, 14k green gold, 


18k white gold, tonneau, form glass, with lum- 
Jacques Depollier & Son, Inc. inous dial, 


Main Office and Factory: 316 Herkimer St., Brooklyn, New York 
New York Salesroom: 15 Maiden Lane 


Depollier Watches 


with 
THE BRUN PATENT SHOCK ABSORBING DEVICE 
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NAPIER cigarette cases appeal to men of culture— 


CERTAIN rich simplicity dis- 
tinguishes Napier novelties. Their 
appearance is entirely in harmony with the 
attire of the really carefully-dressed man 
of to-day. 


That is why Napier cigarette cases are 
so frequently seen in the hands of prosper- 
ous-looking men. 


Other Napier products which appeal to 
the highest class of customer are the belt 
buckles, match boxes, and pocket flasks, 
many with the distinctive red gold and 
nile gold stripings. 

National advertising helps you sell all 
novelties carrying the Napier trade-mark. 


Send for further information and prices. 


THE NAPIER CO. 
Established 1878 
Executive Offices and Works, Meriden, Conn. 


366 Fifth Avenue, New York 


NAPIER 


28 Rue d’Hauteville, Paris 


Trade-mark Registered 


After May Ist, we shall be in our new, attractive offices at 
389 Fifth Avenue. We cordially invite you to visit us there. 
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This is No. 15 West 
37th Street, just a few 
doors west of Fifth 
Avenue. We will oc- 
cupy the twelfth floor 
for our offices, sales- 
rooms and: service de- 
partments. ’ 
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Because we make by 
machinery our tiny 
rectangular movement 
—one-half the size of 
a postage stamp — it 
sells now eight times 
less than previous 
prices. 





In Going Forward 
We Move Uptown 


HE great stride that Hafis Watches made in the 
last two years have rendered our present quarters 
cramped and small. So in accordance with the trend 
of the times, we are leaving Maiden Lane for new and 
larger offices. 

We hope that the greater convenience of this uptown 
address will repay our friends for the trouble of chang- 
ing their records. 


After April 30th, our address is 


R. GSELL & CO.,, Inc. 


15 WEST 37th STREET 
NEW YORK CITY 
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WENDELL & COMPANY 


FOR IMMEDIATE DELIVERY 


White Gold Ring Mountings 
18Kt. at $36.00 per Dozen 























MADE IN 4 SHAPE TOPS 


Each Ring Perfect in Finish, New in Design and 
Substantial in Weight 


Write to Either Factory for Sample Dozen 


WENDELL & COMPANY 


25 W. 45th St., NEW YORK 618-626 Jackson Blvd., CHICAGO 
At New York: CHARLES WENDELL At Chicago: E. V. WENDELL 


Are the Largest Special Makers and Repairers of Jewelry in the World. 








oS |e 











We are equipped to make or repair anything required by the retail jeweler. | 
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Azured 
WEDDING 
RING 
BLANKS 


For Diamonds. and Sapphires - 
or Emerald Combination 















Ready for Setting and 
Engraving 





Made in Regular Platinum 
5% Iridium Platinum 
10% Iridium Platinum 







These Rings are 
Uniform in Quality and Shape 








“Judge Us By Performance” 


INTERSTATE 


SMELTING & REFINING Co, Inc. 
23-29 Commercial Street, Newark. New Jersey 
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36 Garnet Street 









BARPINS 
BROOCHES 


PENDANTS 
SAUTOIRS 


BRACELETS 
EARRINGS - 


Assorted Sizes in Jade, Jet, Lapis, Coral, 
Red Pearl Sold thru the wholesaler 


WACHENHEIMER BROS.., Inc. 








For Which You Will Find a eo Sale 





















Providence, R. I. 
































it Attleboro, Mass. 








The Blake Line Gives You 


Quality, Style and Reasonable Price 


HIS trio of sales winners—quality, style and reasonable price—have 

made the Blake line a leader for more than sixty years. You will be 

delighted with the splendid new designs which our skilled craftsmen 
have produced for this season. 


A good assortment of our Dorine Cases, Vanity Cases, Cigarette Cases, 
Rosary Cases, Flasks, Razor Sets, Match Boxes, Card Cases, Belt Buckles, 
etc., in Sterling Silver and Sterling Silver combined with Gold will be the 
source of many profitable sales for you if you give them a prominent place 
in your displays. 


James E. Blake Co. 


Established 1859 























New York Sample Office 
366 Fifth Avenue 
































THE JEWELERS’ CIRCULAR 





= UW, ‘ 
GHP VOX TS 


TTT i ne Ne ArT 


DOUBLE AN Latin 


OY” 
Announcing 


Our 
FREE ASSAY SERVICE 


To further emphasize our desire to serve the jewelry industry, we will render to all of 
our patrons FREE ASSAY SERVICE, and for a limited time we will also assay any | 
platinum article sent to us by any manufacturing jeweler, jobber or retailer. ) 























Our chief assayer, formerly of U. S. Government Assay Office, is in charge of this 
important work, and is assisted by experienced and competent chemists. The equip- 
ment in this department is of the most modern type and is complete in every detail, 
assuring you of exact analysis and correct report. 


what you believe you bought. 
HOW TO SEND 
ARTICLES FOR ASSAY 


Take any item you wish assayed, cut 
exactly in half, retaining half of each 
part of that article and sending the 
other half to us. To insure exact | 

| 


This is your opportunity to CHECK UP your stock and find out if you really receive 


analysis the part sent to us must 
weigh at least one dwt. 


NOTE:—This offer of FREE ASSAY 
SERVICE to other than our patrons is 
cancellable at our option and without notice. | 


OUBLE AX LATIN 
WORKS - INCORPORATED 
150 LAFAYETTE ST> NEW YORK 
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No. 144 


Catalog 
on 


Request 
No. 500 


Distinctive Designs in 


Solid Mahogany 


Clocks, Candle Sticks, Lamps, Prism and 
Globe Sticks, Flower Holders, Book Ends, 
Gift Pieces, etc. 


FYNETONE MFG. CO. 


LANSDALE, PA. 








CLASS PINS and RINGS 


A Wide Assortment—Exclusive Designs 
We Will Help You Get This Business 


Lay Your Line of Communication Direct to 


THE ROBBINS COMPANY 
Attleboro, Mass. 


New York: Bush Terminal Sales Bldg. Chicago: 14 E, Jackson Blvd. 
San Francisco: Pacific Bldg. 


Address All Communications to the Factory 
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TRADE MARK 


This trade mark 


represents quality that is backed up 
by a guarantee 


= present significance of the A & Z trade mark is 

* the result of consistent maintenance of high quality 
standards. In design, materials and workmanship, this 
quality makes for goods which the retailer can sell his 
customers with all assurance that they will be satisfied 
with their purchases. Further than that, we protect the 
dealer by our policy of giving a lifetime guarantee to 
replace without question, any piece of goods that does 
not give full measure of good service. 


These are facts—not merely promises. These are the — 


policies which have built this business. These policies 
are certain to build up an even greater and more success- 


‘ful business in the future. 


The new lines now in preparation contain the latest and 
most salable items of the market. Knives, chains and 
links, our leading specialties, are in big demand. 


A. & Z. CHAIN COMPANY 


116 Chestnut Street, Providence, R. I. 





96 Spring Street 31 No. State Street 
NEW YORK CITY CHICAGO 
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SPECIAL NOTICE 
TO JOBBERS 


We have inaugurated a new policy which took effect April 15th 
confining our extensive watch line to JOBBERS ONLY. 

We take this opportunity to thank our many friends in the retail 
trade for their past patronage and to assure them that we will be 
able to serve them as heretofore through their jobbers. 


Preston Bros. 
9-11 MAIDEN LANE NEW YORK 


On April 14th our representatives, Mr. L. Pachman left for the 
Middle West and Mr. J. Fishbein for the South and Pacific, Coast 
and will have the pleasure of calling on you with our watch line 
which should interest every jobber. 




















WE SPECIALIZE ON FINE HAND-WROUGHT MOUNTINGS 


14K White - - - - $7.50 14K White or Green $3.00 14K White or Green $3.50 14K White or Green $3.9 
18K White Belais - $10.50 18K White Belais - - $4.25 18K White Belais - $5.00 18K White Belais - - $5.0 


14K White or Green $3.50 
18K White Belais $5.00 


—_— CHICAGO 
$9.50 $2.06 


18K BELAIS AND SAPPHIRES Manufacturers and Wholesale —_ on 


LAIS AND SAPPHIRES 
VED AND ENGRAVED Jewelers HAND CARVED AND ENGRAVED 
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THE “GEBHARDT (Para) SOLITAIRE DIAMOND CLUSTER” 


Patented, April 12, 1910 








PAT EN TED 


The present popularity of the “Gebhardt Pat’d Solitaire Diamond Cluster”, 
mounted in the latest effects in platinum and white gold, is evidenced by the 
increased demand. 


DIAMONDS or serrer Quauity 


A complete stoek of fine diamonds at the right price awaits your call. 


Send for a selection 


DIAMOND IMPORTERS MANUFACTURERS OF DIAMOND PLATINUM JEWELRY 


tHE GEBHARDT BROS. co. 


CINCINNATI, OHIO 








Our Four Service Stations for Jewelers 


are maintained for the better distribution of watches, jewelry, clocks 
and silverware to the jewelry trade of the Pacific Coast. 


We are also at the service of any jeweler desiring information pertain- 
ing to the jewelry business in the Pacific States. 


We have lists of businesses for sale, positions vacant, etc., which are 
at the disposal of those interested. 


Four Service Stations for Jewelers 





WRITE US FOR SELECTIONS. * 
A. HALL & SON 
WHOLESALE A ...det 1580 POST STREET 
JEWELERS SAN FRANCISCO 
SAN FRANCISCO, 150 Post St. LOS ANGELES, 501 Title Guar. Bldg. 


SEATTLE, 510 Colman Block | } PORTLAND, 803 N.W. Bank Bldg. — 
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Pearl, Diamond and Platinum 
WRIST WATCH 


325 
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Cased with the Famous Jules Jurgensen Movement 


SOLE AGENTS 


HENRY FREUND & BRO. 


65 NASSAU STREET NEW YORK 
Made Since 1740 


"NOUS HHA 
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| } Special Designs 
? Stock Designs 
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“PRINCESS” 
INITIAL RINGS 


We can make rings, pins, 
medals, to meet almost 
any inquiry you may have. 


Circular Mailed on Request 


rus h> 


Manufactured only by 


SINNOCK & SHERRILL 


Makers of 
Emblems and Initial Rings 


NEW YORK 


ssa 


Quality high; price low. 


&¢ si 
THE THOMAE CO. 


Attleboro, Mass. 
CHICAGO NEW YORK 
37 So. Wabash Ave. 30 Sth Ave. 


Mr rr 


15 MAIDEN LANE 
Sold through jobbers only 
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Simons Bros. Company 
PHILADELPHIA 
NEW YORK CHICAGO SAN FRANCISCO 
13 Maiden Lane 31 N. State St. 140 Geary St. 
Ba Be ee Oe 









Every Model 
* 
and kind of 
7 
a Clock in 
Stock 


Lid 


LLM dddddddhdddddddidiiisidililiillllllliiiiiiii LL LLAcHHCELLLALLLLE 







Seth Thomas Tambour No. 8 






Ready for Immediate Delivery 








Send Us Your Next Order—We Ship from Stock. 
Wholesale Distributors for 









Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 
Herschede Hall Clock Co. Western Clock Co. 
Ansonia Clock Co. Ingersoll Watch Co., Inc. 






The E. Ingraham Clock Co. 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane New York 


LT ttsttstststtstad.sdedaaaaaaeatsdadatatadaddaaaaid 
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THE ABOVE STYLE OF 
CASES ARE MADE TO FIT 
6/0 SIZE ELGIN OR JEWEL 
SERIES WALTHAM MOVE- 
MENTS. 


THE THINNEST AND BEST 
SELLING WATCH OF THE 
DAY. 


MADE IN YELLOW, GREEN 
AND WHITE GOLD. 


All Patent Rights Reserved 





Roy Watch Case Co. 


MANUFACTURERS OF 
14 and 18 K Gold Only 


15 Maiden Lane 704 Market St. 








New York San Francisco, Cal. 
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IMPORTERS 0% PEARLS & PRECIOUS STONES 
7-11 West 45”Street, NewYork, 


Pearls Pearl Necklaces 
Pearl Ropes 





PLATINUM 
MOUNTINGS 
WHITE GOLD 
MOUNTINGS 


DIAMONDS 
WATCHES 
AND 
JEWELRY 


— H. & E. O. 


JEWELRY FOR 
THE MASSES 


JEWELRY FOR 
I THE CLASSES 


S MFG. CO. wal 











143 West 36th St., New York 
Belais Made Means Well Made 
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Menace sad terres AVING 


“WATCHES 





JOSEP 


WHEN BETTER CASES ARE MADE— 
Daving Will Make Them 


MAKER’ OF THE WELL KNOWN 
DAVING CASE 


" Selection of Watches 140 Geary St. 
& = AG sent on short time Gordon H. Otto 
. Cortland 5421 LEADERS IN STYLES kD or 


Full stock at our 
San Francisco Office: 











DIAMOND JEWELRY 


of the Better Kind 


set with Fine Quality Diamonds in 


IRIDIO PLATINUM MOUNTINGS 


STAIGER & SONS 


Manufacturing Jewelers 





Established 





Send for Revolving Card Illustrating the Latest—Newest—Exclusive 
Symbolized Birth-Flower Wedding Ring Designs 





Since 1900 2 Maiden Lane, New York 
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For Ninety Years, Quality, in making our product, has 
been our first consideration. Buy the best, they are the 
cheapest, and help in establishing an enviable reputation. 


Write for illustrated Price Lists 


ETCHAM & McDOUGALL, Inc. sx se)” NCS York 


‘ 
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MADE IN 


| NEWARK 


a OUALITY and RELIABILITY 


Jewelry of Highest Grade 
and Latest Styles 








| 





a2] Shafer & Dougias, lic. BRACELETS 
a Kee Menatnstuene of Bhup Burstow, Kolimar & Co. 
Office and Factory 68 Orchard St. 18 Columbia Street 
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Tetaz & Co. 


Designers, Engravers and Engine Turners 
Green and Columbia Sts., Richardson Bldg. 








Jennings Silver Co. 


Fine wae Plated Hollow and Tollet 
are—Popular Prices. 
Telephone Waverly 0260 i irvington, N. J. 


Andrew QO. Kiefer Co. 


Est. 188' 
Manufacturers Gold Rings 
61 Arlington St. 


“L.L.& S&S. GOLD ALLOYS” 
Yellow, Green, White and Red 


Meyer & Gross 
MG Exclusive Ring Makers 


Trade-Mark 401-407 Mulberry Street 








Motz F ng Co. 
etz Piatinum Refining Co. 
Platinum — Gold — Silver 
4 Walinut Street Phone Market 0867 














alk ame water ne tees, x] L. LEBER & SON 
ee Sat rr , . 2 venue 
ST CO HENRY RUFEISEN-INC 
ERN MFG. “ MANUFACTURERS OF 
akers n c and Real Stone Set 
sear LADIES RINGS Exclusively RINGS OFASQUALITY 


336 Mulbe st. 
Chicago Office, 31 N. State St. 


Sterling Fireless Sliver 


Reduces we a minimum and obtains 


brilliance. 
JOHN % “JACKSON a &. 
All Sterling and Fine Siivers—Relling fer the Trade 


MARTIN H. WIEDMANN 
Flexible Bracelets 


23 Longworth St. Newark, N. J. 


at @ price that will surprise you. 
To Jobbers Only 


W.L. Robertson Co. 
Aseayere and Refiners 
Liberty St. 

Why Waste Anything Now? 


RINQS— A opeciaity with 
Louls Bleiberg 


Tel. 8790 Market 67 Hamilton Street 




















GRAY-RINDELL CO.., Inc. 
Mancfacterers a Platinem and 20-240k Geld Jewelry 
iF Caetaet Geen Street 


Jabel Ring Mfg. Co. 


rutting out now? That is the question 
the ring trade is asking. 401 Mulberry St. 








ENGINE TURNING 


TIBBITTS & KAPPMEIER E. M. Hood 


Makers of PLATINUM FRONT and GOLD JEWELRY 

















Telephone 9060 Market 98 Lafayette Ot. |] Tel. Market 3023 82 Clinton St. 
14K EMBLEMS <> J.A.&S.W. Granbery 
Rings, Charms, Buttons, Brooches - kt. line ced sells 


. C. GLASER CO., Inc. 
63-107 Lafayette st. Newark, N. J. 


Clinton Refining Co. 
PLATINUM, SED ano SILVER 


61 East Kinney St. Newark, N. J. 


Aome Ring Mig. Co. 


Trade-Mark mena Orchard and Scott Sts. 
Link & Angell, Ino. 


14 K. Jewelry 
407 Mulberry St. 


The Leonhardt Mfg. Co. 


Makers of Gold Rings 
365-357 Mulberry St. 





























Advaneed Styles Gold y and Iinner 
(Pormesty, Lebknecher & Co.) 
Designs in Sterling Silver Hollowware & Novelties 
Frames for Travelers’ clock am ¢ 
A. Avenue 
Crescent Ring Co., — 


sia Strauss & Strauss 
$ ns g 9 CLINTON ST STREET 
The Eleder-Hickok Co 
rospect St. 
SILVERS. reators of 
ALFRED E. SANDOZ 
Fine Gold Mountings for Leather bral 
and Vanity Cases. 253 N. J. 
Phone, Market 6589. Entrance on 
“wee RINGS 
"ie Jobbers Caumeey 





New York Office Factory and Offiee 
9 Maiden Lane 109 Oliver St, 
Charles A. yg Rep. Newerss N. J wn 
Tel. Cortland L Market 
BORUT & RONECKER, Inc. “RINGMAKERS” 


SIGNET — EMBLEM — STONE RINGS 
Office and Factory Chicago Office 
355 Mulberry St. 1202 Heyworth Bldg. 


BARASSO & BLASI 


Manufacturing of reputation. Established 1913. General 
line of 10-14 K specialties in and Cameo Creations, 
Earrings, Rings, Breeches, Searf and Cof Links 
31-33 Governor St. To Jobbers Only 
HOOKAYLO & CO. 
Manufacturer of Ringe 
Office and Factory 68 Orchard &t. 


GOODMAN, BASHOVER & WEINGTEIN, INC | 


10, 14 and 18K Rings—Jobbers Only , 
301 Mulberry St. Tel. 8320 Market | 


MUELLER & MUELLER 


importers — Lapidaries — Drilling 
al will convince. 





























FELDMAN RING MFG. CO. 
ALWAYS SOMETHING NEW  ) 
Tel. 9779 Market 50 Columbia St. = 


Aeme Rings the Highest Point in 
fing aking. QUALITY ALI THE TIME. 


Stumpf & Binder 








THE LEDOS MF@. CO. 


Manufacturers of Crowns, Pendants and Bows 
Telephone 4446 Market 34-36 Pearl Street 


THE HELEN MFC. CO. 


Makers of Rings and Mountings 
4 CLINTON S&T., NEWARK, N. J. 


and Platinum Chains, 
Gites. of Fine Gold oa Fistiose Swivel, 
Mw Crawford St. 


Makers ef 10-K. and 14-K. Gold Jewelry 
that brings repeat Attractive 
prices to Jobbers. 412 South 14th Street 











A 
Phone Market 9541 Hobbs Bidg., S Oliver St. 
JOHN C. NORDT 
Manefacterers of Settings and Galleries. 
26 Camp Street 
( 4K ‘:. t. Fritzsche & Co. 

Oso Nail my 

480 Washington Street 





Jewelers’ Settings and Solders 
Refinere and Smelters 








Wen. H. Taylor & Co. 
Chen Findings inal cota qualities 
Orchard Street 


SPECIAL SOLDER 
for 18K White Gold 
J. J. FISCHER 245 _R. R. Ave. 
M. ALEXANDER 


Manufacturer of 


@OLD RINGS 


Tel. Mitchell 1453 





TMWE NEWARK JEWELRY FINDING 


JEWELERS’ FINDINGS 


sapiens tie 358 Tisleey Street 











50 Columbia St. 


Baker & Co., Inc. 
Y. Office, 30 Church St. 54 Austin St. 


Ziruth-Burgess Co. 


Unbreakable Chains—' Grade 18 
and 14-K. Gold and Chsias 


30 Court Street 








H. !. SCHNEIDER 
Sie Sasa! lide 
vee tart 
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SCHWITTER, CLOVER & STARKWEATHER, Inc. 


Smelters, Refiners, Metallurgical Chemists 
Gold, Platinum Metals, Silver 











312-320 Passaic Avenue NEWARK, N. J. 


Tel. Market 6629 
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BIPPART, GRISCOM & OSBORN 


MANUFACTURERS OF ARTISTIC JEWELRY 
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BRACELETS Our Entire Line of Platinum Front Bracelets, Bar Pins, LINK BUTTONS 

BAR PINS Brooches, Pendants, Etc., Are Now Being Made with Platinum | SCARF PINS 

oe Faced Sides in Accordance with Present Day Demands peppy 

PENDANTS y ‘ EAR RINGS 
Process Pat. Applied for 

2 GARDEN ST. NEWARK, N. J. 
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‘“‘Wee Smile and We All Smile”’ 


A set, consisting of six sterling silver nips, and funnel as illus- 
trated, in a black Turkey Morocco or pig skin container that can be 
retailed at popular prices. Write for particulars. 


P. H. LOCKLIN & SONS 


Established 1872 
Manufacturers of Small Sterling Silver Hollowware. 
14 Kt., 18 Kt. Gold and Platinum, Plain and Diamond Mounted 
Cigarette and Cigar Holders. Also Novelties. 


. 36 Gold St. New York City 
Y% Actual Size 


“LECOULTRE” pam ~LECOULTRE” 


aa at 
_HECOULTRE” | BENJAMIN F. LEVY, Inc. || , ECOULTRE 
LECOULTRE ” WATCH IMPORTERS LECOULTRE” 


15 West 37th St. New York 


“LECOULTRE ” “LECOULTRE FOR SERVICE" “LECOULTRE” 
ALL MATERIAL CONSTANTLY ON HAND 
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HAPPINESS 


Wedding Rings 


The Beautiful Handclasp Design 


Made in platinum, 18K and 14K green, 
red and white gold. 


Send for new catalog of our line of 
Diamond Jewelry 


M. SEIGER & SON 


93-95 Nassau Street New York 


























Anti-Tarnish Strip Folios 
Compact, serviceable, tarnish-proof. 


In six colors—Ruby, gray, cadet blue, baby blue, green 
and brown. White or champagne centers. 


The attractive and useful way to keep knives, forks 
and spoons. 


Your label on every folio is a constant favorable re- 
minder to your customers. 


Write for complete information and prices. 


The Herald Novelty Co., Inc. 
50 West 17th St. New York City 

















BLUE HILL 
AQUAMARINES 


A new variety of Precious Aqua- 
marines—of unusual depth of natural 
color—and of exceptional merit. 


Particularly adapted to use in the 
newer forms of Platinum Jewelry. 


Write for illustrated booklet. 


Mined, Imported, Cut and Distributed 
by 


LUCIAN M. ZELL 


522 Fifth Avenue 
New York 




















| STANDARD NECKLACE CLASPS i 





Our Slip-Through-Cord Sautoir needs so 
introduction. The pendant can be put on 
or taken off without the use of an open and 
shut loop. Made in Platinum Engraved or 
oe, 18kt White Gold or 14kt Yellow 
Gold. 

We carry a complete stock of exclusive 
designs in Platinum diamond mounted neck- 
lace clasps with stones on one or both 
sides. We also have the same clasps un- 
mounted. With safety catch if desired. 
Also made in 18kt White Gold. 


STANDARD JEWELRY C0. FIFTH AVE. 


NEW YORK 
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BARGAINS IN DIAMONDS 


Loose and Mounted 
Platinum Diamond Flexible Bracelets Diamond Set Wrist Watches 


Selection Packages to Responsible Jewelers 





HOWARD S. KENNEDY 
Diamond Merchant 
170 Broadway New York 











Stop! Look! Listen! 


All 18K White Gold Ring Mounting 
$57. per dozen, net. 
Will take stone from ¥% to 1 carat 


Square, hexagon or octagon top, of substantial 
weight, and guaranteed to give satisfaction. 


Write for a sample dozen for your stock. 


ADLER & HEINE 


Manufacturing Jewelers 


12 John Street New York City 


























You Can Build Up a “WORTH WHILE” 
CLIENTELE by stocking 


yj 


PEARL NECKLACES 


in a comprehensive assortment of sizes and giving them adequate display. 

An irresistibly attractive feature. Combining Exquisite Richness with 

Exceptional Purchase Value they have a doubly strong selling appeal. 
Worn by Many of the World’s Most Beautiful Women. 


Sent on memorandum to responsible dealers. 


* 366 Fifth A , 
L AIDA CO. New York City 
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| No. 2 Jewelry Cards | 


Mason’s Superior Jewelry Cards are 
made from the finest three ply wed- 
ding bristol stock, and are guaran- 
teed not to tarnish your jewelry. 


They are the highest grade Jewelry 
Card on the market at the lowest 
price. 


Numerous sizes and styles carried 
in stock for your convenience at our 
New York Office, Liberty & Church 
Streets. Special sizes and punchings 
Promptly furnished for your partic- 
ular needs. 








ATTLEBORO FALLS, MASS. 














————————— 
Masons Superror 


FOR DISCRIMINATING JEWELERS 


He teaser 30x Compary 


PROVIDENCE, RI. 


cw FRANCISCO, CAL. NEW YORK CITY | 














OPALS 


AQUAMARINES 


Our Specialties 


CUT TO ORDER 


ANY 


SIZE 
SHAPE 
QUALITY 
QUANTITY 


DREHER BROS. & WIDER 


35 MAIDEN LANE 


NEW YORK 


Importers & Cutters ei Precious and Semi Precious Stones 



























‘GIFT SHOP” 


Numbers of Jewelers, the country over 
have added “Gift Shops” to their stores, 
wherein they display numerous inexpen- 
sive articles for persons wishing to 
purchase prizes, souvenirs and the like. 
Thus picking up business that has been 
going to Department Stores and Specialty 
shops. 





In our catalogue we show numerous 
articles suitable for these “Gift Shops,” 
such as Mahogany and Polychrome Can- 
dlesticks and Vases, Bronze Book Ends, 
«Mahogany Serving Trays, Card Sets, 
Desk and Library Sets and numerous 
other items in Polychrome, Dutch Silver, 
Mahogany ‘and Ivory. 


Put a “Gift Shop” corner in your store 
and get your share of this highly desir- 
able and profitable business. Send us 
your orders and let us stock your “Gift 
Shop.” 


Write for Our 1923 Catalogue. 


The Richter & Phillips Co. 
“The Leaders” 


Wholesale and Manufacturing Jewelers 


114-116 W. 6th St. Cincinnati, O. 






























To Satisfy the Present Fad 










we are importing an 
exclusive line of all kinds of 


Genuine Stone Necklaces 












F. Vitelli & Son 


_ of the prettiest shades 
and dainty combinations 


The Cameo House 


227 Broadway, New York City 
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AMSTERDAM PARIS ANTWERP 
2 Tulp Straat 32 Rue D’Hauteville 50 Rue Simons 


MILTON L. ERNST 
Importer of Diamonds 


Manufacturer of Platinum and Gold Jewelry 


ae~< 
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(Diamond Ring Specialists) 






88 GOLD STREET NEW YORK 













WORLD RENOWNED 


ETERNA 


Desk, Boudoir and 
Traveling Watches 


Different Metals, also Rich Enameling. 


Beautiful assortment of Ladies’ Watches in 8% L., 
9% L., 10 L. and 1044 L., 54% L., 6 L. and 6% L. 
in oval and rectangular, in all grades and styles. 
17 L. Thin Model Men’s Watches in all jewels and 
shapes; Timers, Splits, Chronographs and Repeaters. 


One and Eight Day Automobile Clocks. 


LORRAINE WATCH CO., Inc. 


Exclusive Agents for the U. S. 


12 JOHN STREET NEW YORK 



















ae 


Side View 








No. 246 


HERE’S SOMETHING NEW —AND IT’S A CORKER 


























The Freeman Justa-Hook Watch Strap . 
Freeman Write 
Watch Straps On and off in a jiffy. Very practical for all usage where extra durability is today for 
SELL required. Buckles in Sterling—I2K 1/10 filled, 14K, Nickel. samples of 
on sight Strapsp— 14", 5%”, 34” widths. Genuine English Pigskin. straps shown 
L. E. FREEMAN CO. NORTH ATTLEBORO, MASS. NEW YORK OFFICE, 13 MAIDEN LANE 








Manufacturers of Gold Jewelry & Novelties, Distributed Thru Jobbers 
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Announcement 


On or about May Ist, 1923, we will move to our new quarters at 


36 Forsyth St., Near Canal St. 


around the corner from our present location 


ROSENBERG BROS. 


Wholesale Jewelers 
Phone Orchard 6565 103-105 Canal St., New York 





































WATCHES THAT GIVE SATISFACTION 











64 Ll. 14 K. 15 J. $13.50 No. 1965 





17 j. 16.00 64L. 14K. 15J. — $15.00 
mm ci 18 Karat Belais, Extra $1.75 os i J. 17.50 

vt 2 yn 71 tex stn BIENNE WATCH & JEWELRY CO. 
14K. 15 J. “ 10.00 15 Park Row IMPORTERS New York City 



















Announcing the New Community Plate 


Bird of Paradise 


In the New Improved Petit Buffet Correct 
Service Tray. 


Ready for Delivery in April 


J. W. JOHNSON 


14 Maiden Lane New York 


Phone Cortland 0290 





FLEXI RB LE 
BRACELETS 


THAT WILL NOT BREAK 


LOA I= 





. Sur patent applied for flexible bracelets are of entirely new and unique construction, 
Bar Pins specifically designed to insure strength and durability, which earns for them the Brooches 
Pieatble Bracelets reputation of THE STRONGEST FLEXIBLE BRACELETS ON THE MARKET. Mountings 


MADE IN PLATINUM ONLY. 


BERNARD JEWELRY CO., 7-11 West 45th te New York 
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1922-1923 





The Jewelers’ Circular 


BUYERS’ DIRECTORY 


of the 
Manufacturers, Importers and Jobbers 
in the 
JEWELRY and 
KINDRED TRADES 


A Handy, Classified List for Buyers 
Bound in limp cloth, 3 x 6% inches. 
Fits in Vest Pocket. 


ISSUED ANNUALLY 
PRICE ONE DOLLAR 





Sent postage prepaid to any yearly subscriber of The 
Jewelers’ Circular at half price, remitting 50c., when 
paying his subscription. 





Copyright, 1922, by 


The Jewelers’ Circular Publishing Co. 
11 John Street, New York 




















The Emblem Season 
Is HERE! 


Grouse Emblem Pins 
and Rings Pay Worth 


While Profits 
CLASSES all over the 

country are already seek- 
ing suitable emblem pins 
and rings. Plan NOW to 
meet this demand in YOUR 
TOWN. Send,for a sample 
assortment of Grouse pins 
and rings to show your cus- 
tomers. We'll send them on 
a Memo bill. Every order 
will net you 50% clear profit 
—and this profit will be 
yours without the investment 
of a single penny. Write 
TODAY for the complete 
Grouse Catalog and further 
details of our offer. 


C. K. Grouse Co. 


6 Bruce Ave. 
North Attleboro 
Mass. 





¥ 
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HALE HOSPITAL 
HAVERHILL,MASS. 


























SEE these 





Represents a 
Solitaire 
Diamond of 
2 Ct. Size 


Mounting. 


That will increase your sales and Prove 


Money-Makers 


Fine DIAMOND CLUSTER RINGS 


set with Seven (7) Blue White Diamonds in a 
Platinum Cluster Setting 14K. W. G. Fancy Ring 





Complete at $40.00!!! 


JOSEPH MILLER mater of diamond Jewelry 





























SPECIAL 


‘40% 


109 Baronne Street 
NEW ORLEANS, LA. 
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The Reliable Time Piece 


White Gold—14 to 20kt—Also White Gold Filled 








ABSOLUTELY GUARANTEED 


SPECIALIZING IN 


SP Lavies WATCHES 









SERVICE 





TO GIVE 


























For The 
JUNE BRIDES 


Sterling Silver 
Bridal Baskets 


We Have a Large Assort- 
ment, either Plain, Ham- 





ready for Delivery. 


Send f Selection 
sai ayiire 12 John Street and 


Wholesale Silverware 


New York City 


for the New Bird of Paradise 






















mered or Engraved. Always . 
ada d W E are pleased to announce that 
we are moving our offices from 


after April 


to 
° Twenty-eighth we will be located in 
Le Count & Sims our new and larger quarters at 
9-11-13 Maiden Lane 116 Nassau St., New York 


Have you placed your order Wrist Watches 
Pattern in Community Plate ? That Are Watches 





Illustrating Basket No. 1416 







Hammered or Engraved, $6.75 Net 
Gilt Inside. Height without Handle, 6% inches. New York 
With handle, 11 inches. 








Plain $5.00 Net Globe Watch Mig. Corp. 















You are in business to make money— 
and you will—buying your merchandise 
from the RIGHT SOURCE—at the 
No. 576 25 yr 6 J Lever $8.75 No. 576 14 K 6 J Lever. $11.75 RIGHT PRICE—and - the RIGHT 


No. 576 25 yr 15 J Lever 10,00 No. 576 14 K 15 J Lever 13.00 TIME 


CHARLES KIVEL 


Importer of Watches 


99 Nassau St., New York 


No. 560 25 yr 6 J Lever $10.25 No. 560 14 K 6 J Lever $12.50 Always Values which make friends out of 
No. 560 25 yr 15 J Lever 11,00 No. 560 14 K 15 J Lever 15,00 Customers 





























Procss 2) 


RNG_“WATG 


5% Ligne 18 K 15 J... .$25,00 
5% Ligne 18 K 17 J.... 27,00 
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Every Community Has Them! 


and 


Graduates 


The Recipients 
of Many 
Beautiful Gifts 

















Let us help you increase the dimou for your 


“Cifts That Last” 


UNDREDS OF RETAIL JEWELERS are now planning to 

do a big Spring business by sending our Bride and Graduate 

Announcement to every home in their communities and will be rewarded 
with substantial increases in their sales. 


We have prepared a complete campaign which insures your success — 
but zmmediate action becomes imperative if you are to benefit. Only 
ONE JEWELER in the smaller cities will be sold our Bride and Grad- 


uate Announcement—if you are to be the lucky one 


Do Not Delay—Mail This Coupon Today 


THE ARNSTINE BROS. CO.  ~‘D-23 
4614 Prospect Ave., Cleveland, O. 
Without expense or obligation, please send by return mail sample 


of your Spring Bride and Graduate Announcement and full par- 
ticulars relative to your Spring Sales Campaign. 





With your order you will receive 


FREE OF CHARGE 


100 Price Tickets 
2 Attractive Signs 


PRINTED IN SEVEN COLORS 
FOR YOUR WINDOW DISPLAY 


ED son.sos nan eeadunaereesededas theedcdkdes eso ie bee 





Copy for 2 Newspaper Ads 


a I  oo.'s warhin Mane aaieles widtin Ot ac Kareena coe eee 
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Another Triumph 


for 
Romance Jewelry 


Always alert to the new—the de- 
manded modes in jewelry. We 
were the first to anticipate the pop- 
ularity of beautiful designs of the 
ancient Egyptian, as disclosed by 
the tomb of Tut-Ankh-Amen, hav- 
ing been granted exclusive right to 
use the name TUT ANKH 
AMEN by the State of Rhode 
Island. 


New designs in the fashionable 


Egyptian and Venetian 
Earrings 


already the greatest sellers, are ready. 


Be the first in your territory to show 
this sell-on-sight line. 


Remember—if it’s new and in demand, 
we make it. 


ONROE 
BIoGK 
aCe 


45 RICHMOND STREET 
PROVIDENCE :R I: 























1922-1923 Edition 










The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 

















Technique of Eye 


Dissection 
By Frederick A. Woll. 


136 pages; illustrated with 123 half- 
tone plates. Most of the dissections 
described in the book are original, and 
the others are revisions of the standard 
methods. 





Price, $1.50 





The Optical —_— Company 
11 John Street :: :: New York 
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Abel Bros. & Co. 16-18 Maiden Lane 
Diamond Jly., Mountings, Watches, Diamonds 


American Gem & Pearl Co. 
Prec. Stones, except diamonds 


Baker & Co., Inc. 
Jewelers’ Settings and Solders 


Baumgold Bros. & Co. 


Diamond Cutters 


Binder Bros., Inc. 15 Maiden Lane 
Gold and Silver Mesh Bags and Chains 


R. A. Breidenbach 51-53 Maiden Lane 


Diamonds and Precious Stones 


A aed L. Brown 68 Nassau St. 
atches: Waltham, Elgin, Howard, Hamilton 


Carter, Gough & Co. 9-13 Maiden Lane 


Manutacturing Jewelers 


Dattelbaum & Friedman 


‘iakers 


Davidson & Schwab, Inc. 58 W. 40th St. 
Mountings and Diamond Jewelry 


6 W. 48th St. 
30 Church St. 


71 Nassau St. 


15 John St. 


Jacques Depollier & Son, Inc.15 M’den La. 
The Watch with a Shock Absorber 


Derby Silver Co.’s 0 Maiden Lane 
World Renowned Hollow at Toiletware 
Dieges & Clust 15 John St. 


Medals, Core, Badges, Class Rings, Special 
Order 


Pierre H. Ducommun iden Lane 
Importer and Manufacturer of y Re eWVotches 


Wm. B. Dergin Co. Silversmiths 
The Gorham Bidg., Fifth Ave. and 36th St. 


Elem Watch Co., Ltd. 
Swiss Watch Manufacturers 


Freudenheim Bros. & Levy 
Diamonds 


Charles Gold & Bros. 7-11 W. 45th St. 
Bags, Vanities & Cig. Cases in Gold & Plat. 


198 Broadway 


2 Maiden Lane 


ith Bros. 0 John 
Gold, Silver and Platinum Bought and chi 
The Gorham Co. 
The Gorham Bldg., Fifth Ave. and 36th St. 
J. Gottlieb 66 Nassau St. 
Importer of Swiss Watches 
A. J. Hedges & Co. 11 John St. 
Makers of 14kt, and Mourning Jewelry 
Henshel Co., Imc., The 392 Fifth Ave. 
Makers of Bluebird Pearls cor. 36th St. 
‘Herpers Bros. 35 Maiden Lane 
Settings 
Leon Hirsch, Inc. 37-39 Maiden Lane 


Watches and Movements, Lever or Cylinder. 


Ibex Watch Co. 15 West 37 St. 
Swiss Bracelet Watch Manufacturers 


Ideal Watch Case Co., Inc. 54.58 Canal St. 
Watch Case Manufacturers 


Kent & Woodland 12 John St. 
Bracelets 
Wm. B. Kerr Co. Silversmiths 


The Gorham Bldg., Fifth Ave. and 36th St. 


Ketcham & McDougall, Inc. 15 M’den La. 
Thimbles, Eyeglass Holders 


Julius King Optical Co. 
Opera and Field Glasses 


12 Maiden Lane 








New York 


leads the world with its com- 
petitive «markets, the same as 
it does with its skyscrapers, 
hotels, theatres, etc. A trip 
to New York at least once a 
year is not only a delightful 
vacation, but is also a source 
of profit and education to the 
careful buyer. 


Plan to Spend 
a Week in 
New York 











H. C. Kionka & Co. 


Importers of Diamonds 


15 Maiden Lane 


Jonas Koch 
Jewelry and Watches 


37-39 Maiden Lane 


Lenga & Spitz 9-11. Maiden Lane 
Importers Mfrs. of Fine Swiss Watches 
Levitt & Co. 71 Nassau St. 


14-K. Mesh Bags, Vanities, Cig. Cases. Nov. 


L. & S. Loeb 358 Fifth Ave. 
Bracelet Watches & Flexible Bracelets. 


Frank T. May Co. 2-4-6 W. 
Mesh Bags, Vanities in Gold, Plat. 


J. Mehrlust 15 Maiden Lane 
Diamond Jewelry of the Highest Class 


45th St. 
& Silver 


B. & I. Moskowitz 


71 Nasssau St. 
Importers of Diamonds 4 


H. Z. & H. Oppenheimer 


Diamonds 


Frank Pollak 


Importers of Swiss Watches 


170 Broadway 


214 Chrystie St. 


W. I. Rosenfeld 


Diamonds and Pearls 


Segman & Abrahams 102-4 Fultom St. 
Platinum Mountings and Diamond Jewelry 


562 Fifth Ave. 


Arthur Silberfeld 170 Broadway 
Imp. of Diamonds, Pearls & Precious Stones 


Sinnock & Sherrill 15-19 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


Staiger & Sons aiden Lame 
Irido Plat. Mtgs. & Diamond Iiry. gm 


Geo. O. Street & Sons 


2 Maiden Lane 
Ring Makers - 


R. Wallace & Sons nile. Co. 
Silversmiths 411-413 Fifth Ave, 


A. Wallach & Co. 


37 Maiden Lane 
Gold Bags, Vanities and Chains 


Weinstrum Watch Co., Imc. 12 John St. 
Direct Importers of Swiss Movements 


Whiting Bas 


Silversmiths 
The “tg ” Fifth Ave. and 36th St. 


A. Wittnauer Co. 
Importers of Watches 


30 West 36th St. 


Julius Wodiska 182 Broadway 
Diamond Mountings 
Wolfsheim & Sachs, Inc. 
Boxes, Trays, etc. 35 Maiden Lane 
J. R. Wood & Sons 15 Maiden Lane 


Diamond Cutters—Wedding Ring Makers 


Woodside Sterling Co. 347 Sth Ave. 
Mail Order Silversmiths to Jewelry Trade 





Cut Crystal, Fine Glass, China 
Lamps and Mounted Ware 














L. Bernardaud & Co. 46 Murray St. 
French China, Tableware and Bric-a-Brae 


Empire Cut Glass Co. 39-41 W. 23rd St. 
Popular Price Quality Cut Glass 


Maddock & Miller, Inc. 


54 Murray St. 
Royal Worcester China, Stock 
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PRICES 


Qa 
DIAMOND 


IMPORTERS 


Makers of 
Baby Pins Lapel 
Buttons 




















Fine Diamond Jewelry 
of every description. 
Green Gold Jewelry. 
White Gold Jewelry. 

Lapidary Work. 


WATCH 
IMPORTERS 


























GOLDSMITH, STERN & CO. 


“goisteco” 1346 WEST 52nd St.NEWYORK Circit-5200 
eiciseee 3 ° Branch mown : 


AMSTERDAM, HOLLAND 
CUSSARO. SSaeneeee 10 TULP 8T PARIS, FRANCE 


BRANCH FACTORY~ATTLEBORO, MASS. 5! RUE DE CHATEAUDUN 


Largest Manufacturers of Gold Jewelry in the World 
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RIOR SCOR INTERNATIONAIT SILVEe Cee eee 66-66 6 6G 


Realization of this fact by your customers will increase your gift busi- 
ness substantially and multiply your silver sales. 


The window illustrated shows a few of the many attractive 
articles in International Sterling which you can sell at $10.00 
with ample mark-up. You can see the articles illustrated, and 
many others in the new INTERNATIONAL STERLING Hol- 
lowware Catalogue on pages 29L-31L, 34L, 43L, 55L, 56L, 
70L-75L, 100L, 101L, 106L, 107L. 


If you have not received this catalogue, write for it now 


INTERNATIONAL SILVER COMPANY 
Successor to Simpson, Hall, Miller & Co. 
WALLINGFORD, CONN. 


~) 


MAKE YOUR WINDOWS SELL 


Any article in the window $10.00 retail 


A flat-price window display will show your patrons that sterling silver 
gifts are within the reach of the ordinary pocketbook. 


: 


see 


SIS 
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OM eats, GIFTS THAT_LAST 








Century 


Pattern 


. heey Century Pat- 
tern fromthe 
House of Holmes & 
Edwards became in- 
stantly popular be- 
cause of its beauty, 

















and its popularity is 
sustained by the 
quality for which the 
house is famous. 
Make certain that 
your stocks are com- 
plete with this line for 


Silverware Week, May 
14th to 19th. 


It is as natural 
to associate 


the exquisite 
beauty and 


lasting, service 


of Holmes & 


Edwards Sil- 
ver Plate as 
it is to link 
thoughts of 
brides with 
bouquets, 


May 14th to 19th is 
Silverware Week 


Buy 
Holmes & Edwards 
Silverplate 


Dinner Porks 
(slightly reduced / 
iver Inleid 
Set of Six 








FoR t\ Paint Paint 0 afin t\ A ahhat\ faa Folin \ Point PnP adnt\ Sahn Dahm Pant Saint W ahan Talat intl aint ofa aha ahe® 











The JAMESTOWN dhe Century 


THE HOLMES & EDWARDS 


SILVER ®t Silverplate from the House of 
INTERNATIONAL SILVER CO. HOLMES § EDWARDS 
Successor a ee re eee ee 





Bridgeport, Connecticut 


New York Chicago 
. 9-11 Maiden Lane 5 N. Wabash Ave. 


San Francisco 


150 Post Street 


Reproduction of magazine advertisement 
appearing in the May issues of Ladies’ 
Home Journal, Good Housekeeping 


and Vogue. 


She House of 
HOLMES §EDWARDS 


The Century 
Dessert Fork 
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TOURAINE 
PATTERN 


i | 
& ROGERS ¢| 
S ILVERPLATE | OUR customers who want quality but don’t 


FRX Se rp prices PO wish to spend too much will appreciate the 
ot 3} | beauty and value of § ROGERS ¥ silverplate. 
y Its enduring plate is heavy enough for the most 































particular person and its price is surprisingly 
moderate. 
It is reinforced at the spots which wear with 


an extra deposit of silver and guaranteed without 
Retail Price 


Teen . . pede, time limit. This silverplate is the profitable 


middle price line of a well assorted stock. 


Medium Knives ‘“ “ 20.00 
(Hollow Handle) 
Medium Forks. “ <« 10.00 
Sugar Shells . . each, 1.00 ak 


Made and Guaranteed by 
Wma. Rocers Mec. Co. 


MERIDEN, Conn. 


Succeeded by 












INTERNATIONAL SILVER CO. 
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Your Window During Silverware Week 


should mean a greatly increased business for you if it is as attractive 
as you easily can make it. The illustration shows how our new dis- 
play set (No. 85) can be used to present a real sales argument. 


Each stand holds a serving piece or set and is appropriately lettered 
to arrest attention and ask a question. 


x 


— —x 


Be a ee 


= — 3 — FF — ht) 
= 


————— 


Do you realize how /ive a line of merchandise silverware is at 
present? 


Write your jobber or Sales Promotion: Department, 
International Silver Co., Meriden, Conn., at once so 
that you may have this display material in time to ar- 
range it before May 14. 


1847 ROGERS BROS 


SILVERPLATE 


~ STIVER CO, Reko Ger 8 MI 
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If you have done nothing about National 
Sterling Silver Week (May 14 to 19 inclu- 


sive )—do it now! 





There is still time. The whole scheme is one to help you 
“clean up” in your Sterling Silver Department. Surely this 
is something that ought to put you on your toes—and money 
into vour N. C. R. 


Three De forces will help you: 


Sterling Silver Manufacturers’ Association, by furnishing appro- 
priate display cards (write for these direct, to 345 Madison Ave., 
New York City). 


2. National Jewelers’ Publicity Association, by furnishing store 
cards and newspaper ads. (for full information, write direct to 
167 East Ontario St., Chicago, IIl.). 


Individually, the manufacturers of Sterling Silver whose goods 
are in your stock (write direct to them, naming patterns of theirs 
you intend to feature). 


, 
wy 


If you have done nothing about letting 
Wallace help you—do it now! 





1. Tell us which of the following Sterling flatware patterns of ours 
you have in your store: Princess Mary, Dauphine, Washington, 
Cabot, Rheims, Carthage, Carmel, Madison, Monterey. 


2. Tell us what kind of sales helps you can use to best advantage: 
imprinted literature (folders and retail price list slips), display 
cards, movie slides, newspaper electros. 


Action! May is the month when the great consuming public is thinking of 

* weddings, anniversaries, graduates, etc. It is a great gift occasion. 
During this period, as well as other times, Sterling Silver should be 
emphasized. We advise you to start today to invite the co-operation that all of the 
above sources are eager and willing to extend to you. 





R.WALLACE & SONS MFG. CO. ‘Fotndca'isss, WALLINGFORD, CONN. 


NEW YORK: 411 Fifth Ave. CHICAGO: 10 So. Wabash Ave. PHILADELPHIA: 1204 Chestnut St. SAN FRANCISCO: 140 Geary St. 
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A NEW IDEA IN COUNTER DISPLAY 


Bird of Paradise Pattern—(ommunity Plate 


Tue new Improved Petit Buffet Tray is a | With the complete set, your purchaser gets 
wonder from every angle. the tray free. This means that even your 
A real Tray with beautifully fashioned newest clerk can easily sell the entire 26- 
handles. Attractive and convenient for use _ piece set instead of the half dozen pieces the 
in selling. woman intends to buy. 
Sell silverware from the tray — either the Also furnished in Grosvenor, Adam, Pa- 
staple pieces or the complete set. trician and Sheraton patterns. 


THE TRAY IS FREE WITH SILVERWARE 





Remove the cover yw. In harmony 
and it goes to work (i yy with any store 
for you at once © ie Biel fixtures 























